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THE CHRISTMAS SPIRIT APPLIED TO BUSINESS. 


By HUBERT F. MILLER, Business Man 


One of the best things about the holiday time out- 
side of its universal good cheer and the wonderful 
Christmas spirit is the time honored custom of adopt- 
ing new resolutions, taking self-inventory and making 
frank self-analysis. Being, therefore, in a receptive 
mood for constructive criticism, perhaps no business 
man will find offense, at this particular season, in a 
few leading interrogations or pertinent, if not im- 
pertinent, inquiries coneerning his code of business 
ethics. 

Is it not a good time to ask yourself one or all of 
the following questions: 

“To you believe that you have spent enough time and 
thought during the last year in improving your ac- 
quaintance with your fellow man and business neigh- 
bor?’’ 

‘“‘Have you accomplished any one unselfish task for 
the good of the community in which you live?’’ 

‘‘Have you made proper contribution of time and 
money to the best local organization of good citizens 
which stands for the civic betterment and commercial 
advancement of your home town?’’ 

“‘Do you believe you have any right to a full meas- 
ure of business success if you leave the performance 
of public duties entirely to others?’’ 

Perhaps the conditions in your local civic and com- 
mercial organizations do not meet with your complete 
approval. If so, have you made the proper effort to 
correct the evils or have you simply found fault with- 
out seeking a remedy? If your home town has lost 
something recently to some other, competing city, or if 











your town is not progressing as rapidly as some neigh 
boring city, a little investigation will no doubt disclose 
a live, active and aggressive organization of business 
interests which is responsible for the difference in ma 
terial advancement. If you investigate a bit further 
you may find that your own town is only one of many 
suffering for lack of ‘‘teamwork,’’ while a compara- 
tively small number of cities both large and small 
have in some way or other hit upon a new discovery in 
the potent power of combined effort by modern methods 
of organization. 

Human nature is the same the world over. Men are 
quick to follow where bigger men lead. Men LOVE 
TO FIGHT FOR A PRINCIPLE BUT THEY DO NOT LOVE TO 
FIGHT ALONE. 
fellows. 


They love to rub shoulders with their 
It is a saving grace of human nature that the 
best that is in a man will fight harder for principles 
than for dollars. Sentiment is a bigger factor in life 
than business because business without sentiment would 
Sentiment and 
business together will put to work everything good in 
a man. 


be a deadly and a degrading thing. 


Good business principles, patriotism and civic 
pride harnessed together and working for a com 
munity will bring out the best that is in him, and a 
few hundreds or a few thousands of such units organ 
ized and directed at a common purpose are exactly what 
you have in modern business or commercial teamwork 
brought to its highest degree of development. 

Here is a paragraph taken from the creed of such an 
organization: 


‘*Full loyalty to one’s self involves a loyalty to others 





ager, Chicago Association of Commerce. 


to the community. Patriotism is a word invented to 
designate the inspiring power engendered by unstinted 
cooperation, Civic pride is wholesome personal pride 
Public spirit is the spirit of men united and 
working for public good.’’ 


grown big. 


The handicaps under which business is laboring 
today are due largely to the fact that business men 
have been slow to recognize this essential truth—and 
to accept the responsibility it entails, 

So much time and effort have been given in recent 
years to business organization, codperation and amal- 
gamation of common interests that it is difficult to 
give a new thought or present an original angle of the 
subject. Men who are engaged constantly in the work, 
however, are frequently requested to pass on to others 
the results of their experience, and what is set down 
here may be considered as an individual point of 
view and an incomplete answer to the elementary ques- 
tions in regard to the success or failure of general or- 
ganization plans. 

The reason for universal interest in the subject at 
the present time is found in the fact that business 
men everywhere are beginning to realize that in the 
proper organization and administration of commercial 
organizations in all communities, large and small, is 
found a most potent and practical power for good in 
any community. ‘Each city or community presents 
its own individual problems and advantages peculiar 
to itself. The proper plan and the correct methods 
are therefore a matter of individual study. Only the 

(Concluded on Page 44.) 


Pe re eT er Gere: 











= AMERICAN LUMBERMAN 


DECEMBER 23, 1911, 








We Are Now Ready to Figure With You 


On Your 1912 Requirements 


FOR 





Lower Michigan Hardwoods 
MAPLE, BEECH, BIRCH, BASSWOOD AND ASH 














We have the best up-to-date mills, cutting virgin timber, 
our grades are right and our manufacture unexcelled. 

We have a new plant, fully equipped for the sole pur- 
pose of meeting the requirements of the trade who prefer 
their Maple, Beech and Birch Lumber delivered in the 
rough and cut to sizes most suitable for their needs. Write 
us at once stating what you will require. 


We Want Your Business 


and are in a better position to serve you than any one else 
in our line. The product of our mills needs no introduction 
to the trade who use the best. 


W. H. White Company, 
Boyne City Lumber Company. 





WHOLESALE YARD, BUFFALO, N. Y. 





MILLS AT BOYNE CITY, MICH. 
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INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 214,6 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES D, LACEY & CO. 
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1211 Whitney Central Bidg., 


New Orleans, 


1104 Spalding Bulldiag, 


Portland, Ore, 
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Seattle, Chicago. 
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.f Hee : Tizae was when men built houses merely 
. AN | as places of shelter. If the houses kept out 








the rain it was enough. Men spent their 
lives in the open and were indoors only to _ 
sleep. 

Today men build houses that are more 
than places of shelter—they are homes and 
combine beauty and comfort. 

The prime requisite for a beautiful home 
is a fine hardwood floor and for this there is 
no better material than our 

































































Finest Maple Flooring 





It is absolutely first-quality flooring in 
every respect and is the kind your customers 
will insist upon having. It practically sells 
itself. 

A sample stock of our ‘‘Finest’’ Maple 
Flooring will be a trade winner for you. 


Send us your inquiries and orders. Begin 
now. 


W.D. Young & Co. 


BAY CITY, MICHIGAN. 
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OF SPECIALINTEREST TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list ! 

The average number of copies of the 
AMERICAN LUMBERMAN printed 
weekly during the year ended January |, 
1911, was 13,802. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 


ELMER C. HOLE. 

Subscribed ot sworn to before me this 25th day 
of January, 1911 
HENRY S. LOVELY, Notary Public. 
This is a circulation more than double that 
of any other lumber newspaper and greater 
than the combined subscnption lists of any 
three other lumber newspapers. 




















USES OF WOOD WASTE. 


A recent report of the Secretary of Agriculture on the 
uses of wood turpentine contains the statement that ‘‘in 
the waste wood in the South and Northwest from the 
lumber industry there is more than sufficient material to 
yield annually all the papers (except news), paper and 
box board and building board required for which wood 
is suitable. More methyl alcohol, acetate of lime and 
acetone can be produced from it than is now made in the 
country and large quantities of ethyl alcohol may also 


1911. 





YEARLY SUBSCRIPTION $4 








be recovered. There are millions of acres of cutover 
land covered with stumps and dead and down timber, all 
of which, because of its resinous nature decays very 
slowly, enduring for years.’’ The report goes on to say 
that from the refuse on this cutover land ‘‘the entire 
output of naval stores, embracing turpentine, rosin, tar, 
pitch, rosin spirits and rosin oils, having an annual value 
of at least $30,000,000, may be obtained without boxing 
or turpentining a single tree.’’ 





A RESULT OF RECIPROCITY. 


When the reciprocity bill was framed it was gen- 
erally believed in the United States that Canada would 
accept the arrangement without hesitation. That 
belief probably accounts, to some extent at least, for 
the unconditional adoption of Section 2 admitting 
pulp and paper free of duty. As a result of the 
operation of the law the Canadian paper mills are 
overloaded with orders from the United States, and 
it is reported that at least one Canadian mill has 
been forced to buy paper from American mills in 
order to carry out its contracts with American buyers. 
Just what benefit American business interests receive 
from a law which permits Canadian manufacturers 
to gather in a jobbing profit on business between an 
American producer and an American consumer it is a 
little hard to understand. 





THE PREMIUM SYSTEM. 


A manufacturer, in commenting upon the preeticability 
of giving a premium to sawyers in order to get all 
there is in the log, seems to think that this method 
prevails in some quarters but has not been worked out 
very generally. The practice in the South was to pay 
five or six dollars a day for a sawyer and seems to have 
succeeded well, but it is believed that if a premiam 
of 5 cents a thousand for efficiency would secure better 


men that would mean closer inspection of the lumber 





A CALL TO ARMS. 


[Reprinted from the American Lumberman of 
November 25.) 

Some interested persons not connected with re- 
tailers’ associations seem to believe that because of 
the government suits the attendance at the coming 
retail convention will be smaller than in the past. 

The AMERICAN LUMBERMAN will be greatly 
disappointed if the exact reverse shall not develop. 
Convention programs of the last year or two have 
been to a certain extent perfunctory. It is true that 
subjects of value have been discussed, which have 
been deeply interesting and profitable, but there 
have been few burning issues of absorbing interest 
such as now appear on the horizon. 

There have been times in the past when the as- 
sociations have found it necessary to abandon old 
tools or methods, leading to pessimistic conclusions 
that the association movement itself was in peril; 
but each such experience has been made merely a 
stepping stone to better and broader things. An- 
other such epochal point has been reached, but no 
one who believes in the ultimate triumph of good 
should have any fear or any hesitation. 

Patriotism lies largely latent in times of peace, 
but bursts into flame with the sounding of the war 
alarm. Association loyalty and activity of the right 
sort are stimulated rather than cowed by opposi- 
tion. While in a sense certain issues are uncertain 
at the present time, yet plenty of solid ground re- 
mains upon which to raise the association .banner 
and sound the rallying call. The conventions should 
be more interesting and helpful this year than ever 
before; and the member who feels an inclination to 
remain at home and allow others to rally around the 

_ secretary in the annual meeting should search his 
inner soul severely for a taint of moral cowardice. 











and the logs, and would be worthy of consideration. In 
the cutting-up department it has proved satisfactory 
to hand a sawyer in the planing mill a ticket showing 
the amount of stuff wanted for regular orders and to 
indorse on the back of this ticket a suggestion as to 
the kind of logs out of which this could be cut to the 
best advantage. 

Of course, no two logs are alike in size or shape and 
the tendency to get as much lumber out of the old 
mill every day as possible generally influences the keep- 
ing of the sawyer on the mill. But if by paying a 
premium to the sawyer a better grade of lumber could 
be secured from a certain run of logs the practice cer- 
tainly would pay dividends. 
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ATTENDANCE AT THE RETAIL CONVENTIONS. 


In a recent issue of the AMERICAN LUMBERMAN appeared ‘‘A Call to Arms,’ 
which various association secretaries have been pleased to consider of sufficient in- 


terest to reprint and distribute to their membership, and which by way of further - 


emphasis is reprinted in the box on page 25. 

Since this call appeared various indications have pointed in the direction of a 
good attendance at the retail association conventions, inspired largely by the antici- 
pation that the convention programs will this year offer some special features for 
discussion and careful consideration. 

Those directly concerned with the preparation of convention programs are un 
doubtedly giving the subject careful consideration, but a certain duty in this regard 
devolves upon the entire membership. It should be their part not merely to honor the 
convention by their attendance, nor to listen passively to the program featvres. 
Kach member can, if he will, contribute to the proceedings something which otherwise 
would be lacking. 

One of the weaknesses of association work in the past has also been that its in- 
fluence upon its membership has largely been exerted through the medium of the 
annual convention. We meet and visit once a year, but work out separately 
and alone the real problems of our daily task. There must be some system in future 
whereby there shall be constantly an opportunity for the reaction of mind upon mind. 
A thoroughly worked out system of regular local meetings, an extension of the iocal 
or district association plan, may be is what is needed. Of course, such meetings 
should be open meetings, devoted largely to subjects beneficial to the retailer and his 
customer in like measure, and publicity in the local press should be encouraged, and 
should be assisted by the furnishing of advanced copies of papers. 

The real possibilities of usefulness of retail lumber associations have as yet hardly 
heen touched; the ground has hardly been scratched. Let us all be giving some care- 
ful thought to these questions, and come to the annual meeting ready to give our 
own ideas and state reasons therefor. 





CUT AND SHIPMENTS OF NORTHERN HARDWOODS. 


In November this year 57 mill concerns in Wisconsin and northern Michigai cut 
6,094,000 feet of hardwood lumber and shipped 20,149,000 feet. In November, 
1910, the same number of mills, supposedly of the same identity and capacity, cut 
11,902,000 feet and shipped 14,870,000 feet. 

Thus there was a comparative decrease in cut in November, this year, of 5,809,006 
feet, or 49 per cent. 

In the same month this year 20,149,000 feet was shipped, against 14,870,000 feet 
in November, 1910, a comparative increase of 5,279,000 feet, or 35 per cent in ship- 
ments. 

This is a favorable showing in the disposition of output compared to the amount 
cut, as affecting the market situation. 

Analyzing the exhibit we find that basswood, birch and maple, as usual, lead in 
cut and shipments. Of basswood there was cut in the late November 1,187,000 feet, 
and shipped 4,999,000 feet, as compared with 2,643,000 feet cut and 3,863,000 feet 
shipped in November, 1910. 

Of birch there was cut in November, this year, 1,503,000 feet and shipped 6,539,000 
feet, compared with 3,760,000 feet cut and 4,028,000 feet shipped in the.corresponding 
month last year. 

The discrepancy between results in respect to maple was far less as between the 
two years than of either of the principal two woods already mentioned. In November, 
this year, 2,575,000 feet of maple was cut and 2,852,000 feet was shipped. In Novem- 
ber, 1910, there was cut 2,852,000 feet of maple, and shipped 2,483,000 feet. 

The figures as collected, tabulated and reported by R. 8. Kellogg, secretary of the 
Northern Hemlock & Hardwood Manufacturers’ Association, show a remarkable 
decline, within recent years, of the cut of oak. In November, of this year, the cut 
was only 27,000 feet, and shipments but 208,000. Elm also seems to be among the 
declining woods, according to the November figures, but largely owing to the general 
falling off in demand characteristic of recent years. In shipments, however, under a 
degree of rising demand late in the season, elm, considerably of the ‘‘rock’’ variety, 
made a fair showing, the amount shipped in the late November having been 2,025,000 
feet, against a cut of only 296,000 feet. This showed that dullness in the demand 
for elm had resulted in accumulations of that wood. 





NATIONAL LEGISLATION AND NATIONAL BUSINESS. 


The report of the National Business Congress printed last week was a condensed 
news account intended to convey some idea of the scope of the proceedings. The 
individual subjects are subject to editorial consideration and review from time to 
time to the extent that they may be judged of interest to our readers. 

It is evident that the lumber industry should be fully as interested as any other 
in the influence of governmental activities upon business; but while other associations 
of manufacturers were liberally represented in the attendance no lumber manufac- 
turer could be recognized among those in attendance, which is unfortunate. 

This was a delegated meeting in which practically every commercial organization 
in the country was invited to participate through its representatives. It was called 
by the National Business League, which for fifteen years has been working in a quiet 
way along certain limited lines of effort. 

Thus far its efforts have largely been directed toward national legislation affect- 
ing business, and this was largely the scope of the present congress. That such a 
national movement among business men might have various other lines of usefulness 
is conceivable. : ~ 

It is conceivable also that an organization purely of business men, whatever scope 
might be selected for its activities, might proceed in a spirit of self-interest or in a 
broader spirit recognizing the essential principle that as in barter both the buyer and 
seller must profit by the exchange so in all respects those things which are best for 
the public welfare are also in the long run best for the business interests. In all 
frankness it must be conceded that the deliberations of this congress were in the 
main dominated by that liberal spirit. Many concrete suggestions were offered to 
which no dissent developed. 

In the references made to union labor and in other incidental references a 


broad, dispassionate, fair-minded spirit was disclosed, marred by the only discordant 
note of the meeting, an obvious appeal to inflamed public sentiment based upon 
the recent Los Angeles occurrences. That the more rabid leaders of labor will soon 
find their occupation gone may be hoped; and there appears reason to believe that the 
more rabid labor-baiters among employers of labor are already beginning to feel a 
little lonesome. A tolerant class spirit among their associates may prevent their 
violent elimination; in time they will eliminate themselves. 

Clearly the labor question is not one of national legislation at the present time, 
except with reference to the Sherman law, which has never been enforced against it. 
Since it was included in the program it is unfortunate that it was considered with 
undue reference to Los’ Angeles and with no reference at all to the profound economic 
fact involved: That under present systems of paying and managiny labor the daily 
or weekly wage has an efficiency in useful product somewhere around 50 percent. 
Of the $100,000,000 of goods which it was stated this country produces daily the 
entire cost except for God-given basic resources is labor cost; and those most com- 
petent to judge state that at least one-half of this wage bill is at present economi: 
waste. It seems strange that a gathering of business men concerned with the probiem 
of overproduction and the need of increasing our exports accordingly should entirely 
ignore that feature of our national labor situation which has been the most potent 
factor of our commercial unhealth. 





CITY BUILDING ORDINANCES. 


Yielding to popular clamor, the daily press is assiduously disseminating the 
doctrine that all things of wood and all men identified with the production of such 
things are inimicable to the real interests and the real welfare of the country. One 
of the results is the appearance from time to time of inconspicuous news notes recording 
a change in building restrictions. New Orleans is said to have passed an ordinance 
prohibiting the use of shingles within its corporate limits. The character of building 
which may be constructed is being closely and accurately defined. Nearly every 
definition evolved by a sage city council tends further to restrict the use of wood 
as a building material. Lumbermen apparently have not realized the importance of 
this movement, for it seemingly has assumed the proportions of a movement. Admit 
tedly, it is necessary for a city to restrict building in such manner as to minimize the 
hazard of a conflagration. 

Lumbermen are not the only ones concerned in the sweeping orders prohibiting the 
use of wood as a structural material. Prohibiting the construction of frame build 
ing’ in a block or district where frame buildings predominate is an example of un 
just discrimination, an exhibition of ridiculous ignorance, Separately, a brick, stone 
or cement building will burn as quickly as a frame. Usually the brick building is a 
total loss. Part of a frame structure may be saved, and it usually is. 

Lumbermen, individually or as a class, are not opposed to any proper provision for 
public safety. At the same time they do not believe their interests should be handi 
capped by municipal acts which operate for the benefit of manufacturers of or dealers 
in other commodities. It would almost seem that this has been the motive for some of the 
ordinances proposed or enacted. St. Louis lumbermen recently had an experience of 
this sort and were able to show the unreasonable character of the ordinance proposed 
and, further, that the protection desired would not be conferred by the measure. 

Ordinarily, an individual is more intimately concerned in his relations with his next 
door neighbor than he is with the relation between his country and some foreign power. 
In like manner, the local lumberman is more directly interested in the character of 
the ordinances governing the construction of buildings in his own city than he is in 
some general law relating vaguely to the industry with which he is identified. It is 
time that this direct, personal interest be manifested in the actions proposed or those 
which have been taken in the larger cities. 





STEADY GOING NORTHERN PINE. 


The northern white and norway pine business is like an old man whose life has 
been fairly successful, who in his business career has gathered to himself a com 
petence, sometimes abundant wealth, and realizing that his life has been foreshortened 
to a few years at most is content to make the best use of his resources, without 
ambition to increase them greatly. 

The owners of the remaining northern pine stumpage of the three states Michigan, 
Wisconsin and Minnesota realize that such property is a good heritage, and that all 
they need do is to make an economical use of it, since the adaptation of white and 
norway pine will assure a profitable market for it. Yet they are aware that the 
northern pine industry and trade is yearly declining, and that in a few years it will 
have passed away forever. Under such conditions there can be no expansion in the 
industry, and no pushing exploitation of timber resources or milling operations, 
such as characterize the southern pine, the Pacifie coast and the intermontane lumber 
business, where timber is still abundant. Thus we observe, from year to year, 
simply a steady, methodical, economical cutting and marketing of northern pine 
lumber, without excitement, with a minimum of fluctuation in prices, and a careful 
adjustment of manufacture to the demand so far as that can be done, while at the 
same time the timber can be saved from deterioration and waste. 

Within recent years the northern pine market has been comparatively free from 
startling changes in demand or prices. The remaining timber is in strong, well 
capitalized ownership, as also are the producing and marketing features of the 
business. There is no danger of~ collapses in the selling value of northern pine 
lumber of a violence that would wipe out all profit margin. 

In this feature the character of northern white pine is especially favorable. It is a 
wood that can be stored for years without much loss in quality. The better grades, 
which means sound lumber, are a form of safe investment. The declining supply of 
such lumber, while at the same time there is a steady demand for it on account 
of its special adaptabilities, in the domestic and in foreign trade, assures the owners 
of such stock that they need have no fear of loss on account of deterioration in 
quality. Such is the workablesness of white pine that as the supply has diminished 
users of it have dipped lower and lower in the grades, so that all sound lumber, with 
tight and sound knots spattering the piece from end to end, is now used for purposes 
that would have been deemed impossible a few years ago. In fact, any sound white 
pine is placed in the class of good lumber. 
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In respect to the coarser qualities the packing box requirement has within recent 
years readily absorbed all the white and norway lumber that would hold together, in 
this particular taking in stuff that fifteen years ago would have been deemed refuse, 
fit only for the burner. Time was not so very far ago when ‘‘cull’’ was the only 
grade below common; later it was divided into No. 1 and No. 2; then No. 3 was 
introduced, which was considered the limit of degradation. But the exigencies of 
the box makers became such that No. 4, No. 5 and even No. 6 were added; which 
is reducing the science of de-grading to a minutia that we can imagine is more a 
scheme of reducing prices than it is one to adapt prices to intrinsic qualities. The 
box manufacturers must have prices on lumber that will enable them to show a 
profit in competition, and the sawmill operators help them in the emergency. 

The effect of this declension in the grades is to enable the producers of lumber to 
utilize timber that a few years ago would have been left to rot or burn on the 
stump or ground. It would have been simple discard and not even waste. It has 
prolonged the northern pine industry and made more or less profitable timber that 
once was considered worthless. This can be said without reference to the mixture 
of other woods with white pine in the process of cleaning the land of merchantable 
timber, such as jack pine, balsam, tamarack and others. This going down in the 
grades and scraping in anything that will make box lumber or piece stuff of a low, 
cheap grade is a condition that keeps the producers in the market in competition 


with southern pine and some of the hardwoods. Low grade scrapings of northern pine 
forests can be sold at-a profit against all competitive comers, for the reason that the 
stumpage value is of relatively small account. 

During the last season the northern pine trade has been affected notably by the 
peculiar character of the demand for other kinds of lumber; namely, the tendency 
of the trade to buy only what was needed in day-to-day distribution, as against the 
policy of forward stocking up. Yet the demand was large and steady enough to keep 
the mills running when logs could. be procured, which in some districts, like that of 
the upper Mississippi river, has been at times impossible. Failure of crops in the 
Dakotas also has been a deterrent to the fall trade in the Northwest, but owing to 
the well grounded financial condition of the manufacturers they are taking this 
feature as a mere incident in the long course of a successful experience. Late in the 
season a strong demand for box lumber sprang up, which has wiped up the coarse 
stocks to a gratifying degree, thus placing the mill operators in a good position so 
far as that class of lumber is concerned. As for the middle and higher grades, they are 
an asset that can be banked on, for, like wheat, it has a minimum value that guaran- 
tees a profit to producers. Altogether the northern pine producers and wholesalers, 
from Duluth and Minneapolis to the Tonawandas, are feeling secure in their holdings 
of lumber, and expect a good year to come. They are in a situation to bide the time 
and pendjng conditions. 





REVIEW OF THE CURRENT LUMBER TRADE 











Considering the prevalence of mixed conditions in finance and polities, the country 
wide lumber trade has persisted to the end of the year in a remarkable way. In 
this observation the lack of urgent demand and the weakness and irregularity of 
prices in some sections of the trade, and the thin margin for profits that pertains 
to some of the woods, should not be overlooked. . 

# * ” 

The features that are especially noteworthy are that the demand for consumption 
has been well maintained up to the holidays, and the indications are that after the 
beginning of the new year the same feature will be continued. Though buying is 
mainly for immediate use, and generally there is a lack of reaching out for future 
stocks, lately there has been a marked indication that future wants have been 
provided for in the taking over of considerable quantities of stock, Probably this 
kind of buying has been induced in many instances by the prices that have been 
offered by producers for the purpose of reducing surpluses that the mill operators 
do not wish to carry over the end of the year; a consideration in which is that 
such value as there is in the Jumber on hand at mills is sought to be transferred to bank 
accounts, to insure as good a credit as possible at the beginning of the new year. 

* * » 

Reports generally indicate that trade this month has maintained the ratio of 
that in November, which was an improvement on that of preceding months. The 
buying has largely been on account of city and suburban building, for factory 
consumption, and by the railroads, while that by the retail dealers in the farming 
communities has been conservative, to say the most of it. That is to say, the buying 
has been by the larger consumers, who have been offered advantages in prices, and 
by wholesalers who have taken occasion to provide themselves with lumber at bargain 
prices. But it should be understood that this movement has pertained mainly to 
southern pine and Pacific coast lumber, though there has been some price cutting 
in hemlock and probably in the hardwoods that has tended to overaccumulation. 

* * * 

It is noteworthy that in all the cities of the first and second classes there has been 
a good fall demand for building lumber, which in the eastern section has mostly been 
in the suburbs, but in the middle and farther West and Southwest it has been the 
feature in both cities and suburbs. Open weather throughout the current month has 
permitted of an almost uninterrupted continuance of building, with the result of a 
steady and large demand for rough and dressed lumber, with a corresponding call 
for sash and doors and for all interior work. This movement has helped greatly to 
fill out the season’s demand for lumber, and has tended to minimize the stocks that 
will have to be carried over into next year. On this account some strength in both 
demand and prices in preparation for the late winter and early spring trade may 
be expected. It is generally believed that country yard stocks are low, for retailers 
have aimed to buy sparingly throughout the last season, especially in the middle 
West and Southwest. In the cotton states the unsatisfactory prices for cotton have 
had a tendency to abate local improvement, but the great crop of cotton harvested 
means a vast purchasing power likely to be felt in improvements next season. 

7 * * 

In the southern pine trade the most obvious feature, as the year closes, is the 
demand for railroad and car material which having sprung up in November has 
continued to date. Much of the car lumber being called for is for repair work, 
much equipment of most of the roads having run down and been sidetracked for 
repairs. Such cars are now being restored to serviceable shape. Besides, many 
orders for new cars have been received by the equipment companies, though the 
majority perhaps are for steel construction or steel underframes. Still wood is being 
used to a large extent for superstructures, and a brisk demand for decking, upper 
frames, siding, roofing and lining is being placed with the wholesalers and at the 
mills, such requirements covering about the entire yellow pine field. This demand 
also favorably affects the hardwood trade. Another pronounced feature of the 
month’s southern pine trade is the call for export. All the mills of the longleaf 
pine zone from Texas to Georgia and Florida haye had a chance at this trade, and 
it is large enough to keep many saws in motion. West of the Mississippi river the 
export trade is showing up well, merchantable and primes, kiln dried saps and heart 
faced lumber, especially 6-inch stuff, being active in the export trade. In Mississippi 
conditions are improving. The demand for dressed stock from the middle interio1 
trade has slowed down in some degree, but eastern and export requirements have 
enabled producers to dispose of cuttings which are higher in price than offerings 
from the interior. Stocks are below normal and demand is keeping pace with out- 
put. The eall for special bill stuff is good, while the greatest demand for all is for 
railroad and car material, notably for framing, siding, lining ete. Prices have 


stiffened for such product, and recently several good sized orders have been refused. 
The disposition of the manufacturers is to accept no more orders until after January 
1, because it is thought that prices will advance after that date. At Kansas City 
stock is reported going at about any price offered, showing that producers are eager 
to unload lumber before the end of the year. Some of the larger mill concerns, 
however, have stiffened prices to some degree. On yard stock, it is declared in that 
market, there is no settled price. The reverse is true of timbers, car material and 
export material, especially that going to Cuba and South America. Manufacturers 
are setting their own prices, and sometimes could get advances if they could furnish 
the material. In the longleaf section of Louisiana and Texas labor is scarce on 
account of the sugar cane harvest and demoralization of crews that resulted from 
the late labor troubles. Strikes and lockouts seem to have passed into history, so 
that now the outlook for next year in respect to labor is promising. Recent heavy 
rains have stopped logging in a large part of the Southwest and many mills have not 


turned a wheel for two weeks and may not resume for two weeks more. 
~ * * 


As inventories are being completed inquiry from line yards is greater and heavy 
buying is expected from that class of dealers in the near future. There is the usual 
talk of higher yellow pine prices at the end of each year. At St. Louis buying 
by railroads and car shops is said to exceed anything known at that point since 1906, 
and it is increasing steadily. This is a tonic that the southern pine trade has needed 
throughout the year, and it is taken to mean much betterment of the patient in the 
coming season. It certainly should be a distinct bracer to prices unless the medica- 
ment has lost its old-time virtue. There is a fair amount of line yard buying at 
Kansas City, but the small yard interest has not yet been much awakened. Evidently 
the big buyers have received encouragement in the way of cut prices. In fact, this 
seems to be the chief trouble with the southwestern yellow pine trade these days; 
prices are ‘‘shot to pieces,’’ as a clearing up measure, After New Year’s the 
manufacturers will begin to talk better prices, and if they can ‘‘make good’’ indi- 
vidual retail concerns will have the pleasure of ‘‘holding the bag.’’ 

. * ” 

From Atlanta the Georgia pine trade is reported favorably. Demand for car 
material is the feature of the market. The call for decking is especially good, and 
orders for small car frames are being received in large numbers. The trend of prices 
on all yellow pine is decidedly upward. A large demand from Ohio and Indiana is 


reported. Western and northern concerns are buying, demanding immediate shipment. 
*” * * 


The North Carolina pine market is steady and business is being carried on with- 
out apparent effort. The call is especially active for low grade stock, and in some 
cases lack of lumber has caused the turning down of orders. The demand for low 
grade rough lumber shows no abatement, and the mills have orders on hand for at 
least thirty days’ cutting. The general tone of the market is firm. 

* ¥ . 

In the north Pacific coast trade there has been an increase of inquiry for fir and 
other lumber, and prices show no material change. Many of the red cedar shingle 
mills are not in operation, so the rate of production is much reduced. The saw- 
mills will be shut down during the holiday period, a considerable number to remain 
idle until near February 1. The outlook for next year’s foreign trade is good, 
commitments for cargoes being made continually. There is a continued movement 
to California ports, and some trade is reported at eastern markets. Mill operators 
nurse a budding expectation that next year is to be a good one for West coast busi 
ness, Inland Empire mills are making seasonable shipments to eastern points. 


* % * * 

This is the season when in the northern pine trade there should be more activity 
in the woods than in the wholesale yards. So far in December the weather has been 
too mild for woodg work and already talk is rife of a short log crop. But it is 
too early for any certain forecast in this particular. The demand for white pine 
lumber is quiet, but prices are well held. Sales of low grade lumber have been 
good all the month and such material has been well sold up. Hemlock has suffered 
some weakness on account of slashing of southern pine prices, with which hemlock 
comes in competition. There is a fair movement of spruce in the Pennsylvania and 
West Virginia districts, and some better distribution around New York. 

* o * « 

The hardwood business approaches the year’s end under favorable conditions. 
Prices remain fairly steady and firm. The demand is strong on plain oak, fair 
for quarter sawed, with red oak ahead in the Ohio river district. Red gum is a 
good seller in the Memphis district. Cottonwood box lumber is meeting good sale. 
In the North, maple, birch and elm are in the active list. 
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DOMESTIC. 
General. 

Completion of the $200,000 endowment fund for St. Law- 
rence University, at Canton, N. Y., was announced December 
15. The Rockefeller General Education Board offered $50,000 
conditional upon the university raising $150,000, 


The Aero Club, of America, has awarded its gold medal 
to C. P. Rodgers in recognition of his transcontinental flight. 

Announcement was made at New Orleans December 15 
that the Illinois Central railroad in an effort to develop 
agriculture in the two states would shortly establish fifteen 
experimental farms along its lines in Mississippi and Louisi- 
ana The farms, which will comprise forty acres each, are 
to be under the supervision of the agricultural department of 
the University of Louisiana and the Mississippi College of 
Agriculture, 

Since the death of her husband, Mrs. bk. Hf. Harriman has 
received 6,000 letters asking for a tetal of $120,000,000. She 
has turned the letters over to the Society for Municipal 
Research for Scientific Purposes, which will investigate the 
worthiness of the cases. 


Industry and more than 1,000,000 carcasses or parts thereof 
were condemned as unfit for food, according to the annual 
report of Dr. A. D. Melvin, head of the bureau. Tuberculosis 
was the cause of most of the condemnation. 

Declaring absinthe dangerous to health, the Pure Food 
Board of the Department of Agriculture December 14 decided 
that its importation into the United States should be pro- 
hibited after January 1, 1912. The order awaits the signa- 
ture of the Secretary of Agriculture before becoming effective. 

According to the report issued by Director Durand of the 
Bureau of the Census, Department of Commerce and Labor, 
the total number of cattle reported in the United States 
in 1910 was 63,104,573, as compared with 69,835,832 in 
1900, a decrease of 6,231,259 or 9 percent. This decrease, 
however, was largely due to the change in the date of 
enumeration from June 1 in 1900 to April 15 in 1910. 

President Taft sent to Congress December 20 a message 
recommending a reduction in the wool tariff so as to corre- 
spond with the difference in the cost of production by the 
Tariff Board. The message does not suggest precise duties. 


FOREIGN. 


The American Ambassador, Curtis Guild, jr., acting under 
instructions from the President December 18 notified the 
Russian Foreign Minister, M. Sazonof, that the treaty of 
1852 between United States and Russia would be abrogated 
January 1, 1913, in accordance with provision made by 
article XII. The notification tactfully made no mention of 
motives underlying the abrogation of the treaty. 

Persia’s trade with the United States in the fiscal year 
1911, according to the official reports of the Bureau of Sta- 
tistics of the Department of Commerce and Labor, amounted 
to $1,077,502, of which imports from Persia were $1,055,603 
and exports to Persia, $21,899. Practically the entire 
imports from Persia consist of wool carpets and carpet wool, 


The British House of Lords December 15 passed the 
national insurance bill, providing for compulsory insurance 
against sickness and unemployment of the working classes, 
through its third and final reading. ‘The bill is now practi- 
cally completed, only requiring to pass through the formality 
of receiving the King’s assent. 


The British Government has decided to 





It was stated semi-officially December 
15 that the officers of the United Mine 
Shoe Company regard the civil suit of 
the government to dissolve the company 
as proceedings for alleged violation of the 
Sherman law. The company has already 
announced its contention in a first suit 
that it is not operating in violation of the 


Announcement was made at New York 
city December 18 that the stock of the 
United Cigar Stores held by the American 
Tobacco Company would be distributed 
December 19 among the common stock 
holders of the American ‘Tobacco Com- 


HONEST BUSINESS INVITES PUBLICITY. 


Buyers who are actually in the market realize the value of 

obtaining quotations from several sources. 
len Sellers who have stock that will stand inspection seek 
inquiries, not only to move the lumber and to gage the 
market for their particular output, but in order to select 
the most desirable customers. 


exclude the American ‘meat packers against 
whom prosecutions have been instituted 
in the United States from tendering con 
tracts for the supply of meat to the Brit 
ish Army and Navy, pending the settle 
ment of the suits. J. Ogden Armour, 
president of Armour & Co., of Chicago, 
December 15 said the contracts of the 
American packers with the British army, 
estimated roughly, amounted to between 
$15,000,000 and $20,000,000 annually. 
King George December 14 reviewed 50, 
000 British and native troops at Delhi, 
India. He held an investure in the royal 
camp in the evening, bestowing orders on 


pany You who have stock to sell— 93 knights and 200 companions. The 
The government filed suit at Los An- . durbar came to a close December 16. 
geles, Cal, December 18, to dissolve the You who have nothing to conceal— British supremacy in India was ignored 
so-called plumbing trust. : ae . during the durbar when Gaekwar of Ba 
"a ga ae You who believe in insisting on a reasonable price— oS ek a ee ee 
injured, none fatally, December 18 in a You who appreciate inquiries from desirable customers— eee. Eee Vay a SEM, Ree, 
rear end collision between the first and brought pressure to bear on the Gaekwar, 
second sectigns of the Columbian flier of You who want the trade to know the character of your output who published an apology. 
the Chieago, Milwaukee & St. Paul road 


near Odessa, Minn. 

Work on the extension of the Pacific 
Great Western railroad from Kugene, Ore., 
to the Coast at Coos Bay has begun. 


Under the auspices of the naval recep 
tion committee, composed of prominent 
citizens of New York, a giant “smoker” 
will be given December 27-28 to the blue 
Jackets of the American battleships which 
will be assembled in) New York Harbor 
during the holidays. 

The Wabash Railroad Co. was placed 
in the hands of receivers December 18 by 
Judge Elmer B. Adams, of the United 





and the excellence of your facilities— 
Advertise in the AMERICAN LUMBERMAN. 


You will be in good company. Most of the best manufacturers 
and wholesalers are now advertising in the AMERICAN latter were eventually driven off by a 


sortie by the Italian infantry. The Arabs’ , 


LUMBERMAN. 

You will reach a desirable audience of buyers. 
best dealers are subscribers to the AMERICAN LUM- 
BERMAN. 


Most of the 


Crown Princess Cecilia, wife of Crown 
Prince Frederick William of Germany, 
gave birth to a son December 19. 


The Italian cruisers shelled the Turks 
and Arabs at Homs December 16. The 


losses are estimated at 1,000 dead or 
wounded and 500 prisoners. 


News of the death of the titular Ma 
harajah of Nepal, India, December 11, 
reached Delhi, India, December 17 
Ilis death will not interfere, however, 
with the preparations for the reception of 








States district court in St. Louis. 


John Bigelow, veteran journalist, diplomat and author, 
passed away December 19 at his home at 21 Gramercy Park, 
New York, where he had lived more than 380 years. He was 
born at Malden-on-the-Hudson, N. Y., November 25, 1817. 

Starved Rock has been bought by Illinois from Ferdinand 
Walther for $146,000. The tract consists of 290 acres and 
will prove the nucleus of a fine State park, 

The list of aeronautie fatalities has increased rapidly in 
the last few years. Seventy-seven aviators were killed in 
1911. In 1908 one man lost his life, in 1909 four and in 
1910 thirty-two. 


Washington. 


The annual report of Secretary of the Treasury Mac 
Veagh, submitted to Congress December 18, places the total 
estimates of expenditures for next year, exclusive of the 
Panama canal and the postal service, payable from postal 
revenue, at $637,920,803. The estimate of receipts available 
for the general fund are $667,000,000,) The estimates for the 
construction of the Panama canal during the next year are 
$47,263,760, making a grand total of estimated expenditures 
of $685,184,563. 

In 1910 the Indian population of continental United 
States was 265,683, as compared with 237,196 in 1900 and 
£48,253 in 1890, according to the report of Director Durand 
of the Bureau of the Census of the Department of Com- 
merce and Labor, as shown by the returns of the Thirteenth 
Decennial Census, taken April 15, 1910. 

Foreign commerce of the United States in 1911 shows an 
increase of over $200,000,000 over 1910 and a larger total 
than in any other year. The approximate totals for the 
year are: Exports, $2,000,000,000; imports, $1,500,000,000, 
of which over one-half entered free of duty. 

More than 50,000,000 animals were inspected during the 
last fiscal year by the United States Bureau of Animal 


The Senate December 19 unanimously adopted the Lodge 
resolution, providing, in a fashion to which exception can not 
be taken, for the abrogation of the treaty of 18382 with 
Russia. 

Senator Dillingham, chairman of the Lorimer Investigating 
Committee, announced December 19 that except by special 
ruling no further witnesses, with the exception of Senator 
Lorimer, will be examined by the committee. <A recess will 
be taken until January 8. Up to December 19 the committee 
has been in session 84 days and has heard 167 witnesses. 


Efforts to authorize the sale of the hull of the battleship 
Maine to private parties who desire to exhibit it at various 
parts of the United States and charge an admission fee to 
visitors, were defeated in the House December 16. The 
urgent deficiency bill, carrying an appropriation of $250,000 
to complete the work of raising the Maine, after a hard 
fight, passed the House without change. 


The House “Steel Trust” Investigating Committee is cost 
ing Congress $2,700 a month, while extra stenographic work 
for the various House committees at this session is costing 
$2,000 a month, according to a statement made in a speech 
in the House December 16 by Mr. Fitzgerald. 

The Owen bill, providing for the creation of a National 
Health Bureau, has been modified so as to make no dis 
crimination against certain schools of medicine. 

Secretary Meyer will suggest to Congress that portions of 
the wreck of the battleship Maine be distributed to such 
quasi-public and public organizations as may desire to possess 
relics. 

In his annual report made public December 17 Maj. Gen. 
Leonard Wood states that the value of aeroplanes in time 
of war is well established and that small classes of officers 
will continue to receive systematic instruction in aeronautical 
work. 


King George and Queen Mary. 

The number of persons killed while climbing the Alps 
during the present year was 115. The majority of these 
fatalities was due to the imprudence of tourists, who, despite 
warning, venture upon ascents without guides. 


The Portuguese Government has decided that the jewels 
found in the royal palaces at Lisbon, Cintra, Nafra and 
other places after the flight of King Manuel and his relatives 
October 5, 1910, do not belong to the dethroned monarch. 
as was at first declared, but that they are the property of 
the Republic. The jewels will be sold. 


Floods throughout southern Wales recently swept away a 
score of bridges over the River Avon and inundated hundreds 
of homes. The losses in the Avon and Neath Valleys prob 
ably will amount to $1,000,000. 

The International Opium Conference; in session at The 
Hague December 15, adopted a resolution submitted by the 
British delegates, restricting the import or export of mor 
phine or cocaine in the countries represented at the con 
ference. 

Tuan Fang, former Director General of the Hukan Railroad 
and at one time Viceroy of the Province of Chi-Li, was 
killed at Tse-Chow, in Shan-Si Province, by his own sol 
diers. A peace conference between representatives of the 
Rebels and the Government was held at Shanghai, China, 
December 18. The conference agreed to an exchange of 
credentials. 

A report current in London is that Prince Arthur of Con 
naught, son of the Governor General of Canada, the Duke 


of Connaught, will succeed Baron Hardinge as Viceroy of 


India. 


It was unofficially stated December 17 that Japan and 
Great Britain have offered or are about to offer to mediate 
between the Chinese Government and the rebels and will 
adopt further measures if this is refused. 
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It is believed that the concerns supplying equipment 
to the railroads will- have received orders for approxi- 
mately 150,000 cars and 2,800 locomotives for the cur- 
rent year. Yet the actual amount of equipment built 
in 1911 will be far below the figures named, as the bulk 
of the buying has been since November 1, and deliveries 
on these cars and engines will not be made until after 
the beginning of 1912. Including contracts received in 
time for delivery by December 31, and a limited number 
of contracts which remained unfilled at the close of 
1910, it is estimated that all the supply companies in 
this country and Canada will have built a number ap 
proaching 75,000 freight cars and 1,200 passenger cars, 
with 1,850 locomotives, in 1911. The Wall Street Jour 
nal has made the following comparisons of equipment 
building for ten years: 


Freight Passenger Loco- 
YEAR. cars. cars. motives 
| rd 75,000 1,200 1,850 
BE ins: onsite 6 oi6 ah oe 180,945 4,412 
.. eee 93,570 2,849 
EN a. Sebieian aries Sache sh 76,555 1,716 
RR eer 284,188 5,457 
| Sr es 240,503 3,167 
ee ee a 165,455 2,551 
, Sees. 60,806 2,144 
Sarr te 158,195 2,007 
eas 162,599 1,948 





*Estimated. 

While it can be seen that the year about ended is the 
least in results of any year since 1904, it should be ree- 
ognized that 75 per cent of the cars built in previous 
years were of wood, while of those built in 1911 about 
90 per cent will have been constructed of all-steel or 
steel underframes—a fact, by the way, that is to a con 
siderable degree accountable for the lack of demand for 
car lumber. Owing to the large volume of orders re 
ceived since October 15, operating percentages of the 
equipment companies’ plants lately have been averaging 
nearly 55 per cent of capacity. Bookings recently have 
been the best of any like time since the summer of 
1909, and prices show a sustained tendency toward firm- 
ness and advances. Some of the concerns turning out 
cars are quoting figures from $50 to $75 a standard car 
more than they were in the early part of the month. 

* * * 

The foreign commerce of the United States in 1911 
will show an inerease of over $200,000,000 when com 
pared with that of 1910, and a larger total than in any 
preceding year of our commerce with other nations. 
Imports, though falling below those of 1910 in its 
earlier months, have in the later period thereof shown 
a marked increase, indicating that the total for the 
year will differ but little from that of 1910, which made 
the highest record in the history of the import trade. 
Exports this year have been larger than in any preceding 
year, manufactures exported making an unprecedented 
showing, approximating $1,000,000,000 for the calendar 
year. The approximate totals for the year, based upon 
the ten months’ record already compiled, are: Exports, 
over $2,000,000,000; imports, $1,500,000,000, of which 
over one-half entered free of duty. 

+ x” * 

‘n the calendar year now near its close the commerce 
of the United States with its noncontiguous possessions 
will reach the total valuation of $200,000,000, compared 
in round numbers with $191,000,000 in 1910 and $159,- 
000,000 in 1909—fiseal years, ended June 30 each. These 
figures do not include the movement of gold and silver, 
of which on the average the combined movement to and 
from the United States has been about $21,000,000 a 
year. The gold shipped from Alaska has averaged about 
$16,000,000 a year. Total imports and exports for nine 
months of the year, ending with September, indicate 
that results this year will fall but little short, if any, 
of its predecessor. For these nine months $159,077,066 
worth of trade passed between the United States and 
its four noncontiguous territories. The commerce be 
tween the United States and each of its possessions in 
relative amounts is indicated in the following tabulation: 

1911. 1910. 1909. 
......$12,804,375 $14,509,836 $13,618,029 


To Alaska ; 
3,435,69 


From Alaska 










bbpecieiene baked 6,375,257 4,491, 
Total U. §.-Alaska..... 19,179,632 17,945 18,109, 
eS rr 16,026,751 16,142,! 14,014,2 
From Hawali .......... 40,895,022 40,795,1: 37,141, ¢ 
Total U. S.-Hawaii..... 56,921,773 56,937,963 51,155,! 
70 Porto Bico......... 25,112,410 20,432,577 7,7 
From Porto Rico...... 31,916,564 4,5 
Total U. S.-Porto Rico.. 57,028,974 ¢ 
ro Philippines ........ 14,444,463 14, 
From Philippines ..... 12,416,580 13,758,201 7,248 
fotal U. 8. Philippines. 26,861,043 28,656,807 16,034,806 

* - * 


Attorney General Wickersham shows in his annual re 
port that his department last year paid a big profit in 
the prosecution business. So long as the national justice 
shop can make an exhibit like that it will keep grinding 
away, for your Uncle Samuel has the itch for making 
money which is the near insanity of his children, the 
American people. Malefactors of great wealth, take 
notice, 

* * * 


To the end of last week, according to Bradstreet’s, 


heavy buying of steel bars for stocking up purposes, 
higher prices for wire, sheets and bars, and more activity 
in mill operations were the leading features of the fin 
ished steel market. Buying of plates and shapes for car 
and ship building was a feature of late trade. Mill 
operations had not increased at the East to the extent 
they had elsewhere. After the first of the new year 
additional plants will resume operations. Though a 
heavy volume of steel rails has been ordered, recent rail 
road buying has been light. The rails bought in No 
vember were secured at bargain prices, and it was to 
have been considered natural that there should be a halt 
over the holiday and year’s end settlements before active 
buying would be resumed. Some additional car orders 
were noted last week, and the trade in steel car wheels 
was more active. The Wall Street Journal at the end of 
last week remarked that it was well known that the 
heavy volume of steel business that had lately been re 
ceived by the various companies was due to the low prices 
that the manufacturers had made to purchasers. In 
order to get the market out of the rut the producers had 
cut prices to a level that tempted consumers into the 
market. The result was that the steel companies had 
booked sufficient business to assure normal operations of 
planis well into the first half of 1912. On account of the 
low prices at which steel has been sold nothing in the 
way of record earnings was to be expected. 
* * * 


In a recent report the Geological Survey shows the 
course of the cement trade of the United States, giving 
figures covering the period from 1890 to 1911 inclusive. 
In the first named year the domestic demand absorbed 
33,550,000 pounds and in 1911, 7,654,995,100 pounds. 
Kollowing are the statistics for 5-year periods: 











Domestic Total con- 
Imports, manufacture, sumption, 
pounds. pounds. pounds. 
| rere 90,740,000 +9,000,000,000 9,090,740,000 
eee 161,100,927 7,654,995,100 7,816,096,027 
_. Sa eyes 198,619,634 6,499,143,100 6,697,762,734 
SS rrr 362,411,255 3,524,681,200 3,887,092, 
_, ae .++ 922,987,032 $48,202,000 1,771,139,0382 
Are 1,064,253,454 99,032,400 1,163,285,854 
1890 ..........2,169,490,000 33,550,000  2,203,040,000 


*. 7 * 
A New York financial journal says, presumably for 
capital selling purposes, that— 


The construction of sixty-eight miles of track from Car 
lisle to Allerton, Iowa, which will complete Rock Island's 
short line from Kansas City to St. Paul, is proceeding apace. 
Work was started early last June. At present, while few 
rails have been laid, the line has been nearly 90 per cent 
graded. There are now about twenty construction camps 
along the line and the line may be put in operation late in 
the spring. The completion of this‘line will give the Rock 
island system a line fifty miles shorter from St. Paul to 
Des Moines than that of any other system and upward of 
thirty miles the shortest route from St. Paul and Minneapolis 
to Kansas City. It opens up one of the richest coal fields in 
that section of the West and is expected to be a heavy 
traflic producer from the first. This, combined with the earn- 
ings of the present line, the St. Paul & Des Moines, 121 
miles from Des Moines north to Mason City, even in the 
ubsence of through connection, will give profitable addition 
to the earnings of the Rock Island system. So far as the 121- 
mile line is concerned, it has been put in first-class shape 
to handle the heaviest of traffic. It has been entirely relaid 
with 85-pound rail, creosoted ties and the banks have been 
widened. This is only part of the development work suc- 
cessfully prosecuted by the Rock Island. 


* * » 
Registration of commercial paper is gaining in favor 
among the bankers throughout the country, according to 


ean eastern financial authority. The details of the sys 


tem are briefly as follows: A resolution is passed by 
the board of directors of a company which wishes to 
register, which specifies that all the commercial paper 
issued, indorsed or accepted by the concern must be reg- 
istered by a trust company, and that no paper of such 
character shall be complete or valid until registered and 
a note of such registration made on the paper over the 
signature of an officer of the trust company. The trust 
company is authorized and instructed to register, on 
presentation, all obligations of the character outlined, 
when signed by the proper officials, and to keep a record 
of all registration, including dates of maturity, amounts 
and other details necessary to identify the paper. The 
registrar is required to report to the auditor each day, 
giving a list of registrations made on the previous day. 
rom time to time all registered paper which has been 
paid and cancelled is presented to the trust company, 
and such cancellations are noted. The plan as outlined 
is practically the same as that adopted by the Interna 
tional Paper Company, the first concern to undertake 
such registration. Many other companies since have put 
into effect similar systems. Bankers are strongly in 
favor of registration, and it is in line with the pro- 
posed basing of currency issues or commercial paper. 


* * * 


It seems that Uncle Sam has attained such a numerous 
family that he can not produce his own supply of pota- 
toes, big as is his farm, with new potato fields opening 
in the South, the mountain and the Pacific slope states. 
Time was when the people of the United States sent 
shiploads. of potatoes to Ireland to allay the famine 
caused by failure of the ‘‘root’’ crop in that country. 


This year the boot is on the other foot, so to say, for 
Ireland is shipping potatoes to this country, the lack 
of supply in the United States having forced prices so 
high that not only Ireland but Scotland and other Euro- 
pean surplus countries are contributing to the demand 
on this side the ocean at profitable prices. During Oc- 
tober 39,504 bushels were imported, 19,239 bushels ar 
riving in September. Total receipts for ten months of 
this year from foreign sources were 224,127 bushels, val- 
ued at $230,784, or $1.03 cents a bushel. The average 
price at the seaboard during the months from January to 
June, inclusive, ranged as high as $1.41 a bushel. Sep- 
tember prices averaged 65.7 cents a bushel, since which 
there has been a rapid recovery. These prices were a 
strong contrast with prices the year before, when they 
were so low as to make even domestic distribution ‘‘ small 
potatoes’’ so far as profits were concerned. Though ex- 
treme fluctuations in prices of potatoes oceur from year 
to year, the average is rising as the country grows older 
and population increases, so that potatoes as a crop 
average a good profit to those who know how to raise 
them. 
* » 7. 

It has been definitely decided, says Alba B. Johnson, 
president of the Baldwin Locomotive Works, that a 
branch plant of that concern will be constructed in or 
near Chicago. The work will be begun as soon as plans 
can be drawn and a site for the plant secured, The size 
of the new works will depend upon the outlook for busi 
ness conditions. 

” ” ” 

Colorado has closed one of its most successful seasons 
in beet sugar production. The average length of the 
busy season is 85 days. The weather has been favorable 
to grinding; the sugar content of the beets has been 
highly satisfactory, and the prices which the growers 
have received have added much to their prosperity. 
Colorado’s yield this year probably will exceed 150,000 
tons. In that, as well as in other sugar beet states, 
factories are being enlarged, and active preparations are 
under way for a large acreage next year. In respect to 
cane sugar, the late warm weather in Louisiana has ad 
versely affected the keeping of cane. Several new fac- 
tories are under consideration in the northern part of 
the state. The Porto Rican campaign has begun, and 
the initial cargo of the season has arrived in New York. 
The Michigan sugar beet crop has been a good one, 
and other states producing root sugar have issued favor- 
able reports. 

* * ” 

Returns from the apple crop of Oregon, Washington 
and Idaho, considering the comparatively reduced amount 
of yield, are satisfactory to the growers on account of 
the high prices being received. The three states have 
developed and established for their apples foreign mar 
kets which are profitably helping in the disposition of 
annual crops. Growers in the Hood River, Rogue River 
and Willamette valleys pack their fruit on a coéperative 
plan, selecting it with scrupulous care by the employ- 
ment of expert sorters. During October the United 
States exported 375,000 barrels of apples at a value of 
$1,295,000. For the ten months ending with October 
895,000 barrels were exported at a value of $3,349,000. 
Last year’s exports exceeded 1,000,000 barrels of green 
and ripe apples. 

> * 

Southern planters and cotton dealers, while expecting 
a farther eastward spread of the bollweevil, do not re- 
gard the invasion with such fear as formerly, The more 
northerly limits of the weevil’s spread have been fairly 
well determined and its rate of progress eastward has 
been ascertained as about 35 mfles a year. The weevil, 
once it enters a district, reaches its maximum destructive 
ness by the end of the third year, after which for 
various reasons its ravages diminish and growers under 
take planting with less fear of crop damage. Southern 
Mississippi has reached this stage of recovery. Com 
paratively little progress was made in the season of 
1909, but in 1910 the movement eastward covered the 
whole of the Gulf district of the Mississippi seaboard 
and crossed the line into Alabama, where several coun 
ties have been invaded. From the unusual size of the 
crop this year it is evident that the bollweevil did little 
damage compared with earlier years. This was mainly 
due to the dry weather. A dry cotton season has prob- 
ably saved the South as much as 200,000 to 300,000 bales 
from bollweevil damages. In the worst seasons damages 
have run as high as $30,000,000 from weevils and worms. 
This year the loss was probably not one-third of that 
amount. Growers are now planning their next year’s 
acreage and the diminished ravages of the weevil encour- 
age production on the old scale. 

* 7 * 


The Bureau of Supplies and Accounts of the Navy 
Department, Washington, D. C., will receive bids’ until 
January 2 on schedule 4,171 for requirements in birch 
and oak timber, North Carolina pine, white pine and 
yellow pine. Lumber concerns interested in this 
requisition should ask the Bureau of Supplies for fur- 
ther information, referring to the schedule number. 
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THE COAL TRADE 


To write a coal market report during the winter 
months without some reference to the weather would 
be a difficult feat, for the weather is the dominating 
feature. And following that lead, it is proper to 
remark that the buying of coal early this week showed 
material gains under the stimulus of the lower tem- 
peratures and the flurries of snow in various parts of 
the West, so that the tone of the market visibly 
improved. 

But aside from the temperature there are considera- 
tions that deserve attention, for they constitute the 
underlying conditions upon which the weather motive 
plays. These underlying conditions have been of a 
rather depressing character for the last two or three 
weeks. The foundation for a strong market has been 
softened here and there, honeycombed, as it were, by 
an excessive production of coal, so that the snap and 
vigor of the market has been fading away. It does 
not follow that this is to be the general type of 
market for the season, for as one shipper remarks the 
winter, strictly speaking, is just beginning this week 
and has its full course of three months to run, before 
spring is ushered in about March 20, 

It is simply an instance of overproduction. The 
western mines—and the eastern likewise, for that 
matter—are grinding along merrily. The mine cars 
shoot up to the surface, are dumped and disappear 
again below, with as great rapidity as the elevating 
machinery will permit, so that at the end of the 
working day there is always a good string of loaded 
cars on track to be disposed of. The tendency among 
operators during the last week has been to restrict 
production unless the coal is previously sold, but that 
enlightened policy has not become general as yet and 
consequently the output of the mines is just a little 
greater than the country has been calling for. Under 
prodding from the railroads the coal gets started on 
its perilous way and gets farther and farther from the 
mines, without knowledge on the part of the owner 
as to its ultimate destination. He has to keep the 
stuff moving and at last it reaches some point whence 
further movement is impossible, because there are no 
markets beyond. Then the dealer or consumer, in 
that particular neck of the woods, has a car of coal 
which he can buy at a discount. The shipment of 
unsold coal last winter was carried to a fearful excess, 
as everybody remembers. There has been by compari- 
see very little of it so far this season, but the de- 
pressing practice has begun. And there can be no 
doubt that its effect upon the tone of the market has 
been debilitating in a measure. 

Moreover shippers of coal have been urging dealers 
to buy with greater persistence. There has been not 
only this surplus unsold coal to be taken care of, but 
the producers prefer to work full time and have been 
striving to that end. And as an additional influence 
along this tendency towards weakness cancellations 
of orders have been rather noticeable within the last 
week or two. The order books of the shippers are 
getting pretty well cleaned up. It has been demon- 
strated from time immemorial, speaking in the trade 
sense, that users of coal are very stingy with their 
fuel orders during the last half of December. The 
holiday festivities rise into commanding attention and 
little activity in fuel buying is to be expected at this 
time of year, barring the spur of necessity which a 
blizzard might administer. The blandness of trade as 
related to necessities is over the land and the brief 
reign of the good will towards men season is at its 
best. 

Under the partial neglect, prices have had extreme 
difficulty in maintaining their unshattered ranks. In 
fact defections have been many and not uncommonly 
they are glaring. There is a wide range of quotations 
for almost all bituminous products. All prices are 
heavy and here and there one product takes a tumble 
over night, like an undermined stratum of earth. 

It is also open to conjecture that there may be only 
a partial protracted suspension of mining operations 
next spring. At least some coal users, who prefer to 
think that way, are somewhat encouraged in that 
belief. The operators of Indiana, Tlinois and states 
farther west organized at Chicago last Monday a fed- 
eration of operators, through which the producers in 
those states may enter into wage negotiations with the 
miners for a new scale, beginning April 1. If that 
is done, and if it proves successful, the operators in 
Ohio and in western Pennsylvania would have to 
arrange their wage scales by themselves, an undertak- 
ing which they are apparently willing to assume. Of 
course it is all conjecture.as yet. But this condition 
seems to be generally admitted: In those states that 
are not bound by the miners’ union, as West Virginia, 
Kentucky and Tennessee, the production of coal is in- 
creasing much more rapidly than in the states the 
coal miners of which are unionized. And an addi- 
tional increase in the difference between the wage 
scales of the union and nonunion miners, it is believed, 
will still further increase the activity of the nonunion 
states. Ohio and western Pennsylvania operators may 
believe the time is ripe for a decisive stand against 
increased costs of production. There have been some 
beginnings of storage piles of coal in the West because 
of fear of a general strike and if that fear is modified 
the demand for coal from that cause will shrink. It 
is too early to speak with any degree of assurance 
about any feature of the coming wage issue. 

Eastern bituminous coals have been heavy also and 
in some instances prices have been shaded very per- 
ceptibly. The occasion in every known instance has 











been the presence of unsold coal threatened with de- 
murrage, the reduced prices not being applied to coal 
for shipment from mines. Consequently’ the softness 
of the market may be temporary. 

For shipment from docks all the anthracite sizes 
have been holding firmly to quotations. Inquiry has 
fallen off rather sharply. 


QUERY AND COMMENT 


Log Rafting on the Pecific. 


NokRFOLK, VA., Dec. 18.--Editors AMERICAN LUMBERMAN : 
We would thank you to give us what information you can 
concerning the construction and towing of big rafts on the 
Pacific coast, or to advise us of some conern in that line. 

GREENLEAF JOHNSON LUMBER COMPANY. 














|The first attempt at ocean log rafting is thought to 
have been made by Capt. H. R. Robertson, formerly of 
Pictou, Nova Scotia, and later of Astoria, Ore. After 
many attempts log rafting may be said to have become a 
sucéess, largely through the persistent efforts of the Ben 
son Logging & Lumber Company, which established a 
rafting plant at Portland, Ore., whence it has safely 
towed .its rafts to San Diego, Cal., a distance of about 
1,200 miles. 

Oceangoing rafts are made from 600 to 700 feet long 
and about 50 feet wide at the center. About 100 feet 
of each end of the raft is tapered and the depth at the 
center is about 30 feet. 

The raft is built in a cradle or frame, with one detach 
able side. The sides of the cradle are made of vertical 
posts about 22 feet long, connected underneath by pairs 
of sills, each sill being attached to one post and arranged 
to telescope when unlatched. Binding timbers extend the 
entire length of the cradle. 

When the raft has been built up barely to the top of 
the vertical posts of the cradle, a depth of about 20 
feet, the main tow chain is laid from stern to stern, about 
50 feet of the chain projecting at each end. Then the 
‘‘herringbone’’ chains are fastened to the center tow 
chain and are drawn diagonally toward and are attached 
to the circle chains which are carried under the raft at 
suitable intervals to bind the raft together. The safety 
of the raft depends wholly upon the strength of the tow 
chain, the breaking of that chain having been in every 
case responsible for the loss of oceangoing rafts. 

When in the water the raft draws from 22 to 24 feet 
of water, being about two-thirds under. The speed of 
towage is from three to four miles an hour. About 
200,000 feet of lumber is used in the construetion of a 
700-foot cradle, which, completed, costs about $5,000. 
The cost of towing a raft from the Columbia river to 
San Diego, about 1,200 miles, has been estimated at $1 
a thousand feet, or $4,000 for a raft containing 4,000,000 
feet.—EDITors. | 


“THE TRUTH WILL OUT.” 


[From the Chicago “Tribune,” of December 19.] 
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TRAINS COLLIDE; {¢l 
TWELVE KILLED |,. 


Seore Injured When St. Paul 




















Railroad’s Columbian CHI 
Flier Is Wrecked. 
Deb 
STEEL CARS SMASHED. | 
Diner and Sleeper Are Cut Into Phy 
Pieces by Foree of En- co 
w 
gine’s Impact. a 
at 


Odessa, Minn., Dec. 18.—[ Special ]—Twelve ", 
Persons were killed and a score injured, none | the 
fatally, today in a rear end collision between | lage 
the first and second sections of the Colum- ! to 
bian filer of the Chicago, Milwaukee and St. | Fra) 
_Paul road, The trajn was bound for St. | his b 
Paul and Chicago from the Pacific coast. boarc 

An important feature of the accident was | ;esult 
the demonstration that steel cars are not | the st) 
wreck-proof. The engine of the second sec- | in July 
tion, which was hauling a-special consign- | by the 
ment of silk, tore its way aimost to the mid- | on tn; 
dle of the steel sleeper on the rear of the first 
section. The sleeper, hurled forward by the 
impact, was stripped from the front end by 
the ateel diner, the next coach ahead, almost Lurto 
to the point where the engine had stopped } T®S¢n 
tp destructive plowing. of th 

The diner’s floor became elevated alightly ¢ 
abové that of the sleeper, and, with the No 
force of section No. 2's engine behind, the 
sleeper was jammed along for twenty-five 
feet. while the diner, as a gigantic knife, cut 
away the upper structure. {ty 

Blame Three for Accident. 

Officiais of the road say carelessness on 
the part’ of two operators and a fagman was 
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SASH AND DOOR TRADE 


The amount of business that is developing is gratify- 
ing to the manufacturers. Taking the season into con- 
sideration, the demand is very fair. Inquiries are fre- 
quent and large, which indicates a general disposition of 
wholesalers and small jobbers to buy at the present 
favorable values. Retailers also are sending in orders, 
which goes to show that they are making some sales. 
Considerable rush work is on hand which is to be used 
in the completion of buildings, the erection of which 
has been favored by the weather in many localities. 
In the larger cities building is going on unabated and 
probably will continue during the coldest period of 
the year. This is based on the number of permits which 
are being taken out, the preponderance of which run 
from $1,000 to $10,600 and into which lumber largely 
enters. The activity of the factories in getting out odd 
work has helped to keep down stock sizes, but at that an 
accumulation is shown. Prices as a general thing are 
fairly steady, although reports and quotations in some 
sections of the country vary somewhat. 

Chicago manufacturers and wholesalers are not over- 
crowded at this time with business, but many of them 
have all the orders for odd work they care to handle at 
this time of year. Many of them have started taking 
inventory and afe desirous to get their orders filled and 
out of the way. Inquiries for carload lots are becom 
ing more numerous and it is expected that this business 
will be in full swing right after the holidays. The small 
factories report that the demand throughout the year for 
millwork and doors has been good and they report lots of 
work still on hand. 

Some inquiry is noticed in the Northwest, but scarcely 
any business is coming in outside of Minneapolis and St. 
Paul, and even there it is said to be light. The Twin 
City factories are not running full capacity and report 
that business is more quiet than it was a year ago, 

The sash, door and blind trade of the East is approach- 
ing the close of the year in comparatively good shape. 
Open weather in Baltimore, Md., has continued all along 
and construction work has progressed almost without 
interruption. The calls for materials on the part of the 
builders have been comparatively numerous, and new 
projects are being brought forward in sufficient number 
to insure the continuance of a fair demand for the output 
of factories. Prices are rather better than they have 
been, part of this rise being of course attributable to the 
advance in the price of lumber. The local factories are 
running full time and there is no expectation now that 
any of them will be compelled to curtail their output 
in the near future. So far the winter season has been 
more than satisfactory, and it looks almost like getting 
back to 1906. 

The mills of Buffalo, N. Y., are finding the door and 
sash trade quite satisfactory this month, considering the 
fact that this is a period when usually not much is doing. 
They are employed largely on special doors, in both 
veneer and solid work, the latter largely in Idaho pine. 
The outlook is favorable for trade after the start of the 
new year, when the inventory season is ended and busi- 
ness is expected to be resumed in fair volume. Prices 
as usual are low, on account of an oversupply in this 
market. 

The St. Louis millwork houses are enjoying a season- 
able demand. Business has dropped off considerably this 
week, due to the approach of the holiday season; but the 
demand has been good to date. Some of the dealers say 
that it has been much better than usual. There is a 
considerable amount of small order buying at present 
from men who have depleted stocks. These buyers are 
not stocking up, but merely filling holes in their yards. 
There is considerable carload inquiry now. Special work 
is brisk. 

Tacoma, Wash., sash and door men report no particular 
change in market conditions, prices continuing to rule 
low. Considerable business is being done right along, 
the fir door’s popularity is established and prices are 
expected to improve in the near future. 

Most of the big door factories at Weed, Sonora and 
elsewhere in the white pine belt of California are operat- 
ing steadily, but at a rate far below capacity. They are 
shipping stock east steadily, but conservatively as to 
quantity, in order to avoid weakening the market, which 
has been soft for months past. Sash and door plants in 
San Francisco and surrounding territory are still quite 
busy on special orders. White pine, redwood, fir and 
hardwood veneer doors are included, but the manufac- 
turers are not carrying many stock doors. The building 
outlook for California is favorable for the coming season 
and the large proportion of residence work means a large 
door trade, but much outside competition must be met. 

Window glass demand has been more brisk the last 
week or two. The feature to be regretted is that the 
price end of the business has been overlooked altogether. 
From a report of a number of sales submitted it is 
figured that glass has heen sold at a discount of 90-45 
per cent on single strength and 90-497/10 per cent on 
double strength. 
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The Bureau of Supplies and Accounts, of the Navy 
Department, Washington, D. C., will open bids January 
23 for the following requisitions for lumber: 


Delivery at 


Woop— Quantity. navy yard. Schedule. 
Oak, white....... 16,500 feet Mare Island, Cal....- 4,199 
Pine, Oregon.....210,000 feet Mare Island, Cal..... 4,199 
MOGWOOR: oo ccaase 20,000 feet Mare Island, Cal.... .4,199 


Persons desiring to quote on these requisitions should 
secure schedules from the navy pay offices nearest each 
navy yard or from the Bureau of Supplies. 








Dr 
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THE LUMBERMAN POET 
The Bells of Christmas. 


A Gaspard in his narrow room 
Of curtained window, bolted door, 
Employed the night to fondle o’er 
His futile treasures in the gloom, 
And squandered all the golden store 
Of days that come again no more— 


Until upon his hearing fell 
The crystal cadence of a bell. 


A Faustus in his cloistered nook, 
Amid the dust of ages dead, 
Employed the night again to tread 

The paths of some forgotten book 
While at his hand, unvisited, 

The book of life lay still unread— 


Until upon a morning came 
Cathedral bell and Jesus’ name. 


So do we all through all the year— 
The Gaspard of elusive gold, 
The Faustus study-bent and cold, 
So do we seek advantage here, 
Forgetting all the story old 
The shepherd’s star the shepherd told— 


Until there comes at Christmas time 
The thrilling tone of Christmas chime. 


And then the curtains of the soul 
That shut the light of life away 
We open to the morning ray 

And heap the hearth with blazing coal; 
We give to others, and are gay; 
We live for others, for a day— 


When comes to us at Christmastide 
The tender tale of Him that died. 


O Christmas bells, I would your chime 
Might ring so loudly in the air, 
Might so re-echo ev’rywhere, 

That we, the Gaspards of our time, 
That we, the Fausts with whit’ning hair, 
Might learn to love and learn to share— 


Might give enough of Christmas cheer 
To make life Christmas all the year! 
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WOOD FOR::PULP. 


Species Used in Canada—Consumption and 
Price Fluctuations. 








Orrawa, On'., Dec. 18.—Four species of wood were 
used to make up the 600,000 cords, worth $3,585,000, that 
were used by the pulp mills in Canada in 1910. ‘These 
woods were spruce, balsam, hemlock and poplar. The 
percentage of spruce, which has always been the chief 
wood used, is gradually becoming less, although still 
forming over three-quarters of the total pulpwood con- 
sumption. In 1908 spruce contributed 87 per cent of 
the total, in 1909, 83 per cent, and in 1910, 78 per cent. 
‘The importance of balsam, the second species used as 
pulpwood, is increasing. In 1908 it formed 12 per cent 
of the total; in 1909, 16 per cent, and in 1910, 20 per 
cent. Another species which is rapidly becoming more 
important is hemlock, over five times as much being used 
in 1910 as in the year previous. The use of poplar fell 
off over one-quarter, a consumption of only 3,600 cords 
being reported for 1910. 

Spruce was the most expensive species at $6.05 a cord 
or 64 cents more than in 1909. During 1910 balsam 
became reduced 55 cents to $5.71. Hemlock remained at 
about the same price for the two years and is still the 
cheapest species. In 1909 it was $4.51 a cord and in 
1910, $4.43. Poplar has increased 11 cents during the 
year, the price being $5.92 in 1910, The prices of pulp 
wood are affected not only by the properties of different 
species but also by the conditions under which bought 
(whether in open market or on limits) and by the dis 
tance of the wood from the point of consumption. ‘The 
wood was converted into 475,000 tons of wood pujp in 
fifty-one pulp mills. 

Quebec, because of its waterpower, abundant labor and 
extensive forests of spruce and balsam, is the leading 
pulp province of Canada. The twenty-five mills in Quebec 
manufactured 57 per cent of the wood used in Canada 
in 1910, One-third of the pulp business of Canada is 
centered in Ontario. Comparatively small quantities are 
manufactured in New Brunswick, Nova Scotia and 
British Columbia. The production in New Brunswick 
fell off in 1910 on account of low water, which also 
hindered lumbering operations and decreased the cut of 
pine and spruce deals for shipment. 

‘the manufacture of wood pulp in British Columbia 
is yet in the experimental stage. Four large mills are 
now being completed for operation in 1912, 





THE SHIP BUILDING INDUSTRY IN 1904 AND 
1909. 


A preliminary statement of the Census Bureau giving 
the results of the thirteenth census with respect to ship 
building shows that while the number of establishments 
engaged in the industry in 1909 increased 23 per cent 
over 1904, the value of the work done during the later 
year decreased 11 per cent. ‘The cost of materials in the 
later year likewise decreased 17 per cent and the value 
added by manufacture decreased 7 per cent. In 1904, 
1,097 concerns were engaged in shipbuilding and in 1909, 
1,853 concerns were engaged, an increase of 23 per cent. 
‘Lhe capital invested in the industry in 1909 was $126, 
118,000, a gain of $4,494,000, or 4 per cent, over 1904, 
When the amount invested was $121,624.000. The aver 
age capital for the establishments engaged in the indus 
try for 1909 was $93,000, whereas in 1904 the average 
was $111,000. 

The total cost of materials used by the shipbuilding 
industries of the United States during 1909 was $31, 
214,000, a decrease of $6,249,000 or .17 per cent below 
that of 1904, when the total expenditure for materials 
used was $37,463,000. 

The value added by manufacture in any industry is 
deemed to be the best index of the importance of that 
industry. In 1909 the value added by manufacture in 
the shipbuilding industry was $42,146,000, as compared 
with $45,306,000 in 1904. Jn the earlier year the value 
added by manufacture was 55 per cent of the total value 
of the products, whereas in 1909 it was 57 per cent of 
that value. It may be explained that the value added by 
manufacture represents the difference between the cost 
of materials used and the value of products after the 
manufacturing processes have been completed. 

The average number of wage earners during 1909 was 
10,506 and in 1904 it was 50,754, a decrease for the 
later year of 20 per cent. The wages paid during the 
two years were for 1904, $29,241,000, and for 1909, 
$25,268,000, a decrease in the later year of 14 per cent. 

The statistics submitted by the Census Bureau cover 
vessels of five gross tons and over that have actually 
been launched and do not include vessels begun or 
advanced toward launching, which of course may happen 
to be less numerous and less important during census 
year than those on the ways. According to these statis- 
tics the total number of vessels of all kinds of five tons 
and ever, launched at private and government shipyards, 
together with those launched by establishments engaged 
primarily in the manufacture of foundry and machine 
shop products, steam railroad cars and lumber and tim- 
ber products, was 1,637, with a gross tonnage of 481,813 
in 1909, compared with 2,279 vessels with a gross ton- 
nage of 553,599 in 1904. From these figures it will be 
noted that while the decrease is 28 per cent in number, 
the decrease in tonnage is only 13 per cent; indicating 
that the size of the average vessel launched is being 
increased. 

Private concerns primarily engaged in shipbuilding 
launched during 1909, 1,584 vessels, compared with 2,114 
in 1904, a decrease of 25 per cent. The gross tonnage 


for the earlier year was 504,020 and for the later year 
167,219, a decrease of 7 per cent; the decrease in net 
tonnage being 10 per cent. 

The government shipyards turned out the same num- 
ber of vessels in the two years considered, 31, with a 
gross tonnage of 2,059 in 1909 and 27,252 in 1904, a 
decrease of 92 per cent in the later year, indicating that 
the average size of vessel launched was very much 
smaller than in 1904, No battleship was launched from 
government shipyard in 1909, whereas a_ battleship 
and two steel training barks were launched during 1904, 
thus accounting for the great decrease in tonnage at 
government shipyards. 

Of the vessels launched during 1909, 169 were steel 
und 1,468 were wood; the tonnage of steel vessels being 
260,765 and of wooden vessels, 221,048. The decrease 
in number of steel vessels launched during the later year 
was 3 per cent Jess than in 1904, and the increase in 
tonnage was 46 per cent. The decrease in number of 
wooden vessels launched in the later year was 30 per 
cent and of tonnage 41 per cent. 


PARCELS POST. 


Opposition by Western Lumbermen—Con- 
gressmen Addressed on Its Dangers. 








The Colorado & Wyoming Lumber Dealers’ Association 
is actively engaged in bringing to the attention of mem 
bers of Congress the dangerous features of the parcels 
post proposition. W. H. Esworthy, president of the asso 
ciation, recently presented his ideas on the subject to the 
organization, and as a result the following letter was 
drafted and sent to every member of the House andthe 
Senate from Colorado, Wyoming and New Mexico: 


We, your constituents, representing 275 investments, pay 
ing taxes and employing help in the states of Colorado, 
Wyoming and New Mexico, do most respectfully urge that 
you do all possible to prevent the passage in Congress of 
the parcels post bill. 

We heartily commend the sentiment expressed in the res¢e 
lutions adopted by the Trans-Mississippi Congress at its 
recent convention in Kansas City, Mo. 

We earnestly believe that no greater problem of conserva- 

tion confronts the American people today than the conserva 
tion of our small cities and towns, whose business interests 
are threatened by the catalog houses, aided by the parcels 
post. 
; We believe that the members of the farmers’ granges, who 
are so urgently demanding the passage of this bill, do not 
realize the result that would obtain; in that the creation 
of the parcels post would result in the destruction of every 
small business throughout the country, thereby reducing 
competition and creating great monopolies in the large 
business centers. 

Ve believe that the members of the farmers’ granges do 
not realize the seriousness, nor extent, of the economic prob 
lem involved; in that the climination of the retail merchant 
would not only destroy the farmer's present local market, 
but by driving the thousands now employed in retail lines 
to the farms, would thereby increase his competition in the 
field of production. 

The consequent depreciation of present values in city and 
town property throughout our agricultural sections would 
necessitate a complete readjustment of tax schedules, and in 
order to maintain our present forms of state and county 
governments it would be necessary to greatly increase the 
present levy on farm lands. 

The consequent depopulation of our small cities and 

towns would remove from the people of the adjacent farms 
the opportunities now afforded in schools, churches, lodges 
und other forms of society, representing our highest type of 
civilization, of which we, as American citizens, are so justly 
proud. 
', The destruction of the retail competition throughout the 
land would, in the end, afford to the few in the great cen- 
ters of population the power to create and maintain gigantic 
trusts in mercantile lines, that would eventually require 
government supervision and control. 

This would be the first great step toward socialism, a 
condition we do not believe the American farmer or business 
man is, as yet, prepared to enter upon. 

We would have you bear in mind the fact that the catalog 
houses—the great exponents of the parcels post—-do not pay 
taxes In our communities, nor do they contribute to the 
support of our hospitals, churches or charities. 

They have done nothing toward the development of the 
West, nor do they enter into that great spirit of codpera- 
tion so often manifest between the local retail merchant 
and the farmer, in the retailer’s willingness to extend credit 
to the less prosperous farmer, from season to season, thereby 
giving him an opportunity to develop his farm and improve 
his home. 

There are thousands of farmers throughout the West who 
are today happy and prosperous; and had it not been for 
the credit extended to them by their local merchant, in times 
past, would have been compelled to abandon their now 
fruitful farms, and seek homes and a livelihood elsewhere. 

During the days of drouth and grasshoppers, of what use 
to the stricken farmer is the catalog house or the parcels 
post ? 

When the good farmwife comes to town with small quan- 
tities of butter, eggs, fruit or vegetables, she now finds a 
ready market for such products among the merchants or 
their employees; but such will not be the case when our 
present prosperous towns are reduced ¢o a postoffice for the 
distribution of catalogs and merchandise, and the homes 
of postoffice employees. It will then be for the farmer, who 
is at all removed from the centers of population, to eat 
what he raises, and raise what he wishes to eat. 

We firmly believe that the parcels post would, in the end, 
benefit no one but the Wall street owners of the catalog 
houses, who at present maintain so formidable a “lobby” at 
Washington, and who are very careful not to share any of 
the profits of the business with their underpaid employees. 

We trust that you will give the thoughts contained herein 
your. most earnest consideration, and after due deliberation, 
will see your way clear to act on our suggestion in the pro- 
tection of the present forms of merchandizing. 

Thanking you in advance for your favorable action, and 
assuring you that we will watch your course with great in 
terest, we are, ’. H. Esworruy, President, 

lL. I. HEILMAN, Secretary, 
The Colorado & Wyoming Lumber Dealers’ Association. 
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Forest service circular No. 173, entitled ‘‘ Avalanches 
and Forest Cover in the Northern Cascades,’’ pre- 
pared by Thornton T. Munger, forest assistant, shows 
how the removal of the forest cover tends to increase 
the possibilities of avalanches and discusses preven- 
tive measures adopted by the Forest Service. A_ brief 
M@scussion also is made of avalanche protection of 
forests in the Alps. 


CARGO MILL MERGER. 


Progress in Proposed Consolidation—Forma- 
tion of the Holding Company. 





SEATTLE, WaAsH., Dec. 18.—Henry J. Pierce, of 
Spokane, who is working on the propcsed merger of cargo 
mills of Oregon and Washington, is in Seattle, having 
returned from an eastern trip on which he was aceom- 
panied by his counsel, former United States Senator 
S. H. Piles, of this city. Whilein the East Mr. Pierce 
and former Senator Piles by appointment presented the 
plan of the proposed merger to. President Taft and 
Attorney General Wickersham, and although it was not 
expected that the Chief Executive or the Department 
of Justice would indicate its approval or disapproval 
of the plan, as that is not within their province, at the 
same time the merger promoter and his counsel were well 
pleased with the result of the interview, and they after 
ward proceeded to New York, where they completed 
financial arrangements for securing the funds necessary 
to carry out the consolidation of the cargo mills into 
what will be called the Pacifie Coast Lumber Company. 

Immediately on returning to the Coast Mr. Pierce 
on Thursday met in conference at Tacoma a number of 
those at the head of the mill concerns interested in the 
merger from Grays Harbor, Willapa Harbor and Puget 
Sound, and reported the suecess of his eastern trip and 
announced that the financial concern behind him is the 
banking house Ladenburg, Thalmann & Co., well known 
in New York financial circles, and who with the National 
City Bank recently lent financial assistance to Santo 
Domingo, and who for years have been heavily interested 
in San Francisco and Pittsburgh street railway systems. 
This was the first announcement given to the publie and 
mill owners of the financial backing. .Mr. Pierce also 
announced that some changes will be made in the plan 
of organization, one of which is the extension of the time 
for consummation to June 1, and another is the payment 
of 20 per cent of the purchase price in cash to mill 
concerns desiring it. The first merger agreement  pro- 
vided that not less than 65 per cent of the capacity of 
the cargo mills should be represented in the company, 
but this will be changed to require only 50 per cent, 
uithough Mr. Pierce firmly believes that he will have 
no trouble in getting 65 per cent or more, as he states 
none of the mill concerns who signed the original agree 
ment have indicated any desire to withdraw. 

It will also be provided that the values of the proper 
ties to be put in the merger will be deeided upon by a 
general committee of two from each of the six districts, 
making twelve mill owners, to which committee will be 
added three disinterested lumbermen, to be selected by 
this committee, and the full committee of fifteen will 
pass on the value of the properties to be consolidated. 

Atter incorporation papers have been filed a new op- 
tion agreement will be submitted to the mills, covering 
the points just mentioned, and in a few days Mr. Pierce 
expects to go east to confer with owners of timber out- 
side of the ,roposed consolidation, which it is proposed 
to buy for the sixteen years’ supply that must be ob- 
tained for the Pacifie Coast Lumber Company. Mr. 
Pierce, to the AMERICAN LUMBERMAN representative, 
states positively that no railroad corporation is interested 
in any way, and that if it is effected it will have no 
leaning in the direction of any railroad, but will be 
free to distribute its products over all lines reaching the 
north Coast. He also declared that he and former 
Senator Piles were both satisfied with the result of their 
visit to Attorney General Wickersham, that their financial 
backers are pleased with progress made, and that as soon 
is arrangements are completed for the additional timber 
to be purchased the merger will be completed, and he 
hopes it will be in operation before the time limit in the 
new agreement of June 1. As to the details of its man 
agement, they will be worked out as they come up, but 
Mr. Pierce believes that there will be a board of direc- 
tors of 21 leading lumbermen of the north Coast and that 
the head of the concern will be a strong business man 
and lumberman; if possible, a man who will lend con- 
fidence to the company and assure its success. While 
in New York Mr. Pierce conferred with men of great 
influence in the financial world and they received him 
cordially and were surprised at the large percentage of 
mills represented. Mr. Pierce will confer with the in 
‘terested mills of the Columbia River district at Portland 
this week, after which he probably will go east. 

BPA OOOO 


HEMLOCK AND HARDWOOD CUT IN NOVEMBER. 


The Northern Hemlock & Hardwood Manufacturers’ 
Association, through the office of R. &. Kellogg, secre- 
tury, has issned a report covering cut and shipments of 
hemlock and hardwoods by fifty-seven firms in November, 
1911, as compared with November, 1910, as follows: 





Cut, M feet. Shipped, M feet. 
1911. 1910. 1911. 1910. 
BomIOGK «64.55.05 14,364 9,904 31,195 90 
er ea ee eee 126 605 913 
ee ere 1,187 2,643 4,999 
tee oer eer eee 1,503 3,760 6,539 
St R ep dusters oo 296 1,197 2,025 
Ee eee 2,575 2,842 2,852 
., SSE aera 27 125 208 
Not specified........ 380 731 2,613 
All hardwoods ...... 6,094 11,903 20,149 14,870 
ST 20,458 21,807 51,344 415,800 


Increase in hemlock cut, 45 per cent. 
Increase in hemlock shipments, 1 per cent. 
Decrease in hardwood cut, 49 per cent. 
Increase in hardwood shipments, 35 per cent. 
Decrease in total cut, 6 per cent. 

Increase in total shipments, 12 per cent. 
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HOW A COMMERCIAL CLUB GOT TWO 
RAILROADS FOR ITS TOWN. 


Some of the things towns, even the smaller ones, can accomplish 
by energetic, well directed effort are forcefully illustrated in the 
case Of Bemidji, Minn. 

This town of 6,000 population, by its industry and persistence 
as manifested through the medium of a commercial club, captured 
for itself two important railroads. 

Captured is the correct term to use, for it was a case of winning 
by fighting, by persisting till two big corporations were won over 
to do things they at first were positive they did not want to do, 


it will pay you to include in your system. Additional towns are 
additional assets to a railroad.” 
“True,” replied the general manager, “but we don’t have to take 


your particular town. Where one road runs near you we can start 
a town of our own wherein we will not have to compete with other 
roads.” 


Fight Waxes Warm. 


The general manager’s statement increased the determination of 
Semidji in its fight for the road. The possibility of another town 
springing up so near to compete with it for the trade of the sur- 





nor would do. 
The cases can be best taken in the order of their arising. 


Roads Would Bring Good Trade. 


A line known as the Minnesota, Red Lake & Manitoba railroad 
ran through Nebish, distant eight or ten miles from Bemidji. The 
road tapped the Red River reservation section, which had a very 


rich trade. 

Bemidji wanted this trade, or at least a 
goodly share of it. It was evident the 
two, the trade and the railroad, went 
together, so the town resolved on an effort 
to get the road. 

Since its officials had not of their own 
initiative seen fit to consider building into 
Bemidji, it was apparent that this was not 
a case when the saying “Ask and it shall 
be given you” applied. 


Town Gives Terminals. 


With this fact before them the movers 
in the plan set themselves to the task of 
shaping up inducements to offer the rail- 
road company. ‘To summarize the efforts 
in this direction, it resulted in Bemidji pro- 
posing to furnish free of cost to the road 
a right of way in from Nebish and land 
for terminals in Bemidji. 

Early in the negotiations the men had 
convinced the company of their earnestness 
and this definite, generous proposition con- 
vinced it of their sincerity. Bemidji won, 
the road agreeing to build in. 

The town performed its obligations 
under the compact to the letter. Some of 


the right of way was given by the public spirited owners of the 
land but much had to be bought. A total of $12,000 was raised 


and expended for the purpose. 


That was equivalent to more than $2 for every man, woman and 


child in the town. 


Yet Bemidji never hesitated in the bargain, nor has it ever for These are the two 


an hour rued it. 


The other case was that of the Soo line. 
going to build up through the territory but the surveys of the 


rounding country was alarming. 


The commercial club set to work, harder than ever, planning other 


ways to further its fight for the road. Day after day the situation 
was canvassed for every possible opportunity it afforded. Among 








A NEW LEAF. 


@ WHEREAS, Public Sentiment, manifested in com- 


munity co-operation, is an Invincible Force; 


@ WHEREAS, Individual Indifference forbids healthy 
Public Sentiment and when in control depresses and 
stifles; 


@ WHEREAS, The Community is the Body of which 
Individual Citizens are Members and the Body can 
not be strong if the members be atrophied; and 


@ WHEREAS, Without action Life is Impossible, 


Death inevitably ensuing; therefore be it 


@ Resolved, That, beginning with the New Year, I 
shall Believe in my Fellow Townsmen and have 
Faith in My Community and shall make known my 
Belief and Faith in season and out of season by all 
my public and private acts and utterances; 


@ WHEREAS, All that I have and all that I can hope 
for in a Material, Moral and Social way, are insep- 
arably United with my Community’s Fate; be it 
further and finally 


@ Resolved, That I shall Supplement my Faith in 
my Fellows and my Belief in my Community by 
Giving Freely of my Time and my Money in pro- 
moting my Community’s — therefore My Own — 
Interests. 








other things the club hit on the idea of obtaining facts and figures 
showing the extent of the freight business at Bemidji. When this 
work was finished the town felt elated anew. The figures showed 
the annual business to be very considerable. 


Business Statistics Presented. 


To St. Paul went a committee bearing 
to the Soo officials there these figures from 
which it hoped so much. 

Nor was the committee disappointed. 
Where general statements and arguments 
had failed this definite tangible informa- 
tion received serious consideration. The 
railroad receded from its former unreason- 
ing position to the extent of agreeing “to 
look the town over.” 

When the road finally agreed to build 
into the town it was with the understand- 
ing that Bemidji would furnish free to it 
a right of way within the city limits. 

This had been Bemidji’s proposition. 
Again the town went to work raising 
money to buy the needed land. The sum 
of $16,000 was raised, but because of 
selfish owners having boosted the prices of 
their land this amount fell far short of pay- 
ing for all the right of way needed. 

Finding itself unable to raise more, the 
commercial club made a frank statement of 
the situation to fhe railroad people. The 
result was the Soo went on and paid for 
the remainder of the needed land _ itself. 


The sum thus expended by the railroad was about equal to that 
the town had paid out, yet the circumstance engendered no ill feeling 


or dissatisfaction on the part of the company. The manifest sincerity 


of the town’s efforts had so favorably impressed the officials that 


they stood ready to forgive the failure to raise the entire amount. 


chief instances showing how Bemidji has 


profited through the united codperative efforts of its business men. 


These people were 


engineers had taken the proposed line ten miles from Bemidji. 


As soon as this became known the commercial club became 
active. It sent a delegation to the headquarters of the company in 
St. Paul. The officials received it courteously enough but lost no 
time in making plain the fact that they would not consider building town. 


into Bemidji. 


“But.” urged the delegation, “we have an important town which 


There are others. 


Other Work of the Club. 


For example, the commercial club played an active part in put- 
ting through to success a project to establish a creamery in the 
It has exceeded all expectations, however rosy-hued they 


were. Only the other day the board of directors of the concern 


met and voted to-keep it running all winter through in violation 
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A COMMUNITY GETS THE BENEFITS THAT PRO 


of the custom in vogue at many points of closing during the winter 
months, 
The creamery can not supply its trade, though it buys all the 
cream offered it, and produces a great quantity of butter. 
Bemidji-made butter is popular with Bemidji people. 


Co-operating with County in Road Work. 


The commercial club-has for a matter of five years or more fol- 
lowed a plan of coéperating with the county in the road work. Cash 
contributions are made to the fund. That the club has continued 
in this practice year after year shows the merchants are fully alive 
to the importance of good roads. 

Let one talk with them about the matter and they readily declare 
they believe they have profited handsomely in added trade for the 
money they have spent on the roads. 


Market Days Established. 


Semidji is one of the towns that has made use of a “market day” 
in drawing the farmer trade in. 

Several market days have been held, the last being October 12. 
They will be resumed in the spring on an even more pretentious 
scale. 

The event was advertised in a most thorough way. The news- 
papers carried special advertising and the merchants using automo- 
biles went out through the country distributing bills and posters and 
talking with the farmers and, the farmers’ wives in person. 

All the merchants made special prices for the occasion and a 
system of prize giving was conducted. 

The farmers were guaranteed a market for all they might bring 
in. ‘The stuff was sold at auction, the commercial club furnishing 
auctioneers. 

That no man’s goods might go unsold the club was prepared 
to buy the stuff itself if necessary. However, the people responded 
to the idea so readily the club did not find itself called on to buy a 
thing. 


Rest Room Provided. 


A rest room was provided for the women and children and church 
organizations served meals. 

The leading feature of the day was a public marriage. Many of 
the merchants bestowed their prizes on the newly married couple, 


but the wiser ones let theirs go to the farmers. 

The man bringing in the largest number of people in one load 
was given a crosscut saw. A sack of flour went to the largest load 
from a distance of over five miles; $5 cash for man bringing largest 
load of hay; $1 start for savings accounts to the five farmers bring- 
ing in the most valuable loads of produce; $15 to farmer whose load 
brought highest price at the auction; sack of flour to one bringing in 
largest number of children under twelve years of age; safety razor 
to farmer bringing largest load of wheat; $2.50 cash to one coming 
greatest distance; $50 loans for six months without interest to first 
five men applying; $5 in gold to the largest couple. These were 
some of the unique prizes offered by the various merchants. 

The farming people displayed a great interest in this feature. 


Farm Produce Sold. 


The produce brought in and sold at auction included such things 
as hay, wood, oats, wheat, potatoes, cabbage, cauliflower, butter, 
eggs, poultry, pork, beef, honey, hazel nuts etc. In fact virtually 
everything raised in the community was represented in the offerings. 
The attendance was good and the farmers expressed themselves as 
pleased with the results of the sales. 

While the commercial club has not as yet given the mail order 
business special consideration, the merchants as individuals are pretty 
much alive to the situation, and in the conduct of their business 
show a disposition to adopt such means and methods as will enable 
them to combat the catalog tendency all the more effectually. 


Stores Carry Good Stock. 

There are several stores in Bemidji carrying stocks much more’ 
complete than one might find in the stores of larger places. For 
the most part the places of business are well kept, with the latest 
designs of show cases and the stocks tastily and invitingly displayed. 

A review of the Bemidji newspapers show that many of the 
dealers have a proper appreciation of what constitutes effective ad- 
vertising. According to the publishers the merchants are showing 
a gratifying growth in grace as regards the use of space. They buy 
it more liberally and give more thought to making good use of it. 

Perhaps it is too soon to judge safely, yet it is a significant fact 
that the postal and railroad officials talked with in Bemidji were 
without exception firm in the opinion that the mail order trade is 
not showing any marked growth at the present time. 





MOVEMENTS IN THE FIELD OF COMMUNITY CO-OPERATIVE WORK. 


WHAT IS THE USE. 
[from the Guttenberg (lowa) Press. ] 

What is the use of urging people to trade at home? 
They won’t do it and it is impossible to teach them to 
do it. Home is a mighty good place to earn your 
money, but what’s the use of giving neighbor Jim 
your trade when foreigner John in the large city 
needs your trade? Besides Jim is a piker, a thief and 
robber and a high priced man any way. What if our 
town and community do go back? What if all the 
world points its finger at us and asks what’s the 
matter with Iowa and its smaller communities? What 
if our property does depreciate in value? What’s 
the difference if the old town and the farming com- 
munity get so dull our young people are glad to leave 
them and get into cities where people do trade at home 
and boost for home things? 

We have saved a few dollars anyway and neighbor 
Jim, the blamed old cuss, will sooner or later be forced 
out of business. We’ll be glad when he goes. We’ll 
be glad when half the stores in the pretty town are closed 
up. We'll be mighty well pleased when no one except 
old people is left and grass grows right in the middle 
of the streets. We will be more than pleased when 
half the churches in town are forced to close for lack 
ot support. We’ll be glad when the tax collector comes 
round and asks us for a few more dollars to help 
support the schools and the town because neighbor 
Jim and other merchants have been forced to close 
their doors and are no longer taxpayers in the com- 
munity. We’ll be glad to see our old town pine and 
die away because we are pikers, kickers and trade- 
away-from-home people. 

We don’t blame people for trading away from home 
when neighbor Jim and his companions tack on from 
200 to 300 percent profit on good articles and ask 
double prices for inferior things. We do not blame 
them so much for sending to mail order houses when 
articles bought at home fall to pieces and refuse to 
give satisfaction and neighbor Jim refuses to make 
it right. 

We do blame them for trading away from home 
when they refuse to give their home dealers the same 


opportunity to sell goods that is given the foreign 
houses and at the same rate of profit. We do blame 
people for jewing local tradesmen down to a 5 percent 
basis on a large order for cash and after the sale is 
made pick up the articles, walk out of the store and 
tell the man to charge it and neglect to pay him for 
a year afterwards. We do blame people for failure 
in all cass to give the home dealer an absolutely 
square deal, which is never done if it can be avoided. 
But then, what’s the use of talking about trading 
at home anyway? We can build up the large cities 
and it is a mighty pleasant occupation at a social 
gathering to wonder why our town is so dead. There 
are reasons and there will continue to be greater 
reasons in the future unless people wake up. 


—oO 


WASHINGTON ORGANIZATION TO DEVELOP 
SECTION. 

Tacoma, WasH., Dee. 18.—The ‘Tidefalls Business 
League is the name of an organization perfected this 
week by representatives of the various industries on the 
tidelands, one of its chief objects being to secure better 
fire protection for the tidelands district and see that such 
protection is kept up. Among the organizers of the 
league attending the initial meeting were Everett G. 
Griggs, president of the St. Paul & Tacoma Lumber 
Company; T. E. Ripley, vice president of the Wheeler- 
Osgood Company; John Snyder, president of the Tacoma 
Fir Door Company; J. J. Dempsey, of the Dempsey Lum- 
ber Company; Ralph H. Clarke, of the Wheeler, Osgood 
Company; J. E. Belcher, of the Carstens Packing Com- 
pany, and others representing smaller industries. Fig- 
ures read at the conference show that there is now in 
vested in tidelands industries $8,744,000, with more than 
3,643 persons employed and a monthly payroll of $216,000 
and over. As a result of the organization of this league 
the city commission has already installed a fire engine in 
the tidelands district, for which the commissioners re- 
ceived a letter of thanks from Mr. Ripley in the name 
of the league. Permanent constitution and bylaws are 
being prepared and the league purposes to get into po- 
sition to make an aggressive campaign for what it deems 





necessary for the tidelands. Mr. Ripley, Mr. Griggs and 
Mr. Clarke were named at the initial meeting to recom 
mend officers for the league and suggest such steps as 
they might think advisable for carrying on its work. 





NEW JERSEY BUSINESS MEN ORGANIZE. 

NEWARK, N. J., Dec. 18.—The ‘‘ Boost Newark’’ move 
ment is being constantly pushed by the board of trade 
and its allies among Newark business men. A_ public 
meeting was held in the rooms of the board recently at 
which an address was presented on the value of systematic 
advancement of a city’s interests to the material gain 
of the city. Many merchants, manufacturers and _busi- 
ness men of other walks were present, including a fair 
representation of lumber dealers. The movement for an 
industrial exposition which is planned to be held next 
spring at the local armory, the most spacious structure in 
the city, was enthusiastically indorsed by a unanimous 
vote. The task of working up the proposed exposition, 
which is designed to display Newark’s industrial wealth 
and advantages, is in charge of an organization that has 
been incorporated. Five live men, all representative of 
the city’s best industrial interests, form the organiza- 
tion. The lumber interests are represented in the person 
of James M. Reilly, secretary of the New Jersey Lumber 
men’s Association. 


FEDERATION OF COMMERCIAL CLUBS ORGAN- 
IZE 





SPOKANE, WASH., Dec. 18.—Each one of the 15,000 
members of the Inland Empire Federation of Commercial 
Clubs will be asked to secure a settler for 45 acres of 
logged-off land in the Inland Empire. This is the plan 
now being discussed by Samuel Glasgow, chairman of 
the chamber of commerce logged-off land committee, and 
the one which will be presented to the federated bodies at 
their next meeting. It is estimated that there are over 
700,000 acres of logged-off land in eastern Washington, 
eastern Oregon, northern Idaho and western Montana, 
owned principally by the McGoldrick Lumber Company, 
the Humbird Lumber Company, ‘the Potlatch Lumber 
Company, the Washington Mill, the Phoenix Lumber 
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ERLY BELONG TO IT BY GOING AFTER THEM 


Company, the Bonners Ferry Lumber Company, the 
Standard Lumber Company, the Fidelity Lumber’ Com- 
pany, the Blackwell and Panhandle Lumber companies, 
and a number of other smaller concerns. By means of a 
personal campaign participated in by members of the 
federation of commercial clubs it is hoped to secure 
15,000 settlers within the next few years. 





RETAILERS OPPOSE WHOLESALERS’ SALES TO 
CONSUMERS. 


SPOKANE, WASH., Dec. 4.—Mail order houses got a 
jolt November 29 from the merchants of Spokane when 
the latter demanded that jobbers and manufacturers 
cease doing business with them. The merchants also 
demanded that wholesalers cease selling direct to the 
consumers and to contractors. This decision was made 
by the Inland Empire Retail Merchants’ Association at 
a noonday lunch Wednesday. It is declared by members 
of the association that the mail order business houses 
are cutting into their business, and that it is up to the 
wholesalers to help fight the evil. Local jobbers will 
hold a meeting soon to discuss the matter. It is believed 
a systematic campaign will be conducted against the mail 
houses. 





SAYS RETAILERS ARE ‘‘DEAD ONES.’’ 


The AMERICAN LUMBERMAN has been conducting its 
community development campaign long enough to dis- 
cern in a measure what can be done locally to promote 
prosperity. It has found that editors of local papers 
are generally extremely liberal in the use of space for 
campaign matter that benefits the publishers no more 
than it benefits the business concerns of their com- 
munity. Of necessity the local paper is the chief 
medium through which the requisite publicity is to be 
obtained, but the paper is only one business concern of 
the many that are benefited by its work and it should 
not carry on the campaign alone. Nevertheless, many 
editors, with firm faith in the work, have kept it up 
despite the lack of support from beneficiaries of their 
labors. The following letter is typical of many that 
have come to the office of the AMERICAN LUMBERMAN 
since the community development campaign was started: 

——_— , Micu., Oct. 7.—yYour letter of October 6 is 
received. We had been working some time on our home 
builders’ page before we commenced to receive your home 
development campaign literature. To own the honest truth, 
the men who are running retail yards in this city are slow 
ones—some of them are entitled to be called dead ones. 
They are all afraid to spend a little money for advertising, 
with the possible exception of ~ —. 

You would be amused and positively disgusted if you 
could hear the way some of them talk. They can see very 
clearly the duty that the - - - — owes to them 
and the public, and they think we ought to run all manner 
of reading matter for them free. 

I have been in hopes that your efforts alung this line 
would stir them up to a realization that they should make 
some effort in the newspapers if they expected anything 
from the paper. I hope you will put as much energy as 
possible in stirring the dealers up 98 well as the paper. 

All that is necessary and all that is asked in this 
campaign is the cooperation of those who are sure tu 
be benefited; that is, of the citizens of the community. 
Every man, woman and chile profits by local activity 
and in contributing to that activity they are only put- 
ting money in their own pockets. When they know 
this fact and still refuse to act, the work of the local 
editor is indeed hard. 





GOOD ROADS MOVEMENT. 

Sureverort, La., Dee. 18.—The Caddo parish police 
jury has passed an ordinance calling an election to be 
held January 23 with a view of the property owners of 
this parish authorizing a 5-mill tax for five years for the 
construction and maintenance of roads. The tax will 
bring annually about $100,000, which will be more than 
twice as much money as ever before allowed for good 
roads. Some of the local lumbermen will actively favor 
the project, having been leaders in this work here. 





WHAT UNITED ACTION CAN DO. 

Bay Crty, Micu., Dee. 18.—Through the activity of 
the Oseoda-Au Sable Business Men’s Association, a 
furniture factory has been secured for that town, and 
the association is now negotiating for another wood- 
working plant. This illustrates what united action can 
do in the way of community development. 





SALES DAY TO BE INAUGURATED. 
{From the Southern Standard, Arkadelphia, Ark.] 

Preparations are being made for the holding of 
special sale days on the first Monday of every month 
in Arkadelphia, at which times special prices on goods 
will be made and many valuable premiums will, be 
given away absolutely free by our merchants. Besides 
these there will be other attractions for the people, 
such as foot races, sack races, potato contests, women’s 
nail driving contests etc., for entertainment of the 
Visitors; and people who have anything to sell at 
auction will be given the services of an auctioneer. 
Two big sales will be held at which the auctioneer 
will sell free of charge to the owner of the article, 
any horses, cattle, hogs, or other stock, or wagons, 
buggies, farm machinery, household furniture, sewing 
machines ete. One sale will be held in the morning and 
one in the afternoon. 

‘*Sales Day’’ is being inaugurated by the merchants 
and business men of the city for the country people 
of this and adjoining counties. It is for them and them 
alone. No person living in Arkadelphia will be allowed 
to contest for the prizes given, and although these days 


will be held regularly each month it is to be hoped that 
the farmers of the surrounding country will start in 
right by attending the meetings every month, All 
merchants are making cut prices and giving premiums 
worth having in order to show their appreciation of 
your coming. Watch for the large bills which will be 
circulated and also for announcements of premiums, 
etc., each week in the papers. You will be treated right 
and no pains will be spared to have you leave town for 
your home that evening feeling that you have enjoyed 
the day and have purchased goods in all lines at: prices 
which have saved you much money. 


Let’s Make 1912 
A Booster Year 


For our town, and let it mark the 





new era of a home building cam- 
paign that will outdo anything 
that ever happened here before. 
Let’s work together — you who 
are homeless —and see if we 
can’t figure out a way for you to 
start breaking ground right away. 
Come in and we’ll talk over the 
plans and show you some lumber 
and figures that will clear away a 
whole lot of this talk about prices 
being too high to build now. Fact 
is —never again will lumber of 
the quality we handle be as cheap, 
because every year our virgin 
forests are growing smaller and 
the demands are growing larger. 
We Say in all sincerity, “Lucky 
will be the man who builds in 
1912.” If interested, come in. 





“ There’s No Place Like Home.’ 


( Name and Address ) 
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TeiRew fhe Season 


American Lumberman, 
Cnicago, Ill, 
Gentlemen: 


SENATE 


ECHOES OF THE CAMPAIGN. 


Likened to Religious Revivals. 


MONTICELLO, IND.—We are reading with much interest 
your “No Place Like Home” articles. Our town has been 
trying to work out many of the ideas advocated therein for 
the last four or five years with varying success. 

One of our stunts was a button inscribed “Me for Monti- 
cello and a Greater White County.” The “White County” 
was intended to impress on the country people that their 
interests were ours and ours theirs. We started the sale 
of the buttons with an auction sale. We had the band, and 
the courthouse auditorium was crowded. The first button 
brought $50. 

These things are like religious revivals; they are al) right 
while the excitement is up but the brethren will backslide 
and the deacons get lukewarm. But the mall order house, 
like the devil, works night and day and will get us if we 
are not careful. Cc Bm Gasxen, 

Monticello Lumber & Coal Company. 


‘*All Anyone Can Ask.’’ 


TEMPLE, OKLA.—We are reading the AMERICAN LUMBERMAN 
and are taking advantage of your “No Place Like Home” 
advertisements, using them in our home paper. We will be 
pleased to receive them any time you get out any new ones. 

We certainly think the AMERICAN LUMBERMAN is all any- 
one could ask and are very seldom so busy that we can not 
find time to read it. W. J. DUSTMAN, Manager, 

South Texas Lumber Company. 


The Mail Order Disease. 


LITCHVILLE, N. D.—I often notice different remedies 
recommended for the blight of the present time—the catalog 
houses. The disease is really dangerous, in some cases even 
deadly and can not be passed by lightly. Healthy business 
must be treated like a healthy body; it must De given proper 
care and nourishment, and in case of business covering many 
years of experience in various lines, I have found that fair, 
honest dealings with the public is the best preventive for 
the diseases that possibly can be recommended. You can 
fool some people some time and some people holds good in 
this case as well as in many others, and I never lose out 
by laying my case fairly before the public. My friends are 
my customers and my customers are my friends. 

EMIL DsuBerG, Agent, 
McCulloch & Mudgett. 


‘*Por the Good of the Town.’’ 


GutrenserG, lowa.—F. J. Friedlein, of the Meuser Lum- 
ber Company, of this city, informs us that you would be 
pleased to send articles free of charge to any newspapers 
wishing to use same. We will use them for the, good of 
the town if they are good ones. 

MUSCHEWSKE Bros., 
Publishers, Guttenberg Presa, 


Editorial Matter Good. 


WILSON CREEK, WASH.—-Have been using your editorial 
matter and believe it is doing good. I also have had sent 
to me a copy of your advertising bulletins, which are very 
good. J. H. TaywLor, 
Editor The World. 


Wants the Bulletins. 


LEBANON, TENN.—Please send me your bulletins regularly. 
A. J, CAsEy, 
Lebanon Democrat 


‘*‘A Great Help to Me.’’ 


MEDARYVILLE, IND.—Please send me your free advertising 
bulletins. I am a new subscriber to the AMBRICAN LUMBER- 
MAN and also a new, or I might say, a green hand at the 
business, and the LUMBERMAN is a great help to me, Mr. 
Saley’s and your “No Place Like Home” articles are alone 
worth the price paid for the entire paper, besides the amount 
of valuable information one can get from its pages, 

Wishing you a prosperous New Year, 

Cnhartes C. Parker, Secretary and Treasurer, 
Parker Lumber Company. 


COMMITTEES 


Schools 

Cities and Towns 

Ways and Means 

Banks 

Labor 

Highways 

Klections 

Constitutional Amendments and 
i Suffrage 


SENATOR E. P. McMANUS 
CHAIRMAN ENGROSSED BiLLs 
FIRST SENATORIAL DISTRICT 


Keokuk, Iowa, Dec. 7, 1911. 


I wish to thank you sincerely for your kindness and trouble in mailing me 


so promptly series of editorials on "There's No Place Like Home," 


I certainly an 


interested in your campaign for Community Development. Was first attracted by one 


of your editorials which I chanced to see, 


I am interested in the development of my 


own cormaunity as well as the state of Iowa, and shall give my aid in a personal,as 


well as legislative way,to anything that will tend to help in that direction, 


I will 


be called upon in tho noxt eighteen months to make many talks clong those lines. 

We have hero in Keokuk a very creat project = the building of a dam for 
electrical power purposes. Wo expect to develor a great industrial center in this 
part of the Mississippi Valley through this cheap power. 

Your proffer of aid so kindly given in your letter of Necember 5 I am 
going to take advantage of. I want to prepare the best 40-minute talk on the subject 
of Community Development that I, with tho aid of such as you, can put together, so 
there you are. You know what I want; furnish me tho ammunition and I will do my 


part . 


We have the same purpose at heart, but I have a very humble opinion of my 


ability compared to the splendid writers and thinkers on the American Lumberman, 
Very truly yours, 


CG YNMasud 
—_——SaaaS SS” 
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REALM OF THE RETAILER. 


Showing That the Value of a Side Line in the Lumber Business Depends on the Way It Is Handled—Real and False Values 


in 


POOR COAL AND POOR BUYERS. 


‘*What’s the matter with the hard coal these days?’’ 
a dealer asked so suddenly that one would have thought 
that something new had struck him. 

‘*Can’t get it?’’ was asked. 

‘*Yes, can get plenty of it, but many of my best 
customers say it is no good. It’s stuffed with so much 
slate or rock, or whatever you call it, that yesterday 
one of my customers told me that since starting up his 
furnace, he has had to let the fire go out and clean 
it out every two wegks, so many clinkers gather 
im 26.*? 

‘*Tf you traveled among the lumbermen who sell 
coal you would hear plenty of kicking, and if you 
didn’t hear the kicking you would see a lot of poor 
coal if you looked in their hard coal bins,’’ I said 
to him. Conservatively speaking I Jook into a dozen 
coal bins a week and don’t see what I would call right 
good coal once during that time. 

A few years hence [ cannot imagine what a pile of 
hard coal will look like if it should continue to be 
sorted closer and closer as it has been of late years. 
The miners of hard coal and the manufacturers of lum 
ber are trying to get all there is coming to them these 
days, with this great advantage in favor of the min 
ers: If the coal is stuffed with so much slate that it 
will clog the grates of the furnace it sells for No. 1 
coal just the same, but when the lumber manufacturer 
squeezes out a little extra material from a log his 
economy shows in the shape of short stuff and Nos, 4 
and 5 boards. By the way, a dealer asked not long 
ago if I expected to see the time when Nos. 6, 7, 8, 9 
and 10 boards would be put on the market. 

There is coal and coal, and there are buyers and 
buyers, and while it distresses me to admit it, the 
average retail lumberman is an incompetent coal buyer. 
The bulk of attention he gives to that end of his 
business is to order the coal and pay his money for it. 
[ have thought that with some of the dealers anything 
that is cheap and black goes. 

A dealer who sells not far from 1,000 tons of anthra 
cite yearly summed up the situation fairly well when 
he said, ‘‘Of course the Jumbermen are poor coal buy 
ers; so poor they ought to be ashamed of themselves, 
and to let you know that [ am not patting myself 
on the back I dump myself right in with the rest of 
the bunch. My sales of hard coal foot up $9,000 a 
year. There is a fifth of the volume of my entire 
business in hard coal, and J buy the coal with less con 
cern than I would a dozen front doors. Satisfied with 
the quality? Of course [ am not satisfied with the 
quality. I am not satisfied because so many of my 
customers are not. Here I am doing business within 
350 miles of Chicago, but think you I nave ever been 
in Chicago to see what I ean do in coal, or to find out, 
if possible, where I can get the best? Not once, I am 
ashamed to say. A salesman comes along and gives 
me a talk, and I tell him, ‘All right, send along a few 
hundred tons.’ No salesman is going to point out to 
me or to you the good qualities of another mine ’s coal, 
and because he isn’t going to do it is why a dealer 
should visit headquarters and get the information 
straight about their coal.’’ 


Hit or Miss Coal Buying. 

Pretty good suggestion, it seems to me, but who 
does it? And the result that comes from not doing it 
is accepted with a degree of complacency that is sur- 
prising. There are dealers by the hundreds who are 
particular when it comes to buying lumber; they get 
the stock for which they bargained else there is a 
tempest; but they will buy coal with both eyes shut. 
If in a board there is a knot, or crack that the grading 
rules say should not be there these lumbermen are 
alive to the defect, but they don’t think it is much out 
of the way if a man can go to their coal shed and pick 
a bushel of slate from the surface of the piles. 

Time and again I have wondered that there are not 
more right up to the minute business men among the 
lumbermen in the coal branch of their business. There 
are some who are, and many who are not. A couple 
of years ago a Hampton dealer who was one of the 
best of coal buyers sold out here and went to Colorado. 
A man could buy coal of him and go to sleep assured 
that quality would be delivered. No salesman could 
sell coal to him that was not right. He bought coal 
with the guarantee that it would be right, and if when 
delivered it was not right he treated it as many of you 
do lumber and shingles, particularly shingles, which 
are not right—he rejected it. He had an eye out for 
his customers. I have known of coal that he would 
not accept to be diverted to others, and it was sold 
by them no doubt as good coal. 

If you were to look over the yards of La Porte, Ind., 
you would find one that does what would be called an 
immense coal trade for the size of the town, and it 
grew up from doing the business right. One of the 
members of the company is the coal man, and there 
is no flimflamming him by any salesman as to quality. 
He buys coal with the same care that so many of you 
buy lumber. And so I might point out dealers here 
and there who in the coal business are specialists. 
Unless it is high grade coal they will not buy it be- 
cause it is cheap and black. 











I talked with one of these men about the coal trade, 
and in effect he had this to say: There are many men 
who cannot have two irons in the fire and keep both 
of them rightly heated. They watch one with more 
interest than they do the other, and as a result one is 
underheated, or becomes overheated. When a lumber- 
man regards his coal business simply as adding so much 
to his volume of trade he is not going to make a 
howling success of it, and in time his customers find 
it out. He considers it as a side line and comes near 
letting it take care of itself, as so many do side lines. 


SIDE LINES POORLY HANDLED. 


The dealer above quoted, hit the nail squarely on 
the head. I have many times wondered how poorly 
some side lines are handled. Paint, for instance, that 
perhaps is stuck away in a corner of some back room, 
and some of these dealers have told me what a poor 
side line paint is. When handled in that way there is 
not One reason why it should be a good side line. From 
all appearances it is divorced from the balance of the 
dealer’s business. The cans are hid under a _ half 
bushel, and few customers are going to rummage 
around the premises and dig out the articles they want 
to buy. If I were not interested in the work I am 
doing it would be shortsighted in me to think that 
others would be interested in it. It is for us to show 
the way and if we do it successfully others will follow. 

In a town in which two of the dealers sell paint one 
of them complained of the small amount he sold. 
‘*They go to the drug stores for it,’’? he said. Natur 











“Ife rejected it.” 


ally, on being told this, one would look around to see 
what kind of an exhibit was being made of paint. In 
the front office there was not a can of paint in sight. 
One little card was tacked on the wall on which was 
printed that So-and-So’s paint was sold here. In a 
little room between the office and the sash and door 
wareroom was the paint, some of the labels on the cans 
soiled from age, and the whole room about as mussy as 
you would care to see it. It was a sort of catch-all. 
A crow bar, a couple of hoes and a buck saw_ were 
standing in one corner. Two or three old jackets and 
overalls and a dirty old lantern hung on the walls. A 
halter and a hitching weight had been thrown eare- 
lessly in, as had an old pair of rubber boots. Through 
the rubbish there was a path that one might walk 
without tripping if he was careful, and that is about 
the best that could be said of it. 

As between man and man, maybe I ought to have 
said to this dealer, ‘‘Of course you don’t sell much 
paint; why should you?’’ But if such a question had 
been of benefit to him, and very likely it would not, it 
would have been a one man benefit, and the object of 
this department is that the suggestions that it may 
contain, and the shortcomings of certain dealers which 
may be depicted, may be of benefit to many. If | 
should go around attempting to reform lumbermen in 
dividually IT would stand a good chance to wear out 
before I got over one county. 

The other dealer who sold paint made no complaint 
that his customers bought their paint at the drug 
stores. One couldn’t step inside the office without 
smelling it in the air that no such complaint would be 
heard. On one side of the room were the paint shelves, 
inclosed in glass doors, the glass as clean as the win- 
dows in your wife’s parlor, and the cans of paint ar- 
ranged as orderly as the china in your wife’s closet. 


an Inventory—Dead Items and Dead Styles. 


The different kinds of paint—house, floor, ete.—were 
in rows by themselves, and the cans of varnish by 
themselves. In one section of the case hung the 
brushes—paint and whitewash. On the front office 
door was an attractive transferred, illuminated sign of 
the paint that was sold. 


Why This Side Line Paid. 


The inclosed shelves did not occupy more than a 
foot of the room, and it was a nicely equipped little 
paint store. The very neatness of the display would 
attract attention. I didn’t want to buy a spoonful 
of paint, but [ stood in front of the case and admired 
it. If I had wanted paint I certainly should have 
gone no farther without asking the price ete., and once 
my attention was called to it, it would have been up 
to the lumberman to sell it. If he had convinced me 
that the price and quality were right [ should have 
said ‘‘Load it into my wagon.’’ The paint, in part, 
would have sold itself. 

‘‘What kind of a side line do you find paint?’’ I 
asked. 

‘*Good,’’ he replied. He told me how many hun 
dred gallons he had sold in a year, and then he showed 
me his ‘‘paint account,’’ as he called it. It was kept 
in a book by itself, and showed in detail the invest 
ment, sales and profit. 

‘*When an item in which there is no dead stock pays 
me 20 percent I am satisfied, and I sell it cheap at 
that,’’ he said. 

‘*Sell white lead and oil?’’ 

‘“No, I have not thought it would pay. I let the 
druggists have that trade. White lead is sold right 
down at about cost anyhow, and it means work to 
handle oil—nasty work. People more and more are 
getting away from using lead and oil. That is not 
saying that [ would not use it on a full job, such as 
painting the outside of a house, but a great many do 
not want to be at the pains to use it. It is less bother 
to use the prepared. Then when it comes to porch 
floors, inside finish, and such work the prepared paint 
beats anything that a painter can mix unless he is 
high up, and not many of them are. On small jobs, 
with prepared paints, many do their own work, anid 
that is where the brushes come in.’’ 

You see the difference between the two men. One 
is a merchant, and the other Barnum, if he had to do 
with him, would label, ‘‘ What Is It?’’ 


How a Dealer Handles Wire Fence. 


Near the yard entrance is a shed about 12 by 30 
feet, open in front, the floor elevated five feet or so, 
and in this shed wire fencing is stored. The shed is 
painted and has a 4-foot hood. 

“*T had an idea when I built this shed the first of 
the season, and I don’t know whether it is of any value 
or not. You may laugh at it, but I will tell it to you. 
I wanted to get the fencing up in sight in a shed that 
was nicely painted, with the platform so high that the 
wire can be easily loaded into a wagon. I wanted the 
fencing to say to a farmer, ‘Here I am, just waiting 
to be tumbled into your wagon.’ I thought it would 
look better to a customer there than it would piled in 
a heap off in one corner of the yard where he would 
have to twist his team around by the pile and then 
lift himself blind in assisting ,getting it into the 
wagon.’’ 

Having heard the explanation, [ said to the dealer, 
‘*You don’t hear me laughing, do you? That’s serv 
ice; it’s merchandising.’’ 

Small idea, some of you may say. Not so very small 
either, in my opinion. Admitting it is small, how- 
ever; enough small ideas will make a large one. If 
every minor detail around a yard is right the result 
is a fine yard, and if all the details are not looked 
after as they should be the whole may be likened to 
a piece of cloth with mothholes eaten in it. 

The novel conception of this dealer may not im- 
mediately sell an extra rod of fencing, but what about 
the impression it will create in the minds of the cus- 
tomers? In no other yard of the town, or in any other 
town, so far as I know, is wire fence handled in this 
way, and it is worth something to beat ’em all, or 
isn’t it? Don’t you think that in the long run the 
customers of the yard will take cognizance of improved 
methods of this and other kinds? Really, fencing 
never looked quite so good to me as this did, the rolls 
standing on the platform in an orderly way, in this 
shed purposely made for it. It’s improved merchandis- 
ing methods which gradually have drawn customers 
and customers to the Marshall Field store, in Chicago, 
until it is recognized as the greatest retail emporium in 
the world. Friends of mine who visited Europe the past 
season tell me there is nothing in London or Paris that 
will touch’ it. Marshall Field might have said, ‘‘ This 
idea won’t amount to anything’’; ‘‘That one won't 
amount to anything,’’ and what then? If he had been 
that kind of a merchant he would have remained right 
on a level with hundreds of others, just as certain 
lumbermen who could be named, and who stand at the 
top, would have remained on the level and unnoticed 
had they not put into practice the ideas gathered by 
them. The price of getting to the top is doing things 
right—to do everything right. Don’t you forget that, 
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young man. The slobmagullions don’t gét to the top— 
never have and never will. ‘ 

During the time that the talk of improvement was 
on tap I made so bold as to say to the dealer that if 
he should tear out the box molding rack that was 
across the alley from his ‘fencing shed I didn’t think 
he would be prosecuted for it; that his ways of 
handling fencing and molding were so far removed 
that the chasm had the appearance of being bottom: 
less. 

‘*T suppose you would make kindling’ wood of some 
of the black, dirty molding,’’ he suggested, and I told 
him that, honestly, I thought it was bad enough to 
graduate into the kindling wood class. And right here 
let me ask, where are the carpenters and contractors 
who will buy the mass of molding seen over the coun 
try that has become as black as your hat in the box 
racks? 

‘‘T am glad I am not father of the rack,’’ he said. 
‘‘No doubt some of that molding has been there for 
twenty years, and I don’t know myself who would 
think of buying it. When you come this way again 
you will see a different rack.’’ 

“ Think of a dealer having a stock of molding on his 
hands that he doesn’t know who would think of buy- 
ing! And practically the box rack is the cause of it 
all. 

THE WAY WE ARE HIT BY SOFT COAL. 


Now that the subject of coal is on the carpet it may 
not be out of place to refer once more to that soft coal 
trade of ours. It is poking the dealer in a tender spot, 
[ know, but if the physician didn’t sometimes use a 
probe he wouldn’t know what was the trouble inside, 
and oftentimes then he doesn’t. The large number of 
retail lumbermen who sell soft coal know less about 
the details of their soft coal business than they would 
be pleased to know, and less than they might know if 
they should try hard. 

Not once in a hundred times do we know how much 
soft coal we receive. We pay a certain amount for an 
alleged number of tons, and there ends our knowledge 
in that direction. En route we don’t know how much 
coal was stolen, or shaken from the car, or how much 
it dried out in transit. When an invoice of. lumber is 
received it is ascertained to a foot if it holds out, but 
the ear of soft coal is accepted on faith. Possibly it 
may hold out, and possibly, as it has been known to 
do, it may fall short two and a half tons. We don’t 
know one blamed thing about it. It is surrounded by 
a cloud of mystery as black as the coal itself. 

We must admit that we are ignorant of the number 
of tons of soft coal, or hard coal, for thet matter, that 
goes into our bins. Then what? There is a way of 
arriving approximately at the profits of the soft coal 
bins, but who does it? I would wager you a hat that 
not one dealer in ten keeps a soft coa! account that 
has any exact meaning. 


Keeping a Real Coal Account. 


This account might be kept as follows: Say a new 
coal bin was opened for business the first day of the 
year; the cost of the coal that goes into the bins would 
be put on record; close tab would be kept on every 
dollar’s worth of coal that went out and in; at the 
end of the year there would be a guide board as to 
the ultimate profit. Don’t all raise your hands at once 
and say that is precisely what you do, as I have talked 
with scores of dealers who told me they don’t do it. 

It’s like keeping a diary. When I was a big kid and 
thought I knew more than I do now; thought that 
years hence the world would be anxious to know the 
great thoughts which came to me daily, where I was, 
what the weather was, and what girl I went home with 
from the paring bees. I took to keeping a diary, but 
after repeated attempts I don’t think I ever succeeded 
in spoiling good blank space longer than for a month. 
So dealers have told me that they meant to keep their 
soft coal accounts, but owing to neglect, or the stress 
of business they have fallen by the wayside. 

J may not think of it, but maybe you will: If when 











“Through the rubbish there was a path.” 


I] am around ‘among you one of you will show me a 
soft coal account, showing clearly the exact amount of 
money you ‘have made on soft coal for a period of, say 
two years, and the underweight of the cars you have 
received I will buy a pair of the best cigars the town 
can furnish and we will sit down and smoke the pipe 
of peace. My faith in humanity is normal, I think, 
but my faith that one lumberman in a hundred knows 
the .exact financia] status of his soft coal business is 
away below par. 

Every dealer knows how much he pays for an al- 
leged ton, how much he gets a ton for the coal, but 
he is a mighty good accountant if he knows the car 
shortage and the bin shrinkage. 


TAKING THE INVENTORY. 


This is a pivotal period, as about this date the ma- 
jority of the dealers know the financial outcome for 
the year. Others run a shorter race and take an in 
ventory semiannually, and a few a much longer one, 
as at least three dealers could be named who have said 
they never have inventoried their stock, and they have 
sold lumber for years. I know as many dealers as you 
have fingers on one hand who know every night 
whether they have made money or lost it during the 
day, and how much, 

‘*Gosh!’’ said a dealer to whom this was told, ‘‘I 
don’t see how that could be done.’’ 

Yet it is done by some lumbermen, and it is done 
by mercantile houses which sell more dollars’ worth of 
goods every year than this particular lumberman sells 
cents’ worth. The proprietor of one of the largest de- 
partment stores in Chicago, in which hundreds of 
people are employed, the building occupying half a 
block, stories and stories high, knows to a cent every 
night before he lays him down to sleep the exact 
status of the day’s business. 

But no man understands that which is beyond him. 
If a man’s comprehension isn’t hooked up with a cir- 
cumstanee he is a stranger to it. If he never has 


bE 


ae « 
FOR HAS- 
Bey 











“Where are the carpenters and contractors?” 


studied Greek he knows no more about the language 
than the imaginary man in the moon, and if he has 
not studied geometry he knows nothing of that branch 
of mathematics that involves more logic than is posi- 
tively known to be indulged in by all the loud-mouthed 
philosophers. 

There are many dealers who deride a stock sheet, 
lacking the ability, but more likely the disposition, to 
keep such a sheet. Some of the heavy dealers keep 
such a sheet at a very small expense, it is claimed, and 
they go to bed every night with the consciousness that 
if the fire whistle or bell should indicate that the fire 
fiend was eating into their lumber piles there would 
be positive evidence in their vaults that would be of 
value if laid before an insurance adjuster. The stock 
sheet has other claims to recognition which have been 
set forth in this department. 

So far as my memory runs back in this connection, 
every year the hope has been expressed in these col 
umns that the inventory would be taken in such a 
way that it would mean something definite, which 
many invoices do not. A cost price inventory is of 
little value except that it may serve as a sort of guide. 
It tells something, but not enough. Take my diamonds, 
for instance: If I should make an inventory of them, 
and put them in at cost, I should beat myself, as dia 
monds have been steadily increasing in value. If, on 
the other hand, they had decreased in value, and they 
are inventoried at cost, it would be stuffing the re 
turns, as the total footings would represent a good 
deal more than I was worth in diamonds. 


False and Real Values. 


That proposition, it seems to me, is very plain, so 
plain in fact that he who runs may read, and the prin- 
ciple that will apply to diamonds will apply to lum 
ber, shingles, mill work, coal, cement, lime, or any 
other item that is carried in stock by a retail lumber- 
man. To know just what my diamond possessions are 
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“I fitted thousands of ladies out with them.” 


worth it would be necessary to have in hand at the 
time of taking the inventory a list of the current 
values of diamonds, and equally necessary is it when 
a lumberman makes an inventory of his stock that 
current prices should be the guide. Those lumbermen 
who want te know exactly how they stand obtain the 
prices at which they can buy the various kinds of 
lumber and other material handled by them, and price 
their material accordingly. There is no sense in fool- 
ing ourselves. A dollar is a dollar, 

I have seen invoices stuffed with items that wouldn’t 
sell for 10 cents on a dollar of their cost. In a certain 
yard there is a pile of window blinds, I am sure more 
than a hundred pairs of them, and when we were in 
tne wareroom and saw these blinds in one corner, the 
dealer was asked when he expected to sell them, and 
he said never. He couldn’t give them away, he 
thought. In a half dozen years he hadn’t sold a pair 
of them. Many of you know how to sympathize with 
him in this matter, as possibly there may be old blinds 
lying around your premises, Many of you have given 
blinds away, or sold them for a song. Like people, 
many of them have been diverted from their original 
intentions. I have seen them enclosing hen yards, but 
they held in check different hens than some of those 
that were kept by me in my foolish days. Among 
mine were Black Minoreas, and they would fly over the 
top of the barn like crows. I have seen blinds used 
for children’s play houses, and I know that many of 
them have been smashed to pieces and burned. 


Hoops Roll Into the Story. 


Except in a few certain localities blinds are as 
thoroughly out of fashion as ladies’ hoops are. You 
may have read that there is a prospect that hoops will 
come in again, and if they do I expect it will be at 
the instigation of the Steel Trust, as during the hoop 
period thousands and thousands of tons of steel were 
consumed annually in the industry. I have not heard 
of hoops being stored away in anticipation of their 
return to the fashionable world, but | saw a dealer 
who had stored a lot of blinds in the loft of his shed 
thinking that sometime there would arise a demand 
for them. 

Speaking of hoops, to revert to my big kid days, I 
sold a pile of them. I fitted thousands of ladies out 
with them. Some had bustles attached and others 
were bustleless. Beginning with little girls 8 years 
old every human feminine in the United States wore 
hoops. No matter whether she was oid, young, fat, 
lean, tall, short, she wore hoops. When I think of 
that hoop department of which I had charge—nearly 
the livelong day selling hoops—and then how the la- 
dies of the land will hold their noses on the grindstone 
of fashion, regardless whether there is any sense or 
reason in it, the supreme wisdom of Puck when he 
says, ‘‘What fools these mortals be,’’ is more appar- 
ent. No, I wouldn’t exclude men from the fool list. 

Seeing that hoops are up for discussion, very natur- 
ally it falls into place to say that the salesman was 
considered some juggler who could do up a hoop skirt 
into the required shaped package. In the dry goods 
store of today there isn’t an item sold that is so diffi- 
cult to wrap as the hoops of old were. If a man didn’t 
know how to handle them they were as rebellious as a 
raw broncho, but in the hands of the man who had 
learned it was a quick flop, a turn of the wrist and 
the package was about the size of a four-quart basin, 
and as symmetrically round. It is said there are some 
things that a woman can’t do, and I believe that one 
of them is to properly do up a hoop skirt, as I never 
saw one returned that was not made into a package as 
large as a modern baby wagon. 

Maybe that is enough about hoops, and what.has 
been said has this advantage, if you are not interested 


in the subject you can forget it. 
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AROUND AMONG 
THE 

SASH AND DOOR 
MEN. 


The Paine Lumber Co. (Ltd.), of Oshkosh, Wis., following its well-known educa- 
tional policy, this week gave a party of millmen from Illinois a closer knowledge 
of the manner in which its operations are conducted. From time to time the Paine 
Lumber Co. has invited dealers from all over the country and Canada to visit its 
plant and this year it extended an invitation to the Millmen’s Association of 
Chieago to become its guests Monday and Tuesday, December 18 and 19. The party, 
in charge of Fred A. Johnson and William J. Roemer, who represent the Paine 
interests in Chicago, left Sunday afternoon in a special car over the North-Western 
tracks for Oshkosh. It arrived in that city at 7.50 p. m. and automobiles carried 
the visitors to the Hotel Athearn. Representatives of the concern piloted the visitors 
over the city and later stated that automobiles would be at the hotel at 8.30 in 
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MILLMEN GUESTS OF THE PAINE LUMBER CO., OF OSHKOSH, WIS., AT NORTH-WESTERN DEPOT, CHICAGO 


plant, used in driving the woodworking machinery of this establishment. This plant 
is considered the largest and most modern private power house ever built for wood 
working purposes. 


General Plant Inspection. 


The party was broken up in small groups, two guides being assigned to each group. 
The start was made across the steel city bridge connecting the various plants on 
both sides of the river front. The veneer mill being the first inspected, the visitors were 
piloted through the sorting, tying and bundling of the product of the shipping end 
and then viewed the driers, which are 130 feet long and are run at a temperature 
of 240° of heat at the green end and 280° at the dry end. From there the millmen 








W. J. ROEMER AND EF. A. JOHNSON; 
Who Piloted the Millmen to Oshkosh. BASSETT, FE. 
the morning to carry them to headquarters of the eompany. 
Tuesday morning, at the hour appointed, the party was broken up into 
fours, the automobiles starting five minutes apart. Arriving at the general 
offices, the guests were received by Nathan Paine,,.E. W. Paine, R. H. 
Downes, J. Ki. Bassett, J. D. Spaulding, N. C. Hurd, Jay Davis, J. J. Eells, 
Mark Whittlesey, Walter Grundy, F. A. Johnson, W; J. Roemer and J. C. 
Scofield. \ 
A Comprehensive Capacity. 


It might be well at this point to give a few figures which will show the 
extraordinary producing capacity of the Paine company. The factories 
and yards cover 100 acres of ground; length of dogks, 2 miles; combined 
capacity of power plants, 8,250 horsepower; lumber! capacity of dry kilns, 
1,000,000 feet; saw mill capacity, 100,000,000 a a year; veneer mill 
capacity, 45,000,000 feet a year; door capacity, 1,500,000 a year; sash 
capacity, 1,000,000 windows a year; blind capacity,| 150,000 pairs a year; 
molding capacity, 25,000,000 feet a year, and box capacity, 16,000 a day. 

Two trunk lines connect the plants with the company’s timber lands in 
northern Wisconsin and the concern’s private logging railroad perfects the 
connection with the trunk lines. Nathan Paine stated that the company 
owns enough stumpage to guarantee a supply of logs for full capacity for 
forty years. The concern is conserving this stumpage, however, and buys 
logs wherever obtainable in the open markets. One of the features in a 
day filled with surprises was the inspection of the central electrical power rR. H 





SOME OFFICIALS AND GUESTS—J. C. SCOFIELD, L. P. HURTER, SR., J. J. 
W. PAINE, NATHAN PAINE, E. F. MANROSE AND L. P. HURTER, JR. 





. DOWNES. 


EELLS, J. E. L. P. HURTER, SR., AND L. C. HARING 


Millmen’s Association Officials. 


were carried past clippers, sizing saws, veneer carriers ete. to the lathes, 
where considerable time was spent in inspecting the cutting of woods, the 
different sizes and widths being of special interest. The vat room for 
boiling the logs, outside logging decks, track system, and the small saw mill 
for manufacturing cores next received attention. 

From the veneer mill the party went to the saw mill, which unfortunately 
was shut down for repairs. This is one of the largest and most uptodate 
mills of the country. From the mill gallery the visitors had a perfect view 
of the entire mill floor and were able to comprehend the capacity and 
facilities of this enormous lumber producer. <A belt, which was estimated 
at 900 feet long, used as a fuel conveyor from the mill to the center power 
house, was next seen, followed by a momentary inspection of the saw mill 
room, engine room, boiler room and superheater house of the steam dry 
kilns. The new central electric power house was greatly admired. The 
planing mill was next inspected, the view from the grinding room giving 
an opportunity for taking in at a glance the general arrangement of the 
entire mill room. The mill was singularly free from dust and litter. From 
there the party journeyed on to the outside shipping platforms and ware 
houses. By this time the whistle blew for dinner and the visitors were 
hurried to the hotel, the same arrangement of car service being provided 

Promptly at 1:30 the afternoon’s inspection began by a visit to the stock 
hardwood plant, special attention being given to the glue machinery, veneer 
splicing equipment and the retainers. The corelock dovetailing machines 
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BIRDSEYE VIEW OF SAWMILL, PLANING MILL AND FACTORIES OF THE PAINE LUMBER CO.’S MAMMOTH PLANT AT OSHKOSH, WIS. 
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were given close attention and was of special interest 
to all. The guides next took the party through the 
main storage gallery of the regular door department, 
visiting the sanding room, and then moved on to the 
blind and sash departments on the third floor. The 
cutting department and the machine shops and power 
houses were next visited. The next building entered was 
that given over to the odd work. The tour of these four 
floors occupied about an hour and a half, after which 
the party passed down the main floor of the iron ware 
houses .for the purpose of inspecting the various door 
stocks. By this time it was getting dark and exit was 
made throtgh the glazing shop to the street, where the 
automobiles were waiting to carry the tired but pleased 
millmen to the hotel. 

The time intervening between 5:30 and 7:30 p. m. 
was taken up in lounging around the hotel, getting shaved 
and putting on clean linen in preparation for the ban 
quet, which was scheduled for 7:30 p. m. in the English 
room. 


THE BANQUET. 


As the visitors filed into the dining room they were 
met by sweet strains of music. The room was artis 
tically decorated, red and white being the color scheme. 
Resting on each plate was an elaborate menu, on which 
was inscribed the individual guests’ name, designating 
where to sit, an idea which originated with Mr. Bassett. 

After full justice had been done to the dinner Presi- 
dent L. P. Hurter, of the Millmen’s Association of 
Chicago, in his capacity as toastmaster, pleaded for 
closer association work. He said: 


In addressing you this evening my first thought is of the 
past instead of the present. 

How impossible a gathering of this kind would have 
been 20 years or more ago! In those days it was a rare 
thing for one millman in Chicago to know his competitor 
and it was a very risky matter for them to meet. The 
association idea, however, has changed all this and out of 
this idea the Millmen’s Association of Chicago was born. 

We who are members of this association are not afraid 
to meet one another. We are well acquainted and think we 
know and understand each other thoroughly. We all have 
troubles and need sympathy, 
encouragement and good ad 
vice. We often require the 
help of our fellow man and 
sometimes do not know where 
to look for it. 

The Millmen’s association 
supplies remedies for nearly 
every ill that the millman is 
heir to. Come to them for a 
prescription and they will 
fill. it. 

I am glad to have the honor 
and privilege to address a few 
Chicago millmen who are not 
members of our association. 
They have now an opportunity 
to see just one thing, which 
only this association made 
possible; namely, this trip. 
Through the courtesy of our 
hosts it was possible for our 
association to give its members 
a real treat. 

We have visited today a 
stupendous plant which could 
have been conceived only by 
the most progressive door 
manufacturers in the _ world, 
our host, the Paine Lumber 
Co. We have had some idea 
of the magnitude of their op- 
erations, but I very much 
doubt if any conception was 
had of what we were really 
up against when we com- 
menced our tour of the works 
this morning. The system of 
handling this large body of 
men without confusion, the 
thoroughness of the guides in 
showing us all there was to be 
seen and the all around cour 
tesy of everybody deserve our 
highest commendation and sin- 
cere thanks. ———— 

In one respect only was I 
disappointed. I was looking 
for something new from this 
firm of progressives. They orig- , 
inated so many new ideas in our line that I felt quite 
sure something would develop on that order. It is pos 
sible that something is held in reserve for tomorrow, when 
we hope to finish our inspection of this immense plant. 

As we have with us one of the master minds of this insti 
tution who may have something to say along this line I will 
have to ask him to address you. 


Mr. Hurter complimented the hosts of the occasion ani 
then said that Nathan Paine of the Paine company had 
some very interesting remarks to make, which would be 
of great interest to those present. 


Nathan Paine’s Address. 


Mr. Paine said on behalf of the company that he 
wanted to express to those present the concern’s keen 
appreciation of the courtesy of the millmen’s visit. He 
said it was a combination of business and pleasure that 
was quite unusual, and that he hoped the results would 
encourage a return visit at no distant day. He con 
tinued : 


The fact that your presence is a business matter as wel! 
as social may excuse a few words on business subjects, and 
[ am glad of.the opportunity to mention the new “Klimax” 
door. I will discuss it, however, largely in regard to its 
influence as a factor in the present and future market, in 
both wholesaling and manufacturing, and particularly with 
reference to its influence on future manufacturing districts. 

Most of you are familiar with the radical influence on 
door manufacturing by the Pacific coast timber resources 
during the last ten years. Any factor that influences the 
base of manufacturing in such a way, if not of immediate 
interest, will become so by its own force. In the “Klimax” 
door we are discussing a trade factor that approximates 
15 per cent. Such a per cent sounds huge to a banker, and 
can not be ignored in any line of manufacturing or merchan 
dising. It is a factor of sufficient weight to shift the manu- 
facturing of steel from Pittsburg to Gary. It may be 
ignored for the moment, but must be reckoned with in the 
future. This 15 per cent appears first in the weight of 
the door. This means freight not only from factory to 
wholesaler but again from wholesaler to retailer. It ap 
pears a third time, or, rather, the first time, in the freight 
on raw material to the factory. Fifteen per cent in weight 
means material. 














THREE MASTERS OF DETAIL—F. KREUTZER, JAY 
HUME AND A. W. KOEHN 


Development of a Door. 


Following this explanation of why the “Klimax” door 
will exert an influence in the market, I will, in-a few words, 
tell you something of its history and development. It is pre 
sumed by you all to be newly born. On the contrary, it has 
already passed its eighth birthday, and is a husky youngster 
full of promise. It originated eight years ago with the 
construction of our first veneer mill, which was the first 
mill of its kind ever built for manufacturing rotary veneers 
for use in doors. At that time the development of the 
“Korelock” standard veneered door was in its youth. We 
were ‘manufacturing but a few hundred per day and turther 





GUESTS AND HOSTS AROUND THE BANQUET TABLE IN ENGLISII ROOM OF HOTEL ATHEARN, OSHKOSH. 


development as to quantity was theoretical. A veneer mill 
for the purpose to operate economically would produce a 
product many times in excess of the immediate require 
ments, and a smaller quantity could not be produced profit 
ably. The market for the doors would have to be increased 
many times to consume this veneer product or some other 
market found for the material. 

« The immediate result of those influences at work at that 
time was the “Klimax’’ door as an emergency measure, to 
use and market the surplus veneers that might develop 
Competition in the market against the ‘Korelock” door was 
also considered at that time, and although market prices 








FIRST HOME OF PAINE INTERESTS, 


did not encourage it we felt we had every reason to expect 
it, and must plan accordingly. Thus the “Kliimax” door 
appeared doubly important as a means of marketing veneer 
if our sales of the ‘“Korelock” door were curtailed by compe- 
tition. It was a strong influence in our business plans at 
the time, and, after being fully tested as to its practicability, 
was put into cold storage to await developments. 


Growth of a Demand. 


The design of the “Klimax” door was so radical a de. 
varture from current door construction that its successful 
ntroduction into the trade was a problem of some weight 
An experimental interval was extremely desirable and 
warmly welcomed in the development offered by the volume 
of “Korelock” trade. The method used in this experimental! 
work was the introduction of the same design in the “Kore- 
lock” door No. 381, with which you are all so familiar. We 
felt the design, if popularized successfully in higher grade 
and higher priced merchandise, would in later months or 
later years prove more than acceptable in a cheaper product. 
The “Klimax’’ door was therefore originally responsible 
for the same design in hardwood. Because of the remarkable 
growth in the demand for ‘Korelock” doors, which, year 
after year, taxed our capacity, the “Klimax” remained in 
reserve indefinitely, but always as a reserve factor to meet 
the emergency of trade or competition as it developed. It 
was of special importance when the demand for the “Kore- 
lock’ door compelled doubling our plant investments, with 
the contingency before us of the unknown quantity of trade 
conditions and the possible development of competition, and 
appeared to offer a safe harbor for such additional capacity 
in the event of any shift in the trade winds that affected 
our production in the “Korelock” door, 


Sectional Competition in Products. 


Traveling backward with you now for a few moments, I 
wish to call your attention to manufacturing conditions 
during past years, which have influenced not only the source 
of manufacturing but market values as well. Most of you 
recall the days when the pine door was preéminent in the 
market and was practically the only door known to the 
trade cxcept the few high-priced veneered doors made for 
special bills. As white pine became scarcer and higher in 
price substitutes began to appear in doors, as did lumber 
in all grades in competition with white pine. One of the 
first offenders in this particular against white pine doors 
was the poplar, followed almost immediately by cypress. 
Door factories developed in poplar districts, and in at least 
one conspicuous case a prominent white pine manufacturer 
moved his door plant into the cypress belt. About the same 
time came yellow pine and chestnut. Wach in its turn af 
fected the white pine market, In both lumber and doors, and 
in doors very seriously. Be- 
fore these developments were 
assimilated by the trade the 
Pacific coast product appeared 
on the business horizon in the 
red cedar door, also in the 
redwood, and in spruce and 
in fir, coming one after the 
other in quick succession, hard- 
ly giving the white pine door 
maker in this territory the 
regulation one minute between 
rounds, and finally, to com- 
plete our misery, the Pacific 
pine appeared before us and 
took away our only market de- 
fense we had left. That was 
the merit of our pine door 
against the demerits of its nu- 
merous competitors. This last 
competition completed the an- 
nihilation of the door market 
and presented an appalling 
overproduction beyon any 
possible requirements. 

To illustrate the desperate 
character of ‘the prospects 
then, you may be interested to 
know that a committee of five 
manufacturers, representing all 
of the wholesale door factories 
in the United States but two, 
and including all of the new 
ones on the Pacific coast, were 
in continuous session for sey- 
eral days in a leading hotel in 
Chicago, struggling wiih the 
problem and seeking a solu- 
tion. It was my privilege to 
serve upon that committee, 
and the memory in detail is 
still fresh with the fact that 
for several days and nights 
we were in continuous session, 
but for rest and food, and 
during that session I never 
left the building. The effort 
was a failure, however, and 
our own company worked out 
its salvation with the “Kore- 
lock"’ hardwood door. The Coast competition continuousl 
demoralized the market from that time till this, and is still 
vigorously at it. 

Factors in Competition, 


This brings us again to the development of the “Klimax” 
door, and its influence as a trade factor. I again, in that 
connection, urge upon you the consideration of 15 per cent 
in any market. The Pacific coast, as you know, will, in the 
future, supply the bulk of the softwood lumber required 
for softwood doors. To many people this conveys the idea 
that the manufacturing will largely center in that district; 
but is such a theory sound, or is it false? The woolen mills 
have not found it necessary to move to the sheep raisin 
country of the West, nor have the steel mills of Pittsburgh 
found it either necessary or advisable to move to Duluth, 
near the source of their ore supply. 

The advantage of manufacturing doors for this market 
on the Pacific coast is arbitrarily fixed by the differential 
in freight between the finished door and the lumber. I do 
not mean altogether the difference in rate, but the differ- 
ence in freight as affected by difference in weight between 
the finished door and the material out of which the door 
is made. This is fairly estimated to amount to 5 cents 
per door, which of itself is hardly sufficient to shift the 
basis of manufacturing from one district to another. That 
is still more true when the district affected unfavorably in 
the freight has some advantage in skilled labor, in both 
quality and cost, and is nearer the large consuming markets, 
and has as a basis for operating a very large amount of 
miscellaneous business that must be done locally because 
of time and quality required and the diversified character 
of woods used. With conditions reasonably in accord with 
these facts, and with no other conditions in their favor, 
the eastern factories should successfully compete with 
production at the base of supplies on the Coast. With 15 
per cent in their favor they should win in any contest. 


Factors in Producing and Selling. 


The production of the “Klimax” door will bey attempted 
on the Coast, and no doubt with some success, buf the rotary 
veneer will be a difficult problem for them The close 
fiber woods, which are principally hardwoods, are the only 
ones well adapted to rotary veneer. These include birch, 
maple, basswood, mahogany and other similar woods. The 
open grained woods, such as red oak and chestnut, and 
particularly the softer open grained woods, like spruce, 
fir or hemlock, are poorly adapted to the rotary cut process, 


(Concluded on Page 44.) 
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Work at Camps in Michigan—Methods and Economies in Piece Work—The Timber and the Crews — Operations 








THE BUILDINGS AT CAMP FIFTEEN. 


Despite many attempts, only a few true pen pic 
tures of northern logging work have been drawn. He 
who makes the attempt must have an extensive vocab 
ulary enriched with the idiom of the northern camps, 
with the slang of many tongues, and have such a 
grasp of men and methods as to present scenes in‘a 
tersely classic- way. Consider this bit of dialogue 
between two woodsmen: 

‘*Hello, Jean! How are your ice roads this winter?’’ 
‘*Tee road she be fine, mistar. She is down hill all 
the way to the landing and two-thirds of the way back.’’ 

An ice road such as described might appear an 
impossibility, yet such a road has been built and used 
‘*down hill all the way to the landing and down hill 
two-thirds of the way back,’’ the elevation being 
gained by a steep climb from the landing to the top 
of the ridge for the return trip. 

In current practice, as in ancient days, the logging 
road, be it snow or ice, is built on a down grade. The 
whole scheme of operation is laid out on that basis. 


I. Stephenson Company Work. 


A visit was recently made to the logging camps of 
the [. Stephenson Company, of Wells, Mich., the party 
leaving Wells early one morning on a special train 
and returning late in the afternoon. The party was 
composed of C. W. Kates, general superintendent of 
the Escanaba & Lake Superior Railroad Company, 
R. E. MacLean, treasurer and general manager of the 
I, Stephenson Company, and J, L, Carr,.general woods 
superintendent, having charge of eleven camps. These 
gentlemen, the train crew, one or two passengers and 
« representative of the AMERICAN LUMBERMAN com 
pleted the party. 

Preparation for winter work in the woods usually 
begins early in September. The advance guards are 
sent to the land from which the timber is to be cut, 
i rough survey is made for ice and rail roads, camps 
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R. E, MacLEAN IN EXCELLENT COMPANY. 


at Wells and Cedar River. 


are put in and long before snow flies a considerable 
quantity of timber has been felled and is ready for 
the teamsters. The I. Stephenson Company will op 
erate eleven camps this winter, giving employment 
to about 3,000 men. In addition to the men employed 
by the month is a large number of piece-makers 
engaged in cleaning up the cedar and tamarack swamps. 
They get out ties, posts and poles and such logs as the 
timber will produce. 


Piece Work in the Woods. 


Mr. MacLean said the method of supervision was 
almost ideal simplicity. It does not pay the piece 
maker to cut a tie from a tree that will produce a 
valuable saw log. In the first place, it is more work 
to make the tie from such timber, and in the second 
it is more profitable to take out the log. The work 
of the piece-maker is checked up once a month. One 
inspector tallies the ties, another the poles, another 
the posts, another measures the cordwood and another 
scales the saw timber. 

A majority of the piece-makers are from eastern 
Canadian provinces and enter the woods in the fall 








A GLIMPSE OF THE HARDWOOD TIMBER RESOURCES 
OF THE UPPER PENINSULA 


with their families. They live a happy, industrious 
life throughout the long winter siege, making fairly 
good wages, and are considered indispensable to the 
successful operation of the northern camp. 

The I. Stephenson Company is now employing about 
300 piece-makers and is well satisfied with their work. 


Ricking Logs. 


One of the camps visited is built on the edge of a 
small area where timber had been leveled by a cyclone 
during the summer. Nearly all of the down timber 
had been cut. Much of it was skidded into large 
piles, from which it would be easy to load the sleighs 
after the snow falls. If the logs are left lying where 
the tree falls they are so deeply covered with snow 
that it is virtually impossible to locate them. 

To prevent this loss of time and timber the logs are 
ricked up on skids, sometimes to a height of fifteen 
or twenty feet. The logs are elevated on skids by 
the use of a chain, the method being very similar to 
that at one time employed in loading cars with team. 


The ‘‘Dukes.’’ 


The old-time woodsman considers road grading, 
swamping and other miscellaneous work in the woods 
beneath his dignity. Nearly every northern logging 
camp now has two elements in its crew. One is made 
up of a remnant of the old-timers, a few hardened 
loggers and general miscellany. The other is com- 
posed entirely of foreigners, known locally as 
‘*dukes.’? Some of them are popularly supposed to 
be of royal blood. The majority are not. The 
dining room is a common meeting ground, with the 
‘*dukes’’ usually at a separate table. There are two 
bunk houses—one for the ‘‘dukes’’ and the other for 
the remainder of the crew. 

The ‘‘dukes’’ are available for any work which the 
camp foreman may have under way. They do most of 
the swamping and nearly all of the road building, two 





WINDFALL AFTER FIRE SWEPT THROUGH IT. 


features of the work which are of primary importance 
now that timber is being cut so closely. 
Illustrations. 

This visit to the I. Stephenson Company’s camps 
was made Sunday, the day a great storm struck the 
country. A number of photographs were taken. One 
of the illustrations given shows a part of a storm 
swept area after having been burned. This down 
timber contains considerable valuable material, such 
as cedar posts, poles, ties and some saw logs. 

The hardwood lands of the North produce about 
twenty-five cords of wood suitable for the chemical 
plant in addition to sawlog timber. 

Modern Camps. 

The northern camp today is made almost entirely 
of rough boards covered with heavy roofing paper, 
held in place by lath. The roof is covered with the 
same material. Usually a somewhat cheaper grade is 
employed for the stdes of the building than for the 
roof. A notable feature about the new buildings of 
the camp of the I. Stephenson Company is the man 
ner of their lighting. The dining room has skylights 
und the bunk houses are well lighted from each end, 
having four instead of the customary two small sash. 
The framing material is of round poles. 

The I. Stephenson Company also uses camp cars and 
has adopted the expedient of building a vestibule be 
tween, so that the men can pass from one to the other 
without going outside. 

R. E. MacLean, general manager of the company, 


was induced to pose beside a big elm tree. Mr. 
MacLean said that he could not be found in better 
company. 


J. L. Carr, the general woods foreman, will have 
under his control this winter eleven camps and prob 
ably 3,000 workmen. He, ‘‘Billie’’ and a birch were 
grouped together, and the result is shown in one of 
the engravings. 
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“BILLIE” AND WOODS SUPT. J. L. CARR. 
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FORMER SITE OF 8S. CRAWFORD & SONS’ MILL AT 
CEDAR RIVER, MICH. 





A glimpse at some of the timber of the I. Stephen- 
son Company is shown in another of the illustrations. 
This timber is of fairly uniform size. As in most 
hardwood forests, however, there is an abundant 
growth of young hardwoods, the bulk of which under 


present methods of operating is cut into cord wood 
for the chemical plant. It is the intention of the 
I. Stephenson Company to sell its hardwood lands as 
fast as practicable. It is not desired to carry the 
settler in too close to the scene of logging operations 
because of the danger of fire originating. The inflam- 
mable condition of the northern woods during the dry 
seasons makes the encroachment of the settler inad 
visable to all concerned. 


At Cedar River. 


A visit was made to the plant of S. Crawford & 
Sons at Cedar River, Mich. This concern lost its big 
mill last summer. It is now operating a small circular 
plant and cutting about 45,000 feet of lumber a day. 
The concern has considerable lumber on hand and it 
was being loaded out as fast as practicable before 
navigation should close, 

One of the illustrations shows a steamer and two 
or three luggers in the slip. A general view of the 
millsite is also given. The burner, of course, was not 
destroyed. The boiler house, a reinforced concrete 
structure, was damaged heavily, the roof on one side 
giving way under the effects of the intense heat. 
The small circular mill is shown on the left of the 
illustration. 

Mr. Crawford stated that the company was making 
lumber cheaper on a small mill than it had been able 
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LOADING A LAKE LUMBER CARRIER AT THE MOUTH 
OF CEDAR RIVER. 


to make it on a big mill, but the objection was made 
that while possibly the average cost of production was 
somewhat lighter, the quantity produced from a cer- 
tain number of logs would be materially less with the 
present equipment than with the old. 





AN EDITOR ABROAD IN THE SOUTH. 


Moving westward over the Southern Pacific railroad 
from New Orleans, La., the first yellow pine center ot 
any distinction one comes to is Lake Charles, La., a little 
more than two hundred miles out. Lake Charles is the 
capital of Caleasieu parish, in what is known as the 
Caleasieu pine belt, and adjoins Westlake, where are 
two well-known yellow pine sawmills. Making due al 
lowance for the difference between Census Bureau figures 
and those given in the city directory and by enthusiastic 
citizens, a fair estimate of the population would be from 
13,000 to 14,000. 

A federal building is under construction and there are 
other signs of enterprise and progress. As a producing 
center, the Lake Charles district early acquired a reputa- 
tion for getting out the finest of high class products. 
In his day, the late W. FE. Ramsay, of the Bradley 
Ramsay Lumber Co., now the Caleasieu Long Leaf Lum 
ber Co., was in the habit of furnishing large quantities 
of the perfect deck plank used in building war ships to 
the navy department. 

Production in the District. 

No statistics showing production are available, but the 
annual capacity operated in the Lake Charles district 
probably approximates 200,000,000 feet, although the 
rate of production of late has but slightly exceeded halt 
of that volume. 

The manufacturers to whom the district owes much 
of its distinction as a lumber producing center at home 
and abroad include the Caleasieu Long Leaf Lumber 
Co., S. T. Woodring, manager, one of the Long Bell 
Lumber Co.’s group of finely conducted plants; Lock, 
Moore & Co., Westlake, Capt. George Lock, president; 
J. A. Bel Lumber Co., Kraus & Managan Lumber Co. 
(Ltd.), Westlake; Hodge Fence & Lumber Co., Herman 
W. Lock, general manager; Powell Lumber Co., W. P. 
Weber, general manager, and J. ©. Stont. 

Naturally the gentlemen resident there and identified 
with these interests are also influential factors in the 
affairs of the city. Capt. George Lock, in particular, is 
president of the First National bank, and a dependable 
counselor. Mr. Woodring has been identified with the 
Long-Bell interests elsewhere and is highly esteemed for 
his practical and capable management. Indeed the co 
terie of active lumber purveyors constitutes an admirable 
community. J. A. Bel has been out of health of late 
and for some time away from his office. 

Mr. Weber has spent some time up the river lately 
looking after logs, the moorings of which have been en 
dangered by the freshet. In fact all of the mills in that 
vicinity were down for a while because of the suspension 
of almost every department in the woods—shipping, local 
deliveries ete.—by the wet weather. Regrettable as this 
cireumstance may have been for special reasons, the in 
cidental curtailment, in a general way, can not have 
failed to have a good effect on values. For some time 
before there had been a good deal of voluntary suspen 
sion on account of labor lockouts, but the labor troubles 
are now regarded as a closed incident. 

Since the price decline late in October little or no re 
vival is noted, except in floorings, finishings etc., all of 
which are said to be slightly stronger. The prevailing 
volume of yard trade is seasonably quiet, but the better 
demand for railroad construction and car building ma 
terials, according to all accounts, is to a considerable ex 
tent a saving clause. Large schedules are however pretty 
apt to command concessions not warranted by considera 
tions of either actual or market values. Export trade 
southward is fairly active and strong. In a general way, 
however, it is thought that no reason now exists for de 
moralization and the trend of feeling is toward greater 
harmony and stability. 

lor one thing, any other policy, it is realized, would be 
fruitful of nothing good. The conviction seems indeed 
to be gaining ground among manufacturers that compe 
tition involves a freedom of personal privilege that* car 
ries with it the right as well as the natural disposition to 
disregard any attempted interference with it. 

On the Sabine River. 

The states of Texas and Louisiana are divided at 
Orange, Tex., by the Sabine River, which stream has 
reen made famous cliefly by that city, and that in turn 


by its sawmills and their world-famous products. Over 
thirty miles north of the Gulf shore, Orange is a thrifty 
town of from 5,000 to 8,000 inhabitants, according to 
who says it, and thé operating ‘site of two surviving lum 
ber companies—the Lutcher & Moore Lumber Co., two 
mills, and the Miller-Link Lumber Co., one mill. Just 
now Orange is promised a deep waterway from the gulf 
to its own docks, the county having bound itself to bear 
one-half and the General Government the other half of 
the cost. The advent of the proposed 30-foot channel, it 
is naturally anticipated, will add materially to the com 
mercial importance and growth of the town. 

Historically, Orange as a lumber center has its genesis 
in the pioneership of Judge D. R. Wingate and Thomas 
Bancroft, the Lutcher & Moore Lumber Co., founded by 
Henry J. Lutcher and G. Bedell Moore, finding them 
there on a small seale in 1877, Henry Lutcher’s way of 
doing things resulting in an estate today estimated at 
from $30,000,000 to $40,000,000, caused consternation 
to fall upon his predecessors because of the supposedly 
reckless, dare-devil foolhardiness of the plunging new- 
comers from out of the North. Today there are few 
important interests in Orange that were not founded 
and are not now kept alive by the ali dominating local 
lumber interests. 

The Lutcher & Moore Lumber Co. operates two large 
mills and from Caleasieu timber cuts a heavy volume, 
the products of which are principally shipped by water 
either to foreign countries or coastwise to domestic east- 
ern markets. The company is practically a family affair, 
is in a position of financial independence and is of ex 
ceptional strength and self reliance. W. H. Stark, as the 
more active responsible head of affairs, 1s a man of 
strong, rugged natural gifts and habits, sane, broad 
minded, quiet conservatism, and of a fine unaffected gift 
of cordial fellowship. His first Heutenant, F. H. Far 
well, is depended upon by his chief and everybody else 
with whom he has to deal. Fred Farwell long ago 
learned to pave his way by careful thinking until the 
habit has become second nature, fixed and accurate. 


Other Orange Lumber People. 

The Miller-Link Lumber Co. was really founded in 
1888, the plant established at that time by L. Miller, the 
president, having been acquired by the Lutcher & Moore 
Lumber Co. in 1902. In 1905 Mr. Miller bought the 
Bancroft plant from the Kirby Lumber Co., its owner 
then, and established the present large affairs of the 
Miller-Link Lumber Co., from which Mr. Link withdrew 
in 1910. Mr. Miller has achieved suecess on a large 
scale and had a guiding hand in most that in the way 
of enterprise has gone on in Orange. His vice president 
and general manager, Osear 8S. Tam, is a young man of 
ability and likable personality. Just before taking his 
present position, Mr. Tam had waged a gallant but boot 
less attempt to put the Texas & Louisiana Sawmill Asso 
ciation on a permanent footing. Before that he had been 
associated with the Trinity County Lumber Co., of Grove 
ton, Tex., and had held other responsible positions. 

Among the side enterprises in which the Luteher and 
Moore and Miller interests are jointly concerned are 
railroads, the First National bank and the Yellow Pine 
Paper Mill Co., the last with a capital of $1,000,000 
and a daily producing capacity of 30 tons. The product, 
as yet exclusively wrapping paper, comprises a great 
variety of weights, highly colored and mottled surface 
effects, all enameled and of the most attractive and de 
sirable character. 

Dr. E. W. Brown, vice president of the Lutcher & 
Moore Lumber Co., is interested in all of these various 
enterprises, but perhaps less actively so than some of 
the others. The doctor is a popular and influential citi 
zen and a strong factor in molding the municipal and 
civie policies of the town and county. 

Decidedly the most conspicuous feature of the town is 
the church edifice built some years ago by Mrs. Henry 
J. Lutecher as a memorial tribute to her husband at ua 
cost of more than $300,000. It is a strueture magnificent, 
mass:ve, and of impressive architectural design. 

On the Neches Rive:. 
From an early day an important lumber center, Beau 
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mont, Tex., a city of perhaps 27,000 inhabitants, attained 


a new commercial eminence when oil was discovered in 
the vicinity, and has since been rated among dominating 
local industrial interests. Not all of the pioneer lumber 
ing interests first established there yet survive, but 
enough of them with newer accessions to produce and 
sell annually of possibly all told 250,000,000 to 300,000,- 
000 feet of yellow pine products finding markets perhaps 
more largely in the interior than do those of other cen 
ters farther east on the same coast. 

The corporate interest leading the rest in point of 
volume is that of the Beaumont Lumber Co., whose annual 
business alone amounts to 200,000,000 feet. Of this com 
pany Ben $. Woodhead is president; J. F. Keith, vice 
president; D. Woodhead, secretary; B. R. Norvell, treas 
urer, and W, A. Priddi+, general sales agent. The com- 
pany handles the output of the Keith Lumber Co. and 
the Miller & Vidor Lumber Co., the latter operating three 
large plants, and of a number of other minor mills oper: 
ated within convenient reach. Their specialties are yel- 
low pine lumber, bridge timber and ties, creosoted tim- 
ber and piling and green oak timber. 

The atmosphere of the general office is suggestive of 
magnitude, systematic regulation, harmony and efficiency, 
From the position of stenographer to Guy H. Mallam, at 
the time manager of the Texas Tram & Lumber Company, 
Mr. Woodhead’s advancement has been steady, rapid and 
sustained. He is today regarded as among the best in- 
formed lumbermen in the South. He is free spoken, 
logical, analytical and generally equipped to understand 
the demands of his station and how to make them effee- 
tive. His active staff comprises a strong corps of sup- 
porters, and it sufficiently appears that the company’s 
methods have been well approved by the trade, 

The Industrial Lumber Co., formerly at Beaumont, but 
whose general office is now at Elizabeth, La., has its 
representative in Beaumont in the person of its presi- 
dent, Newton P. Wilson. Mr. Wilson, a mining engineet 
of eminence and a man noted as an efficient organizer, 
handles a few of the more important details of iis oftice 
only. This company .is known to have a_ paid 
up capital and surplus of $4,300,000 and operates mills 
respectively at Elizabeth, Caleasieu and Oakland Mills, 
La., the combined annual capacity of which amounts to 
about 100,000,000 feet. The officers of the company 
besides the president are R. M. Hallowell, vice president 
and resident general manager; E. A. Wilson, Monterey, 
Mex., second vice president; D. E. Potter, San Antonio, 
Tex., secretary; L. R. Millard, treasurer; Joseph Muth, 
auditor, and Irvene A, Fridge, assistant secretary, the 
last residing at Beaumont. The company has branch 
offices at 1520-23 Steger building, Chicago, Ill.; Wichita, 
Kan.; Temple, Tex., and Monterey, Mex. Its products 
include railroad and mining timber, and the business and 
alfairs of the company are on a substantial basis and a 
very large scale. President Wilson is a man of ample 
mental equipment, commanding but genial bearing and 
address, and with all of capability and fitness. 

The Nona Mills Co., among the pioneer leaders of to 
day, is famed for having habitually pursued a careful, 
sane, conservative and successful course. John N. Gil 
hert, the president, is known to Beaumont as an eminently 
successful lumber manufacturer of long standing, and a 
pillar that the municipal, civie and social progress of the 
city has found of never failing support and strength. 
He is assisted by his secretary and treasurer, L. B. Pip 
kin, in whom there is much of the intelligence and con 
servatism that so markedly distinguish his chief, 

The Sabine Tram Co., ‘‘manufacturer of untapped 
band sawed longleaf Caleasieu yellow pine lumber,’’ is 
a staunch, thoroughly equipped, ably officered, self-reliant 
institution of the most advanced type. It does a large 
business on business principles and with reference to 
the preferences of its patrons. The officers are J. B. 
Smyth, president and general manager; J. G, Smyth, 
vice president; F'rank Alvey, Uvaldi, Tex., treasurer; C. 
Kk. Walden, secretary, and R. F. Cheesman, assistant sec 
retary. Mr. Walden is known to his confreres of the 
southern lumber industry as an accomplished lumber 
statesman; he knows things and can tell about them. 
Railroad material is the specialty of the company, and 
according to all accounts it gets its share of the schedules. 

The Kirby Lumber Co. operates a mill at Beaumont. 
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WHITE GASOLINE TRUCK IN SERVICE OF POTTER, 
TEARE & CO., CLEVELAND. 


HE problem of delivery long has been a serious one 

with lumber dealers. Teams are expensive and their 

maintenance is an important item of handling cost. 
The business of the average yard, too, varies in volume 
to such an extent that the dealer is constantly finding 
himself with too many teams or too few teams to handle 
the stock that is to be moved. 

Since the evolution of the commercial motor vehicle 
lumbermen have watched with much interest the applica- 
tion of motor transportation to many other lines of busi 
ness. In most instances they have watched this develop- 
ment from a distance, knowing that the vehicle that will 
handle drygoods deliveries satisfactorily might be a hope- 
less failure when burdened with so heavy and unwieldy 
a commodity as lumber. They have been content to let 
the motor truck people ex 
periment with lighter and 


certain characteristics: It should be capable of haul 
ing such quantity of stock as reasonably can be loaded 
on it, over good or bad pavements and on most country 
roads; it must be able to negotiate reasonably steep 
grades without difficulty; it must be fitted with some 
kind of body that will enable the user to load and 
unload with dispatch; it must stand extraordinary strain 
without excessive repair cost; it must not consume so 
much fuel as to be unduly expensive to operate and it 
must be capable of better speed than could be expected 
of a team under similar conditions. With these points 
of advantage the motor truck means a real economy, for 
teams will get out of condition; horses have to be fed 
whether they work or not, while a gasoline motor is an 
expense only when it is in use, and should have none of 
the ticklish liability to physical breakdown that is a con 
stant source of trouble to buyers and users of teams. 

The inquirer quoted, however, specifies electric power, 
thus complicating the case. For most of the development 
in the heavy duty truck field has been in the direction of 
gasoline machines. Electric trucks, as a rule, have been 
favored for light work in the cities, and are in suecess 
ful operation by department stores in most of the large 
centers, particularly for light package delivery. In this 
as in most cases, however, there are exceptions One in 
particular is worthy of special comment. 

An Electric Tractor. 

The ‘‘Couple Gear’’ is an electric truck, manufactured 
by the Couple Gear Freight Wheel Company, of Grand 
Rapids, Mich. For handling lumber it is put out as a 
tractor, with a capacity up to 10 tons, the load being 
carried on a special body with rear wheels. The user 














WHITE GASOLINE TRUCK, WITH SPECIAL LUMBER 
BODY. 


interest. During the busy season, we start our trucks out at 
6 o'clock in the morning and put them up at 9 at night. 
This of course would be impossible with horses and increases 
the efficiency of the truck that much more. We believe 
the only way to make a truck pay is to keep it in motion 
all the time, and to do this a dealer must have plenty of 
business. We also believe in power rather than speed and 
for this reason have adopted the electrics, believing that it 
is greater economy to haul 5,000 feet on one load at the 
rate of 4 to 5 miles per hour, than to take half that amount 
and go twice as fast, as the wear and tear is so much greater 
with the increased speed. ‘The repairs to our first truck 
for the first year was $2.40. We a ef one of 
our trucks; the others are the same. F. D. STeRRITT, 
George W. Gale Lumber Co. 
From this it appears that there is at least one machine 
in the electric field that approaches the standard of 
service that lumbermen will expect from any class of 
motor truck offered for their consideration. Without 
doubt others will develop. Among the gasoline trucks 
there are many that show 
= undoubtable efficiency in 





less bulky loads until some 
of the more serious prob 
lems of motor hauling 
were solved. But the time 
seems to have arrived when 
the motor truck is entitled 
to serious consideration as 
the most economical and 
practical means of han 
dling lumber, sash, doors, 
lath, shingles ete. in the 
cities and towns of reason 
able size, and perhaps also 
in the rural districts where 
roads are reasonably good. 
An Oregon Inquiry. 
The AMERICAN LUMBER 
MAN this week received 
from a well known concern 








general work, and several 
that have been put on the 
market with special body 
equipment designed for 
handling lumber. It could 
hardly be said that all the 
so-called ‘‘lumber trucks’’ 
offered for sale are safe 
investments. An examina- 
tion of the specifications 
of a number shows hasty 
engineering and frequent 
misconception of the lum 
berman’s requirements. 
One of the best ways, of 
course, to detect faulty 
construction is to attend 
the motor vehicle show 
at one of the _ points 








in Oregon the following in 
quiry: 

, Ore., Dee. 13.—Ed 
itors AMERICAN LUMBERMAN : 
We are coniemplating installing a motor vehicle for trans 
porting our green lumber from the saw mill to the pile, 

As we do not know the address of manufacturers of this 
class of vehicles we are appealing to you to help us out in 
the matter, 

Will you please advise us as early as possible of the 
names and addresses of the companies which manufacture 
vehicles of this type, so that we can take the matter up with 
them direct. 

We are particularly interested in an electric drive truck 
if such can be secured to meet our requirements. So if you 
can give us the names of manufacturers of electric drive 
motor vehicles please do so. LUMBER Co. 


This inquiry indicates that the future of motor trucks 
is not confined to use in connection with retail yards, 
but that they may eventually figure in many sawmill 
operations as a simplified, reliable and economical means 
of handling lumber from mill to yard. 

The Ideal Lumber Truck. 


The ideal motor vehicle for lumber hauling must have 











KNOX LUM»ER TRUCK WITH METAL TRUSSED PLAT- 
FORM AND ROLLERS AND SPECIAL DUMPING DEVICE 





GALE LUMBER COMPANY, CAMBRIDGE, MASS. 


requires several bodies which are loaded and unloaded 
just as ordinary lumber wagons would be, the traetor 
picking up a loaded body in about 4 minutes. This plan 
of separating the power plant from the body which car 
ries the load makes it possible to keep the truck in con 
tinuous service, without any loss of time for loading or 
unloading and is parallel to the changing of a team from 
one wagon to another, a feature that must appeal to 
everyone experienced in handling teams. 

The ‘‘Couple Gear’’ has a number of unusual fea- 
tures. It is made in two general types—battery driven 
and motor driven—but in both types the power is elec 
trie. In the motor driven type a gasoline engine manu 
factures the electric current as it is used, while in the 
battery type resort,must be had to a charging station, 
as with an electric automobile. The immediate motive 
power is supplied by four electric motors, one in each 
wheel. Each of these motors has two points of drive, 
applying its power directly and evenly to both sides of 
the wheel, so that there are, in fact, eight points of drive. 
Kither type of machine is capable of handling a capacity 
load 6 miles an hour and will take care of itself on any 
hill where it can get a purehase. The gas-electrie may 
be built for special requirements to make higher speed, 
but for lumber handling six miles is ample. The ‘‘Cou- 
ple Gear’’ is designed especially for the heaviest kind of 
work and is in successful use by many of the country’s 
best known corporations. ° 


Proof of the Pudding. 

A letter recently received by the AMERICAN LUMBER 
MAN gives the experience of one lumber concern that 
has tried out this machine in severe service: 

CAMBRIDGE, MASs., Dec. 11.---Editors AMERICAN LUMBER- 
MAN: We operate three “Couple Gear” electric trucks; our 
average load is 6 tons, and our average haul about 4 miles. 
We use the trucks as tractors and tow our regular lumber 
wagons, The length of time to load depends on the material 
to be loaded, but that work is done while the trucks are out 
delivering. The trucks are on the yard about 5 minutes, 
and it takes about the same Jength of time to unbind and 
dump the load at its destination, so that as fur as the delay 
to the trucks’ is concerned, it would take about 10 minutes 
to load and unload. We estimate one truck does the work 
of eight horses,‘ that is, hauis a 4-horse load and travels 
twice as fast. Four 2-horse teams cost us, including the 
drivers, $20 per day, whereas one truck including the driver, 
costs us $10 per day. These costs include depreciation and 


where they are given, but 


COUPLE GEAR ELECTRIC TRUCK WITH LUMBER TRAILER, ONE OF THREE OPERATED BY THE GEORGE W. many prospective buyers 


do not have an opportunity 
to investigate to that ex 
tent, and the AMERICAN LUMBERMAN therefore will at 
tempt, from time to time, to discuss and describe the 
good and bad points of the various machines offered to 
the lumber trade. 
Gasoline Trucks in Lumber Work. 

Among the gasoline trucks one that is frequently heard 
of and that has given a good account of itself in lumber 
work is the ‘‘Reliance,’’ manufactured by the General 
Motors Truck Company, of Detroit, Mich. This is a 
heavy duty gasoline truck built in various capacities to 
suit the buyer’s requirements. 


Heavy Hauling or Light Delivery. 

The ‘‘Reliance’’ truck was first demonstrated in lum 
ber service by the Fidel-Ganahl Lumber Co., of St. Louis, 
and as a result of that company’s experience a number of 
prominent lumber companies have added one or more 
Reliance trucks to their delivery equipment. ‘‘ Reliance 
chassis are made ranging from 1 to 5 tons capacity, 
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SAMPSON HEAVY DUTY LUMBER TRUCK; ONE MAN 
TRANSFERS ENTIRE LOAD FROM LOADING 
PLATFORM TO TRUCK BODY. 
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THREE VIEWS OF “WILCOX TRUX” IN THE SERVICE OF THOMPSON-McDONALD LUMBER CO., MINNEAPOLIS, SHOWING METHOD OF LOADING AND UNLOADING. 


thus adapting them to heavy hauling or to light, quick 
delivery. The guaranty of the General Motors Truck Co. 
goes with these machines, and lumbermen who have had 
experience with them are emphatic in their declaration 
that the ‘‘Reliance’’ is a good investment. 


A Name That Is Standard. 


To those who are familiar with the automobile trade 
the name ‘‘Packard’’ is standard. Packard pleasure 
cars have established an enviable reputation for durabil- 
ity and service, and rank among the best automobiles 
produced in the United States. The Packard Co., in its 
Detroit factories, produces a line of motor trucks which 
it claims are built along the same lines of efficiency as 
its pleasure cars. Such concerns as Marshall Field & Co., 
and Mandel Bros., of Chicago, John Wanamaker, of New 
York, the American Express Co. and Armour & Co., are 
heavy users of ‘‘ Packard’’ trucks and a number of them 
have been sold in the lumber field. The following letter 
gives the experience of one of these: 

KANSAS Crty, Mo., Dec. 14.—Editors AMERICAN LUMBER- 
MAN: We have your letter of the 4th in regard to motor 
trucks and in reply will endeavor to answer your questions 
as best we can. We have one Packard 3-ton truck which 
we have operated for about 20 months. We pay no attention 
to the weight of our loads except to see that they do not 
exceed the capacity of the truck. The truck ‘makes its sav- 
ing by reducing time and we keep it on long hauls regardless 
of whether the load is full or small. We have no loading 
device as we could not use one to any advantage in the trade 
we are serving with our truck. We can see, however, that 
such a device might easily make quite a saving under some 
conditions, particularly if the loads were full loads and were 
unloaded in places where the load could be simply rolled off 
the truck. ur own trade here will not permit this to any 
extent. Our fire insurance has not been affected in any way 
by the truck. 

Figuring in the driver’s wages, gasoline, oil, and all tire 
expenses, in fact, every cent that was spent on the truck in 
any way, together with liability insurance, but not figuring 
depreciation, the truck cost the same to operate as about one 
and one-half double teams, figuring the teams in the same 
way. The number of teams which the truck will displace is 
governed entirely by the lengths of the hauls. We are able 
here to keep our truck on hauls of an average length of 
probably three or four miles each way and we have taken 
the place of about three teams with this truck. 

In the country around Kansas City the truck would not 
be practical except where it can be kept on paved roads as 
the unpaved roads here are clay and the truck is practically 
useless on them in wet weather. We have two yards in a 
town of one hundred thousand population but would be unable 
to use a truck at these yards to — advantage for the reason 
that the hauls are not long enough and the streets not well 


paved. M. Byrne, 


J. 
John M. Byrne Lbr. Co. 
Result of Long Experience. 


The White Company, of Cleveland, Ohio, first made an 
international reputation in the manufacture of sewing 
machines. The ‘‘White’’ automobile was put out early 
enough in the development of the motor car to work 
out as a thoroughly practical and economical machine 
and, with the ample experience gained in the building 
of pleasure cars, the company entered the motor truck 
field. The ‘‘ White’’ truck is built. for heavy service. A 
number of lumber users who have had experience with 
‘‘White’’ trucks have found them to be built along 
lines that will insure efficient service and to be bdcked 
by ample guaranty that renders performance a certainty. 
The White Company builds a 1,500-pound delivery wagon 
and three types of truck chassis ranging in capacity 
from 11%4 to 5 tons. One of the illustrations shows a 
‘White’’ truck in lumber service. 


Road Trains for Long Hauls. 


The Alden Sampson Manufacturing Company, of De 
troit, manufacturing the Alden Sampson trucks in capa- 
cities from 1,000 pounds to 5 tons, claims that its ma- 
chine will stand comparison from the standpoint of a 
transportation engineer with any other truck on the 
market, particular attention being paid to making all 
parts extraordinarily heavy and unusually simple. The 
United States Motor Company, which is back of the 
Alden Sampson Manufacturing Company, is a $30,000,000 
corporation and thus any inducements which may be held 
out to the trade are amply protected. In addition to 
building ordinary gasoline trucks the Alden Sampson 
company manufacturers an electric road train having a 
capacity of from 20 to 40 tons and usable for long hauls. 
The company claims that its products are adaptable to 
almost any kind of road and that they have successfully 
handled heavy loads where it was necessary to ford 


streams, climb mountains and do other things not ordi- 
narily expected of a commercial motor vehicle. 

A truck that has a number of interesting points and 
great possibilities of development for lumber hauling is 
the ‘‘Lauth-Juergens’’ built for the Lauth-Juergens 
Company, of Fremont, Ohio, in chassis ranging from 
1 to 10 tons. 

Displacing the Chain Drive. 

The Pierce-Arrow Motor Car Company, of Buffalo, N. 
Y., builds a 5-ton truck which has some notable points, 
chief of which is its worm gear drive. The Pierce-Arrow 
people claim that this form of drive is far more efficient 
and durable than the chain type. They estimate the life 
of chains and sprockets on a 5-ton truck at 10,000 miles, 
while the life of the worm gear is estimated at 30,000 
miles. 

Ten Years of Development. 

More than ten years of steady development have been 

required to produce the ‘‘Gramm’’ car manufactured by 














MONITOR COMMERCIAL CAR OF 1-TON CAPACITY IN 
LUMBER SERVICH. 
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REAR VIEW OF 5-TON MACK TRUCK WITH SPECIAL 
LUMBER BODY. 


the Gramm Motor Car Company, of Lima, Ohio. This 
truck is in general use all over the United States in the 
heaviest kind of service and is put out where desired 
with a special lumber body fully equipped to dump the 
load at the rear of the truck. For lumber use the Gramm 
people recommend the 5-ton truck. 


For Sash and Door Concerns. 


At Minneapolis and St. Paul, Minn., a number of 
‘*Wileox Trux’’ built by the H. E. Wileox Motor Truck 
Company, of Minneapolis, are being used by lumber and 











sash door concerns. The list of users includes the Web- 
ster-Whipple Lumber Company, the H. G. Foote Lumber 
Company, the Minneapolis Sash & Door Company, the 
Thompson McDonald Lumber Company, the Hardwood 
Door Company, the Northland Pine Company and the 
Lamb Lumber Company. 


Locomotive Builder in Truck Business, 


One of the truck manufacturers that enjoys the benefit 
of expensive experience in the production of motor power 
equipment is the American Locomotive Company, of New 
York, which some time ago entered the automobile field 
with the ‘‘Aleo’’ pleasure car and followed it with the 
‘*Aleo’’? heavy duty truck. This commercial car is the 
result of experiments begun prior to 1905 and combines 
some of the best engineering ideas gleaned from the 
company’s experience in the building of locomotives since 
1835. 

The ‘‘Aleo’’ truck has done some remarkable things 
and has established an enviable reputation. One of these 
cars, carrying a 3-ton load, covered 1,009 miles in 168 
hours without stopping; six days of this time were spent 
on New York city streets and the balance on New Jersey 
roads in a January blizzard. The truck was given a 
‘*elean score’’ by the American Automobile Association. 
Among the large users of ‘‘Alco’’ trucks are the Gulf 
Refining Company, the Standard Oil Company, the Amer- 
ican Express Company, the Adams Express Company and 
the Singer Sewing Machine Company. Five chassis are 
built, ranging from 21% tons to 6 tons capacity. 


Light Car for Rapid Delivery. 


One of the illustrations shows a ‘‘ Monitor’’ light car 
in lumber service. This truck has a capacity of one ton, 
and is supplied with lumber body, making it adaptable 
for use by dealers who desire a truck that will handle 
small loads and make possible quick delivery. The 
‘*Monitor’’ is manufactured by the Monitor Automobile 
Works, of Janesville, Wis. 

These are a few of the better known machines that 
are being sold to lumbermen throughout the country. No 
attempt has been made to go into details regarding 
specifications of any type or make, but the AMERICAN 
LUMBERMAN will discuss in later issues the mechanical 
points of the trucks considered most adaptable to lum- 
ber use. 

Special Lumber Bodies Always Available. 


Any of the trucks referred to may be had with special 
body equipment designed for lumber use and such special 
body may be bought with the truck or may be built 
specially for the user by any truck body builder, Some 
of the truck manufacturers prefer to sell the chassis and 
let the buyer have the body built according to his own 
specifications. 

As has been suggested some of the trucks now on the 
market may prove decidedly useful in certain classes of 
logging operations and also around the lumber manu- 
facturing plant. These phases of the business should 
furnish the engineers food for thought, opening up, as 
they do, immense possibilities for the extension of truck 
sales in the lumber trade. 


Suggestions Invited. 


In later issues designers and engineers will be given 
an opportunity to discuss the relative merits of the 
various types now on the market and their applicability 
to saw mill, retail yard and logging uses. Meanwhile 
dealers who have had experience with the problem of 
motor transportation are invited to contribute their 
views. 

Detailed figures showing actual cost of operation for a 
given period, comparisons with cost of hauling with 
horses or mules, and experience with repair bills will be 
very helpful in gaging the utility of the various types of 
trucks now engaged in lumber service. In view of the 
fact that the motor truck industry is in its infaney 
information of this character will be decidedly helpful 
to conscientious manufacturers who are on the lookout 
for hints that will help them to develop their machines 
to higher efficiency. 

Dealers are also invited to contribute their views as 
to the practicability of using motor trucks for rural 
delivery and for handling yard business in towns of 
10,000 population and up. 
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TWO VIEWS OF GENERAL MOTORS TRUCK COMPANY RELIANCE TRUCK USED 











FOR HAULING LUMBER, SHOWING METHOD OF LOADING FROM WAGON TO TRUCK, 
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THE CHRISTMAS SPIRIT APPLIED 
TO BUSINESS. 


(Concluded from the Front Page.) 
general principles and the most fundamental truths 
are capable of general discussion, and only the most 
selfevident truths as common laws will find universal 
application. 

The modern business organization is not solely com- 
mercial or material in its aims and purposes. No busi- 
ness organization which is selfish, material and merely 
commercial in its work has in it any great power for 
good or evil. To succeed, the organization must first 
win and hold the confidence and respect of its mem- 
bers and the community in which it labors. It must be 
known, first as a civic organization, and second as a 
commercial organization. It must aim to make the 
community better and greater; it must teach a su- 
preme respect for law and order, and incidentally 
promote the greater development of the community 
not only in commerce but in industry, education, pa- 
triotism and everything else worth while. 

The greatest asset of such an organization is not 
the money that it collects and spends in annual dues 
or contributions, but in the time and effort contributed 
by the best citizens of the community to the work of 
the organization—a labor of love and unselfishness, a 
task for the brain, the heart and the hand, a willing- 
ness to serve without selfish gain, a belief in the great- 
est good for the greatest number, with a slogan of 
‘‘ALL FOR ONE AND ONE FOR ALL.’’ The pessi- 
mist will sneer at the sentiment here expressed as im- 
practicable hypocrisy, but the modern business man 
knows better. He knows that good principles are good 
business; he knows that optimism, altruism and team- 
work pay big dividends on the time, labor and money 
invested. 

The business mind is above all things a practical 
mind. It discards all theories based on hysteria or 
unsound logic. Convince the business man that it is 
good policy for him to organize with his fellows, 
cobperate with his competitors, and extend his ac- 
quaintance, and he soon learns to capitalize acquaint- 
ance and good fellowship and to clip the coupons of 
profit from the bonds of fraternity without the sacri- 
fice of a single principle and without the infraction 
of the most delicate rules governing the fitness of 
things and good business ethics. 

In nearly every large and progressive city in the 
United States there is today at least one big, strong, 
aggressive organization of progressive business men 
banded together in good fellowship and working ear- 
nestly along lines of efficient organization and practical 
cobperation to a degree which would have been im- 
possible only a few years ago. 

It is frequently said and written that the spirit of 
organization is abroad in the land. According to 
official report there are no less than four thousand com- 
mercial clubs and similar local commercial organiza- 
tions in the United States. So many have been formed 
in the last five years that an up-to-date census, which 
is now being contemplated, may disclose double the 
number mentioned. Not all of these are live organi- 
zations; not all are modern in their methods; a great 
majority were originally planned to be nothing more 
than their name implies. Many have recently caught 
the spirit of greater vision and have been rejuvenated 
thereby and these have developed their latent forces 
and been inspired by a new motive for existence. Civic 
work had no place in the old-fashioned commercial or- 
ganization. The broader modern idea is responsible 
for the combination of altruism and good business, and 
in the fusion of the elements involved a chemical 
reaction has resulted which means much to the busi- 
ness world and to the world at large. 

The business association which encourages public im- 


"provements, codperates with the public authorities to 


secure economic and effective administration, safe- 
guards the public health, secures for the individual and 
his possessions protection against the lawless and 
raises the standards of living by directing the influ- 
ence of public opinion in many ways hitherto neglected 
—this association is ‘‘getting business’’ and it is get- 
ting it by means that are farsighted and enduring. 
This work is new work. It is the measure of the dis- 
tance to which present day methods in the administra- 
tion of commercial organization go beyond what not 
so very long ago was deemed such an organization’s 
particular province. 

Another way to state the same fact is that all of 
the organization’s activities are commercial, and 
again, that all of its activities are civic, for whatever 
makes for better business makes for a greater city and 
all that promotes the welfare of the city fosters the 
commerce and industry of that city. 

The two phases are inseparable, yet the pronounced 
success of the progressive business organization is due 
largely to the fact that those who direct its activities 
have utilized this apparently simple relationship. 

This enlarged idea of the purpose of business organ- 
ization, growing out of a new realization of the civic 
side of commerce, has endowed commercialism with a 
new dignity and moved its followers with a new 
purpose. 

The business organization of today has not aban- 
doned the intensely practical methods which character- 
ized such an organization a decade ago. It has ener- 
gized them and thereby made them more effective. 

It is still its object to bring people to the city and, 
having brought them there, to engage them in trade; 
it is still its purposes to extend the influence of its 
home market, to broaden its field for the distribution 
of manufactured products, to bring new industries to 
the city’s environments, and to extend the facilities 
of transportation, which are the life of trade. Thus 


by direct methods the progressive business organiza- 
tion accomplishes all and more than was accomplished 
by its forerunner. 

But beyond this it fills a new field. It addresses its 
activities not alone to those outside of the city toward 
which it desires to attract their interest; it addresses 
itself to its own community; it utilizes at home the 
influence that is created by a body of the community’s 
most substantial citizens. In doing this it utilizes a 
force that hitherto has not been employed. It has cre- 
ated virile power where before existed dignified indiffer- 
ence to public affairs. 

The great distinction is found in this: The business 
organization of today is not content merely to pro- 
mote; it goes further than promotion—it creates. 

By the practical means of enlarged experience the 
business association has opened to cultivation a new 
and intensely fertile field for public service. Business 
men who failed before to appreciate the value of their 
collective strength now have found a splendid enthu- 
siasm for applying their energies to city building and 
city bettering. When business men turned their efforts 
to this direction they found a big work to be per- 
formed, a work for which they were better equipped 
than any other collective force in the community. 

Thus the community has gained a new impetus to 
progress, but the community at large is not the only 
gainer. The business man himself shares directly in 
the benefits of this new field, for he has found an effi- 
cient manner in which to use his citizenship. No one 
has better reason to take personal interest in public 
affairs than the business man, Probably no class of 
men is more naturally inclined to take patriotic inter- 
est in developments which concern city and state. 
Yet polities for obvious reasons has not attracted 
them and the relinquishment of public affairs to the 
politician, unguided by the influence of the business 
community, has been responsible for many of the 





HUBERT I. MILLER, 
Business Manager Chicago Association of Commerce. 


defects which commonly are recognized in our present 
forms of city government. ‘ 

Not until the local civic and commercial organiza- 
tions have broadened their influence through state- 
wide codperation and then expanded through country- 
wide fraternalism will they compass their greatest 
sphere of usefulness. 


LATE LUMBER LAW 


LIABILITY OF CONSIGNEES FOR DEFICIENCY IN 
FREIGHT CHARGES AFTER SETTLING 
WITH SHIPPERS. 


By a contract of sale three cars of lumber were to be de- 
livered ,free on board cars, Atlanta, Ga., or rather the pur- 
chasers were to pay the freight on the lumber from Thomas- 
ton to Atlanta, and deduct the amount thereof from the 
purchase price of the lumber. But after the purchasers re- 
ceived the lumber, paid the freight charged and paid the 
sellers the price of the lumber, less the freight charges paid 
to the railway company, the railway company notified them 
that the amount of freight charged was $12.35 below the 
amount of freight which should have been charged at the 
rate prescribed by the railroad commission, and subsequently 
sued them therefor. The court of appeals of Georgia holds 
that, under these circumstances, the defendants were liable 
for the difference between what they paid as freight and 
what they should have paid under the rate prescribed by 
the railroad commission. In other words, the court holds 
that a railway company, or other common carrier, may re- 
cover the difference in the amount of freight first charged 
for a shipment, and collected from the consignee, and the 
higher amount which should have been charged and col- 
lected under the regulation of the railroad commission. The 
rates of freight fixed by the railroad commission must be 
observed, and if, when the freight is paid, a lower rate of 
freight than that allowed by the railroad commission is col- 
lected, an action to recover the remainder of the true amount 
is maintainable, even though the consignee accepted the 
freight and paid the smaller amount in good faith, and 
although in his dealings with his customers he has con- 
ducted his business upon the basis of the rate of freight 
collected.—Central of Georgia Railway Company vs. E. G. 
Willingham & Sons, 70 S. E. 199. 














AROUND AMONG THE SASH AND 
DOOR MEN. 


(Concluded from page 39.) 


as the open grain checking develops to great disadvantage 
in the product, and for this reason we have recently decided 
to abandon the use of rotary cut red oak and adopt the 
sawed flat veneers. Rotary cutting is also a very ex- 
pensive process in labor and facilities, and there are other 
difficulties in the way of such production on the Coast. In 
this territory, however, we expect, in the near future, con- 
siderable help from other manufacturers in producing and 
marketing the “‘Klimax” door. 

The 15 per cent feature is a compelling factor. It will 
influence the centralization of the manufacturing and more 
stable market conditions, which will be more satisfactory 
to the dealer. ‘The buyer usually prefers to secure the 
largest possible variety in his needs in one market, for 
reasons too numerous to detail, and finally, in the last 
analysis, the staple cheap door must be the door that is 
the most practicable and satisfactory in the combination of 
trade influences of design, quality and cost, and accessi- 
bility of manufacture to the consuming trade. The 
“Klimax”’ door claims all of these virtues in a high degree 
of development. Its 15 per cent influence in freight is 
irresistible; its cost of manufacture as at present developed 
is favorable; its design offers everything that is modern, 
both in its artistic as well as in its sanitary qualities, 

An International Commodity. 


The consideration thus far shown the ‘“‘Klimax’’ door in 
the market is very encouraging. Practically one-half of all 
the wholesale jobbing interests in the United States have 
either already executed contracts with us for the distribu- 
tion or signified their intention of doing so at an early 
date. The “Klimax” door is already an international com- 
modity. The five leading jobbing and wholesale houses of 
Canada have contracted with us for its distribution in that 
country, and their specifications are now on our books for 
shipment early in 1912. 

I will say in closing that this occasion has been selected 
ns a suitable time for this, our first public, announcement 
in detail regarding the “Klimax” door. Your courteous 
visit entitles you to the earliest information in advance 
of the trade at large, and to the exact facts, which we are 
more than pleased to give you at this time. 

I again thank you for the pleasure of your call upon us 
here today, and your kind attention to my words regarding 
the “Klimax” door, which has also been called “The Door 
of Destiny.” 

Mr. Paine’s remarks were received with continued 
applause. Space will not permit giving the speeches of 
those called on by the toastmaster, but everyone was 
on his mettle and the addresses were closely followeds 
Among those who spoke were: E. W. Paine, Louis 
Schriber, L. C. Haring, C. A. Sanders, Charles O. Wright, 
J. E. Bassett, John Paulissen, R. H. Downes, H. B. 
Darlington, Jay Hume, F. A. Johnson and J. Davis. 
Everyone voted the banquet a huge success and went to 
bed feeling that his hosts were the ‘‘best ever.’’ 


TUESDAY’S PROGRAM. 


At 9 o’clock the visitors were taken to the general 
offices of the Paine Lumber Co. and were shown the 
concern’s contribution this year to the decorative possi- 
bilities of a modest but modern home. The mill men 
viewed with much admiration a perfect reprodnetion of 
the finest figured mahogany and quarter sawed oak upon 
the surface of Wisconsin birch. The process used in 
producing these figures is controlled by patents. It is 
the Paine company’s purpose, however, to offer this 
product at a price within the reach of all. The new 
‘¢Klimax’’ door also came in for close attention and it 
was the consensus that these doors will become general 
favorites in a short time. 

The manner in which the visitors took leave of their 
hosts was proof positive that they had enjoyed every 
moment of the time and had been greatly benefited by 
their visit to this giant plant. One mill man summed 
up the feelings of those present by saying ‘‘ What’s the 
use of our manufacturing doors when we can buy a better 
door at less money than we can manufacture it?’’ 


PURELY PERSONAL. 


Louis Schriber, the genial cashier of the Old National 
Bank, was at the banquet and invited those present to 
inspect the new home of the bank. This institution is 
handsomely domiciled and the stability of the concern 
may be vouched for by the figures which show that it has 
deposits of $2,678,178.28 and total resources of $3, 
207,442.81. 

George Athearn, the boniface of the Hotel Athearn, 
eame in for encomiums for the attractive manner in which 
he served the dinner. The cooking was everything that 
could be desired and compared favorably with the service 
of the large hotels of the country. 

Louis Hurter is ‘‘some’’ toastmaster, although he said 
this was his maiden effort. 

Jay Hume, the veteran superintendent of the sash and 
Aoor factory, shot a few remarks at the mill men straight 
from the shoulder and made them like them, they prom- 
ising to be good in the future. 

A toast was drunk to the health of the newly-weds, 
Messrs. Downes and Eells, who recently joined the ranks 
ef the benedicts. ; 

J. E. Bassett was on the job every minute of the time 
and to his energy much of the credit must be given for 
running off the program on schedule time. p 

Louis Haring, treasurer of the Millmen’s Association 
of Chicago, was extremely happy in his remarks at the 
banquet and showed that he had given his subject much 
thought. He dwelt largely on association matters. 

E. W. Paine, who was called on to speak, in a very 
eraceful manner turned the task over to his friend, Louis 
Schriber. 

The Guests 
W. A. Ludewig. 
John Sime. 

J. W. May. 

L. P. Hurter, jr. 
George Sonne. 
John Olson. 
John D. Cress. 
H. B. Darlington. 
W. J. Roemer. 

¥, A. Johnson. 
J.D. Spaulding. 
R. H. Downes. 


L. P. Hurter, sr. 
L. C. Haring. 

A. C. Rohe. 

J. J. Pies. 

C. A. Sanders. 

H. H. Schnake. 
Harry M. Quinn. 
Walter B. Haring. 
John Paulissen, 
FE. F. Manrose. 

L. BE. Freeman. 
Charles O. Wright. 


N. C. Hurd. 
Jay Davis. 
Walter Grundy. 
J. J. Eells. 

J. KE. Bassett. 
J. C. Scofield. 
Jay Hume. 

BE. W. Paine. 
Nathan Paine 
Charles Nevitt 
Mark Whittlesey. 
Louis Schriber. 
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EWS OF THE ASSOCIATIONS. 


COMING CONVENTIONS. 

January 8—Board of governors, Nationa' Lumber Manu- 
facturers’ Association, La Salle hotel, Chicago. 

January 8—Idaho Cedarmen’s Association, Spokane, Wash. 

January 9—American Forestry Association annual, New 
Willard Hotel, Washington, D. C. 

January 10-11—Retail Lumber Dealers’ 
Indiana, Claypoo] hotel, Indianapolis, Ind. 

January 11-12—Nebraska Lumber Dealers’ 
Lincoln, Neb. 

January 12—Pacific Coast Shippers’ Association, annual 
meeting, Xeaitle, Wash. 

January 16-17—National Tight Barrel Stave Association, 
Little Rock, Ark. 

January 16-18—Colorado & Wyoming Lumber Dealers’ 
Association, Brown Palace hotel, Denver, Colo. 

January 16-18—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 

January 18—Indiana Hardwood Lumbermen’s Association, 
Evansville, Ind. 

January 18-19—Southern Illinois Retail Lumber Dealers’ 
Association, Halliday house, Cairo, Ill 

January 23-24—Northwestern Cedarmen’s 
Minneapolis, Minn. 

January 23-25—Ohio Association of Retail Lumber Deal- 
ers, Dayton, Ohio. 

Fonnary 24-25—Pennsylvania Lumbermen’s Association, 
Philadelphia, Pa. 

January 24-25—Retail Lumber Dealers’ Association of the 
State of New York, Lafayette hotel, Buffalo, N. Y. 

January 24-25—Empire State Association of Wholesale 
Lumber and Sash & Door Salesmen, Lafayette hotel, Buf- 
falo, N 

January 24-26—Southwestern 
Convention hall, Kansas City, Mo. 

January 25-26—Retail Lumber Dealers’ Association of 
Pennsylvania, Fort Pitt hotel, Pittsburgh, Pa. 

January 25-27—National Lumber Exporters’ Association, 
Washington, D. C. 

January 26—West Coast Lumber Manufacturers’ Assocla- 
tion, annual meeting, Centralia, Wash. 

January 30-31—Hardwood Manufacturers’ Association of 
the United States, Sinton hotel, Cincinnati, Ohio, 

February 6—Canadian Lumbermen’s Association, Ottawa, 
Ont. 

February 6-8—Yellow 
New Orleans, La. 

February 7-8—Canadian Forestry Association, Ottawa, Ont. 

uaconey 13-15—Illinois Lumber & Builders’ Supply Deal- 

a 


Association of 


Association, 





Association, 


Lumbermen’s Association, 


Pine Manufacturers’ Association, 


ers’ Association, annual meeting, New Sherman house, Chi- 
cago, Ill. 

February 15-16—Lumber Sales Managers’ Association, 
Chicago. 


February 15-17—-Western Retail Lumbermen’s Association, 
Seattle, Wash. 


February 20-21—-Kentucky Retail Lumber Dealers’ Asso- 
ciation, Tyler Hotel, Louisville, Ky. 

February 20-22—Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. 

_— 6-7—National Wholesale Lumber Dealers’ Associa- 
on. 





COMING ANNUAL OF COLORADO AND WYOMING 
LUMBERMEN. 

DENVER, COLO., Dee. 18.—Active preparations are under 
way for the entertainment of members and guests at 
the annual convention of the Colorado & Wyoming Lum 
ber Dealers’ Association, which will meet for a three 
days’ session, beginning January 16, at the Brown Palace 
hotel. Vicegerent W. R. McFarland of the Colorado 
division will hold a concatenation the night of January 
16. Hoo-Hoo has a large and enthusiastic membership 
in this territory and about twenty kittens will see the 
light. 

Secretary Heinman will announce the list of speakers 

as soon after January 1 as possible. Among those se- 
lected will be a representative of the National Federa- 
tion of Retail Merchants, 
_ Secretary Cole of the Knot Hole Club promises some 
interesting surprises by that organization, which will 
provide for the entertainment of those attending the 
convention. 

An elaborate banquet will be served in the rooms of 
the Denver Traffic Club the second evening of the con- 
vention, with an attractive program of amateur and pro- 
fessional vaudeville. A theater party at the Orpheum 
the same evening has been arranged for the ladies. 





WISCONSIN RETAILERS TO MEET. 


The dates and place for the annual meeting of the 
Wisconsin Retail Lumber Dealers’ Association have been 
Selected as respectively February 20, 21 and 22 and Mil- 
waukee, Wis. Headquarters will be at the Hotel Pfister. 
The program for the proceedings and entertainment is 
Ad being outlined, details of which will be made public 
ater. 





THE BIG WESTERN RETAIL LUMBERMEN’S 
ANNUAL. 

Secretary A. L. Porter, of the Western Retail Lumber- 
men’s Association, from his headquarters at Spokane, 
Wash., has issued a tentative program for the annual 
convention of that organization, to be held in Seattle, 
Wash., February 15, 16 and 17. Arrangements are being 
perfected with the Southern Pacifie road for a special 
train to carry delegates in California, 100 of whom at 
least are expected and for whom special rates of one and 
one-third fare will apply. Special stress is laid on the 
announcement that all manufacturers and wholesalers 
are cordially invited to attend the meeting, part of the 
program including the following: Annual address by 
J. G. Martin, of Fresno, Cal.; address by J. R. Moore- 
head, of Lexington, Mo., on the ‘‘ National Federation 
of Retail Merchants;’’ by P. C. Palmer, of North Ya- 
kima, Wash., on ‘‘Credits: Their Use and Abuse;’’ 
H. A. Templeton, of Great Falls, Mont., on ‘‘ Methods of 


Handling Stock to Keep Down Investment; ’’ H. 8. Stine, 


of Seattle, ‘‘Shingles: Two Grades and One Thickness; ’’ 
W. L. Willis, of Newport, Wash., ‘‘Standardization of 
Sizes.’’ 

Additional features of the program are rapidly being 
perfected and will ‘be announced later. Of the coming 
convention Secretary Porter says, among other things: 
‘“The past year much association history has been made, 
and we feel that there is no wideawake dealer in the 
country that can afford to miss his convention. The 
program will no doubt be the most interesting of any 
of our annual meetings thus far.’’ 





COMING ANNUAL OF THE NATIONAL EXPORT- 
ERS. 

BALTIMORE, Mp., Dec. 18.—Secretary Price last week 
went to Washington and there made arrangements for 
the annual meeting of the National Lumber Exporters’ 
Association, to be held January 25 and 26. The sessions 
will take place at the New Willard, where the members 
will also have their headquarters, and the dinner, which is 
usually one of the features of the gathering, will also be 
held there. A large attendance is expected, and various 
matters of exceptional importance are expected to come 
up for consideration. 





DATE OF KENTUCKY RETAILERS’ ANNUAL 
FIXED. 

LOUISVILLE, Ky., Dee. 20.—The board of directors of 
the Kentucky Retail Lumber Dealers’ Association, which 
met in Louisville yesterday, decided to fix the dates of 
the annual convention in Louisville as February 20 and 
21. The meeting will be held in Tyler Hotel, which ‘has 
just opened its doors. 

It was given out following the meeting that a brief 
has been prepared setting forth the objects and methods 
of the association, and that this will be submitted to 
United States District Attorney George DuRelle, so that 
he can determine whether there are any features of the 
organization’s activity which are not in keeping with the 
court decisions or the attitude of the Government. 

The association, it was determined, will fight the 
present mechanic’s lien law at the approaching session 
of the state legislature. 





DISTRICT CONCATENATION. 

ToLepo, On10, Dee. 19.—Preparations are being made 
for the district concatenation of Hoo-Hoo in this city 
Saturday evening, January 6. Several candidates will 
be initiated. 





PROGRAM COMMITTEE APPOINTED. 

PHILADELPHIA, PA., Dec. 18.—The Pennsylvania Lum 
bermen’s Association has appointed the following com- 
mittee to arrange the program for the annual meeting 
to be held January 24-25: Fred 8. Pyfer, chairman, C. 
Frank Williamson, William C. Pierce and Theodore A. 
Mehl. Papers on subjects of vital interest to retail lum- 
bermen will be assigned to capable men, and there is 
good prospect of a profitable as well as enjoyable meet- 
ing. 





WEST COAST MONTHLY MEETING. 


TACOMA, WASH., Dec. 18.—The December meeting of 
the West Coast Lumber Manufacturers’ Association will 
be held in the rooms of the Commercial Club Friday, 
December 22, at 2 p. m. A meeting of the committee 
appointed at the last meeting to nominate trustees for 
the coming year will be held at the same time, and this 
committee’s report will be presented for approval at 
the annual meeting the last Friday in January. 





LONG AND SHORT HAUL, 


LOUISVILLE, Ky., Dee 20.—The effect of the long and 
short haul clause and its proper interpretation will be 
discussed by railroad men and shippers at a meeting of 
the Transportation Club to be held January 8. The ship- 
pers’ representatives will be headed by D. C. Harris, 
traffic manager for the C, C. Mengel & Bro, Co., the 
others being J. J. Shelley, of the Kentucky Wagon Manu- 
facturing Co., and Charles T. Ballard, of the Ballard & 
Ballard Co., while the railroads’ spokesmen will include 
R. L. McKellar, assistant freight traffic manager of the 
Southern Railway; D. M. Goodwyn, general agent for the 
Louisville & Nashville, and D. W. Longstreet, general 
freight agent for the [llinois Central. The meeting is 
expected to be one of the most important ever held 
by local shippers. 





IMPLEMENT MEN ELECT OFFICERS. 

Sr. Louis, Mo., Dec. 19.—The regular monthly meet 
ing and election of officers of the Implement, Vehicle 
& Hardware Association of St. Louis was held at the 
Planters Hotel, Monday evening of last week. Dinner 
was served at 6:30. Former Judge William Zachritz, 
the speaker of the evening, urged the cultivation of the 
fraternal spirit among men in the same business. 

The following officers were elected: President, Phil E. 
Ebrenz, superintendent of carriage factory, John Deere 
Plow Co.; first vice president, H. P. Hubbell, Cambridge 
Steel Co.; second vice president, A. A. Chappuis, Parlin 
& Orendorff Plow Co.; third vice president, Joseph A. 
Schlecht, Mound City Buggy Co.; fourth vice president, 
M. H. Murphy,. Missouri-Moline Plow Co.; fifth vice 
president, J. M. Hubach, Pioneer Pole & Shaft Co.; 
George M. Hoffman, Republic Rubber Co., treasurer, and - 
W. C. Howland, secretary. 


‘ 


WHOLESALERS AND RETAILERS GATHER. 


PITTSBURGH, Pa., Dec. 19.—An experiment was tried 
out with favorable results this evening when an informal 
dinner and meeting was held at the Hotel Henry by the 
wholesale and retail lumber dealers of Allegheny county. 
W. H. Schuette, president of the wholesalers’ association, 
presided, and J. G. Criste, the secretary, was master of 
ceremonies. Over 100 guests were at the dinner and 
E. V. Babcock, of E. V. Babcock & Co., made an interest- 
ing address on the relation of lumbermen to the civic 
affairs of the city, speaking from the standpoint of city 
councilman. D, L. Gillespie discussed the probable ef- 
fect and influence of the Panama canal on the lumber in- 
dustry of Pittsburgh. Edward LHiler discussed the social 
relations of lumbermen, while others talked informally. 
It is proposed to hold several of these meetings this 
winter. 





SHINGLE MEN WILL HOLD BANQUET. 
SEATTLE, WASH., Dec. 18.—A get-together banquet of 
all members of the Red Cedar Shingle Manufacturers’ 
Association will be held in this city on the evening of 
January 12, probably at the Arctic Club. The member- 
ship includes over 200 shingle mills, and there probably 
will be 250 guests. The banquet will be entirely com- 
plimentary. The program will include music and 
speeches, and as the affair is in the hands of C. A, Jonn- 
son and John MeMaster it is a foregone conclusion that 
a most pleasing evening’s entertainment will be provided. 
Depending upon the success of this meeting, it is prob- 

able that the banquet will become an annual event. 





MEMPHIS MANUFACTURERS’ ASSOCIATION. 

MEMPHIS, TENN., Dec. 18.—The manufacturing inter- 
ests of Memphis, at a meeting held here last week for 
the purpose of forming the Memphis Manufacturers’ 
Association, appointed a committee to draw up the neces- 
sary constitution and by-laws. As soon as this commit- 
tee has completed its work it will make its report to a 
general meeting of the manufacturers and the association 
will be formally launched. The members of the manu- 
facturing industry here are strong believers in the ad- 
vantages to be derived from such an organization and 
they are earnestly lending their support to the move- 
ment, 


LEADERSHIP IN PRODUCTION OF VENEERS. 

LOUISVILLE, Ky., Dee. 20.—Veneer men in Louisville 
were much interested in the announcement that the next 
meeting of the National Veneer & Panel Manufacturers’ 
Association will be held in Louisville, the convention be- 
ing set for June, 1912, As the special committee just 
appointed to inquire into the cost question will report at 
that time, the meeting will be unusually important. At- 
tention is directed, by reason of the fact that the con- 
vention will be held here, to the leadership of the Falls 
Cities in the production of veneers, for there are ten 
concerns turning out veneers and panels in Louisville 
and New Albany, Ind., just across the river. 








SHIPPERS FORM PERMANENT ORGANIZATION. 


SPOKANE, WASH., Dec. 16.—The Spokane Wholesale 
Lumber Shippers’ Association formed a permanent 
organization at a luncheon at Davenport’s today. fF. T. 
Bement, of the Bement-Harold Lumber Co., was elected 
president; A. W. MacKinnon, manager of the Shepard- 
Traill Co., vice president; Bert West, of Hogan & West, 
secretary and treasurer. The three directors named for 
the ensuing year are J. J. Marischal, of J. J. Marischal 
& Co.; J. H. Ehrmanntraut, manager of the Pine-Fir 
Company, and John Bertles, of Bertles & Bertles. 

Following the election of officers general business con- 
ditions were discussed. Regular meetings each Saturday 
noon will be held during the winter. During the coming 
week a campaign for members will be made. Those who 
have already signed the bylaws are: 

Shepard-Traill Lbr. Co. The Pine-Fir Co. 

H. y Anderson Lbr. Co. J. J. Marischal & Co, 
Hogan & West. Cc. N. Thomas. 
Bement-Harold Lbr. Co. National Lbr. Co. 


Kroll Lbr. Co. Falls City Lbr. Co, 
Bertles & Bertles. 





FORESTRY SCHOOL PLEDGED BUILDING AND 
EQUIPMENT. 

SPOKANE, WASH., Dee. 16.—At a special meeting of 
the North Idaho Forestry Association held at the office 
of A. L. Flewelling today $58,000 was pledged to the 
University of Idaho for a new forestry building and 
equipment. Over 800,000 acres of timber land in north- 
ern Idaho was represented at the meeting. 

The meeting was called to order by A. W. Laird, presi- 
dent of the association, Others present were: T. J. 
Humbird, president of the Humbird Lumber Co.; J. P. 
McGoldrick, president of the MeGoldrick Lumber Co.; 
EK. O. Hawksett, manager of the Panhandle Lumber Co.; 
C. M. Crego, of the Cameron Lumber Co.; B. L. Willis, 
sales manager for the Fidelity Lumber Co.; F. J. Davies, 
manager of the Rutledge Timber Co.; C. H. Fancher, of 
the Milwaukee Land Co.; B. H. Hornby, of the Dover 
Lumber Co.; W. D. Humiston, of the Potlatch Lumber 
Co.; A. V. Bradrick, manager of the Milwaukee Lumber 
Co.; Dr. MacLean, president of the University of Mos- 
cow, and Professor Shattuck, head of the forestry depart- 
ment of the university. 

The proposed plan of the university is to construct in 
addition to a forestry building a sawmill plant for the 
use of students in learning the practical side of the 
industry. Officials of the university declare that 60 
per cent of the timber now wasted in manufacture may 
be saved. To devise methods along this line will be the 
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work of the college when the new building is completed. 

The motion to donate $58,000 to the university was 
made by J. P. McGoldrick following an address by Presi- 
dent MacLean of the college. The motion was seconded 
by Judge A. L. Flewelling and carried unanimously. 





STANDING COMMITTEE NAMED. 

BALTIMORE, Mp., Dee. 18.—Theodore Mottu, president 
of the Baltimore Lumber Exchange, called a special 
meeting of the managing committee last week and named 
the standing committees for the year. He was moved 
to do this in order that the work of the Exchange might 
go forward without any unnecessary delay. 

The various committees are made up as follows: 


Arbitration and grievance—Lewis Dill, chairman; Edward 
P. Gill, Rufus Goodenow, John L. Alcock and George E. 
Waters. 

Inspection—Ridgaway Merryman, chairman; William M. 
Burgan and George E. Waters. 

Hardwood inspection—Richard W. Price, chairman; John 
J. Kidd and James J. Lannon. 

Legislation and transportation—William M. Burgan, chair- 
man; Rufus K. Goodenow, Parker D. Dix, Henry C, Mat- 
thews and George H. Hunting. 

Membership—Richard W. Price, chairman; John L. Alcock 
and Kdward P. Gill. 

House—George EB. Waters, chairman; Joseph D. Virdin 
and Henry C. Matthews. 





REGARDING MEASUREMENT OF EXPORT LUM- 
BER. ' 

BavtTmmorE, Mp., Dec, 19.—According to information 
received from London by J. McD. Price, secretary of 
the National Lumber Exporters’ Association, the matter 
of measurement, which was laid before the London Tim- 
ber Trades Federation by a special committee of the 
exporters’ organization, will not be acted upon until 
Col. Cobbett, who is chairman of the hardwood section 
of the federation, gets back from his American trip. 
The special committee first met the foreign brokers Oc- 


tober 24 and in the course of the deliberations it de- 
veloped that the brokers had no authority to act for the 
buyers. This brought the negotiations temporarily to a 
halt, another conference, this time with the buyers, be- 
ing arranged for October 31. At this meeting the 
attendance, Secretary Price is informed, was so_small 
that no definite action was taken, but the buyers promised 
to submit the proposals of the exporters at a later date, 
when a strong representation of the trade could be had. 
Subsequently, Gustave A. Farber, of London, chairman 
of the special committee, was notified that the federation 
would wait for the return of Col. Cobbett. It will not 
be necessary for the other members of the committee 
to make a second trip to London, as the brokers are fully 
informed on the subject and Mr. Farber can supplement 
their knowledge if it becomes necessary, he being the 
London representative of Russe & Burgess (Inc.), of 
Memphis, Tenn. At last accounts Col. Cobbett was still 
in the United States, making a tour of the lumbering 
sections. 


PENNSYLVANIA FORESTERS ELECT OFFICERS. 

PHILADELPHIA, Pa., Dec. 18.—At the annual meeting 
of the Pennsylvania Forestry Association F. J. Bitler, 
the corresponding secretary, said that this state now 
owns 962,580 acres of forest reserve, of which 28,998 
acres had been purchased in the last year. Of this 
land, one-third to one-half was pointed out to be tree- 
less or covered with a valueless growth, and about one- 
fourth will have to be transplanted. Ranking second in 
population, with 7,665,111 inhabitants, Pennsylvania also 
ranks next to New York in total area of forest reserves, 
but is in advance of the Empire State in its forest ad- 
ministration. Practically 1,000,000 acres of land have 
been bought for forest reserves, whose protection and 
propagation are watched over mainly by graduates of the 
State Forestry Academy, extensive nurseries being main- 
tained. 





The total cost for the purchase and care of lands, main- 
tenance of academy and nurseries, taxes and expenses 
incurred in fighting forest fires have, to date, amounted 
to about 50 cents for each inhabitant of Pennsylvania. 

The following officers were elected: President, John 
Birkinbine; vice presidents, William 8. Harvey, James 
C. Haydon, Albert Lewis; general secretary, Dr. Joseph 
T. Rothrock; recording secretary, F. J. Bitler, treasurer, 
Charles E. Pancoast. 





TIGHT BARREL MANUFACTUREBS. 


LittLE Rock, ARK., Dec. 21.—Plans for the January 
convention of the tight barrel manufacturers are pro- 
gressing satisfactorily. A concatenation will be held 
during the convention, arrangements for this having been 
made at a meeting last night at the Hotel Marion. 
Chairman Wilson, of the entertainment committee, has 
about mapped out the social functions, and the greatest 
time ever given the national association is promised. 





AMERICAN FORESTRY ASSOCIATION. 


WASHINGTON, D. C., Dec. 19.—The thirty-first annual 
meeting of the American Forestry Association will be 
held in Washington on Tuesday, Jan. 9. There are 
to be three sessions. The board of directors will meet 
at the New Willard in the morning for the transaction 
of general business. In the afternoon a luncheon will 
be served at the New Willard for the members of the 
association, at which Governor Bass, of New Hampshire, 
president of the association, will deliver his annual 
address, and there will be speeches by other prominent 
men, followed by the election of officers. In the evening 
there will be a smoker at the Commercial Club at which 
various matters of interest to the association will be dis- 
cussed by several speakers. 





CHICAGO LUMBERMEN DISCUSS CLUB FEATURE. 


The Lumbermen’s Association of Chicago held last 
Wednesday a meeting that was possibly the most impor- 
tant since the amalgamation of the three associations. 
The club feature came up for discussion and it was 
decided that the club idea should be made an individual 
matter, separate and distinct from the association. It 
was further decided that the membership abide by the 
action of the board of directors relative to change of 
quarters and otherwise in such manner as their judgment 
directs. In the absence of President Boles the chair was 
occupied by Vice President Brown, who said that since 
the inception of the greater lumbermen’s association 
many suggestions to improve the lumber trade of Chicago 
had been worked out and that the officers had covered 
a wealth of ideas from the members, and that at this 
meeting the social side of the work would be the topic 
for consideration, Without further preamble he called 
upon KE, L. Thornton, president of the 'Thornton-Claney 
Lumber Co., for an address on ‘The Commercial Value 
of the Social Side of the Association.’’ 


E. L. Thornton’s Address. 


Mr. Thornton said that he was more or less ashamed of 
the fact that he knew less than one-half of the members 
present and could not adjust the matter in his mind as 
to whether he was behind the procession or whether the 
lumber business was in the possession of new men with 
whom he was not yet acquainted. Either conclusion 
showed the value of closer relationship. Continuing he 
said: ty 

By reviewing the history of our various lumber organiza- 
tions In Chicago no better way of establishing closer rela- 
tions occurred to me than by a better cultivation of the 
social instinct which I think Is common to us all. 

A few years ago a lumber organization of this kind would 
have been impossible. Those of us who are in the yard 
business would have almost resented a proposal to allow 
the wholesaler and commission man to deliberate with us. 
We would have considered that what was vital to us would 
have been information to them. ‘That idea is in the junk 
heap, so that now the commission man, once a maverick 
of the trade, we think respectable. While to some extent 
he may resemble the mule, in that he has no ances ry, nor 
hope of posterity, yet, further like the mule, he ts useful— 
when broke, 

I take it that this better understanding of the commis- 
sion man is due to a better acquaintance with him and his 
purpose, and I confess I have learned more about him 
through the social than the business channel. For the last 
two years fifteen or twenty of us have made up golfing 
parties about twice a month. In the parties were always 
a few wholesalers, a commission man or two, and the re- 
mainder—lumbermen. Now, what you can not learn of a 
man’s characteristics oe golf can only be learned by 
playing poker with him. For example, some members of 
our parties play ‘cross handed,” and by that observation I 
learned to believe that when they were describing the grades 
of a given car of lumber to me they always had their 
fingers crossed. 

fence by a better acquaintance with each other we learn 
values as well as personal traits. When we began these 
little parties there were certain ones toward whom I had 
not held the highest good will, but in every instance as I 
got their human side I learned to like and esteem them 
and I don’t believe you will go far in liking your neighbor 
who is not kindly disposed toward you. : 


Value of the Personal Touch. 


The lumber business in its sundry and varied operations 
is so interlocked that all of us engaged in it legitimately 
are more or less dependent upon each other. Today we buy 
of the wholesaler and tomorrow we sell him. No particular 
division of lumbermen can do it all or know it all, any 
more than one man can know it all and do all the business, 
I think I have a case in point which will illustrate that 
statement very convincingly. 

About ten years ago several commission men met every 
day at Mangler’s for luncheon. In a little while their num- 
ber was increased by a few wholesalers. Being a close 
acquaintance of most of the gentlemen at the table I was 
after a while admitted to the sacred circle. We lunched 
together nearly every day for a number of years and the 
conversation was always more or less of a lumber nature. 
I absorbed much that was useful, and I hope I imparted 
something. 


One noon one of the wholesalers was lamenting the fact 


that he would have to pass up an order aggregating nearly 
8,000,000 feet for the very good reason that the order con- 
tained about 1,000,000 fect of lumber that he was not able 
to buy even at the price the would-be purchaser was will- 
ing to pay. I asked him, out of curiosity, the kind of 
lumber he was unable to buy and market at a profit. After 
being shown just what he wanted I offered to take the busi- 
ness at $1 a thousand less than he was offered for it. He 
was so suspicious of my proposition that he made me guar- 
antee delivery, which I was perfectly — to do. 

placed the order with a manufacturer through a commis- 
sion man and the order was filled to the satisfaction of 
all concerned. In detail it worked out as follows: The 





Fr, L. BROWN, of CHICAGO; 
Vice President Lumbermen’s Association. 


manufacturer made a sale, the commission man made $10 
a car—being no ordinary commission man—the wholesaler 
made $1 a thousand feet, the retailer made $1.50 a thou- 
sand and the purchaser, [ hope, made an improvement. I 
remember perfectly well the retailer’s profit in the transac- 
tion because it was the only real money we made that 
year. * ad 

I was acquainted for many years with a man whose proud 
boast was that he had bought out several lumber yards but 
that he never paid a cent for good will. I found out that in 
most instances little good will existed in the yards he 
bought and from his attitude toward good will I did not 
believe he took much in. I believe good will is a large factor 
in any business enterprise and I believe everyone here is of 
that opinion, and I further believe that the promotion of 
good will among the lumbermen of Chicago will prove one 
of our best assets. 

Admitting that our difficulties are of a like nature, is it 
not fair to assume that each concern can wrestle with some 
one difficulty better than any of the others? If that is a 
fact, by comparing notes each may learn from the other 
how to improve his operations. Details are rarely discussed 
at a formal business meeting; things that are vital come 
out only in social intercourse, many of us being too modest 
to reveal ourselves to a large audience, All of this tends 
to codperation, which we all know means economy. Now 

know you will not accuse me of attempting to commercial- 
ize the social qualities that we possess and may develop. I 
only want to socialize the commercial qualities we all hope 
we possess. 

Waste and Cooperation. 


The lumber business in Chicago today represents all that 
is wasteful. The competitive method by which it is con- 
ducted instead of the coiperative, in my opinion, is the 
cause. Some economist a few days ago coined a new 
phrase, viz., “The Conspiracy of Events.” I think that 
eng applicable to the lumber business. Seemingly events 
ave conspired in the last four or five years in such man- 
ner that dividends have not been in evidence. Certainly 
we as lumbermen have not conspired, but on the contrary 
have been at each other’s throats. Can we not offset this 
“Conspiracy of Events’ by a Conspiracy of Friendship and 


Good Will? That kind of conspiracy can not be construed 
as “restraint of trade’ or in any way in opposition to the 
Sherman Act. We all operate under similar conditions and 
whatever injures one injures the other, and we, ourselves, 
are largely to blame for the abuses that are so conspicuous 
in our business. 


‘*Getting Together.’’ 


The next speaker was James 8. Trainer, of the Trainer 
Bros. Lumber Co., who spoke on the subject, ‘‘Sugges: 
tions for the Good of the Association.’’ His slogan was 
‘“Get Together.’’ By doing so many subjects of vital 
interest to the members of this association will be cared 
for. He spoke of the value of luncheons, which gave the 
members more opportunity of becoming acquainted with 
each othet, As an example, he Said he had met many 
lumbermen at these meetings with whom he had become 
personally acquainted but with whom otherwise he would 
have never come in contact. Still there were some that 
he did not know who were present at the meeting. He 
said, ‘‘The greater number we know along kindred lines 
is bound to increase the scope of the utility for our own! 
personal advancement.’’ This he took to be the para- 
mount object of the association. As a concrete example 
of what the association had done he mentioned the matten 
of fire insurance, saying that premiums were about one- 
third less than a year ago. This was accomplished by 
‘“getting together.’’ 

Credits was another matter which had helped the asso- 
ciation membership. By talking over credits the careless 
chap was bound to see the error of his ways. He thought, 
however, that matters of this nature should be cared for 
by each division acting independently. He also touched 
on the topic of the chronic kicker who never passes a 
wagonload or carload of lumber without finding fault. 
He considered this a disease which should be expunged 
from the trade. 

Club Quarters. 


Chairman Brown said: ‘‘ Each helps all and all help 
each, which is a great strengthening quality when found 
in a live organization of this kind.’’ He next took up 
the matter of quarters and called on the different divi- 
sions for reports on same. 


L. W. Crowe stated that at a meeting of division A 
it was 


Resolved, That we abide by the action of the board of 
directors of the association relative to change of quarters 
and otherwise in such manner as their judgment directs; 
and be it further 

Resolved, That we recommend that the board of directors 
appoint a committee, to be known as a promotion committee, 
for the purpose of devising ways and means of establishing 
a lumbermen’s club separate from the association, as we 
consider this an individual matter. 


Joseph H. Dion said that his division, B, as a whole 
was against the club idea; that after lumbermen had been 
talking lumber all day they did not want to go to a 
elub and talk more lumber and practically eat lumber. 

F. E. MeMullen, division C, was for the club idea, as 
shown in the following resolution: 


WHEREAS, The question of new quarters for the Lum- 
bermen’s Association of Chicago is up for decision; and 

WHEREAS, It appears that the National Hardwood Lum- 
ber Association will meet in convention in Chicago in 
June, 1912, bringing to our city from. 500 to 700 out-of-town 
lumbermen, all of whom would be eligible members in this 
association; and 

WuHerras, The opportunity for securing a large number 
of these delegates as nonresident members of this associa- 
tion should not be lost or overlooked, inasmuch as the ad- 
ditional dues thus brought into the treasury would in all 
probability be sufficient to pay the entire rent for adequate 
quarters for this association ; and 

WHEREAS, One cf the inducements held out to the as- 
sociations now consolidated in this association was_ the 
prospect of adequate quarters with club facilities; there 
fore be it 

Resolved, That division C is opposed to any change {0 
quarters that does not provide adequate facilities for a home 
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in which its members, both resident and nonresident, can 
be properly entertained and cared for. 

Amended: That lunch room be in conjunction with the 
quarters decided upon. 

Division D, through its chairman, E. A. Thornton, re- 
ported that his division was for the club idea, provided 
the dues were not increased. He thought this idea 
would work out successfully eventually after a scheme 
had been formed to finance it. He presented a resolu- 
tion which he asked the secretary to read after the other 
divisions had been heard from. 

EK. A. Lang, of the Paepcke-Leicht Lumber Co., chair- 
man of division E, said that a meeting had been called 
but there was no quorum, but that he had taken the 
matter up with the members by correspondence and had 
received reports from twelve, eleven of whom wanted the 
club feature, but that seven of the eleven did not want 
the dues increased. 

W. D. Kimball evidently did not like that the comé 
mission men be termed mules and in a humorous way 
told how the mules acted in the South. He then read 
the following resolution from his division, F. 

Resolved, That this division will abide by the action 
of the directors of this association relative to change of 
location .or otherwise in such manner as their judgment 


directs, provided that the membership dues of this associa- 
tion be not increased. 

Resolved, That we recommend to the board of directors 
of the association the consideration of the possibility of 
engeaieing © a lumberman’s club of Chicago as a distinct and 
separate body from the association, and that a committee 
be appointed to investigate this subject thoroughly and 
report at the earliest moment. 


Robert H. Sullivan, of the Kimball-Sullivan Lumber 
Co., thought the idea was a splendid one and with a 
large membership and small dues could be made a success. 

The secretary then read the following resolutions 
offered by E. A. Thornton: 

Wuereas, In the amalgamation of the different lumber 


interests into one association club facilities were one of 
the features suggested to the members of the association ; 


nd 

WHEREAS, It is the opinion of many that the club 
should be an individual matter, separate and distinct from 
the association, so as to provide that our office men become 
affiliated with the Lumbermen’s Club at nominal dues; there- 
fore be 

Resolved, That we will abide by the action of the board 
of directors of the association relative to change of quarters 
and otherwise in such manner as their judgment directs; 
and be it further 

Resolved, That we recommend that the board of directors 
appoint a committee, to be known as a promotion committee, 
for the purpose of devising ways and means of establishing 
a lumbermen’s club separate from the association. 


EK. A. Lang moved the adoption of the resolutions last 


offered, which motion was seconded by Lewis Starr. 
After considerable discussion the motion prevailed. 


Possibilities With Enlarged Membership. 

Herman H. Hettler, of the Herman Hettler Lumber 
Co., addressed the meeting, saying that the associa- 
tion was going along on lines mapped out over a year 
ago and had done splendid work, but that the club 
feature was more or less of a luxury, and he did not 
think much of the idea of a big list of nonresident 
members, saying it was hardly fair to take advantage of 
the outsiders to support a club. He thought the associa- 
tion could be greatly enlarged by taking in the sash, 
door and mill men. He concurred in the idea that the 
details should be worked out in divisions, and then told 
of the work of the old lumbermen’s association, quoting 
what the association had done in years past; that it 
had raised $15,000 during the teamsters’ strike in 1905, 
$12,000 for the San Francisco sufferers in 1906, and 
about the same amount in 1908 to fight other strike mat- 
ters. In 1909 insurance had been reduced 25 per cent 
on the gross and again in 1910 it had been reduced 
another 25 per cent on the gross. He said he believed 
the association had men to do things, and that with the 
cooperation of all they could meet any situation which 
might come up. 

Elmer C. Adams addressed the members on the Illinois 
workmen’s compensation Act, which was passed at the last 
legislature. This Act is similar to the one passed by the 
Wisconsin legislature and which has since been held as 
corstitutional. He said the lumbermen of Chicago could 
do either one of two things—come in or stay out. He 
dwelt on the risks assumed by the employer, the fellow 
servant and the contributory negligence clauses. 

After a few remarks by W. B. Heinemann on the man- 
ner in which the workmen’s compensation Act operated 
in Wisconsin the meeting adjourned. 


Those Present. 


Division A. 
Anderson, B. L., John Gillespie Lbr Co. 
Bond, Ralph R., Herman H. Hettler Lbr. Co. 
Casebeer, C. H., Sterling Lbr. & ony Co. 
Cassidy, W. H., Bader, Peterson & Cc 
Chandler, Homer W., Rittenhouse & Embree Co. 
Claney, Hugh P., Thornton-Claney Lbr. Co. 
Claney, John, Thornton- S laney Lbr. Co. 
Collins, C. C,, Oak Park, Ill.; Barr & Collins. 
Cook, E. C., E. C. Cook & Co. 
Crow, L. W., Mears-Slayton Lbr. Co. 
Crume, W. E., Evanston, Ill.; Evanston Lbr, Co. 
Dodd, L. H., ‘Sterling Lbr. & Supply Co. 
Duthie, J. R., Mears-Slayton Lbr. Co., Evanston. 
Fisher, H. M., I. Lurya Lbr. Co. 
Flanagin, Cc. -. Rittenhouse & Embree Co, 
Gardner, W. H., W. H. & G. A. Gardner, 
Gillespie, Robert H., The John Gillespie Lbr. Co. 
Green, George, George Green Lbr. Co. 
Heitmann, H, O., Heitmann Lbr Co. 
Heitmann, Frank J., Heitmann Lbr. Co. 
Hettler, Herman H., Herman H. Hettler Lbr. Co. 
Henry A. A., The Lord & Bushnell Co. 
Jacob, C. W:, John Bader Lbr. Co. 
Jacob, Geo., Grand Crossing; A. T. Stewart Lbr. Co. 
Joseph, Morris, I. Lurya Lbr. Co 
H. B. Kilgour, The Lord & Bushnell Co. 
Lill, James E., James E. Lill Co. 
Mashek, V. F., Pilsen Lbr. Co. 
Petergon, P., Bader, Petereon & Co. 
Rohe, A. C., Blue Island, Ill.; Rohe Lbr. Co. 
Rohe, C. W., Blue Island, Ill.; Rohe Lbr. Co. 
Schoof, Edw. W., Street, Chatfield Lbr. Co. 
Silverman, ., Kemler Lbr. Co. 
Spry, Wm. T., Marsh & Bingham Co. 
Street, H. : a Street, Chatfield Lbr. Co. 
Thornton, Edward L., Thornton-Claney Lbr. Co. 


Wentworth, A. C., Berwyn, Ill., Berwyn Lbr. & Coal Co. 

Wilson, 8S. M., Blue Island, Ill.; Blue Island Lbr. Co. 
Division B. 

Braun, J. A., W. O. King & Co. 

Brown, F, . Crandall & Brown. ' 

Crane, O. F, w. % " 

Darling, Chas., C. Darling & Co. 


Heidler, F. J., Fink-Heidler Co. 

Larson, G. A., Fink-Heidler Co. 

Maisey, R., Maisey & Dion. 

Malley, T. O., Leavitt Lbr. Co. 

Quinlan, J. H., Chas. Darling & Co. 

Richardson, B. F., The Leavitt Lbr. Co. 

Schoen, A. H., The Columbia H. Lbr. Co. 

Shutts, A. J., Messinger Hardwood Lbr. Co, 

Thanner, G, R., Empire Lbr. Co. 

Trainer, J. &., ‘Trainer Bros. Lbr. Co. 
Division C. 

Attley, Goo. E., J. M. Attley & Co. 

Attley, J. D., 2. M. Attley & Co. 

Arnemann, Hi. F., Hardwood Mills Lbr. Co. 

Baker, F. M., Hardwood Mills Lbr. Co. 

Bennett, 8. C., Hardwood Mills Lbr. Co. 

Bulgrin, G. H., Quixley & Bulgrin Lbr. Co, 

Cross, A. J., é. L. Cross. 

Eager, Wm. A., Wm. A, nae. 

Foster, H. R., H. R. Foste 

Hayden, H. 3 Hayden & ‘Westcott Lbr. Co 

Hurd, John §, 


Marsh, C. G., C. G. Marsh & Co. 

Masten, F. R., G. W. Jones Lbr, Co. 

Miller, Milton, Christianson Lbr. Co. 

Mingea, J. F., Faust Bros, Lbr. Co. 

McMillen, F. B., Fullerton-Powell Hardwood Lbr. Co. 

Quixley, A. C., Quixley & Bulgrin Lbr. Co. 
Division D. 

Dial, Morris R., Pike-Dial Lbr. Co, 

Fletcher, P. S., D. S. Pate Lbr. Co. 

Gillis, A. D., Gillis & Co, 

Herbert, W. ay W. A. Herbert & Co. 

Jeffris, Fred J., D. K. Jeffris & Co. 

Kehoe, H. B., Gillis & Co. 

Leake, H. T., Marsh & Bingham Co. 

Marsh, C. A., Marsh & Truman Lbr, Co, 

McDonnell, Cc. S., W. W. McDonnell & Sons, 


McDonnell, M. W., M. W. McDonnell & Sons. 

Nourse, J. A., a A. Nourse & Co. 

Harlan E. Page. 

Pike, F. J., Piite- Dial Lbr. Co. 

Shaw, T. C., D. 8S. Pate Lbr. Co, 

Taylor, H. Ww. H. W. Taylor & Co, 

Thornton, E. BE. A. Thornton Lbr. Co. 

Ulrich, J. C., ‘Ciimes Car Lbr. Co. 
Division E. 

Flanner, Frank, Flanner, Steger Lbr. Co. 

Gadd, F. R., Wisconsin’ Lbr. Co. 

Gilbert, P. B., Wisconsin Lbr. Co. 

Knudson, J. 

Lang, Edward A., Pecqete- Leicht Lbr. Co. 

Van Norstrand, F, c. U. Lbr. & Cotton Co. 
Divielen F. 

Adams, H. L., H. L. Adama. 

Allen, Edmund A., Edmund A. Allen. 

Caryl, A. H., A. H. Caryl. 

Crawford, O..E., O. F. Stokely Lbr, Co. 

Gregertsen, Arthur, Gregertsen Bros, 

Gregertsen, N. G., Gregertsen Bros. 

Hand, N. T., N. T. Hand & Co 

Hansen, John T., John Hansen. Lbr. Co. 

Johnson, F. L., ‘jr, Smith & Johnson. 

Kimball, W. D., Kimball-Sullivan Lbr. Co. 

Lane, J. L., J. L. Lane & Coa. 

Miller, James G., James G. Miller Lbr. Co 

McDonnell, John, John McDonnell. 

Schmechel, P. 

Starr, Lewis E., The Starr Lbr. 

Sullivan, Robert D., Kimball- Dullieen Lae. Co. 

Walker, H. B., James G, Miller Lbr. Co. 


Miscellaneous. 


Dartington, H. B., AMERICAN LUMBERMAN. 
B., Nashville, Tenn. 
Fuller, L. B. 


Fullerton, 8., St. Louis; Chicago Lbr. & Car Co. 
Meeker, B. 

Osgood, Geo, B., Charleston, Miss.; Lamb Fish Lbr. Co. 
Pomeroy, L, al Landeck br. Co 

Watkins, M, G., City Press Association. 

Deacon, Fred _ H., John 8S. Benedict Lbr. Co. 

Ely, L. D., Osgood & y. 

Heinemann, W. B., Wausau, Wis., B. Heinemann Lbr, Co, 
Hooper, Sec'y Lumbermen’s Assan, 

Luce, E. P., LaGrange, Ill., Lord Lbr. Co. 

Whyte, W. J. 





ASSOCIATION MEETINGS—NEWS NOTES. 


MONTANA RETAILERS’ ANNUAL. 
{Special telegram to the AMERICAN LUMBERMAN,] 

BILLINGS, Mont., Dec. 20.—The semiannual meeting 
of the Montana Retail Lumber Dealers’ Association be- 
gan here Friday of last week with an entertainment, the 
first being a trip through the big smelter. In the even- 
ing an informal reception was tendered the ladies at the 
home of Mrs. H. A. Templeton, which was thoroughly en- 
joyed by all. At the same time at 8:50 began a Hoo-Hoo 
concatenation under the auspices of H. M. Yaw, at which 
25 kittens were initiated. Headquarters was maintained 
at the New Rainbow Hotel. 

On Saturday everybody in attendance was a guest of 
W. E. Burke, manager of the Three Forks Cement Co., 
at a theater party at which was presented the play 
‘Madame Sherry.’’ 

During the Saturday morning session committee re- 
ports occupied most of the time. At the afternoon ses- 
sion the notable features were addresses by E. G. Flinn, 
of Minneapolis, on ‘* Organization of the National Feder- 
ation of Retail Merchants’’; on ‘‘Salesmanship,’’ by 
H. M. Yaw, of Great Falls; on ‘‘The Value of Good 
Plant Equipment and Adequate Stock,’’ by E. W. Brown, 
of Helena. 

A banquet was served in the palm room of the hotel 
Saturday evening, W. A. McCampbell, of Billings, acting 


as toastmaster. Mrs. E. 8. Grant and F. X. Morris con- | 


tributed vocal solos and the orchestra furnished a number 
of enjoyable musical selections. 

The attendance at this semiannual was 132, the largest 
number ever enrolled by the Montana retailers’ associa- 
tion, and the meeting was the most enthusiastic in its 
history. 

It was voted to hold the next meeting at Hunters Hot 
Springs, Mont. 


GEORGIA-FLORIDA SAWMILL ASSOCIATION. 


JACKSONVILLE, F'LA., Dec. 18.—The monthly meeting 
of the Georgia-Florida Saw Mill Association was held 

Saturday, with J. B. Conrad, who has just returned from 
a long stay at Hot Springs, in the chair. Mr, Conrad 
has fully recovered from his illness. 

First was taken up the matter of alleged discrimina- 
tion in lumber rates against the port of Jacksonville as 
compared with Galveston and other Gulf ports by the 
Clyde Steamship Company. The Clyde Line denies mak- 
ing a lower rate from Galveston and disclaims discrim- 
ination. However, it is a well known fact that Texas 
mills are enabled to offer lumber to eastern buyers far 
below the prices offered by Georgia and Florida manu- 
facturers. 

The specific charge is that Texas shippers can place 
their lumber in New York at 25 cents less a thousand 
than the manufacturers in the territory covered by the 
Georgia-Florida Saw Mill Association. A committee was 
appointed and empowered to make a thorough investiga- 
tion, consisting of M. V. Gress, J. L. Phillips, R. H. 
Paul, R. L. Dowling and George L. Drew. 

A. G. Cummer stated that the Eppinger & Russell 
Company had offered to treat free of charge sufficient 
material to pave one city block and one street crossing 
in order to bring before the county and city officials the 
advantages of creosoted wooden block pavements. In 
line with his talk a committee was appointed to work 
out the proposition of getting sufficient material from 
members of the association to pave a block or more 
should the city or 7 favor the demonstration. The 
committee consisted of A. G. Cummer, Morgan V. Gress 
and E. C. Harrell. 

Labor conditions at the mills are better, it was re- 
ported. Car shortage still affects the mills, especially 
those at interior or local stations. It is significant that 
mills at junction points have no difficulty in securing 
equipment, while those at long distances from such junc- 
tions can barely get rid of their output of lumber. The 
matter was of such importance that the traffic manager 





of the association was instructed to begin an aggressive 
campaign for betterment of conditions. Members and 
concerns represented were as follows: 


President—J. B, Conrad, Bond Lbr. Co., Glenwood, 

Secretary—B. C. Harrell; H. BE. Waymer, Paul & Waymer 
Lbr. Co., Panway. 

W. B. Stillwell, Augusta Lbr. Co., Savannah, Ga. 

H, M. Graham, Stuart Lbr. Co., Brinson, Ga, 

J. W. Stuart, Gulf Pine Lbr. Co., Inverness. 

W. S. West and H. A. Reaves, West & Reaves Lbr. Mills, 
Inverness. 

Cc. H. Lutz, Gulf Pine Lbr, Co,, Odessa. 


R,. B. Young, Interstate Lbr. Co., Quitman, Ga, 

A. G, Cummer and 8, L. Chapman, Cummer Lbr, Co., Jack- 
son ville. 

f. V. Gress, Morgan Lbr. Co., Jacksonville. 


H. L. Gray and T. L. Cranford, Cranford Lbr. Co., Green 
Cove Springs. 

R. L. Dowling, Dowling-Shands Lbr. Co., * uae Cove Springs. 

EK, P, Rentz, Rentz Lbr. Co., Fort McC 

J. V. Gray, of Hertfort, 

F. B. Haviland, Haviland Lbr. Co., New York. 

J. H, Loughridge and A. H. Watson, Greenville Yellow Pine 
Co., Greenville. 

J. L. Phillips, of Melton-Phillips Lumber Co., Fenlew. 

J. H. Allison, Gainesville, 

Db, G. Coit, Cummer Lbr. Co., Jacksonville. 





NOVEMBER INSPECTIONS GRATIFYING. 


The statement of inspections for November gotten 
out by Secretary-treasurer Frank F, Fish, of the Na- 
tional Hardwood Lumber Association, shows that the 
amount of lumber inspected was greater by 5,000,000 
feet than for November, 1909, and 2,000,000 feet 
greater than during the same month in 1910, The total 
for that month, 12,670,397 feet, has never been ex- 
ceeded in any month prior to this year, and only by 
September and October immediately preceding it. The 
combined inspections for September, October and No- 
vember amounted to 40,797,602 feet. The work of the 
inspection bureau shows a net profit to the association 
of $129.16 for the month. 

Since the last statement was issued 27 applications 
for membership have been passed on, making a total 
of 94 since the innual meeting, which was held in 
Memphis last May. The board of directors will hold 
a meeting January 17 in Chicago, at which time many 
important subjects will come up for discussion. 





VICEGERENT APPOINTED. 


SPOKANE, WASH., Dec. 18.—J. H. Ehrmanntraut, man- 
ager of the Pine-Fir Company, has been appointed Vice- 
gerent of the Concatenated Order of Hoo-Hoo for the 
district 7 eastern Washington, Mr. Ehrmanntraut suc- 
ceeds E. E. Engdahl, of the Spokane Sash & Door Com- 
pany. ithe local order has a membership of about 300. 
This number will be increased considerably during the 
winter, as plans are afoot to initiate a large class of 
kittens in the near future. 





FORESTRY STUDENT PARTY ON TRIP. 


NEw ORLEANS, LA., Dec. 18.—Eighteen students, com- 
prising the senior class of the forest school conducted 
by the Michigan Agricultural College of Lansing, Mich., 
arrived here this morning from Millville, Ark., where 
they had put in two weeks studying yellow pine logging 
and manufacture at the mill and in the woods of the 
Freeman-Smith Lumber Co. ‘This afternoon they left 
over the Southern Pacifie for Morgan City. Tomorrow 
morning they will go to Donner, to spend a few days in 
the study at first hand of cypress lumbering methods 
in the big plant of Dibert, Stark & Brown. They will 
go into the cypress swamps to investigaate ‘‘ pull-boat’’ 
logging and study every phase in the handling of the 
famed Louisiana wood. During their few hours in New 
Orleans the student party, which is under the leadership 
of Prof. J. Fred Baker, a member of the Michigan col- 
lege faculty, visited the offices of the Southern Cypress 
Manufacturers’ Association, where Secretary Watson 
introduced them to sugi finish and initiated them in 
the mysteries of its manufacture. From Donner the 
Michigan students will return direct to Lansing. 
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THE TEXAS IDEA AND ITS VIGOROUS EXPONENT. 


Some time ago Sam TT. Swinford, the well known 
Texas lumberman—now retired—was talking with a 
representative of the AMERICAN LUMBERMAN and dur- 
ing the conversation expressed himself somewhat em- 
phatically, in the characteristic Samswinford way, on 
the subject of a man’s retiring from active business 
when the proper time arrived and announced it as 
his firm policy that when he thought he had done 
enough work for one man’s lifetime he was going to 
quit and take life easy. 

It is because of the carrying out of that announced 
policy, thereforé, that the words ‘‘now retired’’ have 
been placed after Mr. Swinford’s name. Mr, Swin- 
ford is now a gentleman of leisure and aside from man- 
aging the Carter building, one of Houston’s skyscrap- 
ers, and an active interest in the hardware business 
and his duties as secretary of the Lumbermen’s Asso- 
ciation of Texas, together with the demands upon him 
as an after-dinner speaker and an all-around-the-nation 
Jumber association orator, Mr. Swinford is one of the 
most indolent and inactive of men. In so far as plain 
type and paper can do justice to the matter, this, 
therefore, is to be a word picture of Mr. Swinford in 
repose, although really a motion picture machine would 
be more adequate to the purpose. 

A story of Mr. Swinford’s more active days has al- 
ready been told on the first page of the AMERICAN 
LUMBERMAN and in its volumes of lumber biography. 
The present article has to do with his official contiec- 
tion with the Lumbermen’s Association of Texas, as 
its secretary, which position he has occupied for sev- 
eral years. From 1896 until 1899 he was president of 
the association. His first annual report as secretary 
of the association was made at the meeting of 1908. 


An Original Idea. 


The Lumbermen’s Association of Texas is the ex- 
ponent of an entirely original idea in association work 
and it is of this idea and of the man who may not 
have invented it, but who has of late years been most 
active in descanting upon its advantages, that the 
reader is to be told. This is not an association of re- 
tailers, nor of wholesalers or manufacturers, but an 
organization in which all three classes are welcomed 
as active members. The biblical prophet of old who 
prophesied of the time when the lion and the lamb 
ehall lie down together may have had his prophetic eye 
fixed upon Texas at the time, for there has always 
been the utmost harmony in the Lone Star State be- 
tween these various classes in the work of the asso- 
ciation. That work has been direct, frank and public 
in its character, especially during the Swinford dy- 
nasty. The lumbermen of Texas live up to the rigid 
laws of their state in regard to competition. It is 
their policy, as it is that of Texas citizens in general, 
to abide by the letter and the spirit of the law; and 
if the law doesn’t suit them, forthwith they descend 
upon their legislators in a grand army of invasion and 
get the laws fixed up. This very fact is indicated in 
the following extract from Mr. Swinford’s secretarial 
sermon of 1908: 

Under the law, in the Lumberman’s Association of Texas 
combination is an impossibility. Competition we want, but 
we want that competition to be fair. There are 1,500 lum- 
bermen in Texas engaged in the business of manufacturing 
and selling lumber. There are three classes—the mahufac- 
turer, the wholesaler and the retailer—-which we may say 
are dependent each upon the other. Some .have an abund- 
ance of capital, others have to depend upon their energies 
and efforts, hence it is only natural and reasonable for us 
to say that we do not wan. competition wiped out. From 
the statements made above we must conclude that the only 
—_ and the only remedy we have to overcome unjust and 
unfair competition is in the law. We do not make the law 
and if the law is not satisfactory to us we must take the 
proper course to have it changed, but the fundamental basis 
of our demand must be in equity. We can, therefore, ask 
those who make the laws, our representatives, to place those 
who demand the rights of trade without having earned any 
of these rights upon an equal footing with those who have 
earned these rights. In my opinion we are not demanding 
anything unjust or inequitable when we ask that the busi- 
ness interests of this state, the buyer and seller, not only 
of lumber but merchandise of every kind, be given proper 
consideration. 

The purposes of the association also are summed up 
in the following: 

Original Declaration of Principles. 

The prime objects of this association are to develop our 
state and the community in which we live; to engender and 
foster such legislation as will be of benefit to the state and 
her citizens; to secure equitable relations between tne lum- 
bermen and the railroads; to obtain a fair rate of insurance, 
based upon the losses of the commodity that we handle, and 
not upon a general average; to direct trade, so far as is 
possible, in its proper channels, and to educate our members 
as to the value of trade ethics, and to make our members 
better business men in general and better lumbermen in par- 
ticular. 

This is not a very long statement of principles but 
in a way it is a classic. It will bear reading twice or 
even thrice. It reads as well from the standpoint of 
the retail yard customer, the ultimate consumer of 
lumber, as it does from the standpoint of any class of 
lumbermen. It is a statement which might well be 
embodied in the membership certificate of the associa- 
tion to be framed by each member and hung up on the 
office wall as an announcement to the world. It is a 
statement that the lumbermen of Texas are endeavor- 
ing to be of the greatest possible service to the com- 
munity and the state, that they are giving attention 
to the problems of their work rather than of their 
pay. Incidentally, it may be said that the lumber- 
men of Texas as a class are quite as prosperous and 
quite as well remunerated by their public as any other 
state or any other retail association. They believe 


that faithful service in the natural course of things 
brings liberal reward. 
The Sin of Selfishness. 
Secretary Swinford, at the 1909 annual, included 
in his secretarial sermon of that year the following 
preachment on the sin of selfishness: 


Selfishness is almost an unpardonable sin and should not 
be tolerated in an individual or a combination of individuals. 
Witness the sentiment now in the mind of the American 
people that combinations for the common good must be 
recognized in the law. The term “reasonable” covers a very 
broad expanse in the business world. The lumbermen of 
Texas should act in harmony in applying the principles we 
profess to proclaim. Some of us, perhaps, may have been 
disposed to be a little bit selfish at times, and when one 
has erred in our judgment, we would prefer to apply the law 
of common sense that he may yet remain “in the family.” 
We may be able to place this before you in a clearer light 
by quoting from former President Roosevelt : 

“The rights to life and liberty are fundamental and, like 
other fundamental necessities, when once acquired they are 
little dwelt upon. The right to the pursuit of happiness is 
the right whose presence or absence is most likely to be felt 
in daily life. We have realized that the right of every man 
to live his own life, provide for his family and endeavor, 
according to his abilities, to secure for himself and for them 
a fair share of the good things of existence, should be sub- 
ject to one limitation and to no other. The freedom of the 
individual should be limited only by the present and future 
rights, interest and needs of the other individuals who make 
up the community. We should do all in our power to de- 
velop and protect individual liberty, individual initiative, 
but subject always to the need of preserving and promoting 
the general good. When necessary, the private rights must 
yield, under due process of law and with proper compensa- 
tion, to the welfare of the commonwealth. The man who 
serves the community greatly should be greatly rewarded 
by the community, as there is great inequality of reward, 
but no man and no set of men should be allowed to play 


SAM T. SWINFORD, OF HOUSTON, TEX. ; 
Secretary Lumbermen’s Association of Texas. 


the game of competition with loaded dice. All this is simply 
good common sense. 


The Right to Organize. 


At the 1910 annual, Mr. Swinford’s secretarial con- 
tribution to the record was as vivid and virile as 
those that preceded it, repeating and emphasizing the 
same idea as indicated by the following extracts: 


* * * During the last two or three years the business 


interests of this state have found it necessary to form 
themselves into commercial organizations. These organiza- 
tions are not in any sense political. ‘Their purpose is to 
forward the great movement for the intellectual and physical 
development of the people of. this state. It is important, 
therefore, that every lumberman in this state should become 
interested in this association, for a most unselfish reason. I 
think it would be wise for us to watch closely the work of 
these organizations and to work in harmony with them as 
far as possible. 

* * * It is to be presumed always: First, that a dealer 
at a given point will carry a stock of lumber commensurate 
with the demands of the trade; second, that he will 
reasonable with the trade. We might say that these are 
two elementary conditions. When a dealer is reasonable 
he has a perfect right to say to the manufacturers and the 
wholesalers: “I do not want you to ship in on my trade, 
for the reason that you are not prepared to take care of 
this trade. I buy from you in carload lots, I try to provide 
for this trade, I use my best efforts to help my banker and 
the merchants of my town, and you are in no wise prepared 
to provide for the wants of this community.” This argu- 
ment we have a perfect right to use. It is altogether right 
and the same rule is practiced by every other line of trade. 


The annual meeting of 1911 was a celebration of 
the twenty-fifth year of the association’s history. Sec- 
retary Swinford’s report to that meeting ineluded a 
statement of the economic principles and the legal 
principles governing the distribution of merchandise 
through retail channels with special reference to lum- 
ber in the following words: 


Prices and Profits. 


I want to talk to you on two matters of common notoriety 
and, I am sure, afflictions common to us all. We respect the 
law because it is the law. The law says that the consumer 
shall have his lumber at a reasonable price. The law says 





also that the seller of lumber shall have a reasonable profit. 
The law intends further that the dealer especially shall not 
be wiped off the face of the earth by any trust or any sort 
of combination. With these statements and facts before us 
we then may draw the conclusion that the small dealer and 
the large dealer, knowing the law, knowing their duty toward 
their neighbors and complying with both of these require- 
ments, come under this provision. 

It may be asked: Why do we have to refer to these mat- 
ters so often? The answer is that there are those who are 
not willing to be governed by the ethics of trade, as we term 
them, but prefer the law of self interest, or, I may say, sel- 
fishness, and the desire to feed upon the earnings of others. 

I contend that in order for a retail dealer to hold his 

oint, if I may so express myself, he must carry a stock of 
umber commensurate with the demands of the trade. 

Secondly, he must comply with the rule. In other words, 
he must be reasonable with his trade. But the question may 
be asked by some: How are you going to determine whether 
or not that dealer is selling his lumber to the consumer 
at a reasonable price? The answer to that is this: It isa 
matter of common knowledge that the law of supply and 
demand makes the price. It is only reasonable that the 
manufacturer should profit by that dealer. One reason alone 
is sufficient why such should be the case, and that is that 
the manufacturer is in no wise prepared to take care of the 
retail trade. Another strong point is that there is scarcely 
a town in Texas that has not ‘two or more yards. Hence of 
necessity there is competition. The question may also be 
asked: Why are you so careful to take care of the little 
dealer? The answer is this: He is a component element 
in his community, and it is such elements that build up 
communities. The manufacturer needs him, the wholesaler 
needs him. * * * 

There is a class of vendors in this country that have been 
the subject of discussion, to only a limited extent with us, 
however, but a matter of considerable interest in some of 
the central and northern states. This faction we believe to 
be a systematic element of discord. We believe that they 
do not create, that they do not take the initiative, that they 
do not produce, but rather that they seek to destroy so that 
they may have great gain. 

If we assume a position which we believe to be right, we 
must, therefore, discuss these matters in an equitable man- 
ner, and I want to impress it upon the lumbermen of this 
state that these three elements—the manufacturer, the re- 
tailer, and the wholesaler—must work in perfect harmony. 
* * 

The retailer is a legitimate enterprise because he is a 
producer, or a creator; the retailer is a legitimate enter- 
prise because he is a necessary element in his community. 
The wholesaler is a legitimate enterprise because he is a 
cobrdinate element, or a connecting link. All the points 
that I have stated are fundamental. There is an evil that 
secks to disturb this fundamental principle, and that evil 
we believe to be the catalog house. We have reasoned that 
we must pursue a legitimate course. We have endeavored to 
show that we want fair competition. Now we want to know 
how we are to overcome what we term an illegitimate and 
unfair competition. ‘There is one answer—and only one, 
in my humble opinion. That is, that we must educate our 
own people. We have nothing to gain by abuse. We have 
nothing for which we are called upon to apologize, but if we 
hope to maintain our position, we must go to our people. We 
put these statements forward as pure facts, and they require 
no proof. 

If then we must assume a defensive attitude, we must 
occupy a position that can not be assailed. We can not sit 
down and make a rule for our guidance and say that that 
rule is the law. If we undertake to do this we will wake 
up end find that we are surely mistaken. The ethics of 
trade, as we term them, we all understand. The lumbermen 
of this state know what to do. They know the law, and 
they know how to do business, and how to do it right. 
+ 


Mr, Swinford was also one of the convention speak- 
ers at the Michigan retailers’ annual in July, 1910. 
and on this occasion spoke very briefly along the gen- 
eral channels of thought which have been fairly well 
illustrated by the extracts from his pen already 
quoted. It is evident, therefore, that the lumbermen 
of Texas are seeking to accomplish the same general 
purpose as the lumbermen in other states, but that in 
this work they depend almost entirely upon accom- 
plishing their purpose through the education of the 
public and through the development of a fair and 
just public sentiment. 

A Triple Identity of Interests. 

From what has been said, it will be found that the 
essential principle of the Lumbermen’s Association 
of Texas and the principle which its present secretary 
so ably preaches is that of unity. It proclaims a unity 
of interest between the manufacturer, the wholesaler 
and the retailer and for 25 years it has followed that 
principle by including all three classes in the active 
membership of the association. It proclaims a unity 
of interest between the retail lumber dealer and his 
customer. Any business transaction which does not 
in the fullest degree serve the interest of the buyer, 
to that extent is an injury also to the seller. The 
highest degree of service to the community means 
the highest degree of usefulness and of consequent 
reward to the dealer. 

These are sound doctrines and it is probable that 
they will receive greater consideration and have more 
influence throughout the country as a whole than they 
have in the past. The Texas Idea will in time become 
the National Idea as applied to the work of lumber. 
associations, and it is, therefore, eminently fitting at 
this time that the Texas way and its Texas apostle 
should be made the subject of this brief tribute. 





TO RAISE BONUS. 


SHREVFPOoRT, LA., Dee. 19.—A determined movement 
has been launched by the citizens of Vivian and other 
Caddo parish oil field towns for the construction of a 
railroad running east and west of Vivian, connecting on 
the east with a boat line on Red river and on the west 
with a tramroad now in course of construction by the 
Southern Lumber Company of Myrtis. Seventeen miles 
of this tramroad is in operation, extending into a rich 
timber section near the Louisiana-Texas state line. The 
lumber company’s road is to be extended to Jefferson, 
Tex. It is tracked with 60-pound steel rails and equipped 
with Baldwin engines and is prepared to do business 
when the proposed road from Myrtis is connected. Vivian 
citizens raised $1,000 by subscription for a survey and 
other preliminaries, and have on foot a movement to vote 
a 5-mill tax for a bonus. 
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MEMPHIS LUMBERMEN’S CLUB ELECTION. 





MEMPHIS, TENN., Dec. 18.—Frank B. Robertson, of 
the Anderson-Tully Co., candidate on the Blue ticket, was 
elected president of the Lumbermen’s Club for 1912 at 
the annual meeting held at the Business Men’s Club Sat- 
urday evening, December 16, defeating John W.' Dick- 
son, of the J. W. Dickson Co., who made the race for the 
presidency under the colors of the Red. The other 
officers and directors elected and the tickets on which 
they ran were: 

First vice president—Charles B. Dudley, of the Dudley 
Lumber Co., Blue. 

Second vice president—Philip A. Ryan, of the Philip A. 
Ryan Lumber Co., Red. 

Secretary and treasurer—R. T. Cooper, of the Memphis 
Saw Mill Co., candidate on both tickets. 

Directors for two years—J. D. Allen, jr., of the Darnell- 
Taenzer Lumber Co., Red; 8. M. Nickey, of the Green River 
Lumber Co., Red, and C. W. Holmes, of the J. A. Holmes 
Lumber Co., Blue. 

The campaign, which ended Saturday evening, was 
unique in spiritedness and brevity. The nominating com- 
mittees did not make their reports until December 9 and 
the members of the club knew nothing until then of the 
identity of the candidates. Following that every method 
known to political warfare was employed by the nom- 
inees, their managers and their supporters to keep the 
claims of the individual candidates before every man 
possessing the coveted gift of a vote. The struggle for 
votes was very keen all the way through. The campaign 
committees were active and other workers assisted in 
pinning on red and blue badges, handing out tickets 
and speaking the word which would secure a vote for 
a favored candidate. 

Honors Even, 

John W. McClure, chairman of the nominating com- 
mittee on the Blue ticket, had the warm support of 
W. B. Morgan and O. M. Krebs, his fellow members, 
while George C. Ehemann, chairman of the nominating 
committee on the Red ticket, was ably assisted by F. T. 
Dooley and John W. Pritchard, and that these gentle- 
men worked successfully as well as earnestly and ener- 
getically is shown by the fact that the offices were evenly 
divided between the two, the Blues capturing the presi- 
dency, the first vice presidency and one director and the 
Reds the second vice presidency and two directors. The 
secretary did not count as a victory for either side, as 
he was running under both colors, an effort which he 
symbolized by wearing garments which were red on the 
right side and blue on the left from the crown of his 
head to the soles of his feet. Red and blue hats as well 
as badges, ribbons and other insignia were much in 
evidence and the friendliness of spirit in which the cam- 
paign was conducted was strikingly illustrated by the 
fact that rival candidates vied with one another in wear- 
ing each color’s colors and even the appeal for votes 
printed on ribbons secured for that purpose. 

The polls closed promptly at 9 o’clock and, while the 
auditing committee was canvassing the votes, refresh- 
ments were served in the form of a Dutch Inucheon. All 
present entered heartily into the enjoyment of the sand- 
wiches and beer and when these were gone clog dances 
and other stunts were performed by some of the more 
talented members of the club. 

On the return of the auditing committee President 
Stark announced the results and every name spoken by 
him was followed by enthusiastic cheers, and these a little 
later gave way to calls for speeches from the newly 
elected officers. 

Mr. Robertson disclaimed any particular ability as an 
orator, but it was clearly apparent from his remarks that 
he very highly appreciated the elevation to the presidency 
of the Lumbermen’s Club, that he was grateful to every 
member who had voted for him for his support and that 
his most earnest efforts during the coming year. would 
be put forth in the endeavor to advance the best inter- 
ests of the organization so signally honoring him. He 
recognized that his election meant much work and a 
great deal of responsibility and he appealed to every 
member present to uphold him and the other officers and 
directors in their work to the end that his administra- 
tion might be successful. 


A Good Loser. 


John W. Dickson, affectionately known to nearly all 
the members as ‘‘Old John,’’ a veteran in the service of 
the Lumbermen’s Club and a man who has been promi- 
nently identified with the affairs of the National Hard- 
wood Lumber Association, showed himself a good loser 
when he declared that, despite his defeat, the club had 
only to call upon him when his services were needed, as 
they were always at its command. He tendered his con- 
gratulations to his successful opponent and assured Mr. 
Robertson that the latter had a great deal more vote 
gathering power than had been attributed to him. He 
was very generous also in his expression of appreciation 
of the work done by his campaign committee, both in 
honoring him with the nomination and also in working 
so hard to put him over a winner. 

Charles B. Dudley was duly appreciative of the honor 
conferred upon him and declared that he held himself 
in readiness to perform all the duties devolving upon 
him in his new capacity to the best of his ability. He 
asserted that there was a great deal to be done and 
touched the keynote of the plans of the new administra- 
tion when he dealt with the importance of work on the 
part of the committee and the impossibility of successful 
accomplishment on the part of the newly elected officers 
if the committees do not take an active and aggressive 
interest in the matters coming within their province. 

Philip A. Ryan easily proved himself the orator of 
the new administration as well as the humorist thereof. 
His first sentence, ‘‘I am just chuck full of happiness 
tonight,’’ carried the members back just one year to the 
splendid speech which he made at that time as a defeated 
candidate. It was very easy to see that his own mind 


was running in the same channel as he quickly adverted 
‘o the fact that his failure to win at that time was not 
a ‘‘defeat’’ but simply a ‘‘delay.’’ He expressed 
regret over the fact that both he and his opponent could 
not be elected but was very glad, he said, since one of 
these had to go down in defeat that it was Hendrick- 
son, because the latter was a so much better loser. He 
paid his respects to the superiority of the Blue bird 
over the Red in theory, as advocated by some of the 
candidates on the Blue ticket, but asserted that in prac- 
tice the Red had all the best of the argument as shown 
by what the Red ticket had accomplished after being 
assured that there was nothing in sight for those work- 
ing under that color. He thanked his campaign com- 
mittee for the nomination and his many friends for their 
support and pledged his best efforts in behalf of the 
Lumbermen’s Club of Memphis. 

R. T. Cooper reiterated what he had said at the time 
he was nominated, declaring that he would do every- 
thing in his power to perform the duties devolving upon 
him in such a manner that the members would be pleased 


THE INTERNATIONAL LINE. 


Many people have the impression that the boundary 
line between the United States and Canada is an imag- 
inary iine separating those two countries, as imaginary 
as the equator. If they do think so they are entirely 
wrong, for the boundary line is plainly visible to the 
naked eye. Clear across the continent the boundary has 
been plainly marked, and where it passes through forests 
the timber has been felled to indicate the division 
between the two countries. 

The accompanying illustration of the boundary line 
is from a photograph made by John C. Ketridge, of the 
Forest Service, a forest warden stationed at Libby, Mont. 
Just now Mr. Ketridge is on leave of absence and is in 
Evanston, Ill., visiting his father, C. H. Ketridge, secre- 
tary of the American Lumber Trades Congress. 

The younger Ketridge was graduated from the Univer- 
sity of Nebraska in 1909 and immediately entered the 
Forest Service as ranger. He has been stationed in the 
Kootenai forest reserve and in recent months has been 
busy laying out homesteads in that region. 

Under a recent law application for a homestead in a 
forest reserve may be made and the Forest Service under- 
takes to examine the property to see whether homestead 
rights should be granted or suspended. The Forest 
Service examines the land to see if it is arable and 
better suited to agriculture than forest. If so, examina- 
tion is made as to the amount of timber on the tract. 
If it runs less than 4,000 feet to the acre the application 
for homestead entry is suspended until the timber has 
been removed under government regulation and sold for 
manufacture into lumber. 

Mr. Ketridge will be the guest of his father until after 
the holidays, when he will leave for Lincoln, Neb., to 
take a postgraduate course at the university of that state. 

The life of the forest ranger, Mr. Ketridge says, has 
its fascinations and also its drawbacks. The life in the 
open is enjoyed, if not too long continued, but the time 
comes when every ranger longs for the sight of a rail- 
road train and civilization. He was prepared to admit, 
however, that a short visit to civilization prepared him 
to be contented in the forest again. 

Mr. Ketridge confirms the statement made by natural- 
ists that American wild animals do not attack man 
unless first attacked. While the rangers carry guns, they 
are used practically only for the purpose of signaling. 








THE CANADA-UNITED STATES BOUNDARY LINE. 





with his work and the best interests of the club con- 
served. He said that he occupied the unique position 
of having been defeated by his opponent and still elected. 
He gave a humorous interpretation of nonpartisanship 
as alleged to have been presented to him by John 
Pritchard and John W. McClure, members of the two 
respective nominating committees, saying that Pritchard 
explained this phenomenon as being on friendly terms 
with the Blues all during the week and voting the Red 
ticket straight the night of the election. He said that 
this did not seem to him altogether fair, and that he 
asked McClure about this nonpartisanship business only 
to receive the response that there was nothing about it 
which should interfere in any way with his voting the 
Blue ticket all the way through. 
Color Harmony. 


John D. Allen, jr., was the only successful candidate 
who would have been out of place on the Blue ticket, 
having hair strongly in sympathy and accord with the 
color under which he was running. He drew from his 
pocket an address which he asked leave to read. It 
consisted largely of a humorous interpretation of poli- 
tics as played by the two nominating committees and of 
statements calculated to show his very high appreciation 
of the honor conferred upon him and of his powerless- 
ness fully to express his feeling of gratitude. He 
thanked his friends for their support and promised to be 
faithful in the performance of his duties. 

C. W. Holmes, after thanking the members who voted 
for him, paid James E, Stark a very high compliment 
when he said that the incoming administration would 
have to work very hard and very intelligently to accom- 
plish as much as the outgoing one had done under his 
leadership. He said that Mr. Stark had devoted a great 
deal of time and thought to the affairs of the club and 
that, even if he did not dream about them, he was 
always ‘‘on the job.’’ He admonished President-elect 
Robertson that he had a splendid example to ollow, and 
he also urged that the committees to improve every pos- 
sible opportunity to serve the club, asserting that the 
success of the new administration would be measured 
very largely by committee accomplishments, 

8S. M. Nickey said that he was not much of an orator, 
but he had no difficulty in telling a very humorous story 
and in making the members of the club feel that he 
appreciated their support so much that he would do all 
he could for the advancement of their best interests. 

James V. Rush and C. D. Hendrickson, defeated candi- 
dates for first and second vice presidents, respectively, 
as well as M. B. Cooper, George O. Friedel and Charles 
G. Kadel, defeated for directors, were all called upon 
and in every instance they declared their loyalty to the 
club and its affairs and their willingness to serve it in 
any manner designated by the powers that be, thus show- 
ing that the election had passed without leaving any bit- 
terness behind and that the club faces the new year 
with all members working in perfect harmony and with 
possibilities of successful accomplishment unsurpassed 
by any in the thirteen years of its history. 





EVANSVILLE LUMBERMEN’S OLUB. 

EVANSVILLE, IND., Dec. 19.——The Evansville Lumber- 
men’s Club held one of the largest meetings in its history 
at the New Vendome Hotel Tuesday night of last week. 
A fine banquet was served at which Bedna Young, presi- 
dent of the club, acted as toastmaster. Many out of 
town members were present. Secretary Elmer D. Luhring 
reported the club in flourishing condition, and it is 
expected the new year will bring in a large number of 
members. The club voted to donate $25 to the Evansville 
Boosters’ Club, composed of the advertising committee 
of the Evansville Business Association, as follows: 
Charles A. Wolflin, of the Wolflin-Luhring Lumber Com- 
pany; John Hoyne, of the Hoyne Furniture Company; 
Charles Sallee, advertising man, and W. W. Halloran, of 
the Federal Stave & Manufacturing Company. 

The various committees recently appointed by Presi- 
dent Young to arrange for the annual state convention 
of the Indiana Hardwood Lumber Manufacturers’ Asso- 
ciation which will be held in Evansville on January 18 
of next year reported they were making considerable 
headway and that between 200 and 300 visiting lumber- 
men are expected to attend. 





COMING BANQUET OF THE NASHVILLE LUM- 
BERMEN’S CLUB. 

NASHVILLE, TENN., Dec. 20.—Plans for the annual 
banquet of the Nashville Lumbermen’s Club, to be given 
at the Commercial Club on the evening of January 2, are 
progressing nicely. The banquet will begin at 7 p. m. 
in the main dining hall of the club. A number of 
prominent out of town guests will be present, some of 
them of national prominence in the lumber trade. Bev- 
eral of these gentlemen will make speeches. A number 
of local members of the trade are also on the varied 
program and there will be musie, vaudeville sketches 
and other novelties for the entertainment of all. The 
following men of prominence from elsewhere have been 
invited: ; 

F. A. Diggins, of Cadillac, Mich., president of the 
National Hardwood Lumber Association; W. B, Town- 
send, of Townsend, Tenn., president of the Hardwood 
Manufacturers’ Association of the United States; Frank 
F. Fish, of Chicago, secretary and treasurer of the 
National Hardwood Lumber Association; Lewis Doster, 
of Cincinnati, Ohio, secretary of the Hardwood Manu- 
facturers’ Association of the United States; James E. 
Stark, president of the Memphis Lumbermen’s Club; 
T. M. Brown, president of the Louisville Hardwood Club; 
Sam W. Richey, president of the Cincinnati Lumbermen’s 
Club; Benda Young, president of the Evansville Lumber- 
men’s Club; E. H. Defebaugh, of Chicago, and others. 
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TAXATION OF AMERICAN TIMBER HOLDINGS. 


A timber holding destined to play an important part 
in forest conservation should be a form of permanent 
investment. Any investment must show a fair profit on 
the capital employed, otherwise the investor will with- 
draw his capital and seek some form that affords a 
fair remuneration, 

About the first step a careful investor takes is to 
scrutinize the risks attendant upon an investment and 
the burden of its carrying charges and their probable 
effect upon prospective profits. 

The chief risks attending a timber investment are dam- 
age from forest fires, cyclones, hurricanes, insects and 
floods. The chief carrying charges are taxation, insurance 
or its equivalent fire protection, cost of maintenance and 
interest on the capital employed. For the last twenty 
years taxation has formed so large a part of the burden 
of carrying charges on a large majority of American 
timber holdings as to have forced, in numerous instances, 
the cutting and destruction of large forest areas that 
would have been devoted to permanent forestry had an 
equitable system of taxation prevailed; that is, such a 
system as would have enabled the owner to bear the carry- 
ing charges with a fair prospect of reaping a moderate in- 
terest upon the capital employed without destroying the 
entire forest. 

European Methods. 

In Europe, where the maintenance of permanent private 
forests is encouraged by all practical measures, the system 
of assessing and levying taxes on timber lands generally 
is framed so as to make the burden as light as proves 
to be consistent with providing the necessary funds for 
governmental expenses, always keeping in view the ability 
of the forest to pay the tax. There the method of 
taxing standing timber varies in different cases. In 
some instances it is based on an assessment of the value 
of the soil while in others it is based upon the net in- 
come, taking the average annual income for a series of 
years as a standard, and nominally approximates about 
10 percent of the average net annual income after deduct- 
ing such items as expenses, interest on borrowed capital 
ete, 

This latter method of taxing timbered properties is 
growing rapidly in favor and the time is not far distant 
when the taxing of all forest properties in central Eu- 
rope will be based upon this income method. 

The European timber proprietor does not escape pay- 
ing his just share of taxes, but pays his full prorata, But 
they are so levied as not to prohibit the maintenance of 
permanent forest properties and also not to prohibit, 
but on the contrary, to encourage the establishment of 
new forests. For instance, a newly planted forest would 
not be taxed at all until it reached an income bearing 
period, while a virgin forest held as a park or pleasure 
ground is not taxed upon an income bearing basis, but 
on its actual cash selling value. Thus the grounds sur- 
rounding a nobleman’s castle would be taxed on their cash 
selling value instead of upon an income bearing basis. 

In order to secure any measure of deferred taxation 
upon a European forest property, it must be a forest in 
fact and devoted to the commercial production of timber 
and not simply claimed as a forest for the purpose of 
avoiding taxes. 

In some sections of Germany, in order to encourage 
plantings of new forests, laws recently enacted exempt 
newly planted forests from all taxation for certain defi- 
nite periods. In other cases specific taxes are levied upon 
the value of the product as cut and sold, which is prac- 
tically equivalent to the income bearing method. 


Taxation in United States. 


In the United States, taxes are levied upon farm lands 
at a valuation based upon the actual annual earning 
power of the property. The farmer is not subject to 
monthly assessments on the matured value of his growing 
crops as is the case with the timber owner, who is sub- 
ject to an annual tax on the matured value of a crop 
which takes all the way from forty to more than a hun- 
dred years to produce, An agriculturist, furthermore, 
escapes a large measure of taxation upon personal prop- 
erty, for taxes are usually assessed at a period of the 
year when the annual farm sales have been made and 
the stock on hand has been reduced to a minimum. 

The assessment of city real estate is usually based upon 
its annual earning power, and a substantial portion of the 
taxes paid are expended for the benefit of the property 
taxed in such ways as paving streets, building sewers, pro- 
tection from fires, police protection and various others, 
but timber holdings are subject to an annual tax upon the 
full cash selling value and as a rule but very little of 
the taxes paid are expended for the benefit of the proper- 
ties paying them, Some roads are made, frequently at a 
cost much in excess of what they should be built for and 
in past years a substantial percentage of such forest 
roads have been abandoned as useless and the cost of 
building them lost. Some of the school houses built in 
wooded townships have been abandoned for lack of pupils, 
and it has been claimed that in some instances others 
have been burned down periodically in order to enable 
further taxes to be raised for rebuilding them. 

No Fire Protection. 

No effective protection from forest fire destruction is 
afforded and usually no effort is made to provide such 
protection. No practical fire patrol is maintained, and 
many times destructive forest fires owe their origin to the 
carelessness of the local inhabitants, who assess the taxes, 
and sometimes are intentionally started in order to force 
the eutting of timber and the sale of the land. And 
for the past twenty years the burden of taxation upon 
timber holdings has been constantly increased to such an 
extent as to force the destruction of large forest areas 


[By Charles Willis Ward, Lovells, Mich.] 


that would have been devoted to forestry had the owners 
been assured of a fair prospect of earning a reasonable 
interest on the capital invested, by converting them to 
permanent forests. 

But with the menace of fire destruction staring them 
in the face the constant increase in timber carrying 
charges has made many other forms of investment more 
safe and attractive than such timber holdings and the 
most profitable method of handling them has been to 
cut the timber clean, sell its product to the best advantage 
and invest the proceeds in other classes of property. 

A fair example of the effect of high taxation in promot- 
ing the premature destruction of forest holdings may be 
cited in the history of the David Ward Estate timber 
holdings in Michigan for the last thirty years. 

In 1880 and for several years thereafter David Ward 
often considered and discussed with the writer the feasi- 
bility and chances for even moderately profitable returns 
from practicing forestry according to German methods 
and while at times considering placing some parts of his 
holdings under permanent forest management, he in the 
end decided against its as impracticable because of the 
growing determination to heavily increase taxes upon tim- 
ber lands. 

A Pair Example. 


At that time his Michigan holdings of pine and hard- 
wood lands aggregated 100,000 acres, containing a heavy 
stand of mostly cork and bull sap pine and hemlock and 
hardwoods. The annual amount paid for taxes upon 
this holding had ranged from $9,000 to $12,000 for several 
years, and required the cutting of some 3,000,000 feet of 
pine to provide funds for paying it. 

In 1910 the same holding had been reduced to 66,000 
acres of land, cutover and timbered, the stand of pine 
had been reduced to 5 percent of the original stand and 
the stand of hardwoods and hemlock to 75 percent of the 
original quantity. Nevertheless the taxes upon the rem- 
nant left in 1910 was $36,000.00, or nearly four times the 
average annual tax from 1875 to 1880, and would require 
the annual destruction of 6,000,000 feet of stumpage to 
provide the necessary annual tax fund. Had the original 
holdings remained intact the annual tax would have now 
become confiscatory. While I have no exact record of the 
amounts paid, I am satisfied that the Michigan timber 
holdings of the Ward Estate have paid a total of $700,000 
in taxes to the state of Michigan, county and town, dur- 
ing the last thirty-five years, and for this large expendi- 
ture of money for taxes the Ward lands have had no re- 
turns in the way of fire protection or fire patrolling. On 
the contrary, all this has been done at the owners’ ex- 
pense and all the roads built at public expense through 
and around these lands could be constructed today for 
less than 8 percent of the total amount paid for taxes 
since 1875. 

avid Ward was credited with excellent business judg- 
ment and foresight and was one of those men who dared 
to do things and did with enthusiasm such things as his 
judgment approved. Yet in the prime of life he shrank 
from engaging in forestry because he could foresee that 
it could not be made profitable under conditions then 
existing and likely to prevail for many years, and as 
David Ward was deterred from converting any of his 
holdings to permanent forestry, so have many others been 
prevented for exactly the same reasons. 


An Obstructive Policy. 


The American system of subjecting the proprietors of 
timbered lands to a heavy annual tax upon the full cash 
value of their holdings has not only effectually blocked 
the establishment of extensive permanent virgin forests, 
but has prevented the planting of new forests as well. 
In fact, for many years it was the general rule among 
lumbermen to cut their pine timber and cease paying 
taxes on the land as soon as their tracts were denuded, 
allowing the title to revert to the state for nonpayment of 
taxes, and thus originated the vast tracts of cutover, 
waste lands now existing in the states of Michigan, Wis- 
consin and Minnesota, which so recently have been the 
cause of such disastrous forest fires. 

The timber holder has had no incentive or encourage- 
ment to preserve his lands as permanent forests. On the 
contrary he has been subjected to continual discourage- 
ment, and there has been and is now every incentive to 
cut his lands clean and convert his timber capital into 
some form of investment that is not subject to the great 
damage risks and constant persecutions that have beset 
timber investments for, the last twenty years, the burden 
of which is now increasing in a much greater ratio than 
heretofore. In the past it has proved useless to load 
the timber owner with excessive carrying burdens and 
then curse him for realizing upon his investment by de- 
nuding the lands, and it will continue just as useless in 
the future. If this policy is continued the logical result 
will be the denudation of the virgin forests of the 
United States a century before the necessary time and the 
precipitation of an acute timber famine generations be- 
fore there should be any need of its occurring. 


Is a New System Possible? 

Having learned that in European countries it has been 
necessary to devise certain forms of deferred taxation in 
order to encourage and render possible the maintenance 
of permanent forests and to exempt newly planted forests 
for definite periods from all taxation, and it having 
demonstrated amply that the prevailing system of tax- 
ing timber holdings in the United States has promoted 
the premature destruction of large forest areas and con- 
fiseated much of the land upon which such timber stood, 
we now come to the consideration of the possibility of 


establishing a method of taxing our remaining forests in 
such manner as will permit, if not encourage, the main- 
tenance of permanent forests and encourage new forest 
plantings. 

And here it may as well be said that I do not advocate 
nor favor any plan or doctrine that seeks to relieve the 
timber owner from eventually paying his full pro rata 
share of all governmental expenditures, national, state, 
county or town, but simply advocate such plan of col- 
lecting as will enable him to continue in business upon an 
equal footing with any other type of business man; that 
he be temporarily relieved of that proportion of the bur- 
den which now operates as a bar to his preserving and 
producing the raw material (viz., stumpage) necessary to 
the permanent continuance of his business of manufactur- 
ing timber products, and that some fair proportion of the 
tax money collected be expended in protecting the prop- 
erty from which it was derived. 


Beneficial Method Suggested. 


There has been in my mind for many years, even as 
far back as 1882, a fair method of assessing timber hold: 
ings that will not do injustice to either the public tax 
receipts nor to the timber owner, but which, if put into 
effective operation, will result speedily in the establish- 
ment of substantial permanent private forests and the ad- 
vancement of private forest conservation far more rapidly 
than by any other measures thus far suggested by its 
most ardent advocates, 

This method may be tersely stated as follows: 


FOR MATURED FORESTS. 

A. Assess the soil at its fair value for agricultural pur- 
poses as unimproved agricultural land. 

3. Levy a specific tax a thousand feet of lumber, or its 
equivalent in other forest products, upon the timber product 
as it is cut and manufactured. 

FOR NEWLY PLANTED FORESTS. 

A. Exempt all newly planted forest lands from all annual 
taxes except a nominal specific tax, say 5 or 10 cents an acre, 
for such period of time as has been found peneeenes to bring 
new plantings to such a degree of maturity as will produce 
timber fit for manufacture and sale—usually forty years. 

B. At the termination of the —— of exemption, levy a 
specific tax upon the timber products as cut and manufac- 
tured by the same method as proposed for matured forests. 

The adoption of the above methods of taxation would 
not increase the present tax burden upon timber owners 
already engaged in active manufacture of their stumpage 
as the specific tax would not exceed fairly the annual tax 
they already are paying. In case of lack of demand for 
manufactured lumber it would enable them to reduce the 
annual tax burden in proportion to the reduction of their 
income from the property under operation. It would 
further enable the manufacturer to practice selective 
forestry by cutting only matured and overripe trees 
and leaving the vigorous stock for future periodical 
cuttings. As soon as all timber of sufficient size to 
produce merchantable lumber was removed, it would 
make practical and encourage the timber owner to 
destroy the slash hazard, build fire lanes and protect 
his young stock in its future growth. 

It would compel the nonoperating timber holder to 
commence manufacturing his overripe timber wherever 
available to a market, as such method of deferring taxes 
should be applied only to such lands as were made 
permanent forests in fact and were put under proper 
state forest regulation and efficiently operated according 
to forestry methods already demonstrated as practical 
and successful. 


What Should Be Required. 


In order to secure the advantages of such methods of 
deferred taxation the timber owner should be required: 
1—To declare his holding as a permanent forest tract and 
place it under forestry supervision. 
_ 2—To prepare his holding for protection against forest 
fires by building and maintaining proper fire lines. 

38—To remove overripe and past matured trees on all tracts 
available to market. 

4—To destroy the most inflammable portion of the debris 
resulting from such cuttings. 

5—In the case of cutover lands, Se pacnene them for protec- 
tion from forest fires by building and maintaining fire lanes, 
and recovering the land with young timber by elther replant- 
ing or some effective method of natural regeneration. 

In other words, such forests should be guaranteed to be 
maintained as properly cared for forests in fact, devoted 
to commercial timber production, and not merely claimed 
as forests for the purpose of avoiding taxation. To such 
forest areas devoted to permanent forestry should accrue 
some substantial benefits from the government in return 
for the money paid in taxes. The public roads through 
such forests should be built and maintained in a sub- 
stantial manner and located so as to facilitate removing 
the products therefrom. The forest should be afforded 
efficient protection against trespassers and properly 
patrolled during dangerously dry periods, and in case 
of fires the public officials should be charged with their 
suppression and provided with adequate means to sup- 
press them. 

Effects on Tax Receipts. 


In considering the effect such a change in taxing tim- 
ber lands would have upon the annual local tax receipts in 
localities comprised largely of timber holdings, no serious 
results would seem to be probable, as: 


steady income would be assured from the tax on soil 
values. 

2—The specific tax on timber manufactured, even at a 
rice a thousand feet on manufactured lumber, or its equiva- 
ent in other wood products that would not be objectionable 
to any manufacturer—50 cents a thousand feet for instance— 
would yield in most instances nearly as much, and in some 
cases more than is collected under the present system. 

8—The increased cutting of overripe and past matured 
timber from tracts devoted to permanent forestry would pro- 
vide a substantial additional revenue without destroying the 
future taxable value of the properties. 

4—Placing considerable areas under permanent forest 
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treatment would remove a substantial amount of forest fire 
isk. 
: 5—The conversion of large areas of cutover lands into 
young forests by planting or natural regeneration and placing 
such tracts under permanent control would further reduce 
the forest fire risk to a minimum. 

6—And one of the most important, the inhabitants of such 
districts would be substantial gainers by the maintenance of 
a certain proportion of the land area in permanent forests 
for generations to come in place of having all such destroyed 
and converted into waste lands and would derive a perpetual 
tax income from large areas of lands that under the present 
system would soon be denuded and turned to wastes from 
which but a meager revenue can be realized for generations. 


Would End Present Inequalities. 


The fact that in the past taxes upon timbered lands 
have been so unfairly assessed as to enable some timber 
holders to escape without paying their full proportion of 
their real share of the tax burden is no apology or justifi- 
cation for the present system, but on the contrary is an 
additional reason for condemning it, and the substitu- 
tion of the specific method fairly applied would put an 
end to the inequalities existing in the past and secure 
a fairer measure of tax revenue from all timber owners 
alike. 

The experience of older countries has proved that not 
less than 25 per cent of average agricultural districts 
must remain forest covered in order to maintain average 
agricultural productiveness. Under the present system 
practically all timber in any timbered district is subject 
to removal, and most of it will be removed within the 
next two generations, consequently such districts as take 
time by the forelock and secure the early establishment 
of permanent forests will in the future possess immense 
advantages, both in collectable tax revenue as well as in 
soil productiveness, over districts proving so lax as to per- 
mit the entire denudation of their remaining forest areas. 





A BARN DANCE IN THE NEW MILL. 

.The Lowrie & Robinson Lumber Company, of Detroit, 
Mich., established a reputation for hospitality and enter- 
prise this week by giving a dance to Detroit Commandery 
K. T., No. 1, and the Detroit Rotary Club in the com- 
‘pany’s new mill before setting the machinery. There 
were 18,000 square feet of new maple flooring available 
and the idea to give an old fashioned barn dance was a 























happy one. 
be a suggestion to other lumbermen in other localities 
who may some time be blessed with a similar opportunity 
and will proceed to embrace it and make themselves solid 
in the neighborhood. 


The invitation is here reproduced, as it may 





BILTMORE STUDENTS IN AMERICA AND 
ABROAD. 


ALBANY, N. Y., Dec. 18.—Dr. C. A. Schenck, director 
of the Biltmore Forest School, which is now in winter 
quarters in Darmstadt, Germany, has asked the New York 
State Conservation Commission to aid him in securing 
suitable quarters for the school in the Adirondacks. The 
Biltmore students will return to the United States early 
in April and it is desired to secure for them quarters near 
the large New York State nurseries at Lake Clear Junc- 
tion, where they may secure instruction and make prac- 
tical observations in tree nursery work. The matter 
has been referred to Superintendent of Forests Pettis, 
with directions to afford the Biltmore students all facili- 
ties needful in’ their work. 

Darmstadt lies in the midst of woods owned largely by 
the city itself. Extending from the city west toward the 
Rhine are pineries established artificially on poor, bare 
Sandy lands unfit for remunerative agriculture. The old 
Stands of pine, containing from 10,000 to 15,000 feet 
board measure an acre, were raised from scattered pine 
cones. The stands of pine in the pole stage, established 
50 years ago, were raised from seeds planted and these 
stands carry from 3,000 to 4,000 feet board measure of 
logs fit for boxing. The youngest stands were raised 
from small germs or seedlings, planted 16,000 to the 
acre. Frequently these seedlings are planted in rows 
alternating with rows of potatoes so that the owner 
— for a few years at least some revenue from the 


The pine is used in Germany as in America for con- 
struction, and logs of 15 inches in diameter are bring- 
ing in the woods from $25 to $30 a thousand feet board 
measure. Smaller stuff is made into box lumber or is 
used for slack cooperage and brings in the woods $9 to 
$10 a cord. Medium sized stuff fit for mining props 
brings about $12 and stock fit for railroad ties about 
$18 a thousand feet board measure in the log. 

The students made an extensive side trip into the 
Spessart mountains near Darmstadt, studying the white 
oak business. The white oak of this district is as famous 
in Europe as Indiana white oak is in America. This oak, 
which is identical with the socalled English white oak, is 
particularly fine and even in texture and is said to yield 
the most valuable oak veneer logs in the world. While 
the supply is by no means exhausted, the owner—which is 
the state of Bavaria—refuses to sell more than a small 
annual percentage of the entire stumpage, receiving for 
it an average of $280 a thousand feet board measure, 
with a top figure for choice logs of $585 a thousand feet. 
Under these conditions the owners are, of course, eager 
to reproduce the oak and when a socalled ‘‘mast year’’ 
comes, usually at intervals of eleven years, hundreds of 
acres are densely planted with white oak acorns. 





IDENTIFYING DIFFERENT OAK WOODS. 


As the manufacture and utilization of wood have 
become more and more specialized necessity has arisen 
for more complete identification of the various woods 
in order that careful discrimination may be made in 
their use, appropriating each wood to the particular 
purpose that it is designed by its structure to serve. 

An appreciation of the need of the data requisite for 
the proper identification of the various North American 
woods, exclusive of Mexico, has led the Forest Service 
to undertake to prepare a series of bulletins dealing with 
the distinguishing characters of those woods. The first 
of these bulletins is No. 102, entitled ‘‘The Identifica- 
tion of Important North American Oak Wooils,’’ and 
prepared by George B. Sudworth, dendrologist, and 
Clayton D. Mell, assistant dendrologist. The bulletin is 
designed to assist all students of wood, but special effort 
has been made to render it helpful to manufacturers of 
lumber, architects, builders and other wood users. 

In explaining the plan pursued in the bulletin the 
authors state: 

Wood users are likely to derive the greatest assistance from 
the illustrations by comparing them with the woods to be 
identified, rather than by trying to use the key, which is 
intended mainly for trained students. With the conviction 
that a very large number of wood users can be helped to 
recognize at least a great many woods, the endeavor has 
been to present for each wood all available simple charac- 
ters, carefully combined with such of the less easily observed, 
finer distinctions as the ordinary student can reasonably be 
expected to master. 

After pointing out the difficulties involved in dis- 
tinguishing the numerous oaks, owing to the variations 
that occur in different parts of the individual trees and 
in the same tree at different ages, as well as the same 
species in different soils, it is pointed out that a study 
of the structural characters of woods does not always 
render identification easy. Of course the experienced 
lumberman is able to distinguish the various ordinary 
woods from one another and the practical woodworker 
knows the distinguishing qualities of the various woods 
with which he is familiar. However, with the increas- 
ing scarcity of some woods economy in wood utilization 
requires, if it does not demand, substitution in cases 
where a less rare species will serve the purpose fully as 
well as a scarcer and higher priced species. 

About 300 different species of oaks are known to science 
and of these about 53, exclusive of varieties and hybrids, 
occur within the United States. Bulletin No. 102 treats 
of 35 oaks, including all of the commercially useful ones 
and a number of other species, the woods of which are 
likely to become more or less useful in the future. 

The remaining 15 species are excluded from the present 
treatise because their woods are of inferior quality or the 
trees occur in such limited quantities as to be of little or no 
economic importance. 

After treating briefly of the gross structure of oak 
woods, with reference to the distinctive features that 
enable the observer to identify the principal parts of 
the oak stem, such as the bark, sapwood, heartwood and 
pith, the bulletin goes into a detailed study of the 
different parts. 

This bulletin is so timely and so thoroughly practical 
that it should appeal to practical hardwood men every- 
where and should find a place in their everyday working 
business libraries. 





VERMONT MANUFACTURING PLANT SOLD. 

C. C. Putnam & Son, of Putnamville, Vt., announce 
the sale of their manufacturing plant at that place, 
consisting of completely equipped band sawmill, plan- 
ing mill equipped for handling hard and soft woods 
etc., and their plant at Worcester to the Dock & Coal 
Company, of Plattsburg, N. Y. The sale also includes 
12,500 acres of timber estimated to contain over 100,- 
000,000 feet, and the buyer is to be permitted to cut 
stumpage down to 10 inches breast height. ©. CG. Put- 
nam is to retire from the firm and Ralph W. Putnam 
will look after its land holdings and other business 
interests. It is the intention to handle the land in a 
scientific manner and plant all denuded lands, with 
the expectation that it will be possible to cut over the 
tract again in twenty-five or thirty years. 





SECOND GROWTH ROCK ELM WANTED. 
The AMERICAN LUMBERMAN is in receipt of a request 
from one of its readers for the names of lumber manu- 
facturing or wholesale concerns who are prepared to fur- 
nish two cars of 3-inch second growth rock elm. Con- 
cerns who are prepared to furnish this material will be 
supplied the name of the inquirer upon request. 





Prosperity 
Today in the 


Lumber World 


depends largely on the individual 
efforts of the dealer and manufac- 
turer in supplying the trade with 
lumber of the right quality. The 
quality standard is rising. The 
eighteen mills forming our agency 
turn out the kind of stock you 
need and our organization for dis- 
patching orders quickly and cor- 
rectly eliminates the bugaboo of 
delays on coast shipments. We 
want to tell you about this service 
and the quality of our 


ruoonne | OLD GROWTH | rxcronr 
™ (YELLOW FIR) ™* 


‘ame | SPRUCE} =. 


Red Cedar Siding and Finish, Premium 
Brand, Red Cedar Shingles, Spars, Pil- 
ing, Timbers, Silo and Tank Material, 
Sash and Door Cut Stock, Box Shooks, 
Veneered Products, Turned Stock, Lath 
and Mouldings. 


Send us your orders 


Pacific 
Lumber Agency 


Kd General Sales Office 
Aberdeen, - Wash. 


WOSZs 


N, 





Direct Selling Agents 
\ For 


Grays Harbor and Willapa Harbor Mills 
of 
Combined Annual Capacity: 


1,000,000,000 Feet Lumber, 
225,000,000 Pieces Lath, 
300,000,000 Shingles. 








DISTRICT SALES MANAGERS: 


A. J. SINE, : © - Marquette Bidg., Chicago 
Cc. G. CRULL, Securities Bidg., Des Moines, la. 
.T.OWENS, 530 Lumber Exchange., Minneapolis, Minn. 
. W. SANBORN, Long Bidg., Kansas City, Mo: 
J.J. BONEKEMPER, Little Block, Lincoin, Neb. 


.P. WHITE, 903 First Nat’i Bank Bidg., Denver, Colo: 


M 
¥- 
Cc. H. DITEWIG, - P.O. Box 1269, Spokane,Wash. 
T 
T. W: TEBB, . - P.O. Box 267, Tacoma, Wash. 
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[oa FINANCIAL -@al 


WE MAKE LOANS 
TIMBER LANDS 


In Amounts of 


$ 100,000 to $5,000,000 


During the past eight years we have loaned about Fifty Million 
Dollars ($50,000,000) to a group of the largest and most conservative 
lumber concerns in the United States, 


We Are Now in the Market 


for several additional Loans and shall be glad to advise with you, if 
you are considering the advisability of a Loan. We have the cash— 
tr you have the timber. 

We are the only large Financial House making 

an exclusive specialty of Loans for lumbermen. 


CLARK L. POOLE & COMPANY, 


CHICAGO, ILL. 














Menz Timber Gold Bonds 


Profit Sharing—Interest Bearing —Deed Protected. 


An opportunity for you 
to participate in the 
large profits which 
owners of Pacific North- 
west timber will soon 
realize. Write for in- 
formation. 


R. J. MENZ LUMBER CO. 


SEATTLE, WASHINGTON. 














WE WILL LOAN 


well grouped and accessible virgin timber 
lands owned in fee in amounts of 


' $200,000 to $5,000,000 


Successful lumbermen desiring to acquire 
additional tracts of timber, extend their 
mill capacity, or provide increased work- 
ing capital are invited to correspond with, 
or call upon us, 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 


NEW YORK PHILADELPHIA BOSTON 




















Many businesses fail be- 
cause of poor accounts car- 
ried on the books. Avoid 
this loss by using our 


Red Book Service 


which will furnish you with dependable reports 
on the lumber and woodworking trade. ‘Thru 
the services of our 


LAW AND COLLECTION DEPARTMENT. 


You can collect those accounts which fail to 
respond when they should. 


LUMBERMENS’ CREDIT ASSOCIATION 


20 West Jackson Bivd., ESTABLISHED 1876 116 Nassau Street 
CHICAGO NEW YORK CITY 








WASHINGTON NEWS. 


BUSINESS DOCTORS PRESCRIBE. 

WASHINGTON, D. C., Dec. 20.—George W. Perkins was 
a prominent representative of large business before the 
Senate Committee on Interstate Commerce last week 
and at the hearing submitted in concrete form a propo- 
sition for immediate relief in five paragraphs as follows: 

First—Create at once in the Department of Commerce and 
Labor a business court or controlling commission, composed 
largely of experienced business men. 

Second—Give this body power to license corporations do- 
ing an interstate or international business. 

Third—Make such license depend on the ability of a cor- 
poration to comply with conditions laid down by Congress 
when creating such commission and with such regulations 
as may be prescribed by the commission itself. 

Fourth—Make publicity, both before and after license is 
issued, the essential feature of these rules and regulations. 
Require each company to secure the approval of said com- 
mission of all its affairs, from its capitalization to its busi- 
ness practices. In the beginning lay down only broad prin- 
ciples, with a view to elaborating and perfecting them as 
conditions require. 

rifth—Make the violation of such rules and regulations 
punishable by the imprisonment of individuals rather than 
by the revocation of the license of the company, adopting in 
this respect the method of procedure against national banks 
in case of wrongdoing. 

Plan of Relief. 

His plan to get prospective relief is as below: 

Virst—The House and the Senate to join at once in ap- 
pointing a commission to make a careful study of the Sher- 
man law and the various suggestions that have been made 
regarding its repeal, amendment or amplification. 

Second—Said commission to study and report on the wis- 
dom and practicability of a national incorporation act, 


In his summary Mr. Perkins says: 


We are now collecting taxes from corporations, which in 
itself is the first step in establishing the principle of pub- 
licity between corporations and government. It ought not 
to be unwise or difficult, therefore, to immediately expand 
the powers of the Department of Commerce and Labor, with 
regard to ome gga and control, sufficiently to create a 
board of control with power to license such interstate com- 
yanies as, in the judgment of such board, are clearly work- 
ng for and not against public interest. In other words, in 
such cases substitute a board of this sort for long drawn-out 
lawsuits. This would have the immediate effect of placing 
any company able to secure such a license in position where 
it would know that it was proceeding along lines not in 
violation of national laws or federal authority. Such con- 
cerns as could not or did not wish to meet this test would 
then have no right to complain if they were proceeded 
against under the Sherman law. 

In the above described manner immediate relief could be 
provided. At the same time the questions surrounding the 
Sherman law and national incorporation for interstate in- 
dustrial companies would be under an investigation, that 
would be proceeding in a calm and orderly manner, with a 
view to reaching ultimately a permanent solution of the 
whole question. Meanwhile, uncertainty would be dispelled, 
yet we would only be building up our present Department 
of Commerce and Labor and Bureau of Corporations into a 
live, vital bureau, much in the same way that we gradually 
built up the Interstate Commerce Commission, by extending 
and enlarging its powers from time to time, 


Thinks Business Is Halting. 

Senator Clapp, the chairman, was apparently most 
desirous of learning from Mr. Perkins as a_ practical 
man in large enterprises whether anything in the Sher- 
man law as now existing was a bar to the largest expan- 
sion of business if such expansion came from legitimate 
economies. In relation to this practical point Mr. 
Perkins seemed to feel that business is now halting in 
fear of the construction in particular cases, and that 
some clear enunciation of what business may do is neces- 
sary. 

His idea is that to say what it may not do in a posi- 
tive way will not lift the uncertainty, so long as what 
it may do is an unknown quantity. One especially 
strong phase of his presentation was the emphatic state- 
ment that a very different moral sentiment now underlies 
the efforts of large combinations to ascertain the limits 
of their expansion in a legal way. He left the impres- 
sion that combinations now seek to conform to laws, 
rather than to evade them. Speaking from the stand- 
point of an economist giving his time to the solution of 
our present troubles rather than a participant in busi- 
ness affairs, his sincerity was so far as could be seen 
admitted. 

Following Mr. Perkins was Louis D. Brandeis, of 
Boston. His statements were made in support of the 
proposed La Follette bill, and it seems to crystallize his 
ideas of reform. In his testimony there seems no other 
suggestion than this, and his statement was principally 
devoted to attacks on the trusts. Some sensational 
features were injected into the hearing by Mr. Brandeis’ 
reference to the family expenditures of E. H. Gary, of 
tlie Steel corporation. This personal reference probably 
lent no strength to what he said otherwise, having too 
much the appearance of comment to excite the public 
mind, and adding nothing to the broad question of regu- 
lation. 

Another View of the Case. 

In part Mr. Brandeis said: 


Supporters of the La Follette Bill believe in the Sherman 
law; believe in competition in industry, on economic, social 
and political grounds. They agree that only unreasonable 
restraints of trade should be prohibited. But they believe 
the law is inadequate, difficult of application, and unsatis- 
factory in its remedy. They propose to let the law remain 
but to supplement it with provisions remedying these defects. 
* a 


Regulation is essential to preserve competition, just as 
regulation is necessary to preserve liberty. We curb the 
strong to protect the weak. In the realm of business, fac- 
tory laws, limitations of the hours and conditions of labor, 
restrictions on the right of contract, pure food laws, meat 
inspection laws, and postal fraud prosecutions similarly 
limit freedom. It will not do to say, you can’t make the 
people compete by law, or artificial competition is undesir- 
able, or natural monopolies should not be interfered with. 
There are no natural monopolies in industry. Even the Oil 
Trust got control by ruthless and unconscionable violations 
of law, by criminal rebating, bribery and corruption which 
brought it wealth with which to destroy competitors by 
price cutting and like practices. 

The Steel Trust acquired control, not through greater 
efficiency, but by buying plants and ore supplies at fabulous 


prices. Not one industrial monopoly is a natural growth. 
If the law prohibiting such practices is clearly defined and 
enforced, as this bill proposes, no trust will arise in future. 
In dismembering existing trusts we are endeavoring to re- 
store health by removing a cancer. * * * 

The economies of monopoly are superficial and delusive. 
The efficiency of monopoly is at best temporary. Undoubt- 
edly, competition involves waste, but what human activity 
does not? The wastes of democracy are great and obvious, 
but the compensations outweigh the wastes, and make it 
more efficient than absolutism. So with competition; in- 
centive and development that are incident to free business 
result in so much greater achievement that the waste is 
relatively insignificant. 

The unit in business may be too small to be efficient. It 
may also be too large. The danger is greater of monopoly 
producing too large a unit for efficiency than competition 
making the unit too small. 





RATES ON LUMBER. 

WASHINGTON, D. C., Dec. 20.—The following order 
was issued at a general session of the Interstate Com- 
merce Commission held in Washington, D. C., on Decem- 
ber 15: 


Application No. 5638 asks for authority to establish the 
same rates on lumber from all stations on the Virginian Rail- 
way and from all stations on the Virginian Anthracite Coal 
& Railroad Co. to Washington, D. C., for the Pennsylvania 
Railroad delivery without observing the provisions of the 
fourth section law. 

The application is based on the desire of the petitioners to 
establish, in connection with the Pennsylvania Railroad, the 
same rates as are concurrently in effect in connection with 
the Baltimore & Ohio Railroad, which rates do not observe 
the provisions of the fourth section law. 

It is ordered by the commission that until it passes upon 
any of the applications for relief from the provisions of the 
fourth section respecting rates on lumber from the point of 
origin above described the application herein referred to is 
granted. 


AUTHORITY TO AMEND TARIFFS GRANTED. . 

WASHINGTON, D. C., Dee. 19.—In Fourth Section, 
Order No. 426, bearing date Dec. 12, and relating to 
I’. A. Leland’s and J. I’. Tucker’s class and commodity 
rates, the Interstate Commerce Commission says: 


This application, No. 5561, made Oct. 20, 1911, on behalf 
of carriers named herein, asks for authority to amend the 
following tariffs or subsequent reissues thereof: P. A, 
Leland’s I. C. C. Nos. 853, 866, 849, 843 and 802, and J. F. 
Tucker's I. C. C. Nos. 286, 296, 284, 279 and 257 in such man- 
ner as will enable the Atchison, Topeka & Santa Fe railway 
system and its connections to move under the rates, rules 
and conditions published in the said tariffs, via either Cole- 
man or Sweetwater, Tex., on the one hand, or via Higgins 
or Amarillo, Tex., on the other, interstate traffic which 
originates at or is destined to points on the Pecos & North- 
ern Texas railway and Southern Kansas Railway of Texas; 
also. to move under the rates, rules and conditions pub- 
lished in said tariffs via the Pecos & Northern Texas Railway 
either via Coleman or Sweetwater on the one hand or via 
Iliggins or Amarillo on the other, interstate traffic which has 
origin or destination at points located on the Santa Fe sys- 
tem or connecting lines. 

Upon consideration of the matters involved herein it is 
ordered that until the Commission passes upon any of the 
applications for relief from the provisions of the Fourth 
Section that were filed on or before Feb. 17, 1911, by the 
carriers or their agents, respecting the rates published in 
the tariffs hereinbefore named, from and to points on the 
Pecos & Northern Texas railway and Southern Kansas Rail- 
way of Texas, the application herein referred to and made 
a part of this order be and the same is hereby granted. 

The Commission does not hereby approve any rates that 
may be filed under this authority, all such rates being sub- 
ject to complaint, investigation and correction if in conflict 
with any other provision of the act. 

It is further ordered that when the Commission passes 
upon any application for relief from the provisions of the 
Fourth Section with respect to the rates referred to herein, 
the order issued with relation thereto will automatically 
cancel the authority herein granted, as to the rates covered 
and affected by such order. 








PRAISES WATERWAYS CONGRESS WORK 

WASHINGTON, D. C., Dee. 19.—Senator George E. 
Chamberlain, of Oregon, one of the staunch friends of 
inland waterways, in reviewing the work of the recent 
National Rivers & Harbors Congress said: 


I have always been in favor of developing to as great an 
extent as possible our waterway transportation. It is a 
matter of vast importance to the whole country, greater 
than the general — is aware of, I believe, for public 
opinion has seemed to be several laps behind the leaders of 
the movement for river and harbor development. ‘There has 
been a change of sentiment recently, however, and this is 
due, I think, to the work that has been performed by the 
National Rivers & Harbors Congress. By their discussion 
of this question they have aroused the public mind, not 
only to the need of better facilities in waterway trans- 
portation, but to the fact that Congress must take the mat- 
ter up as a definite policy, and appropriate for it in a broad 
sense. Heretofore, I am sorry to say, there has been no 
little taint of “practical” politics in appropriations for river 
and harbor improvements, and trades for the benefit of pet 
projects were the expected thing between members of Con- 
zress who needed to strengthen their fences at home. But 
that is a thing of the past. Appropriations are now made 
on the basis of doing the most good for waterway improve- 
ment, rather than putting the politician right with his con- 
stituents. I think the Rivers & Harbors Congress must 
be given credit for these improved conditions, for without 


their aid the public conscience would have slumbered on, 


the old method of barter and trade continued, and actual 
river and harbor improvement would not have been accom- 
plished. 


Waterways Development of Great Importance. 


It is hardly necessary for me to emphasize the importance 
of the development of our waterway transportation. Few 
men are brave enough to attempt to deny it. Our rivers 
are the natural arteries of commerce. | Railroads admit 
their inability to handle the freight traffic now; and the 
tie-up in the busy season yearly testifies to the fact. Relief 
must come through water transportation. If an end could 
be made of delay in getting products to the market, it would 
put millions of dollars every year into the pockets of 
producers and consumers alike, as well as help swell the 
receipts of the transportation companies. In short, water- 
way development means a corresponding increase In the 
amount of freight carried, relief from congestion and con- 
sequent loss to all concerned, and a great advance in the 
practical solution of our freight transportation problem. 

I know that there is a tendency =< certain interested 
circles to deery the movement for the development of our 
waterways, but I think that if it be traced to its source it 
will be found to come from persons who fear it will burt 
the business of the railroads, It is certainly shortsighted 
on their part. Greater carrying facilities will as surely in- 
crease the volume of freight as increased coinage will put 
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more money into circulation. We are approaching a great 
political crisis. There are many new men in Congress, un- 
familiar with public life, whatever their ability may be. 
believe that one of the most important questions they should 
— is this matter of improved waterways and then should 
get in touch with those who have made the subject of river 
and harbor improvement a life study. 





RAILWAY TIMBER SHIPMENTS TO CHINA. 

WASHINGTON, D. C., Dec. 19.—American lumber com- 
panies in 1910 sent timber for railway construction to 
Tsingtau, China, to the extent of 1,127,793 cubie feet, as 
compared with 24,469 feet the year before. The exporta- 
tion of American softwoods in 1910 amounted to 8,565,- 
601 feet, while none was exported in 1909. 





INTERSTATE COMMERCE HEARINGS. 

A hearing was held at Omaha, Neb., December 18, be 
fore Special Examiner Henderson, covering complaints 
4173-Wabrath and Sherwood Lumber Co. vs. C. R. I. & 
P. Ry. Co. et al., and:4441-Meek Lumber Company vs. 
C. B. & Q. R. R. Co. et al. 

A hearing was held at Des Moines, Iowa, December 
14, before Special Examiner Henderson, concerning the 
complaint of the Wheeler Lumber, Bridge & Supply Co. 
vs. St. Louis, Iron Mountain & Southern Ry. Co., docket 
number 4291. 

At St. Louis, Mo., January 29, 1912, before Special 
Examiner Burchmore, a hearing will be held relating to 
I. and S$. No. 59, in the matter of advances in rates 
on staves and headings. 





RECONSIGNMENT PRIVILEGE TIME LIMIT. 

WASHINGTON, D. C., Dec. 18.—In the complaint of the 
C. N. Dietz Lumber Co. vs. Atchison, Topeka & Santa Fe 
Railway Co. et al., submitted March 25, last, that tariffs 
of defendants limit reconsignment privilege under 
through rate to first 48 hours after arrival of ear at 
destination, it was held December 5 by the Interstate 
Commerce Commission that this is not an unreasonable 
limitation and the complaint was dismissed. 


a 


MUST PAY THE LUMBER BILL. 

WASHINGTON, D. C., Dee. 20.—The United States 
Supreme Court this week decided the case of the Beek- 
man Lumber Co. vs. the Acme Harvester Co., holding 
in favor of the lumber company. It appears that in 
1903 the lumber company sued the harvester company 
for $1,453 for lumber sold to the latter concern, which, 
however, had gone into bankruptcy and contested the 
claim. In the Missouri court the lumber company won 
the case. The harvester company appealed to the 
Supreme Court, reciting errors in the case, in 1909, and 
the Supreme Court this week in its decision affirmed the 
decision of the Missouri court. ‘The opinion was pre- 
pared by Justice Day, but announced by Chief Justice 
White, in the absence of Justice Day because of illness 
in family. 








FORESTRY SERVICE IN THE FIELD. 

WaSsHINGTON, D. C., Dec. 19.—William L. Hall, of 
the Forestry Bureau, in an interview recently told the 
following story as to the manner in which data is col- 
lected for the bureau, to be presented to the National 
Forest Reservation Commission which is now meeting in 
Washington, to consider the buying of forest lands by 
the government, for which $2,000,000 is now appro- 
priated annually. 

When the bureau finds a certain tract of land which 
it thinks will be good for its purpose circulars are sent 
out which bring back many replies. An expert is then 
sent out from the bureau, who makes sure that the rep- 
resentations in the answers are correct, and if his report 
is satisfactory a field party is sent out by the bureau. 

These field parties generally consist of from six t 
ten men, headed by the ‘‘ party chief,’’ who is a forester 
of the first rank, and who has had a great deal of 
experience in that line. The other men are generally 
young men either ‘‘ green’’ or else young graduates from 
some one of the forest schools throughout the country. 
Besides these there is an expert lumberman who stays 
with the field party for a time, and makes an estimate 
of the lumber, stating what it would be worth to any 
lumber company buying the same property. It is in a 
large degree in accord with this lumberman’s report that 
the government pays for the property purchased. 

The salaries of these men range from $600 a year to 
$2,400, with their living included. Their work begins at 
7 in the morning and generally ends at dusk, although 
when conditions will allow work is continued until they 
have finished. They often have funny experiences, as 
can be seen in one of the pictures, where a field party 
has run into a mountain still and is using it for their 
own convenience and comfort. This still was demolished: 
afterwards by the government. 

The camp of the party is generally situated near a rail- 
way, where the men can he reached by the bureau if 
necessary. They have their own provisions sent by the 





FIELD PARTIES OF THE FOREST SERVICE AND THEIR MANNER 


government and also take their own cook with them, so 
that they are not bothered by the character of the sur- 
rounding country, and do not rely upon it for their sus- 
tenance. 

When the actual work is in progress the party is sub- 
divided into smaller parties of two men each, one a com- 
pass man and the other an estimator. The timber is 
estimated on chain lengths, 20 chains apart. This gives 
an estimate from 5 to 10 percent. The size and hight 
of the trees and how many logs each will make are also 
taken into consideration. Besides this work the two men 
in each party make an ‘‘estimate of stand’’ and maps 
of the country for the bureau. 

According to the statistics obtainable at the bureau 
about 450,000 acres of land have been covered by these 
field parties, but the purchase price of only 130,000 
acres has been agreed upon between the government and 
the owners. It is expected that the remainder of the 
land examined will be negotiated for in a short time. 
All of this land will be considered by the National Forest 
Reservation Commission, which will hold sessions during 
the winter in Washington. The bill calls for an appro- 
priation of $2,000,000 with which to buy these lands and 
also to pay for the examining of them. 

The accompanying illustrations show something of the 
men who are employed in doing this work and the way 
in which they live. 

ee 

WORK OF THE INTERSTATE COMMISSION. 

WASHINGTON, D. C., Dee. 20.—The annual report of 
the Interstate Commerce Commission transmitted to Con- 
gress today, besides containing the usual review of the 
year’s work, sharply defines at considerable length the 
issue between the Commission and the Commerce Court 
in the transcontinental rate cases, involving the short 
haul to Spokane and other interior points as compared 
with coast rates. It will be recalled that the Commission 
ordered a reduction of the rates to interior points; that 
the Commerce Court enjoined the order and that the 
matter has been carried to the United States Supreme 
Court. The report of the Commission in effect states 
that water competition is practically a dead factor be- 
cause of the control of steamships by the railroad com- 
panies and that, even if it were not, there would, be no 
justification for a system of rates which disregards 
transportation economics for the purpose of building up 
water-side markets at the expense of all interior terri- 
tory. The Commission also reiterates its view that the 
fixing of reasonable rates is a special legislative func 
tion belonging to the Commission, which can not be 
usurped by courts of law. 

During the year 881 formal complaints were filed and 
the Commission itself initiated twelve proceedings of 
inquiry. There were 652 cases disposed of embodying 
507 formal decisions. There were also 43 investigations 
and suspensions of tariff changes and an aggregate of 
about 15,000 minor cases involving freight claims, formal 
complaints and applications for relief from the operation 
of the long and short haul clause. 








MILLING-IN-TRANSIT. 

3RISTOL, VA.-TENN., Dec. 20.—Hardwood lumbermen 
are anxiously awaiting a decision by the Interstate Com- 
merce Commission in the case of the Peter-MeCain Lum- 
ber Co. and others of Bristol, against the Southern, 
Norfolk & Western and Virginia & Southwestern Rail- 
roads. This case involves the milling-in-transit charge 
in Bristol and a favorable decision will be of the very 
greatest benefit to the lumber industry of Bristol. All 
the local lumbermen are named as complainants against 
the railroads and are eagerly awaiting final decision in 
the case by the commission, which likely will come very 
shortly after the first of the year. The railroads arbi- 
trarily doubled the milling-in-transit charge at Bristol 
and the lumber interests promptly went before the Inter- 
state Commerce Commission and asked relief on the 
ground that the charge is unreasonably excessive. The 
commission last week passed on the companion case to 
that of the Bristol lumbermen—George M. Speigle & 
Co., of Newport, Tenn., against the Southern Railway, 
and ordered reparation for the lumber company. 
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DEMURRAGE BUREAU’S TROUBLES. 

NEW ORLEANS, LA., Dec. 18.—Some interest has been 
roused among lumbermen and other shippers by a semi- 
official announcement that the Southern Demurrage & 
Storage Bureau would go out of existence on January 
1, by reason of the withdrawal of the roads which are 
members of it. The bureau some years ago succeeded 
the Southern Car Service Bureau, with which local ex- 
porters had several set-tos over the question of demur- 
rage and free time. A few shippers are under the im- 
pression that its dissolution will have the effect of re- 
ducing the demurrage charges, but railroad men say that 
the only change will be in the methods of administration, 
every road performing for itself, or through some joint 
agent, the functions hitherto performed by the demur- 
rage bureau. 
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: Timber Loans + 


We are prepared to make loans ' 
in amounts of $200,000 and i 
upwards secured by first mort- 
gage on high grade accessible 3 
standing timber owned by estab- 


@ 
+ 
} lished, going lumber companies. 
4 
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Correspondence and personal interviews invited. 


Devitt, Tremble & Co. 6 


BANKERS 8 
First National Bank Building, CHICAGO. | 
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This House Makes an Exclusive Specialty of - 


Loans to Lumbermen 


Timber Lands 


Its management has for many years engaged 
in the timberland bond business, is thoroughly 
familiar with the needs of lumbermen. 
Companies desiring financial assistance will 
find it to their advantage to have council 
with us. 


Loans from $100,000.00 upwards. 


F. A. BREWER & CO. 


Timber Land Bonds 
® Com. Nat’! Bank Bidg., 





CHICAGO 








Canadian and American 


TIMBER BONDS 


We are in a position to make loans on high 
grade Canadian or United States timber, secured 
by first mortgages. Proceeds can be used 
to enlarge operations, buy additional timber, 
refund indebtedness, etc. Bonds payable seri- 
ally at definite periods. 


Detailed reports of cruises of timber in any 
part of the world, made by cruisers of experi- 
ence. 

Correspondence Invited. 


LUMBERMEN’S TRUST CO., 


LIMITED. 


Metropolitan Building, VANCOUVER, B. C. 

















OF LIVING IN THE FIELD. 





AMERICAN LUMBERMAN 


DECEMBER 23, 1911. 





























“I 
0 
j 


I LOANS 
TIMBER LANDS | 


For Long Periods of Time in 
ms Amounts From $100,000 Up. 
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We have been in the lumber business for over 
thirty years. 


4 We now control and operate a number of mills. u 


We have been loaning money to lumbermen 
for many years. 


nl These facts make us especially fitted to know n 
the wants of lumbermen, and to meet them, 


Lyon, Gary & Company 
L 140 S. Dearborn St.,. CHICAGO nN 
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Mr. Saw-Mill Manager, 
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Don’t wait a month to know your ‘‘cost’? 
.of operation: Install 


WAY’S PAY-ROLL SYSTEM 


and know “‘each day’’ the exact cost for each depart- 
ment including labor and supplies. It’s a convenience 
to the bookkeeper and cashier; it reduces timekeep- 
ers’ work eight-tenths; it saves the COMPANY in 
dollars and cents many times its cost, for it is im- 
possible for any employee to overdraw, and no sur- 
plus employees can be engaged about any depart- 
ment without the Managers’ immediate knowledge. 


Write for sample, stating whether weekly, 
semi-monthly, or monthly closing is wanted. 


THAD. WAY BUSINESS-FORMS COMPANY 


q PRENTICE, (Marengo Co.) ALA. al 











BUY TREES AND GET RICH 


W. I. EWAIRT 


TIMBER LAND 
INVESTMENT BROKER 


826-7 Henry Building, SEATTLE, WASH. 








. —— 











JASPER LEMIEUX FREDERICK LEMIEUX F, H. DAY 


LEMIEUX BROTHERS & COMPANY 
TIMBER ESTIMATORS 


Phone Main 2479 








British Columbia Timber Lands 


EXCLUSIVELY 
All properties offered have first been examined by 
my own men. Will act_as agent for purchasers. 


Correspondence solicited from 
bonafide investors only. 


W.L. KEATE ‘irseimoun's# Vancouver, B. C. 




















TREATING RAILROAD TIES. 





Extensive Experiments in the Use of Hardwood 
ux > Timber for Cross Ties. 


Last year the railroads of the United States purchased 
148,000,000 ties which, at the point of purchase, cost 
nearly $76,000,000. Up to the present time the oaks, 
and chiefly the white oaks, have been the great source 
of tie supply and last year they furnished 46 percent 
of all the ties used. Oak, however, is becoming too 
valuable for ties and, as in other lines of wood utiliza 
tion, the search for substitutes is going on steadily. 
However, so far as ties are concerned, odkeiitehion has not 
been made by the use of dissimilar materials, but by the 
use of other kinds of wood. This fact is clearly demon- 
strated by the census reports, which show that in 1910 
the railroads purchased 3,740,000 gum, beech, maple and 
elm ties, compared with only 670,000 ties of these kinds 
two years earlier. The.rapidly increasing use of these 
woods is due entirely to the development of practical 
wood preservative processes, since without chemical 
treatments they would not last long enough to make 
their use profitable. That tie treating is now a regular 
operation on the part of many railroads is evidenced 
by the fact that 30,000,000 ties ‘were impregnated last 
year. It is recognized as sound railroad policy to pur- 
chase the naturally cheaper and less durable woods, and 
by preservative treatment give them a longer life than 
that possessed by the old time tie woods without treat- 
ment. 

The progressive spirit with which the leading rail- 
roads have taken up and are constantly investigating 











DRILLING HOLES IN HARDWOOD TIES. 


problems in the use of timber is well exemplified in a 
recent codperative experiment by the Chicago, Milwaukee 
& St. Paul Railway Company and the United States 
Forest Products Laboratory, at Madison, Wis. The 
material used was 1,700 hard maple and red oak standard 
cross ties, which were given preservative treatments of 
six standard types at the laboratory. The empty and 
full cell, with coal-tar creosote were the treatments used, 
the first giving an absorption of four to six cubic pounds, 
and the second one of twelve pounds to the cubic foot. 
The zine-creosote process developed by the Forest Service 
gave an impregnation of one-half* pound dry zine 
chloride and of three to four pounds of creosote to the 
cubic foot. The card process with the same quanties 
of zine chloride and creosote as in the preceding and the 
Burnettizing process gave an impregnation of one-half 
pound of dry zine chloride, and a crude oil treatment 
to the amount of twenty pounds to the cubic foot. Each 
one of the treatments was given to 100 ties of each 
kind, and in addition 100 ties were used untreated for 
comparison. Careful tests were made to determine the 
condition of the wood at the time of treatment, the 
penetration of the preservative, and all data recorded 
which will throw any light upon the behavior of the ties 
in use. 

Following the treatment and subsequent seasoning, the 
ties were laid in the roadbed of the Chicago, Milwaukee 
& St. Paul company near Hartford, Wis., where they will 
be subject to all the usual conditions of wear and decay. 
With half of them tie plates and screw spikes were used 
to reduce the wear. Ordinary spikes without plates were 
used for the others. ‘The ties were marked with number- 
ing nails, and so far as possible laid consecutivély in 
order to assist future observations. Their exact loca- 











LAYING TEST TRACK NDAR HARTFORD, WIS. 


tion has been recorded upon a map, together with all 
necessary notes upon kind of ballast in which set, drain- 
age etc. The Forest Service will inspect the test track 
once a year, and make a report to the company upon the 
extent of decay, the rail wear and the holding power of 
the spikes. Ties removed by the railroad company will 
be held for inspection by the Forest Service before 
being destroyed, so that finally complete and authorita- 
tive data will be obtained for the guidance of the rail- 
road company in its future use of hardwood ties. 


LUMBER INSURANCE COST. 


Remedies for Excessive Rates—Fire Insurance Cam- 
paign to Limit Uses of Lumber. 








George H. Holt, of Chicago, chairman of the insurance 
committee of the National Wholesale Lumber Dealers’ 
Association, has addressed the following communication 
to the board of directors of the association: 


The chairman has not called a meeting of the committee or 
suggested any action by it since the meeting of your associa 
tion in Chicago for the reason, on the one hand, that progress 
appeared to be making in so many different directions and 
along 80 many different lines that your committee might well 
await further developments from these different activities. On 
the other hand, there seemed to be no emergency requiring the 
special action of this committee. 

Your chairman has received a letter from Mr. Bond, a mem- 
ber of the committee, stating that he had ‘been advised that 
board companies were cutting fire insurance rates on lumber 
in some sections but that no such cuts had been applied to 
Oswego or Buffalo or Tonawanda. He suggested that if the 
Tonawanda and Buffalo lumbermen would get together and han- 
die the matter in a proper way they might get results. 

If the insurance committee can be of any assistance to the 
members at those centers or at any other point, I would be 
very glad to take up this subject with them upon their re- 
quest, and I have no doubt that the experience which I am 
having in other centers and for other industries might serve 
to indicate methods of informing members of their rights and 
remedies. 

For example, I may call attention to the fact that the Louis- 
ville (Ky.) Board of ‘Trade, having tried for three years to 
obtain recognition from the underwriters for improvements in 
the loss record and in fire protection and having failed, con- 
sulted me about the matter, and I undertook to direct a cam- 
paign for them which is making very rapid progress and which 
will result in greatly lessening the cost of insurance not only 
in the city of Louisville but in the whole state of Kentucky. 
This was done in spite of the opposition of the Board of 
Underwriters of Louisville, one of the most strongly intrenched 
boards in the country. 


Laws to Lessen Burden. 


We are recommending in this case and hope to obtain the 
passage of a law providing a state rating board, substantially 
upon the lines of the Texas law, which has proved not only 
very effective but of benefit both to the insurance companies 
and to the public. Texas is obtaining its insurance probably 
at a lower cost in proportion to losses than any other State in 
the Union, excepting footences such as West Virginia, where 
exceptionally large losses, amounting in value to the size of 
conflagrations, have overbalanced the annual experience for the 
year. 

I have been in communication with all of the state commis 
sioners or boards who are responsible for the operation of 
the different forms of state rating laws and find that without 
excepticn they believe that the measures have been beneficial 
both to the public and to the companies, and while they differ 
in detail snd while it may be too early to determine with 
finality which of the forms or which of the details are the best, 
it is perfectly clear that the experience of these states is 
favorable to State control. 

The fact that no companies have withdrawn from the states 
having laws and that in some cases more companies are now 
writing than were in the field before the passage of the law, 
is an indication that the insurance companies at least are 
willing to do business under them. bd 


Overcharge a Distinct Handicap. 


Any lumber merchant or manufacturer whose plant or prop 
erty is overcharged in comparison with a possible competitor, 
near or far, is handicapped to that extent. But this is not 
the most serious feature to him. The really serious feature is 
that his zone of business activity is likewise handicapped and 
that while his competitor is dealing with customers who are 
freo from that handicap, the business of the competitor will 
naturally grow more rapidly and more profitably than the busi- 
ness of the handicapped dealer. 

The palliation in rates which has been effected by fire in- 
surance organizations among lumbermen has tended to blind lum- 
bermen.to the larger view of their relation to the community. 
The individual or company may have lowered his private cost 
of insurance. It may have made a satisfactory profit out of 
the investment of capital and effort in fire insurance but it has 
faikd to grasp the significance of the enormous economic waste 
and excessive cust which has fallen upon his customers and 
which it has no adequate capital to meet and has very little 
purpose of relieving. 

While the individuals who are profiting through their under- 
writing connections or investments are a minority of the Na- 
tional Wholesale Lumber Dealers’ Association and of other lum- 
ber associations, and while they have in their turn been useful 
to the industry in a limited way, I am disposed to believe that 
under the changing conditions amounting almost to a revolution 
in the insurance business, that they are and will be a decided 
drag or handicap upon the lumber business unless they correct 
their horizon and adapt their policy to the changing conditions. 


The Fire Insurance Propaganda. 


I call attention especially to the fact that it is the fire 
insurance propaganda which is aggressively engaged in the 
campaign of limiting the use of lumber and lumber products, 
and to that extent in destroying the market for our products. 
If the facts were against the lumbermen and if there were no 
better way of eliminating fire waste than by destroying the 
market for lumber, we should as good citizens readjust ourselves 
to that condition, but that is not the fact. 

Fireproof construction eliminates some hazard but unless con- 
tents and life within fireproof structures are protected by auto- 
matic sprinklers or equivalent devices, the loss of life and prop- 
erty will go on and, because of the increase of height and area 
and of concentration of values in cities beyond the power of 
eontrol by old devices for fire extinguishment, they will doubt- 
less greatly increase. It is an engineering certainty, that unless 
adequate provision is made for these new hazards a new thing 
in the world, an aerial conflogration in high buildings, will 
result. 

Lumbermen have the strongest possible reasons for inaugura- 
ting a campaign against the campaign which is in_ progress 
throughout the country by the forces and money of fire insurance 
interests. ae 

The National Wholesale Lumber Dealers’ Association, operat- 
ing through its members and similar organizations in the differ- 
ent cities in which they are located, could become a great 
force and influence to bring about sane conditions of business 
and normal conditions of fire waste to the end that the paralyz- 
ing annual loss of capital which perpetuates itself through the 
insurance tax may be controlled. This nation has become a world 
power and its commerce must be world commerce. How can it 
earry forever the frightful handicap of fire waste and fire in- 
surance cost and still win against its unweighted competitors? 

If the attention of those lumbermen and employees who 
are now engaged in selling class insurance for a small or no 
profit could be diverted to the purposes and activities above indi- 
eated, the whole country would benefit, and with it the lumber 
industry. 

This effort ought to be codrdinated and directed by a single 
and competent intelligence or organization, with a well defined 
and far reaching permanent policy. 
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NORTH CAROLINA TIMBER. 


Extraordinary Development in Virgin Tracts—Scope 
and Purposes of the Enterprise. 


ASHEVILLE, N. C., Dec. 20.—The greatest development 
of timber resources in this locality is now being under- 
taken through the organization of the Asheville Timber 
Corporation as the holder of vast timber tracts in west- 
ern North Carolina. 

S. Montgomery Smith and associates, who have re- 
cently opened for development the spruce properties 
around Mount Mitchell, have secured options on sub- 
stantially all the remaining spruce tracts in western 
North Carolina outside of the Champion Lumber Company 
and its allied interests. The properties secured include 
over 250,000 acres and contain about 1,250,000,000 feet 
of spruce, 600,000,000 feet of hemlock and 1,100,000,000 
feet of hardwoods. All the properties are virgin forest 
and of the very highest grade. Among the hardwoods 
are the best stands of poplar and cherry that ever grew 
in this region. 

The properties are located in four groups but all are 
within seventy-five miles of Asheville and tributary to 
that city. Asheville is to be made the headquarters 
and manufacturing point for all the timber. Saw mills 
to a total capacity of 500,000 feet a day, stave mills of 
proportionate capacity to work up the inferior timber, a 
pulp mill of large capacity and a tannic acid plant 
will be among the industries to be installed. A nota- 
ble feature of the development is the complete utiliza- 
tion of all the sawdust and other mill waste from all 
the mills at one central power plant, converting it into 
electric power to supply all the mills and factories 
from which the waste is produced, besides a surplus 
to operate the big ground wood pulp mill, which is a 
large consumer of power. ‘The operation of all the 
plants by electric power eliminates the fire risk to the 
utmost, and it is contemplated that practically all the 
buildings be of concrete. 

The timber holding company will not itself operate 
any mills but will sell specific amounts of stumpage 
to reliable operators, to supply them for a definite period 
of years. The timber company will provide the rail- 
road transportation from each tract so that the mill 
operators secure their logs at practically uniform prices 
delivered, regardless of what tract the actual timber is 
eut from. 

The manifest advantage of a location at one central 
point, especially so large and attractive a town as Ashe- 
ville, is a great inducement to every operator, and saves 
the necessity of investing a lot of money in houses 
for employees and makes commissaries unnecessary. The 
great production from these combined industries makes 
so large a volume that Asheville will become at once the 
most important center for lumber buyers in a great region 
and second, it is predicted, to no other producing market 
in the South. 

A feature of the woods management will be the placing 
of the operations substantially under United States 
Forest Service supervision. Systematic logging in the 
fewest areas at a time lessens the investment in logging 
rdilroads. Fire protection under government supervision 
minimizes the risk from that source. Co-operation of 
all the several interests will secure the most favorable 
freight rates; definite assurance of this has already been 
secured, 

The great volume of raw material produced will be 
the incentive for the location of all manner of wood- 
working industries. Hardwood flooring and trim, doors, 
sash and blinds, veneer, veneer doors, furniture, vehicles, 
boxes and no end of smaller industries will be able to 
secure material for twenty years’ operation from the 
lands actually under control, so that all chances on 
that seore are eliminated. 

This enterprise has been brought to its present almost 
assured success in a brief time. All of the land has 


been secured within less than one month. Several large 
mill operators are already committed to the plan and 
pending negotiations leave no doubt that the full com- 
plement will be made up at once. 





HOLIDAY GREETINGS. 


The part that printing has performed in bringing 
about the world’s advancement in a purely educational 
way has been a theme for writers and teachers almost 
ever since the art of printing was invented. Like many 
other arts, however, printing has broadened its sphere to 
include, besides instruction, entertainment and the grati- 
fication of other senses not necessarily allied with edu- 
cation. 

That the Regan Printing Co., of Chicago, has a just 
conception of the place occupied by printing in history 
and in modern commercial life is indicated by a little 
booklet of holiday greetings recently issued for distribu- 
tion among friends, entitled, ‘‘ Printing and the Brother- 
hood of Man,’’ and presenting in a very brief rime 
the benefits that the art of-printing has brought to 
humanity. The entire rime is worthy of reprinting, but 
the closing stanza especially summarizes the great work 
wrought by printing: 

’Tis printing’s made us brothers, 
Then glorify its name; 

Liberty, Thought and Action 
Through the art of printing came. 

The enterprise that characterizes the Regan Printing 
House and the position it occupies in the commercial 
world are embodied in its slogan, ‘‘ We never sleep.’’ 


WOOD BLOCK PAVING | 


OFFERS TO ESTABLISH PLANT. 


TACOMA, WASH., Dee. 18.—The Commercial Club 
trustees at their last meeting adopted a resolution sup- 
porting the action of the lumbermen in urging the city 
commission to investigate the merits of carbolineum. 
Millmen are very desirous of getting the Carbolineum 
Wood Preserving Company to locate a plant here for the 
manufacture of wood paving blocks. The company has a 
contract for treating the timber to be used in connection 
with the new steel bridge across the city waterway with 
creosote and has offered to establish a plant if the city 
will permit a change in specifications so that the car- 
bolineum process may be used instead of creosote. Mill- 
men generally are confident that a large industry can be 
built up for the manufacture of wood paving blocks when 
treated by the carbolineum process, 

















POPULAR IN THE SOUTH. 


ATLANTA, GA., Dec. 19.—A new market has opened 
up here in the demand for materials for wood block 
pavement. A plant on the outskirts of the city for 
the manufacture of these blocks is sending shipments 
as far as Chicago, and recently sold a large supply to 
New Orleans. The management reports that the use 
of wood block pavement is spreading throughout the 
South. Orders for wood blocks were received last week 
from three cities in Georgia. 





PENSACOLA TO HAVE PLANT. 


PENSACOLA, FLA., Dec. 18.—Considerable timber is to 
be used here during the next few months in the manu 
facture of creosoted wood block paving, a contracting 
company having decided to move its plant to this city, 
and not only manufacture blocks for the paving of about 
six miles of streets but to supply the demand from other 
points. 
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GROUP OF EIGHT.POPLAR TREES ON MURCHISON BOUNDARY, MOUNT MITCHELL, NEAR ASHEVILLE, N. 
. C€., IN THE HOLDINGS OF THE ASHEVILLE TIMBER CORPORATION. 
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Leading Gasoline Truck 
of America 


In the LUMBER Field. 




















WINTER weather is no barrier to the operation of the 

“Mack” Truck. Many are now in continuous service 
in the lumber producing country as well as at the largest dis- 
tributing points in all parts of the United States. The “Mack” 
is an all-the-year-round-truck designed to meet every require- 
ment of the lumber trade and is fitted out with every new 
device and improvement to facilitate the handling and trans- 
portation of lumber. We build the “Mack” in all sizes and 
all types from | to 714 tons. Write us your requirements, and we 
will gladly submit estimate on cost of installation. In the mean- 
time, send for ““Mack"’ booklet which deals with the transpor- 
tation problem of to-day in a most intelligent manner. It's free. 


International Motor Co. 


Executive Offices: Works: 
30 Church Street, ALLENTOWN, Pa. 
NEW YORK. PLAINFIELD, N. J. 














( Sales and Service Stations in all large cities. 
_ P 
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‘ail Co A L Steam 


IMMEDIATE SHIPMENT 


Springfield, tl. 
Clinton, Ind. 
Fairmont, W.Va. 


Harrisburg, Ill. 
Linton, Ind. 
Cambridge, O. 


Capacity 7,000,000 TONS Annuatty 


WE WANT YOUR ORDERS. 


O’GARA COAL CO. 


PRODUCERS 
minneaPoLis CHICAGO invianaro.is 


Spruce—N. C. Pine—White Pine 
Cypress : 


We charge only what is necessary to 
bring the best to you at a proper busi- 
ness profit—no more. We want your 
future business just as much as we 


would like the first order. 


STONE, 
HERSHEY & GIBSON 


776 Broad St., NEWARK, N. J. 
NEW YORK OFFICE, - 18 Broadway. 


GEC. D. EMERY COMPANY 
MAHOGANY and 
SPANISH CEDAR 


MAHOGANY AND CEDAR VENEERS 
Office, Mill, Yard and Salesrooms: 
Nos. 1 to 41 Broadway, CHELSEA, MASS. 





OUR PRICES RIGHT. 
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The CarDal Lumber Co. 


MANUFACTURERS 


Yellow Pine 


General Office: Heyworth Bldg., Chicago. 
Mills: Pinebur, Miss. 


Our specialty timbers and kiln dried 1” stock. 


—~-——~—- 























—=—=1c—S1c—a00 200¢ a 


Best Service in The Best Wosd § =| 











Louisiana Red Cypress 


Inquiries Solicited 


FRANKLIN GREENWOOD, 


Railway Exchange, CHICAGO 
lune 2c 2c OC — 
a . c- ") 


Established 1881 


° ° /EVL 4 AL AW. Z 
W. B. CRANE AND COMPANY 
MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBER and TIES, 
CEDAR POSTS, YELLOW PINE, FIR TIMBER. 
Specialty: OAK TIMBER, PLANK, ETC. 


General Office, = and Planing Mills: 22nd, Sengamen and Morgan Sts. 
Long Distance Phones ' Canal 3190-3191 


{ Mills at Falcon, Miss. CHICAGO 





























Pilsen Lumber Company } 


WHITE PINE, 
HEMLOCK, 





Quick shipments from our 
mills or from a large stock in 
our seven acres of yard at 


Laflin and 22nd Streets, YELLOW PINE, 
CHICAGO. LATH & SHINGLES. 
STRAIGHT OR MIXED CARS. 














WHITE STAR LUMBER CO. 


613 Monadnock Block, Chicago, Ill. 


Manufacturers of HARRISON Jobbers of 
HEMLOCK 4012 YELLOW PINE 
and CEDAR || Mills at Mattoon, Wis. || Fir & Red Cedar 














D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C.E. CONKLIN, Sec’y & Treas. 
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Wisconsin Hemlock 
MICHIGAN WHITE CEDAR 


C. H. Worcester Company, 


CHICAGO. 





























J.L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish to Sell. 
108 LaSalle Street ss CHICAGO, ILL. 


Frank I. Abbott Lumber Co. 7 


Mixed Cars of 


Pine and Kiln Dried Hardwoods 


of all Kinds. 
1 2244-2252 Laflin Street, - 

















CHICAGO. 




















Established 1890, 


Builders’ Commercial Agency 


618 Chamber of Commerce Bldg., CHICAGO. 


A rating guide to the contracting trade of Cook county for 
Cook county dealers. Collections and [Mechanics Liens. 
Telephone, Main 4504. 

















CANADIAN TRADE NEWS 








AS TO AMERICAN ROUGH LUMBER COMPETI- 
TION. 


OftTawa, Ont., Dee. 18.—Considerable capital is being 
made by the enemies of free lumber of an item which is 
going the rounds of the press to the effect that one of 
the large lumber operators of Alberta, John Walters, 
who owns mills in Edmonton and Strathcona, has decided 
to abandon operations for this winter because he can not 
meet the competition of rough lumber which comes in 
from the States duty free. 


The announcement that Mr. Walters is dise continuing 
his operations for this winter may be true, but it is hard 
to see how this can be attributed to competition from 
American lumber. Practically all the lumber produced in 
Alberta is consumed locally and therefore can be sold at 
a profit even in the face of the most deterrent outside 
competition. The Alberta lumber manufacturers are 
making money; they do not pay the heavy freight charges 
levied against the mountain and Coast manufacturers and 
are able, on the average of the year’s output, to under- 
sell all competitors. 

The average selling price of the millrun Jumber output 
of Alberta in 1910 was $15.11 a thousand at the mill. 
This lumber was all cut from Dominion government land, 
on which the carrying charges are lower than elsewhere 
in Canada, The lumber manufacturers of Alberta pay 
yearly $3 a square mile ground rent for their limits and 
50 cents a thousand feet for their stumpage when they 
cut the timber. The cost of manufacturing the timber is 
not high. Competent labor can be secured for $30 to 
$35 a month. It is safe to say that the costs of stump- 
age, logging and sawing combined do not reach $8 a 
thousand. That this is the case is indicated by the 
profits of one mill on the eastern slope of the Rockies, 
which cleared over $7 a thousand on all lumber manu- 
factured last syear. It is probable that in Edmonton, 
where the Walters mills are situated, profits are not so 
good, as the logs have to be driven long distances in the 
North Saskatchewan and are frequently hung up, or in 
cases of freshets are carried down the river past Kdmon- 
ton and lost. , 

That the sawmill business is not suffering in Alberta 
is evident from the facts that the holdings of Senator 
Peter McLaren have recently been sold at a good price 
to interests allied with the Standard Chemie: : Company, 
who are going to double the output; that T. A. Burrows, 
one of the largest manufacturers in the hin provinces, 
is putting up new mills to cut his limits on McLeod 
River; that former Timber Inspector Magach has organ- 
ized the Jasper Forest Sawmill Company and is cutting 
on the Grand Trunk Pacific. 

There is no doubt about the trouble the British Colum- 
bia lumbermen are having to meet American competition 
in the prairies, but free lumber has not yet reduced the 
profits of the Alberta lumbermen. They are too close to 
the consumer. 





FEDERAL SALES OF FOREST RESERVE TIMBER. 


Orrawa, ON'., Dee. 18.—'The first sales of timber from 
the Federal forest reserves are now being prepared by 
the forestry branch of the Department of the Interior. 
Officers of the forestry branch have recently investi- 
gated the methods of handling timber sales in United 
States national forests and, as a result, practically the 
same methods are being followed in Canada as have 
proved satisfactory in the United States. 

All the timber now offered for sale is on the Riding 
Mountain ‘forest reserve in Manitoba. One block of 
dead timber covering about 18 square miles, a mix 
ture of spruce, jackpine and tamarack, has been put 
up at an upset price of $2 a thousand. There is a 
great demand for this timber from the prairie settle- 
ments surrounding the forest reserve. 

Three blocks of spruce are being put up for sale. 
Because of the great scarcity of spruce timber in this 
district the timber sales are being handled under some- 
what unique conditions. Every settler in the district is 
entitled to a yearly supply of 9,000 feet of spruce. For 
this timber the settlers pay a fixed stumpage of $3 a 
thousand. The mill owner bidding highest for the privi- 
lege secures the right to log and saw the timber for the 
settlers, at a fixed price a ‘thousand. 

Provision has been made on each of the four sales for 
the marking of all the timber to be cut, the lopping and 
seattering of all the brush and the utilization of all the 
merchantable timber. 





FROM THE CANADIAN CAPITAL. 


OrrawA, ONt., Dee. 19.—Many shantymen have re- 
turned to the city on account of the absence of snow, 
which retards work. About a foot of snow fell in the 
northern woods, but every inch of it went last week. 
Nothing can be done with horses except skidding. 

J. KF. Munro, president of the Massey Lumber Co., 
with headquarters at Pembroke, was one of the success- 
ful Liberal condidates last election. Mr. Munro, how- 
ever, has resigned his seat for North Renfrew in favor 
of George P. Graham, former minister of railways in 
the Laurier Cabinet. Mr. Graham is the prospective 
leader of the Liberal party, and Mr. Munro sacrificed 
his seat to allow him to enter parliament. 

W. C. Edwards & Co. had a good year in sawing. 
Their output for the season will approximate 100,000,000 
feet. Edwards & Co. now saw more lumber than any 
other concern in the Ottawa valley. J. R. Booth has re- 
stricted his sawing business and has gone into manufac- 


turing in pulp, sulphite paper and heavy, thick cardboard 
for walls and ceilings of houses. 

The Shepard & Morse Lumber Co. has had a good 
year. The output of its mill at Hintonburg compares 
favorably with that of other years. 





FROM THE CANADIAN METROPOLIS. 


MONTREAL, QuE., Dec. 18.—Reports from the camps 
show complaints of the extremely mild weather, which 
has made it difficult for lumbermen to go into the woods 
and get their camps in readiness for the winter’s cut. 

Figures just compiled show that traffic through the 
Lachine canal for the last season was greater than for 
any previous year. The vessels to pass through num- 
bered 5,738, an increase of 157 over the previous seas.n. 
The total tonnage of the ships passing through the caaal 
was 3,761,000. Lumber to the amount of 180,560 tons 
(allowing 600 feet for one ton) was carried through, 
while pulpwood amounted to 102,545 cords. 

The Peter Lyall & Sons Construction Company, the 
largest builder and contractor in Canada, recently in- 
creased its capital to a total of almost $5,000,000. 

Statistics of the lumber bought by furniture and ear 
manufacturers in Canada in 1910 show that 117,893,000 
board feet of timber were used, worth $2,987,210, at an 
average value of $25.35 a thousand. Of this 65 percent 
was native wood at $20.82, while the imported wood cost 
$33.86 a thousand. Ontario was the principal consumer, 
using over 50 percent of the total amount. About one* 
third was used in Quebec and the remaining 15 percent 
was consumed in Nova Scotia. Prince Edward Island 
used a negligible quantity. 





FROM THE CANADIAN NORTHWEST. 


VANCOUVER, B. C., Dee. 18.—Local lumber manufae- 
turers were interested in the article in the AMERICAN 
IAUMBERMAN of December 2 relative to manufacturing 
alcohol from refuse wood. Perhaps nowhere is there 
greater waste of timber than on the Pacifie coast, and at 
different times methods have been suggested to turn it 
to profitable account. ‘''wo years ago a turpentine manu- 
factory was started at New Westminster, but this evi- 
dently did not materialize, for nothing has been heard of 
it since. More recently, a pulp mill was started, the 
process to utilize any and all kinds of wood refuse. 
This also is inactive. Only this year experiments were 
made by the Weyerhaeuser mill at Chemainus to see 
what results could be obtained, and old world chemists 
showed that there was big money if the refuse was profit- 
ably treated. 

The B. C. Lumber & Shingle Manufacturers, Limited, 
has complained to the city council regarding the action 
of railway companies securing all their lumber supplies 
from across the border. The instance was when the 
(Great Northern applied for the city’s influence to obtain 
the government dredge to clear a channel in front of its 
new wharves. The lumber manufacturers pointed out 
that the local mills were not asked for any quotation 
for Great Northern supplies, and the Grand Trunk 
Pacifie also came in for criticism. Whether that had 
an influence or not, the railway company did not get the 
dredge, the order coming from Ottawa to proceed with 
the work laid out. 

Electricity is coming into vogue as a motive power 
for mills on the lower mainland, where the B. C, Electric 
Railway Company, with its subsidiary Vancouver Power 
Company, and the Western Canada Power Company are 
developing large waterpowers. J. Moir, who has a shin- 
gle mill run by electricity at Chilliwack, may add a small 
saw mill next season. The new mill for Heaps & Co., a 
large concern at Ruskin, will use the same kind of power. 
The Coquitlam Sawmill Company, another new concern, 
will also use electricity. The capacity of its mill is 
30,000 feet daily. 

‘A recent visitor was Anthony Ludgate, of Pembroke, 
Ont., who went north to inspect his limits at Kitsumyga- 
lum, Skeena river. It is the intention to erect a saw 
mill by the time the Grand Trunk Pacifie extension is 
completed. 

The Luellwitz Lumber Company, Spokane, owning 
white pine and spruce limits in east Kootenay, 172 miles 
from Spokane, contemplates building a mill next season. 





FANCY PICKET MACHINERY WANTED. 


The AMERICAN LUMBERMAN is in receipt of an inquiry 
from one of its readers, a large manufacturer of lum- 
ber, who desires to be put into communication with 
manufacturers of faney picket machinery. Machinery 
concerns prepared to supply machines of this character 
will be furnished the name of the inquirer upon request. 





NEW RETAIL LUMBER YARD. 


THIEF RivER FALLS, MINN., Dec. 18.—The Prichard 
Stone Co., of this city, has purchased a site for a retail 
lumber yard and will build sheds and put in a complete 
stock at Thief River Falls. W. W. Prichard, Sr., who 
for many years was a prominent retailer in northwestern 
Towa and for a number of years was the cashier and 
principal owner of the First National Bank of Thiet 
River Falls, is the active factor in the deal, and will have 
strong financial codperation in the venture. He has pur 
chased for one of his sons a half interest in one of the 
large implement firms of the city, and the two businesses 
will be closely related. 
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FOREIGN TRADE NEWS 


FROM THE WORLD’S METROPOLIS. 
[Special correspondence of the AMERICAN LUMBERMAN.] 
LONDON, ENGLAND, Dec. 9.—The improved position alluded 

to a month ago has continued. Imports during November 
were on a moderate scale and the London dock stock now 
stands at a very reasonable level considering the time of 
the year, and the demand keeps up well. Pitch pine in 
particular is vegy firm, and prices for sawn timber are 
likely to be higher in the near future as vevy little wood is 
now being offered on this side in view of the strong demand 
from the River Plate. A good business also is being done 
in American hardwoods and mahogany, although business is 
not so brisk as it was in the former. Freights are still very 
high, and this state of things will continue until the cotton 
season is over, when timber cargoes will again be welcomed, 
but this will not yet be the case for several months. 
London Dock Stocks. 
On December 1 the stock stood as follows: 











1910-pes. 
1,360,510 







Fir deals 


ESTE N Ee  e e eer eres Py 2,765,899 
I od ico. 2 ot lice aici etek ake annie eee oe ied 4,830,521 
Tg ere yer ee », 767,769 6,233,369 
ERT CT Te TT errr ree errr 480,582 620,088 
I  cnGGraiainle ents sake nae akise eeaee eae 426,538 746,715 
ee Ce TN 65s ae acsanivavestedecsaneas 26,08 81,942 

MEE SAtewdessecensndlebas wand ernie 14,182,920 16,588,942 


Now that the 1911 importing season is over, one is able 
to see what the winter stocks will be. The shortage of near- 
ly 2,500,000 pieces is a big one, and as stocks are smaller 
than they have been at this season for a long time they 
should be reduced to a low level at f. 0. w. Baltic goods 
show an all-round decrease, the chief feature being the short- 
age of floorings which, with the exception of that of 1909, 
is the smallest stock for many years. Pine and spruce are 
very low, especially the former; but so limited is consump- 
tion that the present stock is ample. With an improved 
consumption in pitch pine deals the position is more favor- 
able than has been the case for many months. 


Pitch Pine. 

The improved prices are well maintained, although there 
is not as much inquiry as there was a month ago, probably 
due to the state of the freight market, tonnage being more 
difficult than ever to obtain. The current price for 30-foot 
average sawn timber is $31 a thousand and in a few cases 
even more than this has been paid. There is considerable 
activity on the Continent in lumber, and good 11-inch and 
up wood is worth $44.75 a thousand feet. Flooring is not 
so active on account of the difficulty that exists in getting 
the stuff over here. The current price is $38.75 a thousand 
feet, 1x4s being specially in demand in the French market. 
Freights are still on the up grade, as a result of the big de- 
mand for cotton tonnage, and $36 a thousand feet is the 
current rate from the Gulf to two ports United Kingdom or 
Continent. Stocks at all the chief centers are much reduced, 
and the outlook for importers and shippers is favorable. 


Mahogany. 

Arrivals during November consist only of 700 logs, prac- 
tically all of them African wood. About 700,000 feet of Hon- 
duras has been placed at auction, averaging 13 cents a foot, 
an excellent return to the shippers. There was not much 
competition for the cargo of Santo Domingo per Saluto, and 
the wood realized 6 cents a foot with the exception of 27,000 
feet of squared logs, which averaged 7% cents. A number of 
parcels of Cuba comprising 212,000 feet from Jucaro aver- 
aged 12 cents, and a parcel of 55,000 feet of tabasco aver- 
aged just under 10 cents. The first hand stock now stands 
at 9,400 logs,*which is really not large, as 5,220 of this total 
consist of small and inferior Cuban wood. Generally speak- 
ing, however, the outlook is in favor of importers, as the 
high prices were well maintained at the auction sales, and 
fresh supplies are not likely to be heavy. 

Hardwoods. 

Business is fairly steady, although not so good as it was 
a month back. High freight rates are restricting business 
as is also the action of the chief steamship companies to 
put sap gum under the heading of soft woods, the charge 
for which is 27 cents a hundred pounds as compared with 
25 cents (until recently 20 cents), which is the rate for 
hardwoods. 

In black walnut there is a medium amount of business 
doing in high class stuff, inch firsts and seconds being worth 
$105 a thousand feet. Medium selects are selling at $75 
with a good demand, but the lower grades are still weak, 
No. 1 common being worth $62.50 and No. 2 common $40 
a thousand feet. 

Quartered oak is only in moderate demand. Inch firsts 
and seconds are worth $82.50 and No. 1 common $50 to 
$52.50. There is a steady demand for plain oak planks, but 
the import has been equal to the demand, 3 and 4 by 10-inch 
and up being worth $40 to $42.50. There is a fairly good 
market for firsts and seconds inch boards, which are selling 
at $55 to $57.50 a thousand feet, with No. 1 common at 
$40 to $42.50 and No. 2 common at $27.50. 

There is a weakening in the demand for whitewood, both 
in panel and firsts and seconds; the former can be quoted 
at $75 to $77.50, and the latter at $62.50 a thousand feet. 
Clear saps are weak at $47.50, as are No. 1 common at $40 
and No. 2 common at $25. 

Satin walnut buyers are keeping off, hoping for a drop in 
prices, which does not seem likely to come off. Firsts and 
seconds inch wood is worth $42.50, but there is very little 
business doing, with No. 1 common at $30 to $31.25. 

Liner Bills of Lading. 

One of the subjects recently discussed by the Timber 
Trades Federation was whether it would not be possible to 
procure some standard form of bill of lading for London in 
respect of lumber shipments from the United States; and a 
strong committee representing brokers and importers was 
appointed to go into the question. If it is possible to get 
out some form which will be generally acceptable to all 
branches of the trade, it will put an end to a great deal of 
the difficulty and confusion which exists. 


TRADE AT LIVERPOOL. 

[Special correspondence of the AMERICAN LUMBERMAN.] 

LIVERPOOL, ENGLAND, Dec. 9.—Business in nearly every 
branch of-the lumber trade, though by no means lively has 
shown steadiness and the consumption in nearly every de- 
partment can be considered as satisfactory. In most of the 
trades in which lumber is consumed in this country demand 
has been restricted in some measure by labor unrest. Hap- 
pily, November passed without any further disasters finan- 
cially, with the exception of the usual crop of small failures 
in the building trade. 

Pitch Pine. 

Not a stick of hewn pitch pine was imported here last 
month from the United States and with a slightly better 
demand of 19,000 cubic feet the stock was reduced to 97,000 
cubie feet. This is about half of what was held on the 
average of two previous years and is a very light holding 
for this port. Under these conditions spot prices have 
hardened and there is a fair chance of holders of prime 
large sized logs getting a fairly remunerative return for their 
produce. The import of sawn logs for November was 124,- 
000 cubie feet, which is about the normal quantity for the 
cotton shipping season, which interferes with cheap freight- 
age. A fair spot business has been done and with a con- 
sumption of 117,000 cubic feet the stocks on this river are 


now reduced to 754,000 cubic feet. This is a moderate quan- 
tity and the outlook for transactions is more hopeful than 
for some time. Further transactions have been made for 
future delivery on the basis of 75 percent and better c. 1. f. 
for 30-foot average, according to size of vessel and destina- 
tion. Like the other pitch pine products, lumber has been 
only moderately imported and here again there has been a 
satisfactory demand. and the stocks at the close of the 
month stood at 359,000 cubic feet. A large proportion of 
this is of medium and low qualities, which are difficult to 
sell. What is wanted is prime and of good widths. A ship- 
ment of prime kiln dried saps 1x4s from Apalachicola was 
offered last week by auction but not a bid was made for it, 
though it was offered in small retail quantities, 


Hardwoods. 


A small consignment of 9,000 cubic feet of hewn logs was 
sold on private terms. The import of oak cut to sizes for 
railroad wagon construction ran up to 170,000 cubic feet 
during the last month, but this did not fill the demand, 
which amounted to 178,000 cubic feet, leaving a stock of 
151,000 cubic feet on hand. Several of the railroad com- 
panies are coming into the market for material. One of 
these last week decided to build 3,000 wagons, but as it 
favors steel it will not affect the oak market reatly. 
Others, however, still hold to oak wagon construction and 
they will help the market a little. Consignments of prime 
wagon scantling of regular specification have been sold at 
54 to 56 cents a cubic foot ex vessel, and inferior at about 
30 cents. The total stock is 218,000 cubic feet, as against 
306,600 cubic feet last November. No inferior planks should 
be shipped, as a large large proportion of the stock is of 
that sort, 

Poplar logs are in better request for large sizes of prime 
quality at remunerative prices. This applies chiefly to 
growths shipped from the Baltimore district. Poplar lum- 
ber is plentiful and prices are low. Red gum or satin wal- 
nut is still in the same unsatisfactory position it has held 
for some time and none should be sent here on consignment 
unless the shipper wishes to court disaster. No sales of 
round hickory logs are reported. It is too early to expect 
arrivals of fresh cut logs. 

Pacific Coast Woods. 

Arrivals of pine from Oregon and British Columbia dur- 
ing November amounted only to 5,000 cubic feet, and with a 
consumption of 21,000 cubic feet the stock of 150,000 cubic 
feet appears sufficient for the present. Sequoia (California 
redwood) moves slowly, the month's consumption being only 
5,000 cubie feet, leaving the stock at 100,000 cubic feet. 
Sales have been made by retail at varying prices. New 
Zealand pine (Kauri) is in a similar position, the month's 
consumption being only 3,000 cubic feet, leaving the stock 
95,000 cubic feet. 

The Canadian season for lumber shipments from Quebec 
and Montreal has closed for the year and that from St 
John, N. B., and Halifax, N. 8., will be confined to small 
shipments by liners for the winter months. 

Mahogany. 

The public sales the early part of last month were well 
attended, competition was keen, not only among American 
representatives but among British dealers as well. During 
the two days of the sale 2,321,744 feet were disposed of. 

The will of the late David Jardine, of the firm Farnsworth 
& Jardine, lumber brokers, this city, has been proved at 
$2,321,744. He leaves gifts to charitable institutions in 
Liverpool in which he took an interest in amounts varying 
from $5,000 to $10,000, 


TROUBLE AND LITIGATION 
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ixon’s Flake 
Graphite 


And have the same peace 
of mind that thousands of 
other engineers have. It re- 
duces friction, saves wear, 
prevents friction damage. 
Keeps your engines and ma- 
chine in fine working trim. 


— FREE BOOKET -- 
tells how and why. 


Joseph Dixon Crucible 
Company, 


JERSEY CITY, N. J. 























OwrGo, N. Y., Dec, 20..-The Champion Wagon Co.; re 
ceiver appointed, 


RockrorD, ILut., Dee, 20.—The Standard Woodworking 
Co. has filed a petition in bankruptcy. 


PITTSBURGH, PA., Dec. 26.—The Railroad Car & Material 
Co.; C. W. Tantrell has been named receiver. 

WAYLAND, Micu., Dec. 20.—-A receiver has been appointed 
for the Walter Cabinet Co. 


MALVERN, ARK., Dee. 20.—The Purdy Cooper Chair Co. ; 
receiver applied for. 


LirtLe Rock, ArK., Dec. 20.—The B. L. Russell Lumber 
Co, has filed a petition in bankruptcy. 


WALLACE, IpA., Dec. 20.—A _ bankruptey petition has 
been filed against the Anderson Lumber & Hardware 
Company. 


LINCOLN, NeB., Dee. 20.—The Francis Lumber Co. was 
declared bankrupt recently. 


New York, Dec. 20.—A petition in bankruptcy has been 
filed against the John MeClave Co., lumber dealer, 1182 
roadway ; liabilities $7,000, assets $900. 

KANSAS City, Mo., Dee. 20.—The Wiley P. Seawell Lum 
ber Co.; Wiley VP. Seawell found guilty of using mails to 
defraud, 


Grays Harbor, WaAsu., Dee, 20.—The property of the 
Union Mill Co. has been put into the hands of W. B. Mack, 
manager of the §. E. Slade Lumber Co., as receiver, and 
the mill will be sold January 16, 1912. 

HIARRISON, IpA., Dec. 20.—Notice is given that on Fri- 
day, December 29, at ten o’clock in the forenoon, at the 
office of the referee in bankruptcy, Lawrence L. Lewis, a 
meeting of creditors of the Lane Lumber Co, (Ltd.), will be 
held, at which a hearing on a proposed sale of certain per- 
sonal property will be given. 


Sr. Louris, Mo., Dec. 20.—-The property of the Clio Lum- 
ber Co., including 40,000 acres of land, a large saw mill and 
a part of the Bluff City Lumber Co.’s holding, will be sold 
at public auction at Pine Bluff, Ark., January 27, 1912. 





Mapison, Wis., Dee. 19.—The John R. Davis Lumber Co., 
of Phillips, is in the hands of the Central Wisconsin Trust 
Co., of Madison, as receiver, and State Senator A. W. San 
born, of Ashland, as coreceiver, by order of Judge A. L. 
Sanborn in the federal court. ‘The assets of the company 
have been appraised at $3,036,604.30 and the liabilities in 
trust deeds or mortgages at $810,000, and an unsecured in 
debtedness of $292,000. A meeting of creditors was called 
for December 22, at the Hotel Pfister, Milwaukee. 





MPpMPHIS, TENN., Dec. 20.—Max Sondheimer, president of 
the BE. Snodheimer Co., is authority for the statement that 
responses have been secured from all of the creditors of 
the concern favoring the recently outlined plan of re- 
organization, with the exception of creditors representing 
an indebtedness of about $5,000. He said there had not 
been a single reply not in accord with the movement re- 
cently outlined in the AMERICAN LUMBERMAN calling for 
the appointment of seven directors representing the credi- 
tors, the placing of the stock of the concern in the hands 
of the Bank of Commerce & Trust Co. as trustee, and oper- 
eting the business of the concern to the end that the pres 
ent indebtedness might be paid off and the affairs of the 
company turned back to the original stockholders. As soon 
as replies have been received from the other creditors it is 
anticipated that steps will be taken to put into effect the 
reorganization plans already referred to. 


NOTICE! 


From and after January Ist, 1912, Messrs. Frank A. 
Arend & Company will no longer act as New England 
agent for the Butterfield Lumber Company. 

This change is not occasioned by any dissatisfaction 
on our part with the manner in which Messrs. Frank A, 
Arend & Company have handled our account for many 
years past, nor is the change caused by any question of 
credit. 

This step is taken because of matters entirely outside 
of and not related to business affairs. 

Our account in the New England States, after the 
date above mentioned, will be handled by Messrs. 
Spencer Arend & Company, 161 Summer street, Boston, 
Mass. 

We desire to express our thorough appreciation of 
the liberal patronage extended us for many years past 
in the New England States, and solicit a continuance 
of the same, which we will do our best tw merit. 


BUTTERFIELD LUMBER COMPANY, 
NORFIELD, MISSISSIPPI. 








STORAGE 


We have storage space for transit or rejected 
lumber on our yard at Throop & 22nd Sts., 
Chicago. Reasonable prices for handling, storage 
and insurance. Will also undertake to dispose of 
any lumber stored with us if desired. 


Schultz & Cowen Co. 


1225 Old Colony Bldg., CHICAGO. 











will find it to their advantage 


H A R D W 0 0 to send for free sample pages 
LUMBERMEN of the “Climax Tally Book.” 


American Lumberman, Publishers, 431 $. Dearborn St., Chicago 
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Hemlock and _ Lath and 


White Cedar 
Shingles 


LET US QUOTE YOU 


Hardwood 


Lumber 


on the next car of Hemlock Lumber, White Cedar 
Shingles, Hemlock and White Pine .Lath. 


Large Stock, Straight or Mixed Cars. 





Prompt Shipments Guaranteed. Give us a Trial. 








WE WANT TO MOVE:— 
: car each 5-4 and &-¢ io. 4 Shop 


= 6-4No.3 “ 

. 8-4 No.3 “ 

** each 5.4 and 6.4 No. 1 Common 

. 6-4 x 12”’ No. 2 ys 

each 5-4 and 6-4 No. 

“* each 5 4 and 6-4 No. 

_ 1x12”. 8 to 20’ No. 

“ each 1x8&10” “ _ 
“ “ ot} “ 0. 


NNGOeENN et 
NOWSW 


Please write for prices. 


RUST - OWEN LUMBER CO., Drummond, Wis. 








Bradley, Miller & Company 


BAY CITY, WEST SIDE, MICH. 
We Solicit your Inquiries for 
White Pine Lumber 
K. D. Window and Door Frames 
Mouldings 
Kiln Dried Maple Flooring 
Dimension Shingles and Box Shooks 























Shaffmaster & Stephens 


Wholesale Lumber 


YELLOW PINE, POPLAR, CYPRESS, 
HEMLOCK and HARDWOODS 


TOLEDO, . - - OHIO 
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California White Pine 


California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber 


Ask LOUIS WUICHET 





























Room 708-712 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILLINOIS. J) 








Northern California } sh Abid ot 
Southern Oregon { White Pine 


SHOP AND BETTER. 


The best in quality, width and texture for 
factory, shop and planing mill. 














We are long on and want orders for 


1,000,000 ft. 8-4 and 6-4 No. 2 Shop. 


Mixed Cars a specialty. 


Savidge Brothers Lumber Co. 


KLAMATH FALLS, OREGON. 


















TIDE OF TRADE IN THE ST. LOUIS FIELD 








MIDDLE MISSISSIPPI RIVER DISTRICT. 


Year-end Review of the Lumber Trade—Labor Disturb- 
ances Regulated—Mill Stocks Broken—Club Election 
Rivalry. 

Sr. Louis, Mo., Dec. 19.—Conditions are not unlike 
those which marked the close of 1910, except in one par- 
ticular—price, and in that one particular the conditions 
are strikingly dissimilar, 

There was a good demand last December, with prices 
commensurate with the demand, but this year’s close 
finds an almost unbelievable unstability in the price tone 
of the market, although the demand for lumber is greater 
than it was a year ago. And this in face of an ap- 
parently better year’s business than 1911 seemed to hold 
at the commencement of the year, a condition unprece- 
dented in the annals of yellow pine. 

The business of 1911 has been in some respects am:z- 
ing, even to those who have very largely had the molding 
of the trade. Several colossal blunders were made, in 
both the producing and distributing ends of the business, 
but there are those who believe that with the exercise of 
ordinary busines prudence by influential members of the 
trade the lumber business next year ought to assume pro- 
portions not greatly removed from those that existed in 
1906, in both price and volume; they claim that the 
conditions are favorable for another banner epoch in the 
lumber trade which, however, can never find another as 
happy culmination as that which existed five years ago 
as long as the men in the trade are indifferent to their 
best interests and persist in stifling a business which 
needs only the proper conditions to bud and blossom to 
its fullest glory. 

It was patent last December that lumbermen had 
profited by their former mistakes and there was rejoic- 
ing in the trade when the dawn of 1911 saw an apparent 
determination on the part of the lumbermen to allow the 
demand to regulate the supply, and to allow this law of 
supply and demand to regulate the prices. There had 
been an excellent demand during 1910, with an overstock 
of lumber at the mills and an undervaluation on all stock 
sold, and the lumbermen realized too late that they had 
presented the American public with more than $50,000,- 
000 lumber profit, much of the business being taken at 
little or no profit and some of it at an actual loss. 

While the lumbermen have themselves to blame for 
many things in connection with the unfavorable features 
of last year’s business, certain adverse elements entered 
into the trade over which the lumbermen had no control. 
A notable instance of this was the labor movement which 
made its appearance in the spring and continued through- 
out the year. Of the rise and fall of this remarkable 
labor movement, which resulted in the ultimate closing 
of 500 saw mills of the South, the AMERICAN LUMBERMAN 
has had much to say. It is sufficient at this time to say 
that the infection has practically been stamped out in the 
territory west of the Mississippi river, and all of the 
mills will be in operation by January 1, but at mills 
east of the river the movement is breaking out. 

While mill stocks at this time, generally speaking, are 
not normal, assortments being broken, most of the mills 
are long on certain lines. The opening of all the mills 
on the first of the year, in spite of the increasing demand, 
would doubtless overstock the market, unless good busi 
ness intelligence is exercised in gaging the production. 
Meantime the mills are going through their year-end 
troubles. Sawmill labor has deserted to a large extent 
to the sugar plantations. Furthermore, big gaps have 
been made in the sawmill organizations of the South on 
account of labor troubles. The cane and cotton move- 
ment, coupled with an abnormally low supply of ears, 
has created an annual car shortage of more than usual 
proportions. Many mills are undergoing annual repairs, 
and practically all will be closed during the holidays. 

There has been a complete reversal of sentiment during 
the last month regarding the business prospects for next 
year. Up to the 1st of December lumbermen were in 
clined to view with considerable skepticism the approach 
of 1912. Being a presidental year, following a year of 
commercial unrest, still continuing to a great extent, few 
would predict anything but gloom for the coming year. 
Such has been the change in the general aspect of things, 
however, within the last few weeks, that the most opti 
mistic predictions are being made. Railroad trade is 
largely responsible for this sentiment. Picking up dur- 
ing October, this class of trade has been gradually in- 
creasing until the present demand is unprecedented for 
this time of year. While a few hold that this is only 
a spurt, the majority opine that it is but the beginning 
of an old-time era of railroad buying, which will natur 
ally uplift with it the other classes of trade. The line 
yards are doing considerable buying, and an exceptionally 
heavy volume of inquiry for all kinds of stock is coming. 

Campaign Warming Up. 

A friendly but spirited rivalry has sprung up among 
the several candidates for office in the Lumbermen’s 
Club, At the December meeting two committees were 
appointed to nominate officers, one by the president and 
the other from the floor. Both committees have selected 
their slates and both slates will be voted upon in Jan- 
uary, date to be determined upon later. Both slates con 
tain excellent selections, and as the choice is so very 
difficult it is going to be nip and tuck from start to 
finish. 

The two candidates for president, to succeed George 
R. Hogg, are Henry G. Rolfes and Henry Boeckeler. 
Both are retail lumbermen, the former connected with 
the St. Louis Lumber Company, and the latter a member 
of the Boeckeler Lumber Company. Either would fill 


the office creditably. The candidates for first vice presi- 
dent are Roland F. Krebs and Charles E. Thomas, both 
hardwood men, the former a member of Krebs & Scheve, 
and the latter one of the Thomas & Proetz Lumber Com 
pany. The candidates for second vice president are 
Thomas C, Whitmarsh and Charles A. Antrim, yellow 
pine men. Mr. Whitmarsh was formerly general man- 
ager of the W. T. Ferguson Lumber Company, and Mr. 
Antrim is president of the Antrim Lumber Company. 
EK. C. Robinson, who has handled so much money for 
various organizations that he has become sort of a pro- 
fessional treasurer, is the choice of both committees for 
reélection, as is John B. Kessler with reference to the 
secretaryship. 

Later this month the Lumbermen’s Exchange will have 
its annual banquet and nomination of officers, also to be 
voted upon in January. President Roland F. Krebs has 
done so much for the exchange during his administration 
that there seems to be a well developed movement to 
keep him in oflice, against his will. Mr. Krebs’ adminis- 
tration has been remarkable in many respects; he has 
made the organization more aggressive than it ever was. 
The remarkable growth of the exchange this year will 
be told by the secretary in his annual report. 


Missouri’s Great Crop Yield. 

The annual report of the secretary of state, just is- 
sued, estimates the crop value in Missouri for this year 
at $188,091,451. The season of 1911 did not have the 
best crop conditions, but the yield of corn reached almost 
200,000,000 bushels. The yield fell below last year’s 
crop, but the higher price makes the valuation larger. 
Wheat increased about 10,000,000 bushels, making Mis- 
souri one of the few states showing a wheat increase this 
year. Meadows were poor on account of the prolonged 
drouth. The yield of hay is short, with the estimate of 
hay and forage output almost 1,000,000 tons, compared 
with 4,886,111 tons. A similar shortage is in timothy 
and clover seed. ‘Tobacco fell below half of last year’s 
crop. Potatoes made the poorest showing. The estimate 
gives over 4,000,000 bushels short of the average. 


St. Louis the Reserve City. 


In giving an analysis of St. Louis’ business spirit 
from a banker’s point of view, Louis A. Lamb says that 
St. Louis is the great central reserve city in America 
for the reason that it is a community trained to a mar- 
velous degree of resourcefulness, self-sufficiency and prep- 
aration for emergencies. It is a community in which 
the ethics of reciprocal responsibility are highly special- 
ized, whereas in some other cities ‘‘diamond cut dia- 
mond’’ has been made the prime principle of business 
affairs. 

Realty Activity. 

The annual statistics of the’St. Louis Real Estate 
Exchange, to be published next week, will show that the 
business this year has been good. During the summer 
there was a slight cessation, but conditions equalized 
themselves, and the aggregate figures for real estate 
transfers will approximate $20,000,000. The statistics 
for December may fall off a little, as is generally the 
ease. The transfers for the first two weeks of the last 
month of the year have reached the $800,000 mark, and 
the total tabulation for the final month of 1911 will not 
exceed $1,500,000. Some very large deals have been 
made, involving the erection of large downtown business 
blocks. 

Local realty men believe that the establishment of the 
new barge line is going to enhance the realty values here 
to a great extent, as it will have the tendency to place 
St. Louis in competition with Chicago, New York and 
other cities having the advantage of water transportation 
facilities. The belief is that many new factories will 
come to St. Louis as the result of the establishment of 
commercial navigation on the Mississippi river. The new 
St. Louis Gulf Steel Barge Line, the parent company, 
will be a local concern, promoted and financed by St. 
Louis capital. 


Yellow Pine Trade Gossip. 


C. M. MeDaris, of the Consolidated Saw Mills Co., 
has returned from a trip to the eastern markets, where 
he succeeded in securing some large orders. Mr. 
MeDaris says that his concern will close the year with 
a satisfactory order file. He thinks that trade next 
year will be good despite predictions to the contrary. 

Fred Snoddy, popular young lumberman of this city, 
who has been connected with Henry O’Hara in the 
wholesale business, has taken a position with the 
Morris Lumber Co., in charge of the hardwood depart- 
ment. R. 8. Morton, sales manager for the yellow 
pine department, says that trade is fair with good 
prospects for next year. 

C. G. Schilling, sales manager for the W. T. Fer 
guson Lumber Co., reports that inquiries and orders are 
coming in with something like a rush, but he can not 
enthuse over the price tone of the market. He says 
that railroad demand is exceptionally heavy and he 
looks for a continuation of this trade. 

Frank J. Riefling, sales manager for the George W. 
Miles Lumber Co., states that inquiries on all classes 
of lumber are coming in plentifully, with a fine de- 
mand for railroad stock. He thinks that conditions 
all point to a good year ahead. 

Frank J. Shields, of the lumber company which 
bears his name, reports that his order file looks more 
respectable now than it has for some time. He has 
had a fine run of railroad business and says that he 
thinks this class of trade is going to hold up to the 
present standard. 

C. J. Harris, in charge of the lineyard business of 
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the Hogg-Harris Lumber Co., says that retail business 
is fair. Hendrik Folonie, manager of yellow pine sales, 
reports numerous inquiries and a decided improve- 
ment in sales. Railroad business is fine. George R. 
Hogg is visiting the mills. ~ 

L. V. Graham is in charge of the retail department 
of the Chicago Lumber & Coal Co., which department 
was moved back to St. Louis last week after its 
location for two years in Kansas City. 

Cc. L. Culler, of the Bunker-Culler Lumber Co., re- 
ports that his trade has been holding up well this year. 
During early December trade took a spurt and is 
still going. His order file is well filled and he thinks 
that next year’s business will be much better than 
it was expected to be. 

Frank Pierce, of the Lewis Werner Sawmill Co., 
reports that business with him is looking up surpris- 
ingly well. Railroad trade is away above the ordinary 
for the season. Yard trade is improved. Mr. Pierce 
left this week for a week’s business trip. 

B. L. Van Cleave, of the Van Cleave Lumber Co., 
states that he is enjoying a fine run of business this 
month. Inquiries are coming in well and sales are 
above the average. He predicts a good year ahead. 

Robert J. Fine reports that his sales have shown 
marked improvement this month. He feels sure that 
next year’s business is going to be much better than 
it was at first thought it was going to be. 

R. 8S. Price, who looks after J. B. White’s interests 
in this city, reports that inquiries are coming in with 
more freedom than they usually do at this time of 
year, and orders are better than usual. The heaviest 
demand comes from railroads and car companies. 
Yards are buying better. 

H. O. Dickinson, assistant sales manager for the W. T. 
Ferguson Lumber Co., will retire from that position 
after the first of the year. After taking a much needed 
rest he will assume charge of the Detroit sales territory. 

J. F. Oldham, sales manager for the Pollock Lumber 
Company, was struck down Saturday night while 
alighting from a car by a passing automobile. The 
two men in the machine were arrested and subsequently 
released on bail to await the outcome of Mr. Oldham’s 
injuries. He was badly cut and bruised and was taken 
to the City hospital. The exact extent of his injuries 
has not yet been determined. 

Herbert Eichkorn and George Cederwall have an- 
nounced the purchase of a site at Chippewa and Alex- 
ander streets for the erection of a stair factory. 
Both men are contractors. Work was begun as soon 
as the deal for the property was concluded. The 
plant is to cost about $15,000 and will be completed 
by the Ist of March. 
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VALLEY METROPOLIS HARDWOOD NOTES. 


Lumbermen in Midst of Stock-Taking—Outlook Good 
and Current Demand Seasonably Fair—Notes of the 
Exchange. 


Sr. Louis, Mo., Dee. 19.—Practically all local hardwood 
dealers are taking stock. Some have progressed far 
enough to form a fair estimate of what they have accom. 
plished in their business during the year. As a rule 
inventory will show that most of the dealers have sold 
more lumber during 1911 than they did during the preced 
ing year, but prices have not been as satisfactory. There 
is considerable rejuvenation in the trade, with a brighter 
outlook than had been apparent for some time. Deman«ck 
is a little better than usual. Car stock and railroad 
material of all sorts are in demand, and prices covering 
them are fair. Yard stock is moving with less freedom, 
but there is a deal of inquiry that bids fair to materialize 
in early year business. There are good stocks in all the 
St. Louis yards. Mill stocks are large but assortments 
are broken. 

Lumbermen’s Exchange Has Progressive Year. 

Secretary McBlair, of the Lumbermen’s Exchange, in 
(liscussing the events of the past year and the prospects 
for next year, says: 


During 1911 the Lumbermen’s Exchange has been exceed- 
ingly active and these activities have been marked by a 
material gain in its membership, a broadening of its scope, 
and a consequent increase in the active interest taken in its 
affairs by its members. 

One of the reasons for this increase in interest has been 
the installation of a traffic department by its directorate, 
which occurred in March. That this department of a lumber- 
men’s organization is exceedingly valuable to each individual 
member of such an organization is illustrated particularly 
well in the case of the Lumbermen’s Exchange of St. Louis, 
through the gratifying use to which this department has 
been put by members. It is seldom that a day passes without 
information being given by this office to different firms on 
the many sides of traffic problems. It so happens that I 
have had experience along this line and am able to call upon 
this experience to inform members promptly upon some of 
the issues involved. More important than this is the carry- 
ing by this office of all of the lumber case decisions of the 
Interstate Commerce Commission, as well as all their con- 

rence rulings upon points in which our interests are in any 





fer 
way involved. 

The inception of this department did not mean that the 
other important features of the exchange have been neglected. 

Regarding market conditions my observation is that 1911 
has been a quiet year, although most of our lumbermen will 
be able to wind up the year with the balance on the right 
side of the ledger. Hardwoods are selling at prices which 
compare very favorably with those obtaining around the first 
of 1911. Yellow pine prices of course are not so good, due 
largely to the difficulty of maintaining uniformity of condi- 
tions in that wood, labor troubles, small mills ete. Red gum 
and cypress are selling on a firm and advancing market. 
_ Assuming the eyes of the spectator, the present situation 
's not a depressing one, nor are the prospects for 1912 dis- 
couraging. A conservative view is that the sensible busi- 
ness man will figure upon the political activities of the ensu- 
ing year to curtail the volume of transactions because of the 
unrestful feeling always prevalent at such times. He is lay- 
ing his plans accordingly, and our country being sound at 
its core, with this agitation over the future will present an 
exceedingly pleasing perspective. 


Indications are that the annual banquet and business 
meeting of the Lumbermen’s Exchange this year will be 
the biggest in the history of the organization. The 


affair will take place at the Missouri Athletic Club on 

the evening of December 28. After the banquet the an- 

nual reports of the officers will be read and committees 

will be appointed to report on officers for the ensuing 

year. ‘The two slates will be voted upon January 2. 
Gossip of the Hardwood Trade. 

K. W. Blumer, sales manager for the Lothman Cypress 
Co., was busy taking stock this week. He says that the 
company ’s sales this year have been considerably in excess 
of those of last year. This was made up very largely of 
rush business, the company having about 30,000,000 feet 
on hand at all times and is in position to make quick 
shipments. Lineyard buyers are not showing any anxiety 
to stock up but are making considerable inquiry. Mr. 
Blumer thinks that trade will become brisk in February. 

Vilas Daugharty, connected with the sales department 
of the Madera Co., of Mexico, was a visitor this week, 
looking after railroad business. 

R. F. Krebs, of the Krebs-Scheve Lumber Company, 
says that it has sold more lumber this year than it did 
last, but that prices have not been as satisfactory. He 
feels that trade will show a healthy revival next year. 

George Hibbard, of the Steele & Hibbard Lumber 
Co. says it is having a fine run of inquiry and some 
business. As a whole the volume of business this year 
was not up to 1911 and prices have been off all year. 
But he has much faith in the future. 

George Luehrmann, of the Charles F. Luehrmann 
Hardwood Lumber Co., states that his business this 
year has been ahead of last year in volume, with prices 
not so good. 





A YOUTHFUL VETERAN. 


Sr. Louis, Mo., Dec. 18.—In order to pay a slight 
tribute to the ‘‘Grand Old Man’’ of the St. Louis lum- 
ber trade the AMERICAN LUMBERMAN takes pleasure in 
printing ‘‘Grandpa’’ Castle’s picture, just as he looks 
today. 

There is no more beloved man in the St. Louis lumber 
trade than D. 8. Castle, dean of the local fraternity, 
commonly known as ‘‘Grandpa.’’ So lightly do his 73 
years sit upon him that Mr. Castle today possesses the 
vitality of two ordinary men half his age. The frost 
has touched his hair and moustache, but his step is as 
sprightly, his mind as active and his eye as penetrating 
at it was in the fire of his youth. His absolute and com 





Dp. S. CASTLE, OF ST. LOUIS. MO. ; 
Dean of the Local Lumber Fraternity 


plete knowledge of the lumber business, an open and 
frank personality which endears him to all with whom 
he comes in contact, coupled with an inborn knack of 
salesmanship, have given him an enviable place in local 
lumberdom. ‘‘Grandpa’’ Castle was interviewed by the 
AMERICAN LUMBERMAN the other day, but he did not 
know that it was for publication. Had he known it he 
would not have granted the interview. 

Mr. Castle was born on a farm, nine miles east of 
Jacksonville, Ill., in December, 1838. , On the day he 
unwittingly supplied the writer with the data for this 
sketch he was 73 years old—and ‘‘ going strong,’’ as 
they say in race-track parlance. Mr. Castle declares 
that his father and mother were as good as any boy 
ever had since this old earth was created. He was the 
last child of a large family, and his early life was like 
that of all country boys, filled from early morning until 
late evening with hard work. When his sisters and 
brothers had married and left the homestead the farm 
was sold, and this lad of 14 with his parents went to 
Jacksonville, Ill. He began his apprenticeship in the 
carpenter trade under his father. 

After becoming an expert in his trade Mr. Castle mar- 
ried in 1860. Eight years later he moved to Clinton, 
Iowa, becoming a partner in the Custom Grist mill. 
Here his savings were ground up with the grain and he 
was obliged to fall back upon the old tool chest which 
had given him his start in life. He became foreman of 
a department in the business of Curtis Bros. & Co., which 
position he held nine years. During this period he did 
some contracting work on the side, which fired him with 
an ambitiou to engage in this line of work. In 1879 he 
moved to Kansas, where he arranged to erect buildings, 
and he opened yards for the balance of the year for the 
Chicago Lumber Co. He spent the next eighteen years 
as manager of the retail yards in a number of different 
towns, as his services were most needed. In December, 
1899, he came to St. Louis, where he acted as foreman 
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Interior Finish 


Moulding and 
FLOORING 


Also a complete stock of 
well manufactured 


HEMLOCK 
LUMBER 








Let us know your needs 
and we’ll quote on either 
regular or specially cut 
stock. 


We can ship promptly and 
guarantee satisfaction 


North Western 
Lumber Co. 


STANLEY, WISCONSIN, 








WHITE PINE ana BASSWOOD 


Beveled Siding, Finish in all 
Thicknesses and Shop Lumber 


For Prompt Shipment 


Sawyer Goodman Co. 


MARINETTE, WISCONSIN. 
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TT] Ls 
Have a reputation for dependability, 

superiority and uniformity among 

those dealers who have handled them 

for years. 

The same unassailable methods 
that have characterized Roper trans- 
actions in the past are in vogue 
today and satisfaction is guaranteed. 

We make a specialty of 


North Carolina Pine 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for 
Telegraph and Telephone Poles 








and constantly carry a large stock on 
hand. Our daily output is 500,000 feet 
and we ship by either rail or water. 


John L. Roper Lumber Co. 


C. 1. MILLARD, President, 
1865 NORFOLK, VA. 1911 
BRANCH OFFICES: 
Franklin Bank Bldg., PHILADELPHIA, PA. 
18 Broadway. . - - - NEW YORK. 
Prudential Building, BUFFALO, N.Y. 
170 Summer Street, - - BOSTON, MASS. 


Cable Address ““ROLUMCO” NORFOLK. 






































, A. B.C, Code and 


R American Lumberman Telecode. R 
N. C. PINE 


In Car or Cargo Shipments. 















































Our equipment enables us to 
carry a good stock of kiln dried, 
rough and dressed lumber, and 
we have shipping facilities that 





guarantee prompt service. 


FOSBURGH LUMBER CO. 


MANUFACTURERS 


EASTERN SALES OFFICE: NORFOLK, VA. 


Flat Iron Bldg., New York, 























Peavy - Byrnes Lumber Co. 


Manufacturers Band Sawed 

Steam Kiln Dried Lumber 
from Kinder, Calcasieu Par- 
; ish, Louisiana. 


i F inest 
| Long Leaf Pine 
Wl Timber in the World 


‘Perfect Machine Work 
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for his good friend I. McCreary until December, 1901, 
when, at the earnest solicitation of his children, he went 
to Lexington, Ky., to live. 

Then two things happened which were diametrically 
opposite to his ideas of life. He stopped work and 
became a colonel. Both palled upon him to such an 
extent that he took up the work of traveling salesman. 
The following year he returned to St. Louis and engaged 
in the commission business. Although successful here 
he went out on the road for the Colonial Lumber Com- 
pany, and after several years of this work settled down 
to the commission business in this city, in which busi- 
ness he is still engaged. 

‘*Tn all my business experience,’’ said Mr. Castle, ‘‘I 
had a few points which I always observed, and of which 
[ feel proud. One was a rule that I would not decide 


anything hastily, but having once decided I would stick 
to my decision. Another theory was that I needed as a 
friend every person I met.’’ 

Mr. Castle does not smoke. ‘‘I tried it once,’’ said 
he, ‘‘when I was a boy, ten years old—a strong German 
pipe, filled with black plug tobacco, dried on a shovel in 
the fireplace. This trial smoke was enough. I remember 
it to this day.’’ 

The people call Mr. Castle ‘‘Grandpa’’ out of sheer 
affection for him, and he loves the title. . ‘‘I am fond 
of St. Louis and its people,’’ said he. ‘‘I like the way 
they do things here, and until I am more feeble than I 
am now I expect to sell lumber and be just as jolly and 
glad that ‘life is what we make it’ as I can. I often 
remark that everyone is so good to me, and to deserve 
such treatment shall continue to be my aim.’’ 








LUMBER NEWS OF THE GREAT SOUTHWEST 





IN THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Dec. 18.—Some stock is as high 
as it has ever been, or perhaps higher; and some is the 
lowest it has been for many years. Mills are short on 
stock and are not able to run over a large area in the 
Southwest because of heavy rains that have stopped 
logging. Many of these mills do not expect to be able 
to start up before the first of the year, if then. A well 
known manager of a large line yard reports that on a 
trip from El] Paso, Tex., to Kansas City and on up 
through the territory north of here the yards as far as 
he could observe have the smallest stock he ever has 
seen. He predicts that carly next year there is going 
to be some very heavy buying by the yards from neces- 
sity. He believes that the very small trade that the 
mills have had with the yards the last six months has 
been more because they were cutting down their stock 
to the utmost limit than because they have had no 


trade to warrant better buying. Many lumbermen be- . 


lieve that the first six months at least of next year will 
be very active. 

A unique plan has been worked out by L. L. Bucklew, 
president of the L. L. Bucklew Lumber Co., to provide 
better prices for lumber. Mr. Bucklew asks why a lum- 
berman who is being ruined by low prices could not get 
out an injunction on those who are responsible and pre- 
vent the condition. 

Much hope for business next year has been developed 
by recent rains all over the Southwest, some parts of 
which have not had much rain for nearly a year. The 
last week has given every part of Kansas and Oklahoma 
the best rains for a year. Of wheat, reports last week 
give the new crop as nearly 100 percent good, which 
goes far toward insuring another banner crop next year. 
Already this condition has been felt in additional 
strength to the market. The larger concerns have 
recently strengthened prices owing to this one factor. 
Another factor was Secretary Coburn’s recent report 
on the year’s crop output for Kansas. The total farm 
product for 1911 amounted to a little over $500,000,000, 
falling below the banner crop year only $5,000,000. 
Lumbermen say that with that fact before them and 
the present excellent condition of winter crops there is 
no reason to talk ‘‘bad year’’ for 1912. 

The Long-Bell Lumber Co. has recently added a val- 
uable man to its already long list of such men in Kansas 
City in the person of H. N. Ashby, who was in the em- 
ploy of the company a few years ago. Until recently 
Mr. Ashby was sales manager and secretary of the 
Sabine Lumber Co. of St. Louis. He will have charge 
of the tie and timber department. ° 

This has not been a banner year by any means in the 
building line in Kansas City, but a late report from the 
Post Office authorities shows that in the last 60 days 
the Southeast district in the city limits has added 592 
dwellings and 34 apartments holding 143 families, mak- 
ing 733 new families for that one district. Another 
district has added 241 dwellings within the last three 
months. In these districts are 200 houses nearing com- 
pletion, and grading is now being done in one for 300 
dwellings next year. While not all parts of the city 
will show such a record, yet much building of residences 
has been going on for the last half of the year. 

8S. R. Gable, junior member of the Davenport-Gable 
Lumber Co., has returned from a month’s stay at one 
of the company’s mills in the South. Mr. Gable will 
remain in the office from this on, as connections recently 
made by the company will give its selling end all the 
work that both Mr. Davenport and Mr. Gable can at- 
tend to. 

Wiley P. Seawell, who was found guilty last week by 
the federal court for misuse of the mails, has been sen- 
tenced to one year and a day in jail. Mr. Seawell was 
first sentenced to the penitentiary for the same term, 
but afterward the judge changed the sentence to a jail 
term. While Kansas City lumbermen feel no elation 
over the fact that it was Mr. Seawell, who among sev- 
eral others has been frequently charged with fraudulent 
lumber buying for two years or longer, they are glad 
that such work will most likely stop. Less severe means 
have been used, with but little effect. 





FROM A BIG EAST TEXAS MILL POINT. 


BEAuMOoNT, TEX., Dec. 18.—Inquiries are numerous 
and it is believed that they will be followed by orders. 
Building operations continue active. There is a good 
movement in the sash and door trade. The car and rail- 
road consumptive ability has increased. It is evident 
that there is to be much building next year. Export 
trade is active. The tone of the market is cheerful. 
Business conditions generally in the city are good and 
encouraging. 





The general southern buying office of the MeShane 
Lumber Co., of Omaha, Neb., has been moved to Beau- 
mont from Shreveport, La. N. L. Waggoner has charge 
of it. 

The me gd Girl is towing barges up the Neches river to 
be loaded with logs for the column factory. Steamer Kath- 
erine left Orange for Port Arthur several days ago with 
two barges in tow, loaded with lumber from the Lutcher & 
Moore Lumber Co., of Orange, and consigned to the steamer 
Russ, which is bound for South American ports. The tug 
Chief has arrived at Orange from Nibletts Bluff with ten 
circular booms of timber in tow for the Lutcher & Moore 
company. 

Logging conditions along the Sabine river are good 
and timber which has waited some time for sufficient 
water to be floated will be brought to the mills. 

W. H. Aldridge, president of the Aldridge Lumber Co., 
of Aldridge, was in Houston recently closing up the details 
for letting a contract for rebuilding at Aldridge his com- 
pany’s mill, which was burned two months ago. 

B. F. Bonner, of the Kirby Lumber Co., at Houston, was 
among recent visitors, as were J. H. Baber, with the Tyler 
County Lumber Co., of Warren; H. 8. Filson, general man- 
ager of the Alexander Gilmer Lumber Co., of Remlig; C. P. 
Myer, manager of the mills of the Kirby Lumber Co. at 
Houston ; M. M. Galloway, of De Ridder, La. ; B. C. Williams, 
of Honey Island; S. A. McNeely, manager of the tie depart- 
ment of the Kirby Lumber Co. at Houston, and T. J. Will- 
iams, of San Antonio. 


IN THE EAST TEXAS LUMBER CENTER. 


Houston, TeEx., Dec. 18.—The Gulf coast lumber belt 
is threatened with an involuntary curtailment of lumber 
production. Not a half dozen mills have been running 
in all of eastern Texas for a week or more, according to 
a manufacturer who is in a position to know. The cause 
is rains. In some portions of the lumber belt there has 
not been a day in three weeks without rain. The ground 
is so wet that logging is impossible. Only mills which 
had their ponds full of logs are operating. 

As the result of the burning of the lumber yards of 
the Derby Lumber Company and Fernando Martinez in 
Monterey, Mexico, ten days ago, those two concerns are 
stocking up again. This week they placed orders for 
3,500,000 feet of lumber. The purchase was divided 
among the Kirby Lumber Co., Carter Lumber Co., Beau- 
mont Lumber Co. and Continental Lumber & Tie Co., all 
of Houston. 

The highest price paid in four years for car material 
in Houston is reported this week. Several sales have 
been closed. The shortage in car lining, siding and deck- 
ing is becoming more acute. 

J. Randall Williams, jr., of J. Randall Williams & Co., 
Philadelphia, Pa., was scouring this section last week in 
quest of car siding. It is reported that he tried to 
close contracts for March and April delivery and was 
refused. 

Local lumbermen have the report that the Long-Bell 
mills shipped more than 40,000,000 feet last month. 

Sam Park, president of the American Lumber Co., is 
in Chicago, as is V. M. Lacy, secretary of the Carter 
Lumber Co. 

T. R. Lewis, president of the Consolidated Lumber Co., 
of Indianapolis, Ind., has been in Houston for several 
days. He is reported to have been buying heavily. 

The Alfred R. Sax Lumber Co., of New York, doing 
an exclusive coastwise business, has opened a suite of 
offices here. Arnold C. Dey is local manager. 

The Miller & Vidor Lumber Co., which recently lost 
its dry kilns at Milvid by fire, is replacing them. 





QUEEN CITY OF THE PLAINS. 

Denver, Coio., Dec. 19.—While a comparatively dull 
period marks the closing of a not very prosperous year 
for the trade in this section, prospects are bright for 
next season if the steady price inquiries are an indication. 
Jobbers generally are optimistic as to the outlook. 

The Colorado Continental Lumber Co. is making de- 
livery of 150 cars of standard railway ties for the Colo- 
rado-Kansas Railway Co. This line is building from 
Pueblo to Canon City, via the celebrated Turkey Creek 
stone quarries, and is to be in operation by April 1. 

Hans Manke, vice president of the Brown Lumber Co. 
of Colorado Springs, together with his associates, J. B. 
Harmer and Elmer Snyder, were in Denver a few days 
ago, in connection with the closing of several large 
building deals, and purchased heavy consignments of 
lumber for extensive construction in Colorado Springs 
and vicinity. 

Recent changes in ownership are reported as follows: 

The Morehart-Broderick Lumber Co. has sold its yards at 
Aroya, Genoa and Wildhorse to the Hardman Lumber Co., of 
Phillipsburg, Kas. 

The Colorado Lumber & aneey Co. has sold its yards at 
Florence to the Gibson Lumber Co., which will retain EB. L. 
Beverstock as general manager. 

Mr. Hal V. Minor, of the Handy-Minor Lumber Co., 
is confined to his home with a broken leg, the result of 
a fall on an icy pavement at Lincoln, Nebr. 
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FROM SOUTH ATLANTIC LUMBER CENTERS 








IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, I'LA., Dee. 18.—George L. Drew, one of 
the state’s pioneer lumbermen and a member of the Up- 
ehurch Lumber Company, has been unanimously elected 
eee of the Board of Trade. 

. D. Moore, formerly of Jacksonville and who is now 
ummamiman at Havana, Cuba, the Bahama Timber Com- 
pany, is in this city. He reports a good trade throughout 
the island for the class of timber manufactured by his 
mill. The Bahama Timber Company is operating exten- 
sively on the small islands east of Nassau. 

f*. C. Alworth, who has been manufacturing yellow pine 
at Lukens, near Cedar Keys, has cut out all the timber 
owned by his company. 

Guy V. Furay, sales manager for the McShane Lumber 
Company, of Omaha, Nebr., is in this city, looking for a 
connection through which the company may dispose of the 
product of its mills in Louisiana and Mississippi. He 
finds prices much higher than those obtaining for lumber 
at the Gulf ports. 

The Clyde Line steamer Winyah cleared Saturday with 
a full cargo of ties for Philadelphia, account of William 
P. Cook & Co. It is expected that two other fixtures will 
be made before the end of the month. 

Inquiry has been received this week for several sticks, 
24 by 24, 40 feet long, which will probably be furnished 
by one of the Jacksonville mills. 

The week showed considerable change in the number of 
inquiries received and the prices quoted have been firm 
as the mills have all they can cut till the end of the year. 
Local demand is holding up well and, with the increased 
call for car material, the outlook is good. 

The dressed market is firm with good demand for the 
better grades, although 5/4 stock is moving slowly. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., Dee, 18.—The approach of the holi 
days affects both domestic and foreign markets and 
exporters are assuming a waiting attitude, realizing that 
until January 1 and possibly a week or more afterward 
little will be doing in a business way, especially with the 
foreign markets. 

The outlook is good for the approaching year, some 
saying that with the exception of high ocean rates con- 
ditions are far above those of one year ago, and with 
the movement of the bumper cotton crop it is practically 
certain that rates will come down to normal. A light 
business has been done during the last week with South 
American countries. Several orders were also secured 
from other markets, but they, too, were only to meet 
immediate demands. 

The principal demand from the interior is for car and 
bridge material, and is not of great volume. Building 
operations appear practically to have ceased and there 
is no demand for this class of lumber. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Dee. 18.—Demand for ear material is 
the feature of the market. After a long period during which 
they have allowed their rolling stuck to run down south- 
ern railroads are beginning to do repair work. Call for 
decking is particularly good, and orders for small car 
frames. are being received in large number. Prices for 
all car material are satisfactory; the Crockett Lumber 
Co. reports that it is receiving the highest price for deck- 
ing that it has secured in five years. 

The trend of prices is decidedly upward and is causing 
the mills to hold their stock in expectation of further 
advances. The prospect for better prices is so convine- 
ing that every one is hesitating to sell, even under the 
present satisfactory condition of the market. A Chicago 
dealer bought from the Crockett Lumber Company 1,- 
000,000 feet of long joists and boards for spring delivery 
on a $21 basis for 2 by 10s, 20 feet long. Such prospec- 
tive orders have been few for several years, and it has 
been some time since dealers from the West, and North 
have come here to search for material. 

A ee demand is reported from Ohio and Indiana 
for 2 by 4s, 18 feet long, and they are selling at $20 
on a 20-cent rate. But 2 by 4s, 10 feet long, are bring- 
ing only $17 to $17.50, and are hard to sell. 

All western and northern companies that are buying 
are unusually desirous of quick shipments. Practically 
every dealer reports that immediate shipments are de- 
manded, this attributed to pressing need by the railroads 
and construction companies. Shipments are unusually 
heavy and numerous and complaint of poor service is 
general. 

Contract for the construction of the Elberton & East- 
ern railroad, from Elberton to Tignall, a distance of 21 
miles, has been let to Ira L. MeCord, of New York. The 
company promoting the road has issued $300,000 worth 
of bonds. 

A road to be known as the Valdosta, Moultrie & West- 
ern, which will connect Jacksonville, Fla., with Mont- 
gomery, Ala., is being surveyed. 


FROM CENTRAL VIRGINIA. 

LyNcuBurG, VA., Dec. 19.—Local dealers expect that 
January will bring in the most successful year since 
1907. Indications are that there will be an increase in 
practically all lines. At present the mills are holding 
off to some extent. Inquiries are brisk and prices are 
firm. An advance of $1 in high grades of dressed pine 
is tee after a gradual advance during the past three 
weeks 

The pine trade, both longleaf and shortleaf, is very 
active, the demand for roofers and all kinds of dimen- 


sion stock being good. In the hardwood trade there has 
been a noticeable increase in demand for ear stock 
which has helped to dispel the dullness of the last few 
months. Foreign demand continues good. Collections 
are fair. 

The Virginia-Carolina Lumber Co. reports that its 
business is very encouraging for this time of the year, 
being far in advance of last year. The Ward Lumber 
Co., as well as all the dealers here, is optimistie and 
reports great advances over 1910. 





FROM THE OLD DOMINION. 

NorFOLK, VA., Dec. 18.—The North Carolina pine 
market has been somewhat steadier and business 
is being carried on without apparent effect from the 
holidays. Demand continues good for the lower grades 
of rough lumber and from force of necessity, due to lack 
of stock on hand and requirement of prompt shipment 
by buyers, manufacturers have been turning down orders 
at fine prices. There seems to be as many inquiries out 
for low grade lumber as heretofore and the higher 
quotations have been obtained by manufacturers with 
much greater ease. The mills have enough orders: to 
carry them more than 30 days. 

During last week there has been more activity in the 
consuming centers with regard to North Carolina pine 
than for the previous two or three weeks and winter 
does not seem to be retarding operations. Export busi- 
ness so far this winter has not materialized and no one is 
willing to predict that this condition will become better 
prior to the opening of spring. The general tone of the 
market is firm and better than what is usually expected 
at this time of year. 

R. G. Camp, assistant secretary and treasurer of the 
Camp Manufacturing Company., Franklin, Va., was in 
Norfolk during the week, as were J. C. Donges, of J. C. 
Donges Lumber Company, Pittsburgh, Pa., looking for 
stocks, and Horton Corwin, jr., president of the Bran- 
ning Manufacturing Company, Edenton, N. C., on busi- 
ness connected with the North Carolina Pine Association, 
of which he is president. Mr. Corwin stated that eondi- 
tions are very good. R. E. Stocking, representing the 
Stevens-Eaton Company, New York City, was also in 
Norfolk looking for stocks of North Carolina pine. 





FROM THE MARYLAND METROPOLIS. 

BALTIMORE, MbD., Dec. 19.—As has been reported the 
R. B. Homer Lumber Co. will continue the business 
heretofore carried on by the Wiley-Homer Lumber Co, 
and retain the old offices in the Franklin Building, 
Maurice W. Wiley having sold his stock to Mr, Homer 
and retired. The new company has as incorporators, be- 
sides Mr. Homer, his brother, T. Francis Homer, and 
George R. Willis, members of a well known law firm of 
this city. 
heretofore fixed—$10,000. The company is engaged in 
the wholesale and commission business. 

Lewis Dill, of Lewis Dill & Co., one of the trustees of 
the National Wholesale Lumber Dealers’ Association, 
left last night for New York, and will attend the meet- 
ing of the board this week. 

Richard W. Price, of Price & Heald, who spent several 
weeks at Atlantic City to recuperate after an attack of 
illness, has returned and is applying himself to business. 
Theophilus Tunis, president of the Tunis Lumber Co., 
of Norfolk, and a member of the National Lumber Ex- 
porters’ Association, was in Baltimore last week and 
salled at the office of its secretary. 

M. 8S. Baer, of R. P. Baer & Co., who spént a week 
in New York and Boston, is back and states that he 
found hardwood men greatly encouraged over the existing 
conditions as well as in regard to the outlook, Orders 
are more numerous and the demand continues to be active, 
notwithstanding the fact that the holidays are at hand, 
which is in marked contrast to a year ago, when no 
one wanted lumber for several weeks prior to the end 
of the year. 





IN OKLAHOMA TERRITORY. 

OKLAHOMA City, OKLA., Dee. 18.—The general situa- 
tion in this state and the Southwest as the year draws 
to a close is improved by the general rainfall over this 
entire section during the last two weeks. Business is 
better in every line than it was two weeks ago, and while 
the increase is slight lumbermen freely predict that 1912 
will prove a banner year. 

Cc. §. Burton, local manager for William Cameron & Co 
will leave next week for Wichita, Kan., to spend the holidays 
among old friends and acquaintances. 

J. D. Hibbetts. who formerly represented the Huey-Hodge 
Lumber Co, in this city, has opened a commission office in 


* Tulsa, 


S. M. Gloyd will leave this week for a trip to the eastern 
part of the state, where he will visit the different branch 
yards of his company. 

M. Hl. Carr, who recently made a trip to Ohlo, expects a 
good business for 1912. 

P. F. Manning, representative of the Curtis & Gartside Co., 
of this city, contemplates a trip into the heart of old Mexico 
within the near future. Mr. Manning states that while 
business has been quiet prospects are very good. 

A. W. Stickle, resident manager for the North Texas and 
Frisco Lumber Companies, with offices in the Culbertson 
building, made a trip through the eastern part of the state 
last week, and states that he found conditions wonderfully 
improved. 


CYPRESS RIVED SHINGLES WANTED. 


The AMERICAN LUMBERMAN is in receipt of a request 
from one of its readers for the name of a lumber manu- 
facturing concern prepared to supply it with a ecarload 
of No. 1 heart cypress rived shingles 7x24. Concerns 
prepared to fill this order will be furnished the name of 
the inquirer upon request. 





The capital stock will remain at the amount J 





If You 
Could Talk 
With Our 
Woodsmen 


they would tell you that there’s 
no better material for pine lum- 
ber than our timber furnishes. 
Better send now an order for 
some of this choice 


Goldsboro 
N.C. Pine 


It is perfectly milled, correctly 
graded and meets all require- 
ments. If you are interested, 
drop us a line and we wil. tell 
you more about it and quote 
you prices. 


TELECC DE USED 


JOHNSON & WIMSATT, 


Washington, D.C. 

















Clinch Your 
Talk With 


particular customers by showing 
them the superiority of 


“Kinston Kiln Dried 


N. C. PINE FLOORING 
CEILING, ROOFERS, Etc. 








Meeting with the Highest Approval Everywhere. 


Car or Cargo Shipments. 


| Ellington & Guy van? 








Horton Corwin, Jr. Pres, and Treas. W. D. Pruden, Sec’y. 


The Branning Manufacturing Co. 
NORTH CAROLINA PINE 
LUMBER AND BOX SHOOKS 
Kiln Dried, Dressed and Rough. 

Mage gue & Pousti R. R. Co., Windsor, N.C. Edenton Planing 

a ae ie 
General Office, EDENTON, N. C. 























HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 481 S. 
Dearborn Street, Chicago, Il, 
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Long and Shortleaf 


Yellow Pine 


Annual Capacity 


200,000,000 Feet. 








lua GEORGIA - FLORIDA~@agg| 


YELLOW PINE 


KILN DRIED 
FLOORING AND CEILING 
ROUGH AND DRESSED 
TIMBER AND PLANK 


Shipments by 
RAIL, SAIL OR STEAMER. 


CUMMER LUMBER CO. 


JACKSONVILLE, FLA. 


Northern Sales Offices: 1 Madison Avenue, New York City, 
and 1402 North American Building, Philadelphia, Pa. 
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Kirby Planing Mill Co. 


Incorporated 


THOMASVILLE, GA. 
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Dressed Stock, Railroad 
and Car Material. 
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CRESCENT CITY NEWS. 


New OrLEANS, La., Dee. 18.—Speaking in general 
terms, it may be said that the slackening of call incident 
to the holiday season and inventory time has about 
reached its hight. The business done will compare ad- 
vantageously in nearly all lines with that of previous 
Decembers as far back as the slump of 1907. But in 
a few lines the call has been maintained exceptionally 
and surprisingly well. Demand for railroad timbers and 
car material in particular shows no sign of abatement 
and is keeping many yellow pine mills in orders. One 
new Louisiana mill, for example, has contracted prac- 
tically its entire output for the next sixty days to a 
well known car company. In addition, the call for ex- 
port pine is gratifyingly strong. These two features 
have helped out the yellow pine situation greatly, the 
call for yard and shed stock being by most accounts 
‘‘seasonably quiet.’’ Prices are not all that could be 
desired by the manufacturers, but are said to be reason- 
ably steady and tending upward. 

In cypress the call for shingles seems to be the feature 
worthiest of note. A boost in quotations on lower grade 
shingles has not diminished the demand and stocks in 
manufacturers’: hands are reported very low. It is de- 
clared that cypress mill stocks, taking them all around, 
are considerably below normal for the season. In other 
respects than shingles the cypress market is taking its 
usual December course, demand having slackened per- 
ceptibly. Inquiries, however, are numerous, and some 
orders for January shipment are being placed. Prices 
all around are said to be firm. Some crosstie business 
probably could be placed, if manufacturers were willing 
to accept offered prices, but there is an apparent be 
lief that the offers do not represent the value of the 
stock, under present conditions, and the mills show no 
readiness to unload their supplies. 

In south and southwest Louisiana heavy and continued 
rains have interfered with logging operations, but the 
weather cleared yesterday and now promises to behave 
for a while. The labor agitation west of the river by 
most accounts has virtually petered out and is referred 
to in the past tense. Fewer complaints of car shortage 
are noted here, but at some other points in this territory 
it is reported that the car supply has deereased again. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, La., Dee. 21.—The holiday season is 
generally conceded to be the slowest in the year in this 
district. Some business is being done but the volume is 
not great. The export business is commanding some 
attention and a number of the large mills near Lake 
Charles have been successful in closing large export 
orders during the last ten days. One mill, it is reported, 


-has booked an order for over 150,000 feet of heavy 


timber. 

The railroad demand has been light. The various 
strikes on a number of roads have caused the manage 
ment to suspend all but necessary improvements. West- 
ern wholesale dealers are buying mixed cars. 

Notwithstanding light demand and small volume of 
business the ery for more cars is being heard on all sides, 
due principally to the fact that many hundreds of cars 
are in the shop awaiting repairs and will not be touched 
until the present strike ends. Another reason is that the 
rice crop and the sugar crop are both being moved. 

The cypress men of southern Louisiana are now enjoy 
ing the greatest rise in the last ten years, and hundreds 
of thousands of logs, which have been unavailable for 
years, are now being floated down stream. ‘This will 
guarantee sufficient raw material to keep all of the big 
cypress mills in constant operation for many months. 
The Caleasieu, Sabine and Mermentau rivers are out of 
their banks and the rise continues. 

Very little labor trouble is being talked. Almost all 
of the big mills in this section have sufficient force to 
keep going if necessary, though many of them have closed 
for the holidays. 

L. M. Autrey, manager of the Naval Stores Co., at 
Newton, Tex.; EK. M. Pringle, manager of the Caleasieu 
Naval Stores Co., at Kinder, La., and R. R. Long, man- 
ager of the Western Naval Stores Co., of Biloxi, Miss., 
were in Beaumont this week attending to business inat 
ters. The gentlemen recently attended a meeting of 
naval stores men at Alexandria, where an organization 
was perfected which will be known as the Western 
Louisiana & East Texas Turpentine & Naval Stores 
Operators’ Association. The association is designed to 
work for the welfare and advancement of the naval stores 
business in this section. 


1e Brooks-Scz 1 Lumber Co., of Ke ood, La., has . 
The Brooks-Scanlon Lumber (¢ f Kentwood, La., ha 


planned an advertising campaign and expects to expend 
about $10,000 in advertising the cutover lands in that 
section. C. H. MeNie has the proposition in charge. An 
experimental farm has been started. 

Maurice Deweert, of Ostend, Belgium, is in Jake 
Charles in the interest of the firm of Henri Deweert & 
Co., importers of lumber and logs. Mr. Deweert came 
to this country several weeks ago with Henri Helaers, 
the Belgian representative of the Long-Bell Lumber Co. 

Hundreds of sawmill employees in Lake Charles are 
idle this week as a result of all of the big mills having 
had to close on account of the high water. It is not 
believed that the mills will be able to resume’ until 
after Christmas. 

The big dam of the Lee Lumber Co., at Tioga, gave 
way Thursday night as a result of the exceedingly heavy 
rains. Considerable damage was done and the mill has 
been closed until the repairs can be made. 

Frank Hoffman, of Port Huron, Mich., who owns 


large tracts of timber land in Louisiana, is now visiting 
this section. 

The Miller-Link Lumber Co., of Orange, will reopen at 
a big logging camp at Bunker Hill on the Orange & 
Northwestern. Several hundred men will be employed 
at once. 

A special from Washington City, La., says: ‘‘Gen- 
eral activity in the cane fields in this section was pro- 
nounced Monday, due to the fact that additional labor 
has been put into the fields windrowing the remainder of 
the crop. One large planting firm is now windrowing 
nearly 8,000 acres. The following lumber mills of this 
parish were closed today so that their labor could par 
ticipate in the windrowing: Williams-Wadell Co., 
Rhoda; I’. B. Williams Cypress Co., of Patterson; Ramos 
Lumber Co., of Ramos, Cotton Bros. and the Brownell 
Drews Lumber Co., of Morgan City. 

The big plant of the Mackey Pine Products Co. has 
been started. The plant is at Covington, La., and one 
of the best in the South. 

The three mast schooner Madeline arrived at Morgan 
City Sunday from New York for a cargo of cypress ium- 
ber. The vessel draws fourteen feet. She will carry 
away 450,000 feet of timber. 

The St. Louis Cypress Lumber Co., of Houma, is hay 
ing the canal to Barataria Bay deepened. 

Col. S. T. Woodring, general manager of the Cal 
casieu Long Leaf Lumber Co., was a visitor to New 
Orleans this week. 

i. L. Prickett, general manager of the King-Ryder 
Lumber Co., was in Lake Charles this week. 


Eee 


IN NORTHEASTERN LOUISIANA. 





Brisk Demand for Car Material and Special Cutting 
Export Trade Holds Up Well—Seasonable Building 
Activity. 

SHREVEPORT, La., Dee. 19.—As has been the case for 
several weeks, demand for stock car materials and special 
cuttings has been very brisk and prices have been satis 
factory. For ship decking demand has remained good, 
and the price also has been favorable. Export trade has 
shown up well, demand being heavy. On merchantable 
and primes and kiln dried saps demand has been fair, 
and on heart face, especially 4 by 6 inch strips, the call 
has been active. South American schedules have been 
active and interior demand has been strong. On the 
interior stuff the price has not been at all satisfactory, 
but that is the only item about which there are com- 
plaints as to price. Trade is expected to hold up well the 
rest of the year. After the Ist inventories will be taken 
and there will probably be a little quietness. 

The Signor-Burton Tie Company of Shreveport has 
submitted an offer to buy the timber on the lands of the 
Caddo Levee Board in the northwest quarter of section 
14, township 21, range 16, of Caddo parish, for the pur 
pose of manufacturing ties. The board has appointed 
inspectors to go over the lands and estimate the timber, 
with a view of making the sale. 

Reports from Talisheek state that the Ozone Lumber 
Company is operating to full capacity, handling about 
40,000 feet of lumber daily. 

Traffic Manager George T’. Atkins, of the Chamber of 
Commerce, has been advised that the Interstate Commerce 
Commission will hear argument January 13, at Washing- 
ton, D. C., in the famous Louisiana freight rate case. If 
the state of Louisiana wins this case rates to Texas terri 
tory from Louisiana will be greatly reduced, and among 
those who will profit heavily are the lumbermen having 
mills in Louisiana. Because of the Texas rate wall, 
prohibiting Louisiana shipments, some of the lumber com 
panies in late years have put mills in operation in Texas, 
which is a good marketing field. 

During the last month, as shown in an official report 
presented to the city council a few days ago, permits 
were issued for the construction of buildings to cost 
$64,145, which was exceptionally good considering the 
rainy weather which interrupted building operations sev- 
eral days. Most of this outlay represents new residences, 
those structures alone costing - $59,060. As a result of 
this activity local lumbermen have been filling many good 
orders. 


eee 


SOUTHEASTERN MISSISSIPPI NEWS. 


HarriesBuRG, Miss., Dec. 18.—At the close of this 
year every mill in this territory will find itself with 
business of a sufficient volume to carry it well through 
January. Practically all orders placed during this 
month have been for January shipment, as most of the 
mills will close Christmas and will not open until after 
January 1. The large quantity of car material sent to 
this territory during the last two months has increased 
the price of this item $2 and $3. Although business has 
not been up to expectations during the year, it is esti 
mated that the average price received by the mills is 
$1.50 higher than the price obtained in 1910. The out 
look for 1912 is a great deal better than it was for 1911. 
Export timber, including sawn timbers, South American 
and Cuban stock, is better than it has been for some 
time. Eastern buyers are coming to this market for 
large timbers and this additional demand on this ter- 
ritory, it is expected, will keep up prices, and it is 
thought that the average for 1912 will be even higher 
than that of 1911. 

The Carter-Howorth Lumber Co., at Glazier, resumed 
operation today, having erected a mill on, the site of the 
old one which burned several months ago. 

It is expected that the new steel mill of the Newman 
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Lumber Co., at Sumrall, will be ready for operation by 
June 1. 

George Auntry, who has been connected with the 
Hetler Lumber Co. several years, is now with the Mer- 
eantile Lumber Supply Co., Kansas City, Mo. 


~~ 
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SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, MIss., Dec. 19.—Conditions in this ter- 
ritory appear to be improving. Dressed stock demand 
from the middle interior trade has not been as active 
as heretofore, but eastern and export requirements have 
enabled manufacturers to dispose of that material at fig- 
ures which are above the interior offerings. Stocks are 
below normal and demand is keeping pace with output. 
Demand for special bill stuff is especially good. ‘The 
principal call has been for railroad and car material, 
particularly framing, siding, lining etc. Prices have 
stiffened and several good sized orders have been re- 
fused by the manufacturers recently. Practically no or- 
ders are being placed and none will be accepted by the 
mills until after the first of the year. 

The Mississippi Pine Association held its monthly 
meeting December 12 at its offices in the Ross building, 
Hattiesburg, being fairly well attended. Many matters 
of interest were discussed, past work was reviewed and 
prospects for next year were gone into. The association 
has taken on sixteen members since last January and is 
in satisfactory shape. 





AT MISSISSIPPI’S CAPITAL. 

JACKSON, Miss., Dec. 18.—President F. L. Peck, of 
the Mississippi Central railroad, will visit Brookhaven 
during the week for the purpose of conferring with citi 
zens relative to plans for resuming operations of the big 
mill of the Pearlhaven Lumber Co., which has been in a 
state of disbandment for several months. 

The timber syndicate interests represented by Pyesi- 
dent Peck have recently acquired large ‘ind holdings in 
the territory adjacent to the Pearlhaven mills, located 
in Franklin, Lincoln and Amite counties. 

Citizens of Brookhaven have promised a donation of 
$25,000 in cash, or its equivalent in the way of site and 
property of the Pearlhaven plant if President Peck and 
his associates will agree to that location. 

Prior to abandonment the Pearlhaven mill was one of 
the largest in the state. Indications are that the plant 
will be again in operation within sixty days 





MATTERS AT MOBILE. 


MosiILE, ALA., Dec. 18.—The outward movement of 
lumber last week was smaller than it has been for 
a number of weeks, but many steamers are in port 
loading wood cargoes and this small outward move- 
ment is perhaps because no more vessels finished load- 
ing during the week. It is not believed that the 
Christmas season will have much effect upon the 
handling of cargoes at this port, though it might 
exert a slight influence on the country mills by 
keeping hands away for a day or two. 

Exports of lumber during last week aggregated 
2,142,000 feet, against 5,588,000 feet the previous 
week, the outward movement being confined almost 
wholly to shipments to Cuba and Porto Rico. Three 
cargoes cleared in sailing vessels for ports in Porto 
Rico, aggregating 1,080,000 feet, and a number of 
parcels for Cuba aggregating 719,000 feet. In addi- 
tion to these were a small cargo for Venezuela and a 
small shipment by one of the fruit boats for Puerto 
Cortez. These represent the amount of export busi- 
ness done out of this port during the last week. Ten 
or more steamships are here loading and the movement 
of yellow pine will continue in greater or less volume 
regardless of the holiday season. 

In the interior trade there appears to be a prefer 
ence in orders being received for heart stuff, and this 
is keeping the price of the heart grades of yellow 
pine up to the top notch. Demand from car manu- 
factories for car building material is light, but that 
from the railroads for construction timbers and the 
like keeps up, though in less volume than noted 
several weeks ago. The announced intention of the 
Louisville & Nashville Railroad to double track its 
road from Decatur to Montgomery and on to Mobile 
in preparation for the business that will follow the 
opening of the Panama canal will no doubt create 
a large demand for construction timbers. 

The mills are well filled with orders and have cut- 
ting ahead for many weeks, some of them well into 
the new year. There is a general feeling of satisfac- 
tion in this trade. 

During the last week there was a larger spurt in 
the outward movement to Porto Rico than for some 
time, also a very material decrease in the movement 
to Cuba. 

The sawn timber is perhaps the one market of the 
yellow pine group which will feel the influence of the 
holiday season, for the Britishers do not do any 
business for a week or two following Christmas. It 
is probable therefore that there will be a falling off 
in this trade for the next three weeks. 

Generally the lumber and timber trade of this port 
is in good shape for the close of the year. 





STAVE WOOD AND FLOORING MATERIALS 
WANTED. 

A foreign trade organization, dealing in oak floor 
ing material, is desirous of purchasing its supplies in 
the United States. A request from the same locality 
also has been received for the names of manufacturers 
of stave wood. The concern mentioned is said to 
handle a million dollars’ worth of this material an- 
nually. Persons interested in these inquiries will, on 
request, be placed in communication with the inquirers. 





| NORTH ATLANTIC COAST 








NEW ENGLAND TRADE NOTES. 


Boston, Mass., Dee. 18.—There is still considerable 
talk of trying to extend the fire limits to include the 
entire city of Boston. The retail lumber and real estate 
dealers are opposed to this. 

The Chaffee Lumber Company, of Rutland, Vt., has 
built a large addition to its planing mill. It is reported 
that the company will not install machinery before next 
spring. 

George Van Dyke is to succeed Normal MacDonald as 
general manager of the Connecticut Valley Lumber Com- 
pany. 

The lumber business of C. H. Johnson, Malden, Mass., 
has been taken over by the newly organized Johnson- 
Jackson Lumber Company. G. E. Jordan, of Waltham, 
is president, C. H. Johnson treasurer and G. E. Jordan, 
jr-, secretary. 

William E. Litchfield, hardwood lumber dealer, spoke 
before the students of the High School of Commerce, 
Boston, December 12. 





FROM A NEW JERSEY LUMBER CENTER. 

NEWARK, N. J., Dec. 20.—Trade reports indicate busi- 
ness to be seasonably quiet. Yards and mills are meet- 
ing only current orders and little is being done in prep- 
aration for the near future. Prices remain about sta- 
tionary and not much stocking is being done. Some 
firms complain a little of difficulty in making collections. 

The superintendent of buildings reports that last 
week’s permits indicate an average week for this time 
of year, but a little more brisk as to actual building 
work than Christmastide of 1910. Thirty permits issued 
last week represent a construction value of $118,000, a 
gain of $2,000 in values over the previous week. The 
State Tenement House Board issued 25 permits last 
week for work estimated in value at $165,500. The 
preceding week’s record was 24, but a much higher 
valuation, the total being $257,350. As usual Newark 
building called for a larger proportion of the total 
operations than any other city of the state. Fourteen 
other municipalities were represented in the applications. 

A public meeting will be held in this city Thursday 
night in furtherance of the project for coérdinating the 
steamship and railroad terminals of this state and New 
York. In this project is involved an immense scheme 
for improving the dock front of the Hudson river and 
upper New York bay on the Jersey side. The plan con- 
templates also improving the bay front and dockage of 
this city, with a connecting deep waterway from Newark 
bay to the Kill von Kulls. 


TIMBER LAND SALES 














W. C. Vereen, of Moultrie, Ga., and C. Downing, of 
Brunswick, Ga., last week bought the entire holdings of 
the Escanaba Land & Manufacturing Co., located near 
Pensacola, Fla., including 100,000 acres of timber lands, 
a railroad, steamboat line and sawmills, for a consideration 
reported to be over $1,000,000. 


The H. B. Waite Lumber Co., of Seattle, Wash., recently 
bought the mill and timber interests of the Sobey Manu- 
facturing Co., of Granite Falls, Wash., which include 2,500,- 
000 feet of fine timber. 


The Farmers Steel & Wire Co., of Regina, Sask., has 
taken over the sawmill and timber limits on the Lardo river 
in British Columbia, of the W. E. Cooke Lumber Co., of 
Kalso. 


Schwing Bros., of Plaquemine, La., recently bought from 

Gay, sr., of Plaquemine, La., the timber lands on 

the Kast Grosse Tete place, near Rosedale, La., for a con- 
sideration of $23,985. 


rank B. Williams, of New Orleans, La., recently acquired 
the timber on the O'Connor and Edmonston tracts near 
Baton Rouge, La., from L. U. Babin. It is reported a 
sawmill will be erected by the new owner. 


The Williams Bros. Co., of Cadillac, Mich, recently bout 
50,000,000 feet of hardwood timber in Gaylord courtty, 
Michigan, 





i. L. Page, of New Orleans, La., announces the sale to 
Porter Bros., of Natchez, Miss., of the hardwood timber on 
his Ravenwood plantation in Point Coupee parish, Louisiana 
containing about 2,000 acres of gum, ash, cottonwood and 
other hardwoods. The consideration was $18,000. A saw 
mill will be built by the new owners. 


The Weis-Peterson Box Co., of Cairo, Ill., recently bought 
from Alexander Berger, of the American Trust Co.; of Jones- 
boro, Ark., 1,000 acres of virgin cottonwood timber in Poin- 
sett county, Arkansas, for a consideration of $20,000. A box 
factory will be erected on the land and a railroad will be 
built also to connect with the Frisco at Marked Tree, Ark. 


The Humboldt Cooperage Co., of Arcata, Cal., recently 
bought from C. W.. Burgess, former president of the Eureka 
Sash, Door & Moldings Mills, and G. A. Glynn, until re- 
cently logging superintendent for the Pacific Lumber Co., of 
San Francisco, Cal., 680 acres of redwood, pine and spruce 
timber situated along Mad river, Humboldt county, Califor- 
nia; consideration about $50,000. 





BLOW PIPE CONCERN NOT ABSORBED. 

SAVANNAH, GA., Dec. 18. —In an announcement in a 
recent issue of the AMERICAN LUMBERMAN under a Bir- 
mingham date line the Savannah Blow Pipe Co., of 
Savannah, Ga., was mentioned as one of a number of 
concerns absorbed by the South Atlantic Blow Pipe 
Company. The Savannah Blow Pipe Company states that 
the statement is without foundation, that the company is 
still doing business independently and is prepared to give 
its usual good service to the trade. 
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Hazelwood <= 
Veneered Doors 

















And Interior Trim to match as 
manufactured by Massee & Felton 
Lumber Company, Macon, Ga., are the 
handsomest doors on the market today. 


They Are “Beauties.” 


Send for Illustrated Catalogue 
and Price Folder. 


Massee & Felton Lumber Co- 


Macon, Georgia. 
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.M. GRAHAM, Pres. & Gen. Mgr. We Use 
G. J. POPE, Vice Pres. 
J. A. McINTOSH, Sec. & Treas. Telecode. 


STUART LUMBER CO. 


BRINSON, GA, 


MANUFACTURERS OF 


Long Leaf Yellow Pine 
LUMBER 


Rift Flooring and Car Decking 


OUR SPECIALTY. 























Ocmulgee River Lumber Co. 
LUMBER CITY, GA. 


Manufacturers of 


RED GUM 


Extra Wide Panel. 


YELLOW PINE 


Ne Band Sawn Lumber. 
Telecode. Complete Planing Mill. 


Large Capacity and Quick Shipments. 
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~YELLOW PINE— 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling; etc. 


SOUTHERN PINE CO.,OF GEORGIA 


1406-1412 New Savannah Bank and Trust Co. Bidg., SAVANNAH, GA. 
N. Y. Correspondents, The Haviland Lbr. Co,, 62 Pine St. 


On Your Way to the Southlan 


Stop off at Vicksburg, Mississippi, and visit the beautifal his- 
toric National Military Park. Sixty two miles of automobile 
driveway, and over two millions of dollars in monuments. 
Stop at the NATIONAL PARK HOTEL 
one of the best Hotels in the Great South. Opened July 4, 
1911, under the management of Mr. Gaston Saux, formerly of 
The Grunewald, New Orleans. Conducted upon the modi- 
fied European plan. 
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Z ASHTOLA, PA. 
Ready for Immediate Shipment. 


975 pieces 30’ 50 Ib. section steel rails 
766 pieces 30’ 45 Ib. section steel rails 
4—50 lb. Frogs 
3 pair 50 Ib. Switch Points 
Angle bars and bolts weighed in. 
PRICE, $21 per ton F. O. B. Ashtola. 


ALSO about 
5 miles 40 Ib. Relayers at Davis, W.Va., 
angle bars weighed in. PRICE, $21 per 
ton F.0O.B. Davis. 


All Guaranteed First-class Relayers. 


E. V. Babcock & Co. 


Pittsburgh, Pa., U.S. A. 
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Manufacturers and Wholesalers 


NORTH CAROLINA AND WHITE PINE, 
CYPRESS, POPLAR. MAPLE AND OAK 
FLOORING. PACIFIC COAST PRODUCTS 
Mills, Belhaven, N. C 
New York Office, No. 1 Madison Ave. 
White Pine Branch, Minneapolis, Minn. 





Wm. Schuette & Co. Ine. |j 








We Aim At Quality — 
That is our first thought in the production of lumber. 


— comes the question of service. In that, too, we 
excel. 


Southern Yellow Pine 


In this wood we have especially timbers and piece 
stuff. We also manufacture West Virginia Hem 
Spruce and White Pine. 


Flint, Erving, Stoner & Co. 


PITTSBURG, PA. 











Forest Lumber Company 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce 
Hemlock and Hardwoods 


Saw Mill, 


Konnarock, Va. 








Pittsburg, Pa. 





North Carolina Pine 


White Pine, Poplar, Hemlock 
and Spruce, Lath and Shingles 





Our Stocks are complete and can give prompt service 


-WILLSON BROS. LUMBER CO. 


PITTSBURG, PA. 








J. L. LYTLE LUMBER COMPANY 


Manufacturers and Wholesalers 


West Virginia Hardwoods 


PITTSBURGH, PA. 
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Manufacturers and Wholesalers 


North Carolina and Long Leaf 
YellowPine, Hemlock and Poplar 


KILN DRIED N.C. PINE 
OUR SPECIALTY. 
ee 





JOHNSTOWN, P 


A. 
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NEWS FROM THE HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 


Installing Mill in Arkansas—Railroad to Be Built to 
Facilitate Timber Land Development — Railway 
Transportation Situation. 

MEMPHIS, TENN., Dec. 18.—K. M. Schulte, of the 
Penrod & Abbott Lumber Company, Biscoe, Ark.,who iives 
in Memphis, but who has charge of its operations at Biscoe, 
was here Saturday evening and said that a mill is being 
installed at Biseoe which will be in readiness for opera- 
tion probably around the 15th or 20th of January. This 
mill is equipped with an 8-foot band saw and will have 
a capacity of approximately 40,000 feet a day. The 
Penrod & Abboit company took over the holdings of the 
J. W. Thompson Lumber Company, at Biscoe, last spring 
and it decided early this fall to put in a new mill on 
account of the rather unsatisfactory condition of the old 
one. 

A. K. Knoblock and other representatives of the Ar- 
kansas Real Estate Trust, recently formed for the pur- 
pose of taking over and developing approximately 12,640 
acres of hardwood timber land near Jonesboro, Ark., 
have been going over this property the last few days, 
with a view to picking out a route for a railroad, which 
is to be built to facilitate the handling of the timber. 
The road will be built at an early date, as it is the in- 
tention of the firm to clear up 38,000 to 4,000 acres of 
land each year, until the entire tract is in cultivation. 
The company will not operate any mills of its own, ac- 
cording to present plans, but will sell its timber to mill- 
men at Jonesboro, Memphis and other milling centers. 

Announcement is made that the Grayling Lumber Com- 
pany, of Michigan, will build a large mill at Arkansas 
City. It has about 30,000 acres of timber land in Desha 
county. A site has been donated to the company at 
Arkansas City, and the legislative council has pasyed a 
resolution exempting the mill from taxation. This com- 
pany also has extensive interests in Louisiana and its 
headquarters in the South are at Monroe. 

The Paepeke-Leicht Lumber Company, which has ex- 
tensive interests in Memphis and the Memphis territory, 
has purchased the holdings of the Holley-Matthews Manu- 
facturing Company, at Greeneville, Miss., including saw 
mill, veneer mill, logging equipment, logs and the stock 
of lumber. The purchasing company has been operating 
for some time a saw mill and box factory at Greeneville, 
ind the purchase of the equipment will materially facili- 
tate it in handling its business at that point. Jt is 
further stated that contract has recently been made by 
the Paepcke-Leicht company for the entire cottonwood 
output of the Kimball-Lacy Lumber Company at Arkan- 
sas City. The latter concern also is identified here, (. A. 
Lacy, one of the stockholders therein, being a Memphis 
resident. 

The weather during the last week has been highly un- 
favorable for work in the woods and some Jumbermen 
complain that a searcity of logs is developing which wili 
handicap them to some extent. 

Cars are plentiful for shipment of lumber and the 
roads are furnishing a fair amount of equipment for 
bringing in timber. However, there is a shortage of cars 
at a number of points in the Memphis territory, notably 
in Arkansas and Mississippi. 





ON THE CUMBERLAND RIVER. 


NASHVILLE, TENN., Dee. 19.—With general rains for 
seven or more consecutive days and a big rise of the 
Cumberland River throughout its entire length, word 
comes from the upper country that the logging men are 
starting rafts down stream to Nashville. None have yet 
arrived, but receipts promise to be heavy within the next 
few days. Heavy shipments by water are expected and 
local manufacturers will be well stocked as a consequence. 
The year is nearing the close with a good volume of 
business, the movement being better, generally speaking, 
than was expected. The Christmas holidays will natu- 
rally break into this activity and will be followed closely 
by the shutdown of mills for annual repairs, inventory- 
ing stocks and a general round-up of business. The car 
building companies have been calling for considerable 
yellow pine and hardwoods during the last week and the 
other consumers have been keeping well up with the 
procession, General traffic on the Cumberland has been 
renewed and has been very active. The winter trade is 
well under way and all the boats of the different lines 
are handling large freight shipments, which have been 
held awaiting a sufficient tide for the boats to make 
regular trips. Upper river boats have begun making the 
Kentucky points far up the stream and the lower river 
boats also are making regular trips. 





WEST VIRGINIA NOTES. 

CHARLESTON, W. VA., Dec. 19.—Local offices report a 
fair mail business, the let-up being attributed to the holi- 
day season and the fact that only such stuff as must be 
had at once is being purchased. Prices are claimed to 
have undergone no change and no especial demand for 
any particular grade appeared during the week. 

Ties are not in demand any more than they have been 
for some time, but there is a feeling that conditions will 
improve some time after the first of the year. 

Buyers have been few during the week and purchases 
small. Members of Samuel H. Scherer & Sons, Philadel- 
phia, were among callers, as were E. F. Magee, of George 
M. Spiegel & Sons, of Philadelphia, and Joe Wehrle, of 
Cleveland, Ohio. 





George Breece, of the West Virginia Timber Co., 


is in Cleveland attending meetings of the Advance and 
West Virginia Timber companies. 

The Spruce Bend Coal Co., of Bend, has been incor- 
porated to operate in Logan county. Those interested 
are principally from West Chester, Pa., and are P. M. 
Sharples, J. Comley Hall, Norris 8. Ingram, William L. 
Jenkins and 8. M. Andress. Mr. Sharples appears to be 
the principal stockholder. The company has an authorized 
capital of $200,000. 
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KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Dec. 20.—Business during the year 
is pronounced by most local lumbermen to have’ been 
heavier than in 1910, although the gain has been com- 
paratively small, All unite in predicting better business 
during 1912, The large sale of low grade lumber during 
the twelvemonth is a feature of the situation that has 
been commented upon. Retailers generaity report that 
business during the year has not been entirely satis- 
factory, due to the comparatively small amount of build- 
ing of residences and other minor structures. A lot of 
lumber was sold for concrete work, however. 

The Frey Planing Mill Co. has featured in its advertis- 
ing the fact that it furnished the interior trim for the 
Tyler, Louisville’s newest hotel, which was opened for 
business last week. With the completion of the Henry 
Watterson, a 12-story hostelry being erected on Walnut 
street, Louisville’s hotel facilities will be the best in the 
South. 

The Corey-Sheffle Co., a retail concern, is erecting a 
large shed for the storage of dressed lumber and finished 
material. 

C. E. Davis, manager of the lumber department of the 
Mengel Box Co., is at the mills at Hickman and Mengel- 
wood, Tenn., this week. 

T. M. Brown, of W. P. Brown & Sons, was in Memphis 
this week conferring with other members of the Robe 
Lake Lumber Company. 

It is reported that the Chesapeake & Ohio is preparing 
to build a 25-mile railroad from Harlam up Beaver Creek 
to the border of Letcher and Harlan counties, opening up 
a big new timber and coal district. 

The Louisville & Eastern is reported to be completing a 
survey for a railroad to be built from Paintsville to 
Jackson, This is in line with the development work now 
being done by this road. 

The Grayson Planing Mill Co., of Grayson, has com- 
pleted the equipment of its plant and is now operat- 
ing it. 

The saw mill of the Brodhead-Garrett Lumber Co. at 
Clay City will be closed for a few weeks. 

Lumbermen and other business men have heard with 
satisfaction that the tax rate charged by the city of 
Louisville has been reduced from $1.81 to $1.79, this 
applying against each $100 of assessed property. The 
saving to the lumber interests, which runs up into the 
millions, will be large. 
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FROM A YELLOW POPLAR CENTER. 


ASHLAND, Ky., Dee. 18.—Last week’s business shows 
a decided shrinkage owing to unfavorable weather condi- 
tions for loading. The volume of new business placed is 
better than for some weeks. There is a noticeabie im- 
provement in the demand for the better grades of poplar, 
while the low grades are eagerly sought by the box trade. 
Plain oak is in fair demand, as are construction timbers. 
Switch ties are quiet. Prices remain unchanged. 

The recent rains will bring some logs to market, but 
owing to the danger of ice only such as are in the upper 
rivers will be rafted. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLUMBUS, OHIO, Dee. 18.—Trade on the whole has 
been satisfactory. Orders for shipment in January are 
numerous and many inquiries are being received. The 
tendency of buyers, however, is to wait until after in- 
ventories and the holiday period to place orders. Prices 
have been pretty well maintained in both hardwoods and 
yellow pine. The former has been unusually strong and 
there is no tendency to cut prices. ‘The weakness in yel- 
low pine continues, but there are no further decreases in 
the price list and the tendency is toward higher levels. 
Railroads are making many inquiries for car stocks and 
the situation in that direction has improved materially. 
Travelers report short stocks in retailers’ hands. ‘This 
means that buying will have to be on a more liberal 
scale when the holidays are past. The same conditions 
prevail in regard to factory stocks. 

The movement of the lower grades of hardwoods has 
been fairly good, although the best demand is still for 
the better grades. Prices are firm and marked strength 
is shown in first and second quartered oak and in certain 
lines of hemlock. Collections are reported as fair for 
the season of the year. 

M. A. Hayward, of M. A. Hayward & Son, says there 
is a bright outlook for business in hardwoods after the 
first of the year, and he looks for higher prices. In- 
quiries for January business are more numerous than 
ever before for the time of the year. Mr. Hayward 
believes that dealers will come in to buy before an 
advance. 

C. T. Nelson, of the C. T. Nelson Co., says trade 
is rather quiet owing to the excessive rains over the 
greater part of Ohio and the approach of the Christmas 
season; that prices have not declined to any great extent, 
however, and he believes there will be a better trade 
shortly after the first of the year. The company’s plant 
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on Dublin avenue will be closed down just before Christ- 
mas for the usual 2-weeks layoff. 

J. K. Sowers, president of the Sowers-Leach Lumber 
Co., reports a quiet trade, although orders are not so 
few as might be expected under the circumstances. He 
says there are a good many orders for shipment after 
the holiday season. B. A. Leach left recently on a busi- 
ness trip to Charleston and other points in West Vir- 

inia. 
¥ H. R. Allen, of H. R. Allen & Co., has returned 
from a business trip through several southern states. 

H. M. Rowe, of Powell & Rowe, reports a rather active 
trade for the season of the year, with good prospects for 
a better volume of business after the first of the year. 

John R. Gobey, of John R. Gobey & Co., reports trade 
seasonably quiet. 

Edward Giesy, of H. H. Giesy & Bros., says he has 
been lying low for the last week and has not tried to 
get business very badly. He believes that generally 
speaking prices are a little stronger, with a tendency on 
the part of the mill owners to increase their quotations. 

W. Granville Taylor, of the W. M. Ritter Lumber Co., 
finds it a little quiet, but not any more than usual for 
the time of the year and the company getting all of the 
business that it expected to book. 

Charles C. Lincoln, of the large jobbing firm Luke 
& Lincoln, of Marion, Va., was a visitor in Columbus 
recently. 

W. L. Whitacre, of the Whitacre Lumber Co., says not 
much is doing at this time, although the prospects are 
believed to be good. Everything is inquiries now and 
not many orders. 

H. W. Putnam, president of the General Lumber Co., 
reports a quiet trade with orders running along about 
the same as usual. The General Lumber Co. has moved 
its offices from the Columbus Savings & Trust building to 
the Hartman building. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OnI0, Dec. 18.—Furniture plants are run- 
ning light, with but few orders for the coming year. 
The manufacturers are working on new designs for the 
January exhibits. 

A prominent hardwood man says that though the busi- 
ness has not been up to expectations, when the books are 
palanced the results of the year will compare favorably 
with those of 1910. The great drawback has been the 
close buying by consuming manufacturers, few manufac- 
turers taking advantage of the conditions of the market 
to buy stock while prices were low. He said that prices 
for hardwoods were really very low, but that the con- 
suming manufacturers seemed to be holding off for still 
lower prices, of which there is positively no chance, 
especially for oak. Another feature of the year has 
been the steady weakening in the demand for the 
highly figured grades in quarter sawed oak, consuming 
manufacturers evidently having bought freely of com- 
mon and better that appeared to better suit their 
purposes. 

The new cooperage plant of the Seufferle Cooperage 
Co., at Walton Place, is completed and is turning out 
high grade tight cooperage. 

The Chester Park Bank, of which Chester Korn and 
other members of the Farrin-Korn and the M. B. Farrin 
Lumber Co.’s are interested, is occupying its new quar- 
ters, facing on Spring Grove Avenue on the M. B. Far- 
rin property. 

The mill of the Freiberg Lumber Co. is running stead- 
ily, cutting Mexican mahogany lumber and manufactur- 
ing flitches for veneers. 

T. J. Moffett, head of Maley, Thomson & Moffett, 
says that the mahogany lumber business is very good. 
Their plant at Havana, Cuba, and the Cincinnati mill 
are running steadily. 

George Hand, of the Bayou Land & Lumber Co., says 
that its business has kept up fairly well and that the 
outlook for the coming year is good, as it is making 
arrangements to take over the output of a large new 
mill manufacturing oak and red gum, 





IN NORTHEASTERN TENNESSEE. 


BrIsToL, VaA.-TENN., Dee. 20.—The Black Mountain 
Timber & Land Co., owned by Philadelphia interests, will 
construct a band mill at Bluff City, eleven miles west of 
Bristol on the Southern Railway. The company is sur- 
veying a logging road from Bluff City to its timber prop- 
erty in the Holston mountains. The road will be built 
as quickly as possible. The company has a cut of eight 
to ten years, largely hardwood. 

A visitor in this section last week was J. W. Beecher, 
of Pottsville, Pa., president of the Tennessee Lumber & 
Manufacturing Co., who spent some time at his com- 
pany’s plant at Sutherland, Johnson County, Tennessee. 
Mr. Beecher’s company will close its band mill about May 
1, on account of the exhaustion of its timber supply, but 
it is thought probable that it will invest in other timber 
lands in this section and continue to operate here. 

The construction of a much larger plant than the one 
which was destroyed by fire two weeks ago will be begun 
at Damascus, Va., immediately after the first of the year 
by the T. W. Thayer Lumber Co., which sustained a loss 
of $125,000, partially covered by insurance. The com- 
pany will erect a much larger plant than the one de- 
stroyed. 

A number of young people from Bristol have gone to 
Baltimore, Md., to be the guests of a Christmas house 
party to be given in that city by R. E. Wood, president 
of the R. E. Wood Lumber Co., and Mr. Warren, of 
Bristol. They expect a delightful time for Mr. Wood is 
widely known as a host. 

C. E. LeCrone, sales manager for J. A. Wilkinson, will 
spend Christmas with his parents at Springfield, Ohio. 
He expects to be away a week or ten days. 


Bristol people owning timber lands in the White Top 
Mountain section, east of Bristol, have just been notified 
of the acceptance by the Government of the proposals of 
owners for the sale of 50,000 acres of timber land to be 
included in the Appalachian Forest Reserve. Bristol 
timber owners have contiguous tracts to submit and it 1s 
practically certain that about 75,000 acres in the White 
Top region will be accepted by the Government. 

Local lumbermen report trade slightly improved as the 
new year draws near and they predict that business will 
pick up considerably toward spring. The trade in this 
section is good. Shipments of late have been good. 

The W. M. Ritter Lumber Co., of Columbus, Ohio, is 
about ready to put into operation a new mill at Grundy, 
Va., where it has two other large band mills in operation. 

The O. D. McHenry Lumber Co.’s mill and other hold- 
ings at Arcadia, Va., have been leased to the Virginia 
Lumber & Extra Co. under an option to purchase. The 
mill is a single band mill and it is believed that the Vir- 
ginia Lumber & Extra Co., which has just been organ- 
ized, will shortly buy the entire holdings of the McHenry 
company. 

Rep. 8. R. Sells, of the Sells Lumber & Manufacturing 
Co., Johnson City, Tenn., a visitor nere this week, said 
that the damage to his dry kilns as a result of the recent 
fire seemed to be not less than $6,000 but that it would 
not handicap the company. 

The Paxton Lumber Co. reports that it is winding up a 
splendid year’s business and that its prospects for the 
new year are very encouraging. 

_T. G. Caldwell, of the Ferd Brenner Lumber Co., Cin- 
cinnati, Ohio, is in the Bristol territory shipping out a 
large amount of stock. 





FROM SOUTHWESTERN INDIANA. 


EVANSVILLE, IND., Dec. 21.—Hardwood lumber manu- 
facturers of this section report that trade is seasonably 
good and that the outlook is favorable. The year’s 
trade has been satisfactory and better than some manu- 
facturers expected a year ago. 

Daniel A. Wertz, of Maley & Wertz, hardwood lumber 
manufacturers of this city, has returned from a road 
trip. 

Planing mill men say that trade has been about 30 
per cent better than last year. Yellow pine men also 
have had a prosperous year and assert their trade has 
shown increase over last year. Building operations have 
been active during the whole year, a great deal of build- 
ing is still being done and the outlook in that line for 
the new year is good. 

J. H. Moeller, stave and lumber manufacturer, Mount 
Vernon, was here a few days ago giving away handsome 
Christmas souvenirs to his numerous friends. 

Albert Starbuck, who operates a large sawmill at 
Petersburg, was here a few days ago and reported busi- 
ness in his section very good. He is running his mill full 
time. 

Furniture, chair and desk manufacturers say trade 
this year has shown a satisfactory increase over last 
and that the outlook for the new year is good. Salesmen 


‘report that the furniture factories in Evansville have 


fared much better than those in many of the other cities 
of the country. Carriage and wagon manufacturers have 
also had a good year. Orders are still coming in and in 
spite of the unsettled cotton market manufacturers say 
the future seems bright to them. 





IN CENTRAL ARKANSAS. 

LitrLE Rock, Ark., Dee. 20.—In an ordinance re- 
cently proposed and now on advanced reading this city 
proposes to prescribe not only as to outside construction 
but as to interior as well, and within a large district 
specified it is virtually declared that construction shall 
be of steel. Outside of this district another is mapped 
out for what is known as mill construction, and in still 
another and larger district the requirements are that 
the construction shall be of slow-burning material. 
Building operations do not seem to have halted materially 
during the discussion, as the current month’s permits are 
equal to those of the corresponding month of last year. 

The C. D. Gibbs Stave Co. has completed the con- 
struction of the main building of its plant at Caddo. 
The mill opened this week. 

F. W. Short has installed a sawmill at Caddo Gap, 
with a capacity of about 30,000 feet per day. 





FROM A MICHIGAN HARDWOOD CENTER. 


CapILLac, Micu., Dec. 19.—Frank J. Cobbs, of Cobbs 
& Mitchell (Inc.), and Mrs. Cobbs have left on a six 
weeks’ trip to the Pacific coast. 

James I. McSweyn of Memphis, Tenn., is calling on 
focal lumbermen in the interest of his company. 

In order to give the Williams Bros. Co. more piling 
room for its lumber, the city council has deeded it a 
block and a half of land adjoining the company’s site 
and the council will also close two streets now crossing 
the Williams Bros. Co.’s land. This has been made 
necessary by the consolidation of the Manton and Cad- 
illac plants of this company. Its last block factory will 
be opened on or about January 1 after a shutdown of 
two months, during which time the mill has been en- 
larged and the machinery overhauled. 

L. George Johnson, a former Cadillac boy, whose 
parents still live here, has been appointed forester for 
the State of California. 

G. A. Swanson, of Tustin, has bought 800,000 feet of 
timber near Hobart, which will be cut this winter. 

The Rikerd Lumber Co., of Lansing, has prepared 
plans for a warehouse and office building 30 by 80 feet, 
two stories above and two stories below the street level. 

The Escanaba Veneer Co., of Escanaba, has sold all its 
old stoek and is getting in a fresh supply of timber. The 
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SPECIAL PRICES 


For quick movement on the following 
Band Sawn Lumber. 


POPLAR. 


PLAIN OAK. 
» 2 common 
. 3 common 


4/4 Export 
QUARTERED OAK. 
4/4 18 and 2s 
4/4 No. 
4/4 No. 2 common 
4/4 2 to 34%” strips 
CHESTNUT. 
4/4 Shop 
4/4 8. W. 
4/4 No. 3 
5/4 S. W. and No. 2 common.. 
6/4 S. W. and No. 2 common.. 
MISCELLANEOUS, 
4/4 Birch log run 
4/4 Locust log run 3,000 
5/4 Basswood log run, M. C. O. 32,000’ 


Sales Agents of The Haddock-France Lumber Co. 


Monarch Lumber Co. 


15th and Market Sts., PHILADELPHIA, PA, 








“WE WILL NOT MIX GRADES” 
HADENTINE LUMBER COMPANY 


6th and Penn Streets, Camden, N. J. 
If you want to buy or sell choice HARDWOOD, CYPRESS, 


N.C. PINE, get in touch with us. We manufacture GUM for 
Planking, Ties, Interior Finish, Furniture and Boxing. 


IMMEDIATE. SHIPMENTS FROM NORFOLK. 

















We Want to Sell— 
2 to 3 Cars 8-4 


No. 1 Common Chestnut Bone Dry. 


Good Lengths and Widths—Special Price. 


PHILADELPHIA, PA. 








will find it to their advantage 


H AR D W 0 0 to send for free sample pages 
LUMBERMEN of the “Climax Tally Book.” 


American Lumberman, Publishers, 431 $. Daarborn St., Chicago 

















FOR SALE ) 
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Write or wire for 


HAY == 


Timothy, Prairie and Alfalfa. 
Cars always enroute. 


| Albert Miller & Co,,enicaco” } 
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White Pine Lumber 


TONAWANDA INSPECTION. 


We Cater to the Box Trade. 


Adirondack 


Spruce 


Whiniiicak. 








New Brunswick 
16 inch 


White Cedar 
Shingles. 














The A, Sherman Lumber Co. 


POTSDAM, N. Y. Fa 








mill is running exclusively on bird’s-eye maple and ex- 
pects to make this its banner season’s cut. 

The Jerry Madden Shingle Co., of Rapid River, has 
closed its mill and has started woods operations, running 
nine camps. It will log heavily on ties, posts, poles and 
pulpwood, but on logs about the same as in past winters. 





WESTERN NEW YORK TRADE. 


Burra.o, N. Y., Dee. 20.—C. E. Yeager states that 
trade in hardwoods is a little better. The yard is get- 
ting in a good stock of poplar and has considerable 
cypress in transit. 

Business in hardwoods is reasonably good, according 
to I. N. Stewart & Bro. ‘There is a Jarger amount of 
inquiry for quartered oak. H. A. Stewart has been 
spending two weeks in Charieston, W. Va., on business. 

Taylor & Crate are preparing to put salesmen on the 
road, though it is a long time since they have sold lum- 
ber outside of Buffalo in that way, their reputation not 
seeming to make such a course necessary, but times are 
different now, and hence the change. 

R. D. MeLean sailed on a Cunard steamer from Eng- 
land Jast Saturday, after having spent a number of 
weeks abroad, visiting England, Scotland and points on 
the Continent. 

The yard of F. W. Vetter has been getting in a sup- 
ply of ash and oak, in which, with poplar, most of the 
sales are being made. ‘Trade is very fair, but improve 
ment is looked for next month. , 


LAKE ERIE PORTS 

















White Pine 


GRAVES, MANBERT, 
GEORGE & COMPANY 


BUFFALO NEW YORK 




















The Transfer Lumber & Shingle Co. 


NORTH TONAWANDA, N. Y. 


PACIFIC COAST LUMBER PRODUCTS 


Eastern Storage Yards: 
East Chicago, Ind. North Tonawanda, N.Y. Newark, N. J. 
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THE ALPHA LUMBER CO. 


WILL MAKE PROMPT SHIPMENTS OF 


White and Yellow Pine, Hemlock 
and Hardwoods, Shingles 
Lath, Posts, Etc. 
709-710 Williams Building, CLEVELAND, OHIO. 








The Fisher & Wilson Co. 


CLEVELAND, OHIO. 


Manufacturers of 


WHITE PINE 


YARD AND DOCK, 
West 3rd Street. 


General Offices, 
ROCKEFELLER BLDG. 








Yellow Pine Wanted. 


We want the entire output of mill cutting 50,000 to 75,000 ft. 
per day. We pay 75% cash immediately on receipt of; bill of 
lading. Write us if you want your stock handled satisfactorily. 


THE HARWOOD LUMBER CO. 


Williamson Building, - CLEVELAND, OHIO. 








CUYAHOGA LUMBER COMPANY 


CLEVELAND, OHIO. 


Full Line of Yard Stock and Timber 


Mixed Cars Our Specialty. 














FROM THE FOREST CITY. 

CLEVELAND, Onto, Dee. 18.—The quiet of the holiday 
season is being felt not only in trade but in collections. 
Local building conditions have been favorable for carry 
ing on considerable work and outside retail yards report 
a good run of trade. Sash and door houses are enjoying 
a good run of business and a number of large and 
special orders are keeping the mills in fairly good shape. 

The yellow pine situation continues to keep the market 
guessing. Some prices quoted are such as to make 
dealers wonder if prices will ever reach bottom. On the 
other hand, some of the yellow pine offices feel confident 
that the market is soon to show considerable more 
strength. The large sales of railroad steel lend encour- 
agement to the situation. In many offices an exceptional 
number of inquiries are being received and these lead 
many dealers to expect a good business immediately after 
the holidays. 

Hardwood.stocks are moving fairly well at good prices. 


The common stocks have recently shown more activity , 


and corresponding strength. : 

The building inspectors’ office expects to close an ex- 
ceptionally good year. Building operations this year in- 
cluded a number of very large contracts which will bring 
the total up to a very large number. At this time there 
is n nice demand for timbers for use on several large 
contracts under way. 


TRADE AT TOLEDO. 


ToLepo, Onto, Dec. 20.—Lumbermen report trade in 
fair shape. It is thought by many that January will 
start out with considerable life, with retailers stocking 
ahead and showing some disposition to speculate. 

C. I. Shaffmaster, of Shaffmaster & Stephens, whole 
sale lumbermen, has returned from a two weeks’ trip 
through Mississippi, Alabama and Louisiana. Ben L. 
Stephens, of this firm, says trade is good for the season 
and has a very bright future. 

ki. E. Roush, of the F. W. Duttweiler Lumber Co., 
is expected back today from a two weeks’ tour through 
several of the squthern states. He will leave again Sat- 
urday for West Virginia, where he will spend the holli- 
days. 

C. A. Mauk, of the C. A. Mauk Lumber Co., looks 
for a much improved condition after the first of the 
year and more speculation. 





FROM WESTERN NEW YORE. 


BurraLo, N. Y., Dee, 20.—Hardwood dealers say that 
their trade is a little stronger than earlier this month, 
and activity in the building line has continued on account 
of favorable weather conditions. The permits issued last 
week numbered 54, with 46 frame dwellings. The total 
costs were $185,000. 

By the finishing of the Black Rock ship lock, the 
largest inland water lock in the world, a 23-foot water- 
way has been made available between this city and 
Tonawanda. ‘The lock is in Black Rock harbor, at the 
foot of Hamilton street, and its cost was $1,250,000. 
Its construction has required about three years. It is 
650 feet long, 70 feet wide and 24 feet in minimum 
depth. The gates are of steel and will be operated by 
electricity. The lock, which will not be put into service 
until next summer, is large enough to accommodate the 
largest freight vessels on the lakes. It will be of great 
service to lumber carriers in going down the Niagara 
River to Tonawanda. 

A wholesale lumber business is to be established in 
Rochester by John J. Soble, representative in this terri- 
tory for Samuel H, Shearer & Son, of Philadelphia. Mr. 
Soble is secretary and treasurer of the Empire State 
Association of Wholesale Lumber, Sash and Door Sales- 
men, which will hold its first annual convention here next 
month. He will start in business January 1. His sue- 
cessor with Shearer & Son will be Harry Harmon, sales- 
man for Palen & Burns, who was formerly with the Erie 
Lumber Co., Erie, Pa. ' 

Palen & Burns have engaged C. A. Bartlett to repre- 
sent them in the eastern trade, with headquarters at 
Syracuse. 


E. W. Bartholomew, representative of John L. Roper 
& Sons, states that he has moved a large amount of 
North Carolina pine within the last week at advanced 
prices. 

W. Clyde Sikes is still at the new Childwold mill of 
the Emporium Lumber Co. The open weather there has 
enabled the company to do more work at developing its 
business there than was expected. 

S. B. Taylor states that he has sold so much more 
quartered oak, both common and better, lately for the 
Wood Mosaic Co. that the outlook appears considerably 
better than it was, and it ought to be good next year. 


THE EMPIRE STATE | 


WITH THE METROPOLITAN TRADE. 

New York, Dec. 19.—Demand continues to improve, 
Local stocks are not large and retailers gradually are 
putting out their inquiries and orders for stock supplies. 
The building situation is far from active but there is 
much improvement in manufacturing and yard demand 
and it is very evident that yards feel that prices have 
reached bottom and now safely figure on replenishing 
their stocks at prevailing prices. Competition is keen 
enough and on some of the best orders it is difficult to 
figure out much profit. A steadier feeling is growing 
constantly, however, and the recent spurts in North Caro- 
lina, some sizes of yellow pine and hardwoods have done 
much to maintain an improved condition in the market. 

Fourteen permits were issued in Manhattan last week 
for projected buildings amounting to $1,309,400; 22 in 
the Bronx, $439,300; 95 in Brooklyn, $391,000, and 64 
in Queens, $256,100. 

Wholesalers catering to the Westchester yard trade are 
interested in the announcements made during the week 
that over 200 villa plots have been bought near Mamaro- 
neck for the purpose of erecting costly homes. It is said 
that the land deal involves $1,000,000. he tract is close 
to the New York, Westchester & Boston and the New 
Haven Railroads, and it is reported that a station is to be 
erected. A large part of the property will be offered at 
auction and a brisk building movement is expected to 
follow the sale. 

Frank B. Haviland, of the Haviland Lumber Co., sales 
agent for the Southern Pine Co. of Georgia, is on a trip 
to Jacksonville, Fla. 

J. B. Mitchell, who has been selling North Carolina 
pine in this market for a number of years and for a long 
time associated with the John L. Roper Lumber Co., Nor 
folk, Va., has, with his brother C. W. Mitchell, acquired 
control of the sales department of the East Georgia Saw 
Mill Co., with a plant at Egypt, Ga. The plant is being 
overhauled and a complete band and gang saw outfit will 
be installed, giving a capacity of 70,000 feet a day. A 
local office will be maintained at 11 Pine Street, in charge 
of J. B. Mitchell. C. W. Mitchell will look after the 
southern end of the operation. 

C. W. Brownson, of the Seacoast Lumber Co., states 
that cypress shipments from the company’s mill at Green- 
ville, Fla., have been coming in the last few weeks and 
have been giving satisfaction. The Seacoast company has 
bought the cypress cut of the Greenville Yellow Pine Co. 
and the plant is turning out an average of 50,000 feet a 
day. Demand for cypress is much better than a month 
ago, and prices have been on a slightly higher level, al- 
though offering much opportunity for further improve 
ment, 

In shipping circles a limited volume of business was 
closed for lumber sail tonnage; in fact, lumber require 
ments for European destinations furnish a good part of 
the demand, and rates are firm. There is a good inquiry 
for lumber tonnage to the West Indies and South Ameri 
can ports, but the export lumber demand is just in keep 
ing with that for domestic purposes. 
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CHANGES IN SALES DEPARTMENT. 

New York, Dec. 19.—Effective January 1 the Camp 
Manufacturing Co., of Franklin, Va., announces the fol- 
lowing changes in its sales department: 

George L. Camp, now of the New York office, suc- 
ceeds J. D. Hollihan as manager of the Pittsburgh office. 

James W. Reed, now in New York State territory, 
goes to his former place with George W. Jones in the 
New York City office. James D. Huff succeeds Mr. Reed 
in New York State territory with headquarters at 
Rochester. 

George L. Camp was formerly with the R. J. & B. F. 
Camp Lumber Co. at White Springs, Fla., but for the 
last year has been with the New York City sales offices 
of the Camp company. He now goes to Pittsburgh to 
succeed Mr. Hollihan with offices in the Frick Building 
and will be prepared to serve the trade in and around 
Pittsburgh and surrounding country. 

E. D. Wood remains with the Camp company at 
Philadelphia, with offices in the Real Estate & Trust Co. 
Building. 

The Metropolitan district together with the Sound 
and Jersey territory contiguous and the New York State 
trade will still be under the management of George W. 
Jones. He will be assisted by Mr. Reed traveling out 
of the New York City office in and around New York 
City, Long Island, Jersey and the Sound. Mr. Reed 
was connected with the New York City office in this ter 
ritory before going up state last spring and will there- 
fore be no stranger to the trade. Mr. Huff, formerly of 
the Surry Lumber Co., will look after the Camp interests 
in New York State. Mr. Huff is well known to the trade 
in his territory and bids fair with his new connections to 
increase his already large circle of friends in the Empire 
State. ; 

The main office of the Camp Manufacturing Co. is at 
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Franklin, Va. It is known throughout the trade as one 
of the oldest and largest of North Carolina pine manu- 
facturers. It claims to give the best possible service to 
its customers on account of the fact that its entire 
operations from the time the tree is cut until it is 
delivered to the retail yard are under the personal super- 
vision of the officers and owners of the property. It is 
at present operating mills at Franklin, Arringdale, But- 
terworth and Freeman, Va.; Wilmington, N. C., and 
controls the Marion County Lumber Co., at Marion, 8S. C., 
making a total daily output of about 700,000 feet, 95 per 
cent of which is North Carolina pine. Planer mill 
capacity is ample to take care of the output of the saw 
mills. In North Carolina pine ‘‘If its made, we make 
it?’ is the company’s motto, and this coupled with prompt 
shipments and uniform grades, makes the basis of the 
reputation of the company gained through twenty-five 
years of personal service to the trade. 





FROM THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Dec. 19.—The season of 
lumber receipts at the Tonawandas by vessel closed Sat- 
urday with the arrival of the steamer Culligan with 
500,000 feet of white pine for M. M. Smith and 200,000 
feet of similar stock for J. W. Scribner & Co. The 
stock carried by the Culligan brought the total receipts 
for the season up to 310,543,484 feet, a decrease of a 
trifle over 25,000,000 feet from the amount of lumber 
unloaded from vessels at the local port last year. Of 
the stock received this year 101,226,829 feet came from 
Canadian points, mostly along Georgian Bay, showing 
an increase in imported lumber; but the Duluth district 
still retains its position as the principal point from which 
local dealers receive their supplies, 125,192,810 feet 
coming from that section during the season. The East- 
ern Lumber Company got the largest amount of lumber 
of any of the consignees, a trifle over 38,000,000 feet. 

White, Gratwick & Mitchell was the second largest in 
this respect, receiving close to 37,000,000 feet. The 
falling off in receipts this season is attributed by dealers 
to the stormy weather during the latter part of the 
season which precluded the shipment of fully 50,000,000 
feet of lumber which it was intended to have brought 
down the lakes before the close of navigation. The 
receipts for the last thirty-nine years, as recorded by 
seasons, follow: 


YEAR Feet. YEAR— Feet. 
=e . 104,999,000 1893.......... 480,249,000 
1874.. . 144,754,000 EL Stee eae 406,538,000 
“eee 155,384,805 MNS Sa wivia s:s-0's 421,373,500 
1876. . . 207,728,227 1896.... .... 489,675,500 
ly i By yg MN gfe a'o wea 601,375,450 
1878.. ... 206,655,122 eS 479,066,136 
1670... ,.. 250,699,043 pee re 541,576,959 
1880 ..... 828,870,814 CC 409,728,377 
ee DE Bs sccnsscens 451,596,420 
1882 433,241,000 SE rae 06,922,933 
1883 398,871,052 Mga an acces 458,555,122 
1884. . .. 493,268,223 Se 14,806,949 
Se . 498,631,400 css s qa 465,139,603 
1886. . ..... 505,425,000 as ea aera 443,449,226 
1887. . ... 501,237,850 Er 332,499,512 
ee eee 260,522,200  1006,...-...->% 248,034,262 
1889.... .. 676,017,200 Per 313,143,466 
1890. . .. 718,650,900 ar 335,683,584 
eee 505,512,000 ae 310,543,484 
ae 498,005,000 


George D. Johnson, of Bay City, Mich., president of 
the Little Current Lumber Co., which has extensive tim 
ber holdings in the Little Current district of Canada, 
was in the Tonawandas during the last few days looking 
after the sale for next season’s delivery. 

Hugh McLean, of McLean Bros., James 8S. Thompson, 
of Thompson, Hubman & Fisher, T. J. Wilson, of the 
Wilson Lumber & Box Co., Maurice N.* Bingham, of 
McLean Bros., W. E. Kelsey and Frank I. Alliger are 
charter members of the Twin City Gun Club, just 
organized in the Tonawandas with bright prospects for 
becoming one of the leading organizations of its kind 
hereabouts. 

Fenton & Sons’ Box & Lumber Co. has announced its 
intention to engage in the manufacture of fiber boxes in 
connection with its other business in North Tonawanda 
after the first of the year. 





THE KEYSTONE STATE 











QUAKER CITY NEWS. 


Trade Seasonably Good—The Hardwood Situation 
Outlineda—White Pine and Spruce Firm—Outlook 
for 1912 Encouraging. 

PHILADELPHIA, Pa., Dec. 18.—Business is all that 
could be expected considering the proximity of the 
holidays. Some complain of business, but few have 
real cause for complaint. 

Charles H. Thompson, head of Lewis Thompson & 
Son (Ine,), is expected home from abroad in time 
for the holidays, and the firm reports that in ma- 
hogany, Mexican cedar and Circassian walnut last 
month’s business was better than any month for 
some time. 

Plain oak, maple, birch, chestnut, beech, cherry and 
hickory are firm, and demand is strong enough to 
keep stocks moving. Quartered oak, poplar, bass and 
ash are not so firm. Cypress is moving evenly. White 
pine and spruce are firm. Many sales of hemlock are 
Teported at prices above the accepted basis. Yellow 
and North Carolina pine are still strong in demand 
and high in price, with mills well booked up and an 
insistent but futile demand for prompt shipments. 
Building lumber has come to its winter level, with a 
little spurt reported by some retailers on account of 
weather continuing favorable. Last week 107 permits 
Were issued, covering 117 operations, to cost $318,800, 


of which over $200,000 was for manufacturing 
buildings. 


The committee of the Lumbermen’s Exchange on 
preparing Philadelphia for the opening of the Panama 
Canal is to be composed of Frederick S. Underhill, of 
Wistar, Underhill & Co., chairman; Franklin Smedley, 
of Smedley Bros.; Paul Pearson, of the Pearson & 
Ludascher Lumber Co.; Franklin A. Smith, jr., of the 
Producers’ Lumber Co., and George F. Craig, of George 
F. Craig & Co. 

The Pennsylvania Lumbermen’s Mutual Fire In- 
surance Co. reports that 1911 has been its best year in 
new business; that losses have been about normal, and 
that the prospects for 1912 are encouraging. 

The Central Pennsylvania Lumber Co., of Williams- 
port, has closed its branch office in this city, and all 
business formerly done here will be transacted through 
the home office. 

E. 8. Gill, of the Gill Lumber Co., has gone to the 
Carolinas and Virginias and will be away until about 
the first of the year. 

Howard B. France, of the Monarch Lumber Co., 
has just returned from a two weeks’ trip to the com- 
pany’s mill at Mount Sterling, N. C. ’ 

P. C. Talley, of Thomas J. Talley’s ‘Sons, is on a 
southern trip in connection with a large order for 
pine piling with which the firm is rounding out a year 
that is reported as very satisfactory. 

The Tunis-Cockey Lumber Co. is the name of a 
wholesale corporation to be started January 1, in 
which the moving spirits will be Robert W. Tunis 
and John H. T. Cockey. 

In spite of next year being presidential year the 
general sentiment among the lumbermen of this city, 
both wholesale and retail, is that prospects are good 
for a sound, steady, increasing business, 

H. R. Humphreys, of the Hadentine Lumber Co., re 
turned this week from a trip to Norfolk, Va., where he 
attended the annual meeting of the Norva Land & 
Lumber Co., manufacturer of poplar, gum, ete. He re- 
ports that it has about 500,000 feet of fine band sawn 
soft logrun poplar and 250,000 feet of 4/4 No. 3 com- 
mon gum, band sawn, good widths and thoroughly dry, 
which can be shipped by rail or water. He suggests 
that at this time when North Carolina pine is so scarce 
and high priced this gum could be used as a sub 
stitute by some of the box manufacturers and that he 
will sell it at a very low price. 

Mr. Humphreys was elected a director of the Mer- 
chants’ Trust Co., a new bank in Camden, this week. 





SMOKY CITY TRADE NOTES. 

PirTsBURGH, PaA., Dee. 18.—The closing weeks of the 
year are being devoted mainly to winding up a fairly sat 
isfactory year of business, with current demand for all 
lumber holding up better than for some time. Many 
opinions are heard of the extent of trade during the year, 
but the average places it at 10 per cent decline over 
1910, lost mainly in the earlier months, but being reduced 
from day to day in effect by increased trade. 

The Palmer & Semans Lumber Co.’s general sales 
offices now located in Pittsburgh will be moved about 
January 1 to Uniontown. It is explained that the greater 
part of the lumber handled by this company is manu 
factured by the United Lumber Co., of which T. B. 
Palmer is president and I. W. Semans treasurer, and the 
home offices of both companies are already located in 
Uniontown. ‘The consolidation of the sales department 
with the other offices will enable the company to handle 
its business to better advantage. 

The J. C. Donges Lumber Co. announces the entrance 
to this business of C. C, McCall, formerly with the W. W. 
Dempsey Lumber Co., but with no change in the name 
of the concern. Mr. McCall is well known to the trade 
and for some weeks has been with Mr. Donges in North 
Carolina looking up white pine supplies. Mr. MeCali 
has since gone to Mississippi to investigate conditions 
in the southwestern pine supply. The company reports a 
very fair demand and prospects bright. 

O. H. Babcock, of EK. V. Babcock & Co., has just 
returned from a trip to Chicago. The company reports 
a very fair trade and a marked improvement expected 
the coming year. 

The Breitwieser & Wilson Co. says that a fair amount 
of business is moving and that a good tone to the trade 
at this time is promising of better things. W. W. Wil 
son, of this company, is in the East. 

The Forest Lumber Co. says that trade is fair for the 
season. F. X. Diebold has returned from a trip through 
West Virginia mills and reports conditions very satis 
factory there. The general trade is said to be promising. 

The Germain Co. reports that prices remain steady 
and that the outlook is hopeful. 

J. L. Lytle, of the J. L. Lytle Lumber Co., is optimistic 
and says he finds trade fair and prices steady. Ship- 
ments have been satisfactory. 

The Morlan-Ricks-Hughes Co. reports little change in 
general conditions and none is looked for until after the 
holidays. Inquiries and general indications point to a 
good year for the trade in 1912, 

The Kendall Lumber Company reports a fair trade 
and orders coming in above the average for the season. 
It has very little to complain of, President J. L. Ken 
dall stated. The future looks good and the conditions of 
the country are favorable for a good season for 1912. 

Bemis & Vosburgh say holiday changes and general 
slowing up of buying are making the last two weeks of the 
old year very quiet. Most of the road salesmen will be 
in this week and do not expect to start out until after 
New Year’s. Shipments are being rushed. as fast as 
possible, in order to get all orders out before the holiday 
suspension. 

A branch office of the Thomas E. Coale Lumber Co., 
of West Virginia, has been opened in Pittsburgh, with 
B. W. Cross, formerly with the West Virginia Lumber 
Company, as manager. The company has a fine suite of 
offices at 940 and 941 Oliver building. Mr. Cross has 
many friends in the lumber trade in Pittsburgh. 
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4, M. Hastings, President. C. O. Shepherd, Managing Director, 


Davison Lumber Co., Limited 


Manufacturers of NOVA SCOTIA 


SPRUCE, WHITE PINE, 
HEMLOCK, HARDWOODS 








SAW MILLS: Springfield, Nova Scotia; Bridgewater, Nova Scotia. 
Capacity 100,000,000 Feet Annually. 
Cargo Shipments Year Around from Nova Scotia Mills. 





CAR SHIPMENTS PENNSYLVANIA HEMLOCK 
WEST VIRGINIA SPRUCE and HEMLOCK. 


Office and Sales Dep’ t. 
No. 1 Madison Ave., 
». NEW YORK CITY 


Operating Department. 
Bridgewater, 


NOVA SCOTIA 
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Do You Sell Lumber 
in New York? 


IF SO, 


REMEMBER, That we would like to have you 


send your N. Y. C. inquiries to our representative, 


WM. GRIFFIN, 


1331 Pacific St. BROOKLYN,N. Y. 
Telephone, 4734 Bedford. 





SPRUCE, All sizes. 

HEMLOCK, All sizes. 

N. C. PINE, Especially Box and Roofers. 
YELLOW PINE, Flooring. 








| NORWOOD MFG. CO., Utica, N. Y. ; 








JAMES A. LACY 
Wholesale Lumber 


CORONA, NEW YORK CITY. 
Desires Good Southern Mill Connections 





A) AGE 58 FQ] GQ] QQ 
West Virginia Spruce 


Hardwoods 
Canada Spruce and Pine 
Shingles and Siding 


PEALE-CORYELL LUMBER Co. 


Rooms 871 and 873, Sth Ave., Bldg., NEW YORK CITY. 
——es ay 
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The “Olympian” 
The “Columbian” 
The Only All Steel Trains 


between the 


Pacific Northwest and Chicago. 


**All steel trains’? not only assure you of a 
smooth and comfortable trip, but most essen- 


tial of al—SAFETY. 


For further information 
about these two trans- 
continental trains, write 


GEO. W. HIBBARD, 


General Passenger Agent, 


SEATTLE, - - WASH. 
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FROM THE WOLVERINE STATE 








SURRY LUMBER CO. 


Baltimore, Md. 





Manufacturers gt { 





BOX SHOOKS 


MILLS AT 
Norfolk arid Dendron, Va., and Wallace, N. C. 
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THE R.K. HARTWELL CO. 


Wholesale and Commission 


LUMBER 


Hardwoods, Cypress, N.C. and Yellow Pine 
Cedar and Cypress Shingles 
...Cypress and Pine Lath... 


MIXED CARS A SPECIALTY 


312 Keyser Building, Baltimore, Md. 
OSS oo Sooo oo ooo ooo ooh 
=—_—a]j—x00—=—o_=_ioc—H) 


Dare Lumber Co. 


Elizabeth City, N. C. 


PINE, : 
HARDWOODS, GU 
Tank Plank and Boat Boards. 
3030 ——s1c_sa1c— 


N.C. and Va. Pines 


Hardwood Lumber and R. R. Ties. = 


Inquiries solicited and prompt 
Shipments guaranteed. “* 


Thos. A. Charshee & Bro., 


Office and Yard, 713-721 S. Caroline St.. 
BALTIMORE, MD. / 
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PLANED DIMENSION. 
CEDAR SHINGLES. 





Manufacturers —- Whclesale —- Commission 








LEWIS DILL & CO.., Baltimore, Md. 


—WHOLESALE — 


“uate 5" YELLOW PINE 
Good Openings ; 


LONG LEAF 

The timber lands along the COTTON BELT ROUTE 
in Missouri, Arkansas, Louisiana and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many points 
for the following industries : 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Heading, 
Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the es- 
tablishment of Potteries, Brick Yards, Tiling Factories, Etc. 

The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 

A well equipped industrial department is maintained by 
this Company and reliable information and every possible 
assistance will be rendered upon request regarding business 
opening and industrial opportunities. 

Write the undersigned for further informa- 
fon. 


GUY L. STEWART 


1348 Pierce Bidg., St. Louis, Mo, 



























IN THE SAGINAW VALLEY. 

3ay Ciry AND SAGINAW, Dee. 19.—Movement in hard- 
woods the last three months has been exceptionally heavy, 
reducing to a material extent stocks of dry lumber in 
dealers’ and manufacturers’ hands. ‘The mills are still 
running, and on this river with possibly one exception 
they will be operated through the winter. None is carry- 
ing excessive stocks. ‘he Kneeland-Bigelow Co., which 
handles the stock of its own mill, operated day and night 
the year through, as well as that of the Kneeland, Big- 
elow & Lunden Co., has been moving about 3,500,000 
feet by rail a month. It has had a good average season. 

M. Lamont’s Sons, operating a factory and planing 
mill, report an active fall business, the firm handling not 
only an extensive home trade but shipping lumber through 
the state. It has bought a fine site on the river front for 
a modern box factory and dressed lumber plant, and has 
preparations well under way to begin construction in 
the near future. 

The Lewis Manufacturing Co., operating two plants 
in Bay City, has experienced a seasonably good business 
and has extended the volume of its business materially. 
It has not only a large loeal business but handles an 
extensive volume of business outside. 

Ross & Wentworth have stocked the Campbell plant 
for a day and night run the entire season, and are 
getting logs over the Mackinaw division of the Michigan 
Central, and a number of million feet will come down 
from Au Sable during the winter and spring. This firm 
rafted from the head of Lake Huron during the summer 
several million feet of logs, which were converted into 
lumber here. ‘ 

For some time a surveying crew has been at work in 
the vicinity of St. Helen, on the Mackinaw division of 
the Michigan Central, resurveying what is known as the 
Cameron branch, leveling the grade and straightening the 
curves, and extending the survey to the lumber town of 
Michelson, on Houghton Lake. The extension of this 
branch will create connection with Michelson and the 
Mackinaw division and permit the produets of the mills 
there to come to Bay City and Saginaw. 

W. D. Young & Co. have made a good record at their 
big plant during the year. By the ciose of the year they 
will have handled 25,000,000 feet of logs converted into 
flooring and other hardwood products. 

The Mershon-Bacon Co, is operating a box factory 
and planing mill and has handled a fair business. Large 
quantities of hardwood lumber have been converted into 
box material at this plant. 

EK. B. Foss & Co., the Mershon-lNddy-Parker Co., Brad- 
ley, Miller & Co., and Ilandy Bros., the heaviest im 
porters of pine lumber in this vicinity, are carrying fairly 
good stocks into the winter and report business averaging 
in volume about the same as in 1910. 

The E. J. Vance Box Co. (litd.) and the Bay City 
Box & Lumber Co. have handled a fair business during 
the year. In Saginaw Ed Germain, Thomas Jackson Co., 
and the Booth & Boyd Lumber Co., all handling pine 
lumber extensively, have experienced a fair business, 


THE CITY OF THE STRAITS. 

Detroit, Micn., Dee 20.—Dealers say that rarely, if 
ever, have they experienced such a satisfactory preholiday 
trade. An exceptional run of weather is, of course, pri- 
marily responsible, for this has made it possible for the 
builders to go ahead with work that ordinarily would be 
tied up. December is going to show some substantial 
gains over the same month last year, and the year’s 
business will exceed by a liberal margin that of 1910, 
the banner year in the history of the local trade, in the 
opinion of conservative dealers. 

Plans are announced for the new Michigan Central 
station, and they call for one of the finest struetures of 
the kind in the United States. It will cost approximately 
$2,500,000, 

Building permits issued last week represented a total 
cost of $300,475, an inerease of $110,750 and $74,935, 
respectively, over the two preceding weeks. 

Allan Bros. have invested in one of the finest office 
buildings boasted by any yard hereabout. It is in the 
nature of a Christmas present to themselves, for they 
are just moving in. ‘The interior is handsomely finished 
and the arrangement of the offices is very convenient. 

The Lowrie & Robinson Lumber Co. will celebrate the 
completion of its brick planing mill with a barn dance, 
Thursday night, to which all the lumber dealers and a 
number of others have been invited. 

C. W. Kotcher, who started on a eruise to Florida in 
his yacht Wilanna several weeks ago, is back home for 
the holidays. He will resume his cruise soon after the 
first of the year. 

The Card Lumber & Manufacturing Co. has received 
1,000 Christmas trees, which it is selling largely as an 
advertisement. The trees are going like hot cakes. 





MENOMINEE RIVER NOTES. 

MENOMINER, Micn., Dee. 19.—Not very much lumber 
is moving. Very little buying is expected until after the 
new year. Yellow pine shows weakness and in sympathy 
with it hemlock piece stuff is slightly off. Low grade 
lumber of all kinds seems in better request in the last few 
days. Prices are firmer. Shingles are sluggish, but a better 
market tone is looked for, as there are no surplus stocks 
of white cedar shingles to the north. White cedar posts 
and poles are firm and conditions indicate better prices. 

Owing to the immense amount of water in the swamps 
lumbering operations are at a standstill. The logging 
season, which had a most promising start early in No- 
vember, now has a most unsatisfactory aspect. It is 





probable that it will be short and that the log harvest 
will fall far below the cut of last year. 

‘or the first time in many years Green Bay is free of 
ice at Christmas time, but navigation has practically 
closed for the season. Very little lumber is moving by 
rail or water. 

i, E. Small, logging contractor of Florence, has begun 
logging on the Wakefield lands in the vicinity of Lron 
tiver. The tract contains about 12,000,000 feet of mixed 
timber. Alexander La Blanc is logging in the vicinity of 
Pine creek. 


FROM THE FURNITURE CITY. 


Lumber Company Reélects Officers and Directors— 
Foundation for Factory Building Laid—Side Notes 
Regarding an Important Merger. 


GRAND Rapips, Micu., Dee. 20.—At the annual meet- 
ing of the A. L. Dennis Salt & Lumber Co. the old boarii 
of directors was reélected, as were the officers: President, 
A. lL. Dennis; vice president, Edward Fitzgerald; secre- 
tury and treasurer, Henry Idema. The -company cut 
about 17,000,000 feet of lumber at its mills in Osceola 
county last season and the coming season will cut about 
14,000,000. A dividend of 15 per cent was paid out of 
the profits of the year and $4,000 was added to surplus. 

The Grand Rapids Lumber Ce. has laid the foundations 
for its factory building and construction will go forward 
us rapidly as possible. The building will be 100 by 200 
feet and of three stories. The power plant and dry kilns 
will be in buildings apart. The machinery will be oper- 
ated by electric power, each machine having an individual 
motor, and the lighting will be by electricity. Carroll 
Fr. Sweet has been out of town a week placing orders 
for the equipment, which will be the most modern in the 
market. It is expected the mill will be completed and 
ready for operation early in the spring. 

The Grand Rapids Lumber Co. is the merger of the 
Muller & Rice and the Mereer & Ferdon lumber com- 








JOHN W. FERDON, GRAND RAPIDS, MICH. ; 
President Grand Rapids Lumber Co, 


panies, effected a few weeks ago. The Fuller & Rice 
Lumber Manufacturing Co. was organized more than 
thirty years ago by Philo C. Fuller and the Jate James 
Rice, with a capitalization of $20,000. Mr. Rice died 
several years ago and Mr. F'uller continued the business 
under the old name. The company was reorganized a 
year‘and a half ago, the capital was increased to $200,000 
and the Fuller interest retired. Carroll F. Sweet, who had 
been active in the business for several years, held the 
dominant interest in the reorganization and it was largely 
through his efforts, following the burning of the Fuller & 
Rice plant last summer, that the present “merger was 
brought about. The Mercer & Ferdon company was or- 
ganized about ten years ago by the late F. L. Mercer 
and J. W. Ferdon, and has been very prosperous, with 
mill, warehouse and yards on Court street and yards in 
the East end. Since the death of Mr. Mercer, Mr. 
Kerdon has been at the head of the business. 

The Grand Rapids Lumber Co. is capitalized at $250,- 
000, and the officers and directors are: President, J. W. 
Ferdon; vice president, Fred A. Diggins, Cadillac; secre- 
tary, C. A. Strand; treasurer and general manager, Car- 
roll F. Sweet; directors, the officers and W.: W. Hyde, 
Henry J. Bennett and W. 8S. Brannum, of Chicago. 
Among other stockholders are W. H. Campbell, John 
Duffy, H. C. Beckman, Chicago, and Frank C. Mercer. 
The company will have the largest and finest equipped 
factory in the state, and besides the main. yards will 
have an East end branch, a South end branch and the 
old Fuller & Rice yards in the North end. The Mercer & 
Ferdon yards on Cherry street will be closed. 

The furniture season will open January 2 and the in- 
dications are favorable for a good season, with a larger 
attendance of buyers than usual, largely through the 
efforts of the Grand Rapids association in advertising 
the market. The Grand Rapids manufacturers will bring 
out more new patterns than usual for the January sale, 
making up for their lack of novelties last summer by 
reason of the furniture strike. The outside manufac- 
turers will also be strong in new patterns,‘stimulated to 
activity in this direction by the local trade. 
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Until after the holidays business in this market will 
be dull, but the prospects are believed to be good for a 
substantial revival early in the year. 

The December meeting of the Grand Rapids Lumber- 
men’s Association has been deferred to January out of 
deference to the Christmas spirit. F. I. Nichols will 
have charge of the January program. 

C. A. Spears & Son announce that shortly they will 
begin the construction of an interior finish factory. 
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ON LITTLE BAY DE NOQUET. 

ESCANABA, MicH., Dec. 19.—Larson Bros., of Maple 
Ridge, have started logging operations and will cut about 
the same amount of timber as in other seasons. 

X. Lobre, of Spaulding, has opened camp at Cann Spur 
and will get out considerable timber, possibly more than 
in other years. 

The Wisconsin Land & Lumber Co.’s plant at Hermans- 
ville is undergoing repairs. Its No. 2 hardwood milb 
has been torn down, and is being replaced by an en- 
tirely new construction. The aerial truck system has 
been adopted and a complete electric light and power 
plant has been installed. A hotel of 50 rooms is near- 
ing completion, and will be one of the best equipped and 
most modern north of Menominee. The opening of this 
hotel, ‘‘the Menomie,’’ will be attended with an elaborate 
social function about February 15. 

Demand for lumber products has been fair in all items, 
and strong on all low grades, 2s and 3s basswood lead- 
ing, stocks of which are practically exhausted, while No. 
3 hemlock and birch and other hardwoods are from $1 
to $2 stronger than a few months ago. 

Indications throughout northern Michigan point to a 
decidedly light input of white cedar during winter, and 
is is estimated that hemlock and hardwood logging oper- 
ations will be 20 to 30 per cent less than last year. 


WISCONSIN 











CREAM CITY TRADE NOTES. 

MILWAUKEE, WIS., Dec. 19.—Mild weather is crippling 
logging operations and camps all over the northern part 
of the state are being broken up. Lumbermen say that 
unless there is severe freezing weather before there is 
further snowfall logging will be seriously interfered 
with all winter. Among camps closed because of the 
unfavorable conditions are those of the Brooks & Ross 
and the Barker & Stewart lumber companies, near G!ar- 
don. 

Building permits issued in Milwaukee last week were 
greater in number but represented a smaller investment 
than those issued during the corresponding week a year 
ago. Seventy-four permits, representing an investment 
of $118,112, were issued during the week just closed, 
while during the corresponding period a year ago 47 per- 
mits, aggregating $134,375, were issued. Little improve- 
ment is expected in the building situation until after 
the holidays, but a genuine revival is looked for then. 
Contracts for several large structures have been awarded, 
work on which will start directly after the holiday period. 

The annual report of the Milwaukee building in- 
spector’s department, just issued, shows that the city 
granted 41,063 building permits, aggregating $105,020,- 
617, during the last fifteen years. This year’s report 
will show greatly increased figures because of the number 
of large buildings which were erected. 

C. H. Christianson is erecting a sawmill at Chippewa 
Falls, where he will saw the lumber from 160 acres of 
timber land which he recently purchased. Custom saw- 
ing will be carried on also. 





IN NORTHERN WISCONSIN. 

RHINELANDER, WIs., Dec. 19.—Complaints are being 
made on all sides that the condition underfoot in the 
woods is such that logging can not be done except on 
high ground. Only a limited number of men are being 
employed, as the weather remains very mild. Camps are 
working on the dry grounds now, but will have to shift 
to lower ground sooner or later. Without some severely 
cold weather before long there will not be much lumber 
next year in Wisconsin. 

Trade is falling off somewhat, though there are spurts 
of revival, and the placing of orders for delivery after 
January 1 shows the confidence of the buying publie in 
the strength of the market. 

A number of mills which manufacture hard maple ex- 
tensively are cutting timbers out of sound hearts for ties, 
mine rails, dock planks, ete., where they can obtain a bet- 
ter price than if they had to sell the lumber to box 
factories, which do not like hard maple, anyway. Much 
of this trade has been supplied with oak before, but this 
has been growing scarcer and higher in price till maple 
is in shape to take its place. 

Low grade hardwoods are well shipped out, in all 
kinds and thicknesses. So far there has been no tendency 
to advance prices. 

The Mason & Donaldson Lumber Co. reports a very 
satisfactory business for 1911 and a surprisingly large 
volume of orders, during the last week. Prices have 
not been entirely satisfactory but are up to expecta- 
tions considering conditions prevailing in other lines 
of business. Most of the company’s lower grades of 
hardwood, pine and hemlock have been moved, 

A. 8. Pierce, white pine specialist of Rhinelander, 
reports seventy-five unfilled orders on his book for the 
better grades of white pine, hardwoods and hemlock. 
Mr. Pierce says the- year’s business shows better than 
last year’s, and that on the average it has been very 
satisfactory in volume and price. Elm has been the 
most difficult stock to move but even this phase of the 
meee has not been bad enough to warrant eom- 
plaint. 


The Robbins Lumber Co. will cut about its normal 
amount this year. Just now the weather is bad for 
logging, there being scarcely any frost in the ground. 
‘Lhe Robbins company’s mill No. 2 will start about Jan- 
uary 1; mill No. 1 is running day and night. 





ON THE MENOMINEE. 

MARINETTE, Wis., Dee. 18.—The late I. Watson 
Stephenson, manager of the N. Ludington Company, left 
an estate estimated at $46,251.55. The exemptions 
totaled $14,000 for the wife and two children. No will 
was left. 


Victor De Keyster has begun logging operations at Pike 


Hill, near Amberg, for the Sawyer Goodman Company, 
this city. 

The H. Sasman sawmill at Klondyke began cutting 
lumber today. 

Gust Hinz has erected a sawmill at North Mosel, near 
Sheboygan, and will saw logs for farmers and others. 

The sawmill of the Willow River Lumber Company, of 
New Richmond, which has been closed since July 4, is 
cutting hardwood shipped in from Grandview, Bayfield 
county. 

A. P. Smith, of the Cream City Sash & Door Com- 
pany, and H. T. Redish, of the Interior Woodwork Com- 
pany, Milwaukee, have been appointed members of the 
committee to aid the state industrial commission in devis- 
ing a new system of administration of the new apprentice- 
ship acts. 





WISCONSIN VALLEY NOTES. 


MERRILL, Wis., Dee, 20.—Senator James A. Wright, 
president of the H. W. Wright Lumber Co., is seriously 
ill with typhoid fever at his home. 

The Anson-Gilkey-Hurd Co, closed its factory last 
Saturday to take inventory. 

Hon. L. N. Anson and son Hon. George M. Anson 
have returned from an extended western trip. 

The Parrish umber Co., of Parrish, has been remodel- 
ing its mill and will begin operation after January 1, 
having been shut down since last August. 

The weather has grown colder and loggers are feeling 
encouraged over the outlook. 
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John R. Gobey & Co.’ 


HEMLOCK 
YELLOW PINE 
POPLAR 


CYPRESS AND HARDWOOD 


COLUMBUS, OHIO. 




















W. L. WHITACRE. D. W. KERR- 


WHITACRE LUMBER CoO. 


WHOLESALE 


YELLOW PINE 
CYPRESS and HARDWOODS 


Office and Storage Sheds ~=§ Columbus, Ohio. 











For Quick Shipment“ xes2aiy3y. 
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THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Dee. 20.—W. F. Brooks, of the 
Backus-Brooks Co., announces that twenty miles of rail 
rgad are being built by the Minnesota, Dakota & Western 
Railroad, which has headquarters at International Falls 
and at present is devoted mainly to supplying logs for 
the International Lumber Co.’s big mill. The new road 
runs south and east from the main line, leaving it at 
Pellands, near Rainy River, and tapping a rich timber 
belt, crossing the Minnesota & International near Little 
Fork. Eventually it is expected that this line will be 
extended to meet the Minneapolis & Rainy River Railroad 
at Craig, and so will make another line connecting with 
the Great Northern at Deer River. The International 
Lumber Company sawed only about 15,000,000 feet last 
season owing to the dull lumber market, but is planning 
to begin sawing in March, with a hot pond, and probably 
will turn out 60,000,000 feet of lumber next year. ‘The 
Backus-Brooks people have just completed a $100,000 
bridge across Rainy River at International Falls, and by 
means of a spur line have formed a direct connection 
for the Canadian Northern, which will run through In- 
ternational Falls instead of crossing the river at Rainier. 

Naturally things are quiet this week, but some of the 
lineyard buyers are doing a little quiet Christmas shop- 
ping in west Coast lumber and conditions in that diree- 
tion are looking up. Fir uppers are reported to have ad 
vanced $2 a thousand. Other stock is just about holding 
its own, but an advance is predicted on shingles in a few 
days. 

Frank W. Shepard, of the Shepard-Traill Co., returned 
yesterday from a short business trip to Seattle and other 
Coast cities. 

kK. J. Menz, of the Menz Lumber Co., Seattle, Wash., 
is in the Twin Cities for a few days on timber land 
business. 

George Haney, of the Iron River Lumber Co., Lron 
River, Wis., was in Minneapolis last week getting busi- 
ness for its white pine product. 

G. M. Myers, of the Dover Lumber Co., Dover, Idaho, 
has been in Minneapolis-several days, after a visit to 
Chicago, and .will leave this week for home. W. W. 
Vawter is the company’s local sales representative. 

Secretary Walter L. Fisher, of the Interior Depart- 
ment, held an all-day conference in St. Paul today with 
governors from several western states, and other promi- 
nent men representing in all eleven states, and many 
questions wherein there has been complaint against the 
policy of the Land Department were discussed. Secre- 
tary Fisher declared for an entire recasting of the land 
laws. He favored classification of all publie lands, with 
special acts for the handling of land in each class. He 
condemned the timber and stone act, and the entering of 
timber land for homestead purposes. He said: 

It is a fact that under the laws of today exploitation not 
only is permitted, but encouraged. What a Farce it is to 
open timber lands to homestead entry! ‘That is the law, 
however. The right way is to authorize the department to 
dispose of the timber to the lumbermen, and when the tim- 
ber is cleared away to classify the land and dispose of it 
for the purposes for which it is adapted, 

If you want the present evils corrected go where the 
trouble lies. Don't always be treating symptoms when you 
have a disease. 

None of the western men objected to forest reserves, 
but they did complain about the inclusion of so much 
agricultural Jand in the reserves, which is tied up until 
it can be restored to entry. They favored also the open- 





2 C-Ls 8-4” 18 and 2s Plain White Oak, one year dry 
C-Ls 8-4’ No.1 Com. Plain White Oak, one year dry 

C-Ls 4-4" No.1 Com. Chestnut, one year dry 

C-Ls 4-4". No.2 Com. Poplar, shipping dry 


Write Us For Hardwoods and Poplar. 


THE GENERAL LUMBER CO. 


Columbus, Ohio 
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YELLOW PINE 
CYPRESS and HARDWOODS 


POWELL & ROWE 
Wholesale Lumber COLUMBUS, OHIO 








H. C. CREITH & COMPANY 


WHOLESALE LUMBER 


Yellow Pine, Cypress, 
Hemlock, Poplar, Oak 


We Make a Specialty of Transit Stock 
















= SS eS S=_ SSS 


THE SOWERS-LEACH LUMBER CO. 


Office 1019-20 Cols. Sav. & Trust Bldg. 


WE MAKE RUSH SHIPMENTS 
From Storage Yards at 483-549 Neilston Street 


WE ALWAYS HAVE CARS IN TRANSIT 
—S— SSS a eS — =— 


YELLOW PINE 
CYPRESS and POPLAR 


Rush orders filled from our Wholesale Yard 
at Columbus, Ohio. 


H. H. GIESY & BRO’S, vancaster.onio 


; Why not write us for prices 


Poplar, Oak, Chestnut 
Basswood, Ash, Maple 
and Red and Sap Gum 


IMPERIAL LUMBER COMPANY 


Wholesale and Manufacturers, COLUMBUS, OHIO. 


























“WE ALWAYS HAVE STOCK IN TRANSIT” 





H.R. ALLEN & Co. 


COLUMBUS, OHIO. 











Yellow Pine and Cypress 
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Dry Michigan White Pine 


SAWED IN 1909. 








9,0U0 ft. 1x4 No. 1 Barn 
1,000 ft. 1x5 No. 1 Barn e 
2,000 ft. 1x6 No. 1 Barn This —— 
6,000 ft. 1x8 No. 1 Barn ie 
1,000 ft. 1x10 No. 1 Barn sound red 
2,000 ft. 1x4 No. 2 Barn knotted 
6,000 ft. 1x4 No. 3 Barn and 
25,000 ft. 1X6 No. 3 Barn we will 
14,000 ft. 1x8 No. 3 Barn quote 
14,000 ft. 1x4 No. 1 Box deiivered 
11,000 ft. 1x6 No. 1 Box prices 
30,000 ft. 4-4 R.W. No. 3 Cuts eo 
100,000 ft. Shorts 10’ long licati 
30,000 ft. Shorts 4’-8’ long eee 
22,000 ft. 8-4 No. 1 Box 








Salling Hanson Company 


GRAYLING, MICHIGAN. 
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WE HAVE IN STOCK: 


125 M ft. 4-4 No, 2 Com. & Bet. Basswood 
200 M ft. 5-4 No. 2 Com. & B¥t. Basswood 
175 M ft. 4-4 No. 2 Com. & Bet. Birch 
100 M ft. 5-4 No. 2 Com. & Bet. Birch 

30 M ft. 4-4 No. 3 Common Birch 
30 M ft. 4-4 No. 2 Com. & Bet. Elm 
3000 M ft. 4-4 and 8-4 Hemlock. 


Write for Prices. 




















| Johannesburg, Mich. 








Any Items Here You Need? 


750,000 ft. 5-4 No. 3 Common Beech and Maple. 
400,000 ft. 6-4 No. 3 Common Beech. 
100,000 ft. 5-4 No. 1 Common and Better Basswood. 
150,000 ft. 5-4 No. 1 Common Basswood. 
80,000 ft. 5-4 Ist and 2nds Basswood. 
40,000 ft. 8-4 No. | Common and Better Basswood. 
50,000 ft. 6-4 No. 3 Common Elm. 
300,000 ft. 8-4 C. and Better Hemlock, 
2,000,000 ft. 8-4 No. 3 Hemlock. 


We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. micuican 











We Can Ship Mixed Orders 


without unnecessary delay as we own and 
operate our own mills, and by carrying 
well assorted stocks can ship in addition to 
White Pine Lumber, 
Dimension, Shingles, 
Worked Mouldings, 
Maple Flooring, K. D. 
Frames, Box Shooks. 
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E. B. Foss & Company 


MANUFACTURERS 
Bay City, Michigan 


Established 1877 Telecode Used. 


Prices on Request 





ing of areas within the forest reserves for entry, so the 
timber can be cleared to serve as firebreaks. This was 
advanced by Senator Jerome J. Day, of Moscow, Ida. 





AT THE HEAD OF THE LAKES. 


First Lumber Sale Since Close of Navigation—Un- 
seasonably Mild Weather Makes Poor Logging— 
Builders Elect Officers. 

DULUTH, MINN., Dec. 18.—The first sale of lumber 
in this market since the close of navigation consisted of 
2,000,000 feet of No. 3 and better, to go east by lake in 
the spring. ‘The prices were the same as those that pre- 
vailed last fall. The amount of lumber produced on the 
Duluth-Superior harbor in 1911 was 244,000,000 feet, a 
moderate decrease from the production of 1910. Alger, 
Smith & Co.’s mill on Rices Point is operating and will 
continue all winter. The Mullery-McDonald and the 
Scott-Graff Lumber companies will begin winter produc 
tion of lumber in about a week or ten days. 

The weather continues unseasonably mild. It is inter 
fering with logging to some extent. For example, F. W. 
Rayburn, assistant superintendent of logging for the 
government on the Chippewa reservations, says that 
375,000 feet daily is being put into the Winnebigoshish 
lake and its tributaries, but that if there were more 
frost that the daily deliveries would amount to 525,000 
feet a day. There is an abundance of snow, but not 
enough frost. A 5-mile extension of the Scott-Graff 
Lumber Company’s branch road, off the Duluth & Tron 
Range, is being built in Lake county. Thomas Kileen & 
Co. will also use this track to get out timber. Alger, 
Smith & Co. have several camps on the Durand line in 
St. Louis county, and the Oliver Iron Mining Company 
is also operating on that line to get out mining timber. 
Skelly Bros. have two camps, one on Pokegema lake and 
the other on Vermilion lake. O’Brien & Callahan will 
continue to make their camp headquarters at Ray, where 
they are getting out 3,000,000 feet for a Chicago pack- 
ing concern. W. L, Torrey & Co. employ 200 men get 
ting out ties, poles and pulpwood on the upper Missis 
sippl. 

Il. Ik. Gipson, of Minneapolis, of the Scanlon-Gipson 
Lumber Company, and Dr. D. F. Brooks, of the Brooks 
Scaylon Lumber Company, were in Duluth a few days 
ago. Mr. Gipson says he looks for a larger volume of 
business in the lumber trade in 1912 than has been ex- 
perienced in 1911. 

At the annual meeting of the Duluth Builders’ Ex 
change the following officers were elected: President, 
I’. J. Nixon; vice presidents, Frank A. Carlson and L. 
J. Klippen; treasurer, Thomas Thorburn; sergeant-at- 
arms, J. R. Quigley, and J. F. Schleunes, J. P. Hollihan 
and KE. KE. Burns, directors. . 

John Millen, president of the Alger-Sullivan Lumber 
Company, and vice president and general manager of 
Alger, Smith & Co., has returned from a business trip to 
Chicago and Detroit. 

The Clyde Iron Works, extensive manufacturer of log- 
ging machinery, particularly hoisting engines, skidders 
and loaders, with office and plant in this city, has com- 
pleted two 4-line Clyde skidders with latest improved 
outhaul system and two MeGiffert log loaders, which are 
to go to the American Lumber Company, of Merry 
ville, La. 


INLAND EMPIRE 


IN THE WESTERN PINE COUNTRY. 
SPOKANE, WASH., Dee. 18.—A big, 20,000-foot capacity 
slab mill is being constructed in Spokane by the White 
Pine Sash Co., of which H. G. Klapp is president. It 
is the intention of the company to utilize the waste from 
the sawmills in the Coeur d’Alene district as well as 
local plants. Two big sawing machines and a 50-horse- 
power motor are being installed. 

Six yards joined the Western Retail Lumbermen’s 
Association last week, as follows: Bainville Mercantile 
Co. of MeCabe, Mont.; the Montana Lumber Co.’s two 
yards at Moceasin and Hilger, Mont.; R. L. Tucker’s 
yards at Beaverton and Tigard, Ore., and the Irwin 
Lumber Co., at Escalon, Cal. 

The Rose Lake Lumber Co. is making plans for a big 
spring log drive. The company has 9,000,000 feet of 
logs waiting high water in the north fork of the Coeur 
d’Alene river. This number will be increased by several 
thousand before spring. ; 

The Industrial Workers of the World have started a 
movement here to form a loggers’ union in which all 
men working in the lumber industry will be eligible to 
membership. Further plans will be discussed at a meet- 
ing to be held tomorrow. There is no organization for 
these workmen in the local field. 

Orrin 8. Good, wholesale lumber dealer, will leave for 
Lock Haven, Pa., Saturday, to spend two months at his 
old home, and will go to New York to look after lumber 
business. The Warland Lumber Co., of which Mr. Good 
is general manager, will log about 6,000,000 feet during 
the winter. The company has about 8,000,000 feet of 
lumber piled in the yard. 

J. 8. Rhodes, sales manager for the Cascade Lumber 
Co., with headquarters at North Yakima, stopped off in 
Spokane, following a month’s trip to his old home in 
Virginia. 
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FROM WESTERN MONTANA. 


MissouLa, Mont., Dec. 19.—The Polleys Lumber Co. 
camps at Taft have closed for the winter, snow at that 
point being too deep for good work. Enough logs have 
been skidded for early spring sawing. 

The saw mill at Missoula has about a week’s supply 














and will then close for the season with a total output of 


12,000,000 feet sawed in eight months on one single band. 

The Clark mill at Riverside is about completed, but no 
sawing will be done this year. Logs are being railed in 
from the Blackfoot camps for the 1912 season and this 
plant will be in active operation early next season. It 
is the only mill in Montana equipped with electric power. 
It has one Allis double-cut band mill, one single cut 
Diamond Iron Works band mill and one _ horizontal 
resaw, and will have a total capacity of 150,000 feet in 
nine hours. Mr. Clark is putting the most improved 
machinery in this mill that money can buy. 





IN THE KOOTENAI COUNTRY. 

SANDPOINT, IDAHO, Dec. 18.—The timber sales up to 
the present time in the Pend d’Oreille National Forest 
reserves have increased 50 per cent over the same period 
last year. The Spokane International and Great North- 
ern railways are buying large quantities of ties and con- 
sequently the tie business on the Kootenai and Myie 
rivers is extensive and a new mill has been established at 
Addie, Idaho. This timber is sold almost entirely under 
the act of June 11, 1906, where the listing has been sus- 
pended pending the removal of the timber, making possi- 
ble an early listing. At least three sections of land in 
the northern part of Idaho are covered by these applica 
tions. 

Logging operations in the woods of this district started 
in earnest this week with the heavy downfall of snow, 
which made easy sledding possible. The Newport Land 
Co. has started work on a contract to supply logs to the 
Moeser Lumber Co., of Newport. The lumber camp of 
the Panhandle Lumber Co. at Wrencoe is getting out 
about eight carloads of logs per day, which are being 
shipped to the mills at Spirit Lake over the Great 
Northern railway. The contracting firm of Cox Bros., 
who are to log over several thousand acres of burned- 
over timber lands in the National forests of the Pend 
d’Oreille and Coeur d’Alene reserves for Coeur d’Alene 
lumber companies, are operating a camp with about two 
hundred men employed about 25 miles from Lakeview 
at the head of Lake Pend d’Oreille. 

The King Sash & Door Factory Co., of Spokane, 
Wash., has contracted with R. D. Anderson, of Newport, 
Wash., for the logging of 300,000 feet of logs on Jand 
west of Newport, Wash. 
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IN THE FLATHEAD VALLEY. 

KALISPELL, Mont., Dec. 18.—It is believed that after 
inventories have been taken the market will be somewhat 
stronger and better prices prevail. Little yard stock is 
moving, the bulk of shipments consisting of mining tim 
bers sawed and yarded during the summer, so as to 
reduce the weight as much as possible. 

By an amendment of the articles of incorporation of 
the Julias Neils Lumber Company, its capital stock is 
raised from $300,000 to $1,500,000. The incorporators 
are Thomas Shelvin, Hovey C. Clark and Julias Neils. 
G. W. Millett, who has been looking after the timber in- 
terests of the company in this district for the last ten 
years, has been appointed special agent. The company 
are owners of the Libby Lumber Co., of Libby, of thou 
sands of acres of choice timber holdings in Flathead and 
Lincoln counties, and several unexcelled millsites. It is 
believed that it will erect two or three uptodate mills 
in this district within the next five years. Mr. Neils is 
also heavily interested in the East, having a large mill 
at Cass Lake, Minn. It has been generally known for 
some time that he contemplated making the Flathead 
his permanent home and throwing the bulk of his efforts 
into the delevopment of his business interests here. 

The Interior Department has recommended to Con- 
gress an appropriation of $230,150 for the administra 
tion and improvement of Glacier National Park next 
year, including the construction of roads, bridges and 
trails. Of this amount $32,400 is to be for salaries and 
$199,750 for general expenses. 





SUGGESTIONS FOR FIRE PREVENTION. 

With the approaching winter season and the necessity 
of forcing heating apparatus to capacity, the danger 
through fires greatly increases in residence, store and 
factory. The following rules are therefore reproduced 
and it would be well to have them posted prominently in 
each retail yard. They are the rules which are widely 
distributed by the Minnesota State ire Prevention Asso 
ciation : 


1—Untidy conditions cause many disastrous fires. Inspect 
your premises daily. ; 

2—Ashes, oily rags and waste should always be kept in 
metal receptacles. NEVER in wooden boxes and barrels. 

3—Never allow rubbish to accumulate about the premises, 
particularly in elevator shafts, and stairways. 

4—-Spittoons should be made of metal and NEVER contain 
sawdust or other combustible material. F 

5—Gasoline, naphtha, benzine should not be left in build 
ings. 

% —Gas brackets should have rigid fixtures and metal bells 
to protect ceiling. 

7—Steam pipes should be kept clear from all wood and 
other combustible materials. 

8—Open flue holes should be bricked up. 

9—Electriec wires should be installed according to National 
Association Code. 

10—Run stovepipes only to substantial brick chimneys 

11—See that all fire extinguishing apparatus is in good 
working order. Chemical extinguishers should be re-charged 
every six months in order to be efficient for immediate use. 

12—Parlor matches—never use them—always use safety 
match; they cost no more. - 

13—By requiring all doors to swing outward, especially in 
public buildings, you may prevent the loss of many lives. 

—Avoid personal responsibility by seeing that your 

buildings conform to state laws as regards fire escapes. 

15—By compliance with these suggestions you will mate- 
rially assist us in reduction of the fire waste, loss of life 
and insurance cost. 





eee 
A reader of the AMERICAN LUMBERMAN asks to be 
put into communication with responsible firms who buy 
for domestic use or for export southern hardwood tim- 
ber in logs. Concerns interested in this inquiry will be 
furnished the name of the inquirer on request. 
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FROM THE PACIFIC NORTHWEST 








PUGET SOUND NOTES. 


Charter Rates Firm—Reports Indicative of Favorable 
Conditions in Lumber Trade—Facilities of Inspec- 
tion Bureau Increased. 

SEATTLE, WASH., Dee. 18.—That business indications 
are favorable is the opinion of E. M. Steel, who is in 
charge of the Seattle office of the J. A. Fay & Egan Co., 
manufacturer of woodworking machinery. This com 
pany recently placed planers at the plants of the N. E. 
Earnest Lumber Co., Alsea, Ore.; Fir & Spruce Lumber 
Co., Toledo, Ore., and the Oregon Lumber & Box Co., 
Portland, Ore. 

Coast and offshore charter rates continue firm. Ves 
sels for lumber carrying are hard to get at any price. 
The rates as reported by the Shipowners’ Association of 
the Pacifie Coast are: 

Puget Sound, Grays Harbor, Willapa Harbor or Columbia 
River to San Francisco, $4.50; southern California ports, $5 ; 
Hawaiian Islands, $5; Guaymas and Santa Rosalia, $6 to 
$6.75; Panama, $9.50 to $9.75; Sidney, 42s to 48s 9d; Mel- 
bourne or Adelaide, 47s 6d to 50s; Japanese and Chinese 
ports, 31s 6d to 33s; Valparaiso, 6d to 538s 9d; Cape 
Town and other South African ports, 65s to 68s. 

Recent fixtures: Steamer Daisy ’'reeman, Coos Bay to San 
Pedro, $4.75; schooner OC. S. Holmer, Columbia River to San 
Pedro, $5, and schooner M. Turner, Grays Harbor to Hono- 
lulu, $6.25. 

E. P. Triol, of the Rainier Lumber & Shingle Co. and 
the Day-Leullewitz Lumber Co., is optimistic as to future 
conditions in the lumber business. Mr. Triol may be 
considered a visitor in Seattle, as for many weeks he has 
been making his headquarters at Spokane, where is lo 
cated the home office of the Day-Leullewitz company. 

The Angevine Lumber Co., Silverdale, B. C., is recon 
structing its mill there, and will soon have one of the 
most modern plants in that district. R. L. Mader, Coast 
representative for W. B. Mershon & Co., Saginaw, Mich., 
manufacturers of resaws, has just returned from Silver 
dale, where he placed a 66-inch machine for the Angevine 
company, and other points in British Columbia, He 
states that Canadian mill conditions are very fair, and 
that good demand and good prices prevail. 

Visiting lumbermen in Seattle this week included ©. J. 
Shannon, Wallace, S. Dak. Mr. Shannon conducts a 
wholesale business at Wallace, dealing in Coast and In 
land Empire lumber products. Another visitor was D. 
E. Smith, sales manager for the Smith-Shannon Lumber 
Co., of Vancouver, B. C. He stated that in British 
Columbia the lumber situation is encouraging; that there 
is a good demand for lumber, and that a fair price is 
being obtained. 

The Klipsun Lumber Co. has taken a commodious suite 
of offices at 536 Henry Building, it having been neces 
sary to secure more office space. This is a wholesale 
concern, its members being T. IF’. Kennedy, J. F. Jones 
and H. P. Kennedy. Although it is comparatively new 
its steady growth, not only as to size but in the confi 
dence of the trade, gives the assurance of success. 

R. Whitcomb, local manager for the Pine-Fir Co., of 
Spokane, has just returned from a trip through eastern 
Washington and Idaho, where he had opporunity to siz 
up the lumber situation thoroughly. He is convinced that 
buying there will increase soon, and states that even now 
there is a noticeable improvement. He believes that after 
inventories are taken stocks will be replenished, this 
being particularly likely as prices are stiffening. 

Improvement of Efficiency. 

To improve the efficiency of the Pacific Coast Inspec 
tion Bureau, one of the most important departments of 
the Pacific Coast Shippers’ Association, and which is 
under the supervision of W. M. Lalor, St. Paul, Minn., a 
number of deputy inspectors have been added recently 
for service in parts of the country heretofore not cov 
ered by regular inspection. Previously the regular sal 
aried inspectors of the bureau covered southern Minne 
sota, southern Wisconsin, northern Illinois, eastern Da 
kotas, eastern Nebraska and Iowa territory as well as 
the district embraced in eastern Washington, Idaho, Mon 
tana and western Dakotas. The new deputy inspectors, 
while not devoting their entire time to the work, all are 
experienced lumbermen, and are expected to do first 
class service in the way of inspections. They are located 
in the following cities: Stettler, Ala.; Lethbridge, Ala.; 
Medicine Hat; Manitou Springs, Colo.; Boise, Ida. ; 
Chicago; Cedar Rapids; Denver; Wichita; Winnipeg; 
Revere, Mass.; St. Joseph, Mo.; Webster Groves, Mo.; 
Detroit; Billings; Lincoln; Omaha; Newark, N. J.; New 
York City; Tulsa, Okla.; Columbus, Ohio; Toledo; Pitts 
burgh; ‘Turtle Creek, Pa.; Regina, Sask.; Nashville; 
Salt Lake City; Milwaukee; Seattle; Tacoma; Wells 
burg, W. Va.; and Fond du Lac, Wis. 

The Pacifie Machinery Exchange is the name of a new 
concern with offices at 715 White Building. , The head 
of this business is KE. F. Mitchell, who for several years 
was Pacific. Coast representative for Clarke Bros., of 
Belmont, N. Y. Mr. Mitchell is a mechanical engineer 
and architect, specializing in mill designing. The Pacific 
Machinery Exchange is all that its name implies. It will 
take old or second hand machinery as part payment on 
hew machinery of any make or it will furnish second 
hand machinery at second hand prices. It is in a posi 
tion to equip a mill plant throughout with second hand 
machinery. 

B. R. Lewis, of Spokane, who spends much of his time 
in Seattle looking after his timber and logging interests 
on Skagit River, near Sedro Woolley, spent a few days 
in Seattle last week on his return from a visit to Chicago, 
New York, Philadelphia and other eastern points. He 
Was accompanied by Mrs. Lewis, and they visited their 
two sons who are at an eastern preparatory school. Mr. 
Lewis returned to Spokane for the holidays. 











George H. Emerson, vice president of the Northwestern 
Lumber Co., Hoquiam, was in this city a few days last 
week before leaving for Mexico City and other points in 
Mexico. He expects to spend some time there. 

A signal honor was recently paid a citizen and lumber- 
man of Seattle by the King of Sweden. His Majesty, 
through the local Swedish consul, Andrew Chilberg, has 
conferred on C. J. Erickson the order of a Knight (of 
the first class) of the Royal Order of Vasa. The only 
other Swedish citizens on the Pacifie Coast who have 
been so honored are Consul Chilberg, of Seattle, and 
Consul Henry Lund, of San Francisco. Mr. Erickson, the 
recipient of these honors, is the president of the Preston 
Mill Company, of Preston. 

Passing through Seattle last week, en route from the 
Inland Empire country to Portland and eastern Oregon, 
C. B. Flinn, of the Metropolitan Lumber Co., Chicago, 
stopped over long enough to visit old acquaintances. Mr. 
Flinn is one of the old guard of the Chicago lumber 
trade, and he has many friends wherever lumber is made 
and sold, for the men who made lumber for the Chicago 
market in the early days when Michigan and Wisconsin 
furnished the supply are now many of tlem to be found 
in the western country. Mr. Flinn’s company now han- 
dles Inland Empire pine lumber as well as pine lumber 
from eastern Oregon, and Mr. Flinn is personally in- 
terested in the George Palmer Lumber Co., which concern 
has one of the best lumber manufacturing plants in the 
western country at La Grande, Ore. 





NEW RATES FAVOR FIR. 

SEATTLE, WAsH., Dee. 18.—Important reductions in 
rates on fir lumber into a part of the Nebraska territory 
were announced last week, effective December 20, making 
it possible for fir lumber to compete in this territory with 
yellow pine, a condition which has not existed for several 
years. At the time of the general rate reductions in 
1907, fir rates to this territory were put on an equal 
basis with those for yellow pine, but the latter rates 
subsequently were lowered. As a result of complaints by 
shippers in Washington rates to these points have now 
been lowered to an equal basis with the yellow pine rates, 
and a competitive territory that uses from 40,000,000 
to 50,000,000 feet of lumber a year again has been opened 
to fir lumber. The reductions to the different towns vary 
from 3 to 10 cents in each case. FE. R. Fairbanks, traffie 
manager of the Pacific Coast Shippers’ Association, says 
that this is simply an instance going to show that the rail- 
roads are doing what they can for western lumbermen. 
The stations in Nebraska and the new rates per hundred 
pounds to each, as announeed by the Pacific Coast Ship- 
pers’ Association follow, the first column of figures in- 
dicating the rate for cedar lumber and double carloads of 
fir and the second fir lumber: 


Belmar nO-4 





po dd 
Big Springs 0-40 
Birdwood 5-45 
Broadwater 7-47 
Brule Northport 50-40 
Dextei 0’ Fallons 5-45 
Finley Ovgallala no-4h 
Gering Oshkosh 55-40 
Glenburnie Pallas 59-49 
Hershey Paxton 55-45 
Kelly Penn 54-44 
Keystone Plano 4h 
Korty Roscoe h-4h 
Kubn Ruthton 55-45 
Lemoyne Sarben 55-45 
Lewellen Siding No 1 WO-40 
Lisco . Siding No 3 50-40 
Lutherville Slade nh-45 
ytle Sutherland nh-4 
Martin 
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WESTERN WASHINGTON NOTES. 


Annual Closedowns for Repairs; Other News Regard- 
ing Mill Operations—Signs of Improvement in the 
Fir Trade—Railroad Call. 
racoMA, WaAsH., Dec. 16.—The Union Lumber Com 

pany is running its big electric sawmill at Union Mills 

steadily at curtailed capacity, but expects to shut down 
entirely Christmas for about two weeks to permit of the 

usual annual overhauling. The company’s shingle mill, 

which has a daily capacity of 200,000, is idle and will not 

resume operations until after the first of the year. T. E. 

Kiddoo, sales manager, has lately returned to the Tacoma 

office after his wedding trip and, as might be expected, 

is very optimistic. The company finds the fir market 
showing signs of improvement, with increased inquiries 

and more orders available, and looks to see prices im 

proved shortly. 

J. E. and F. V. Stevenson, of Puyallup, have acquired 
the entire plant and business of the Puyallup Lumber 
Manufacturing Company. The company formerly was 
allied with the now defunct Lucas Lumber Company and 
was acquired by the Stevensons from the receiver, G. P. 
ishburn. The mill has a capacity of 75,000 feet, is 
equipped with modern machinery and said to be an excel 
lent plant of its size. It has been idle several months. 
The new owners expect to put it in operation during the 
spring. 

The Manley-Moore Lumber Company finds market con 
ditions more improved, according to John E. Manley, 
secretary of the company. The new mill near Fairfax 
has been running right along at reduced output, finding 
enough orders to keep going. With the Christmas holi- 
days it is expected to shut down for a week or so to per 
mit annual overhauling and such repairs as may be found 
necessary. Of the fir market Mr. Manley says: 

Trade seems to be looking a little better. A few more 
inquiries are coming in than a short time ago and more 
business is being placed. ‘The railroads are also in the 
market with some good sized orders. There is not enough 








Pocahontas Lumber Company 


SPRUCE, HEMLOCK 
. AND HARDWOODS 


Office: Mills: 
BROOKVILLE, PA. BURNER, W. VA, 











S. E. Slaymaker & Co. 


SPRUCE, 
HARDWOODS, 
HEMLOCK. 


Office: Fifth Avenue Bldg, - NEW YORK CITY. 
MILLS: Cass, West Virginia. 





Wm. Whitmer & Sons 


INCORPORATED 


Franklin Building, PHILADELPHIA 


Manufacturers and Wholesalers 


W.Va. Spruce, White 
Pine and Hemlock 


Long and Shortleaf Pine and Hardwoods 





WILDELL LUMBER CO. 
Spruce, Hemlock and Cherry 


' Office and Mills” - WILDELL, W.VA. 





Otter Creek Boom & Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Office and Mills - |§HAMBLETON, W. VA. 





United States Spruce Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Office and Mills - - MARION, VIRGINIA 





GILFILLAN, Neitt & Co. 
Spruce and Hemlock 


Office and Millis: MAY, WEST VIRGINIA. 





SPRUCE 
HEMLOCK 


AND 


HARDWOODS 


Laurel River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
JENNINGSTON, WEST VIRGINIA. 


W. W. DEMPSEY 


Office, 
JOHNSTOWN, PA 
Mills, 
SEEBERT, W. VA. 








Glady Fork Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: GLADY, W. VA. 





Tygarts River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: MILL CREEK, W. VA. 





GEORGE CRAIG & SONS 
SPRUCE, HEMLOCK 
AND HARDWOODS 


OFFICE, PHILADELPHIA, PA. 





Cherry Riv. Boom & Lumber Company 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office, MILLS : Richwood, 
SCRANTON, PA . 








Camden-on- 
Gauley and Holcomb, W. Va. 
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A Few Items We Want to Sell. 


Write for special prices. 
POPLAR 


5-8 ist and 2nds 36,000 Ft. 
aea..7 = 000 “ 
4-4 No.1 Com. - 123,000 “ 
4-4 No.2 Com. - 750,000 “ 
4-4 No.3 Com. - 940,000 “ 
ASH 

4-4 Istand 2nds - 50,000 Ft. 
4-4 No.1 Com ~- ,000 
4-4 No. 2 Com. - 225,000 “ 
4-4 No. 3 Com. - 127,000 “ 


BASSWOOD 
4-4 I[stand 2nds - 48,000 Ft. 
4-4 Log Run - 134,000 “ 


CHESTNUT 


4-4 Qtd Sd Wormy 28,000 Ft. 
4-4 Sound Wormy 61,000 “ 
5-4 Sound Wormy ,000 “ 


4-4 No.3 Sd Wormy 200,000 “ 


Kentucky Lumber Co. 


CINCINNATI, OHIO. 





When a Customer 
Inspects Lumber 
he appreciates a stock 


which shows care in manu- 
facture and grading. 





Order some of our 


POPLAR 


Bevel siding, Drop Siding, Ceiling, 
Casing, Shelving, Corner Boards, 
Base, Docr and Window Jambs, etc. 


and you will have a stock that will satis- 


factorily meet the demands of the most 
critical customer. Write for prices. 


SWANN-DAY LUMBER CO. 
SALES OFFICE: 2nd Nat'l Bank Bldg, CINCINNATI, O. 


THE KOSSE, SHOE & SCHLEYER CO, 


CINCINNATI, OHIO. 
We Want To Buy 


Output of two good Band Mills producing 
largely Plain and Quartered White and 
Red Oak and Poplar. We always want 


WALNUT LUMBER 


TERMS: SPOT CASH. 
Main Office: 410-411 Provident Bank Building. 


ID) — 
GUM PECIALISTS 


HIMMELBERGER-HARRISON 
LUMBER COMPANY 


MILLS AT 
MOREHOUSE, MO. 





























SALES OFFICE 
CAPE GIRARDEAU, MO. 








(% 


* CC. Crane & Company, x 


CINCINNATI, O. 


,» HARDWOOD LUMBER 














qa 
Ke 
OUR PLANING MILL IS 
raceme ox BASSWOOD 


3 cars 1x4 Gound Strips. 4cars 1x4 & wider 
We offer: No. 2Com. 3 cars 1x5 & wider No. 1 Com. 


SANFORD & TREADWAY : MENOMINEE, MICH. 


Ne 




















HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 491 S. 
Dearborn Street, Chicago, Il. 


 pestnens for anybody to go wild over and prices rule very 
low, but are firmer and have a better tendency. 

The Defiance Lumber Company will shut down only for 
Christmas Day during the holiday season. This is due 
to the fact that several steamers are coming to its docks 
in January for which cargo must be ready, coupled with 
the fact that the mill output has been reduced 20 percent 
in line with the general curtailment policy adopted by 
the Northwest mills. The Defiance company sends a 


company, speaking of the fir market, said today: 

I think the same gain is manifest in lumber that sur- 
rounds general business conditions in the country. The 
market seems a little stronger with more inquiries coming 
in and more railroad business. There is no particular 
change in the cargo trade. California shipments have been 
a little larger in volume and the demand there perhaps some 
better. ‘Take it all around, there is a firmer feeling among 
millmen. 

John Bagley, builder of the Tacoma Eastern railway, 
now @ branch of the Milwaukee, and who is largely inter- 
ested in the Pacific States Lumber Company, Mineral 
Lake Lumber Company and allied concerns, left this 
week for New York to spend the holidays, accompanying 
his wife and children. They expect to be away about six 
weeks, 

The Wisconsin Lumber Company’s sawmill plant at 
Littell has been completely overhauled and some improve- 
ments made. The mill now has a capacity of 100,000 
feet a day and was recently started up after an extended 
shutdown. 

The Merrick & Robb Lumber Company has not decided 
to rebuild its sawmill at South Prairie, destroyed by fire 
some weeks ago. The company is running the planer 
which escaped the blaze, cleaning up odds and ends and 
stock that was saved. 

Announcement was made Saturday that the KE. I. 
DuPont de Nemours Powder Co., which maintains a 
large powder plant tributary to this city, has decided 
to take the new workmen’s compensation act to the 
highest court. This much discussed liability law, 
which sawmill men of the state were largely instru- 
mental in fathering, was passed by the last legisla- 
ture and became operative in October. J. P. Laffey, 
chief counsel for the DuPont company, is here from 
Wilmington, Del., and held a conference with the 
industrial commission. At this conference it was 
announced the law would be tested before the United 
States Supreme Court on the ground that it confiscates 
property without due process of law. The step comes 
as a result of an explosion November 1 at the plant 
of the Imperial Powder Company at Chehalis in which 
eight girls lost their lives. The burden of the liability 
payment falls largely on the DuPont company as the 
largest powder plant in the state, although it was in 
no way interested in the Chehalis concern. At the 
DuPont plant extraordinary precautions are taken 
to guard against loss of life and the company claims 
the burden now imposed upon it is unjust. 


—_—_Ss eee 


ON BELLINGHAM BAY. 

BELLINGHAM, WASH., Dee. 19.—IFred K. Baker, man 
ager of the Bellingham Bay Lumber Company, this city, 
announced December 18 his intention of retiring from 
his present position at the end of the year. He will go 
into business for himself. Mr. Baker was located in 
Everett up to two years ago, where he was numbered 
among the popular lumbermen of that city. He came 
here to take charge of the big plant of the Bellingham 
Bay Lumber Company after it had been idle for more 
than a year. Since coming here extensive improvements 
have been made by Mr. Baker in the local plant, ineclud- 
ing the installing of a band saw and a modern gang. 

Although the 80-day closed period for the saw mills 
in the Puget Sound country began December 15 it is 
evident that few of the plants in this vicinity will close. 
The Bellingham Bay Lumber Company has several boats 
coming to load foreign cargoes and the lumber for these 
cargoes must be cut by the first of the year. The EK. K 
Wood Lumber Company also has cargoes ordered that 
must be cut and loaded. The plant of the Larson Lum- 
ber Company will be closed the evening of December 23 
for a short period. The other plant, so far as can be 
learned, will not be closed. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Dec. 18.—As the Weyerhaeuser Lum 
ber Company has cargo work to complete the date of 
closing the mill has been postponed to December 23. The 
mill will then remain down until February 1. The Clark- 
Nickerson Lumber Company will close its mill as soon as 
cargo contracts now on the list are disposed of and 
plans to remain closed until February 1. The Canyon 
Lumber Company will close its mill December 23 to 
remain closed until February 1. This will be the first 
extended shutdown of the Canyon company since the 
mill was built here. 

Lumber companies have figured out the year’s business 
as that of the greatest foreign lumber shipping year in 
the history of Everett. The foreign business, coupled 
with the coastwise trade, was good at all seasons and 
helped to keep the mills busy when the inland trade was 
light. Despite the fact that 1912 is presidential year, 
manufacturers believe that matters will shape themselves 
so that business will be better and prices stronger than 
those which have ruled during 1911. 

The mills have made provision to take care of all the 
business that may show up during the shutdown. The 
Canyon and Weyerhaeuser companies are cutting a cargo 
of 2,600,000 feet for shipment on the St. Kilda, whose 
srrival has been postponed from December 26 to January 
6. Schooner Melrose is loading 800,000 feet of lumber 
at the Crown Lumber Company’s plant for shipment to 
California. Steam schooner Hornet has arrived at the 
Crown Lumber Company’s mill and will load a total of 





600,000 feet of lumber at the Crown and Clark-Nicker- 


large part of its output by water. L. L. Doud, of this 





son mills for San Francisco. Steamship Silverbirch 
cleared for Manila with 600,000 feet otf lumber loaded 
by the Canyon company. Germau steamer Wotan has 
cleared with 1,500,000 feet of lumber loaded at the 
Canyon and Weyerhaeuser mills for the Orient. 

Through the Commercial Club of Stanwood an appeal 
of property owners representing holdings of $3,000,000 
has been sent to Washington requesting an order for the 
removal of the Stanwood Boom Company’s plant from 
the mouth of Stillaguamish river and forever barring all 
logging companies from using the river for the purpose 
of floating logs to tidewater. The settlers claim that 
the Stillaguamish river, which has handled more logs 
than any other in this district, has caused tremendous 
damage to property. During floods the logs have 
jammed, carrying away bridges and dikes and flooded 
farms, causing heavy losses. It is contended that when 
the booms and logs are removed the Stillaguamish’s chan- 
nel will soon deepen naturally and steamboat navigation 
may be resumed. 





IN THE GRAYS HAREOR COUNTRY. 

ABERDEEN AND HoqQuiAM, WaAsH., Dee. 18.—T. P. 
Dorris, who recently bought the 4-masted schooner Ethel 
Zane, proposes to establish a regular trade between 
Grays harbor and Mexican ports. In the fall of 1900, 
during the gold rush to Alaska, Captain Dorris com- 
manded the Grace Dollar, which was chartered to make 
regular trips between Nome and Grays harbor. 

W. R. Chamberlain, of Bixby & Clarke, San Francisco, 
is on Grays harbor with the intention of placing a large 
lumber order with the manufacturers of this district. 
Mr. Chamberlain also has charge of the buying for the 
Cooper interests, which have yards in San Franesco, 
San Diego and Los Angeles, and are one of the largest 
lumber concerns in California. Lumber conditions, Mr. 
Chamberlain thinks, are much brighter than they have 
been for a long time, with improved prices in sight. 

In rail trade orders are coming in with more fre- 
quency and the mills all report an increase in trade. 
Large orders of from thirty to forty cars are being 
placed as rapidly. as possible by the retail lineyard peo- 
ple, who look for a rise in price soon. These orders are 
nearly always for about 60 percent uppers and 40 per- 
cent dimensions. The car trade has shown its greatest 
increase in the last two weeks, owing to the large orders 
which are being placed by the railroads. Many large 
orders are being taken for timbers and the prices on 
these are very satisfactory compared to those of the past. 
An increase of from 50 cents to $1 a thousand is shown 
over those formerly received. 

In the coastwise trade the California market is 
strengthening much faster than was at first expected. 
Prices have advanced from 50 cents to $1 and manu- 
facturers expect much better prices in the spring. As 
was expected, volume of business has increased in pro- 
portion to prices. 

On aceount of the large amount of offshore business 
coastwise tonnag® is exceedingly scarce and freight rates 
have gone up. 

Kk. C. Finch will leave in a few days for Oakland, Cal. 

Kdward A. Christensen, of Sudden & Christensen, San 
Francisco, and also part owner in the Hoquiam Lumber 
& Shingle Company, of Hoquiam, has completed a short 
business trip to Grays harbor. 


~ 


IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Dee. 18.—Lumber business con 
tinues to show improvement. General trade conditions 
will prevent any decided improvement, but sales for 
1912 will doubtless be better than for the closing year 
and prices will be better. 

Nearly all the mills in this section will be closed for 
the holidays and many will remain closed for a month 
or more, 

The banks report financial conditions better than for 
years and the reserves are very heavy, but trading is 
slow and the buying and selling of timber land are less 
active than for a long time. 

Local call for lumber is very light. All of the mills 
are doing a little business, but the demand is nearly all 
for repairing instead of new buildings, so the trade is 
confined mostly to uppers. However, most of the mills 
have worked off the larger part of their yard stocks and 
surpluses are much lighter than a year ago. 











SHORT COURSES IN FORESTRY. 

The University of Washington, Seattle, Wash., an 
nounces that the fourth annual series of its short courses 
iv forestry will begin Monday, January 2, and will close 
Mriday, March 23, 1912. The governmental course for 
rangers is supplemented by a lumberman’s course planned 
especially for land owners, cruisers, logging foremen, 
ete. Of special interest to young lumbermen are courses 
in timber estimating, forest mapping and log scaling, 
given by W. T. Andrews, a practical lumberman of long 
experience on the Coast. These courses include field 
practice. Mr. Andrews jointly with E. T. Clark, also a 
thoroughly practical lumberman, will give the course in 
lumbering, including logging methods, manufacturing, 
seasoning and grading of lumber and study of lumber 
markets. Frank H. Lamb, president of the Lamb Tim 
ber Company, Hoquiam, Wash., will lecture on logging 
engineering problems. Forest management, including ap 
praisals, rotation of crops and forest taxation will be 
covered by B. P. Kirkland, national forest supervisor. 
Forest surveying will be given special emphasis and the 
course will inelude field work, which will be handled by 
the department of civil engineering. Tree diseases, 10 
sects, pests, first aid to injured trees are other features, 
as well as studies in testing structural timbers in the test 
ing laboratory maintained in codperation with the Forest 
Service. 
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Marked Improvement in Demand for Fir Lumber— 
Joyful Tidings from the California Field—Innova- 
tion in Donkey Logging Engines. 

PORTLAND, ORE., Dee. 18.—For several weeks a marked 
improvement in the demand for lumber has been experi- 
enced by the Douglas Fir Sales Co., of this city, accord- 
ing to George M. Duncan, its manager, who advises that 
there is an increase in the number of orders being re 
ceived by the compary from nearly all classes of trade. 
The Douglas company handles the sales of fifteen of the 
largest lumber manufacturing concerns in Oregon and 
although only organized and beginning business last 
August it has established offices in the principal lumber 
markets of the middle West, where its representatives 
are in close touch with the lumber buying trade. Said 
Mr. Duncan: 

Our representatives are daily sending us more business 
and every mail brings in increased orders at somewhat bet 
ter prices. In fact we do not wish to load up our mills 
with too much low priced business and are turning down 
many orders because of the price being too low. Here is a 
large order that we could have at $19, which I have in- 
structed our representative to take at not less than $19.75 
and as a consequence we are losing the order. One of our 
men in the middle West is today closing a deal for 50 cars. 
Railroads are beginning to buy some and car manufacturing 
companies will soon be in the market for a large amount 
of lumber, for railroads have placed orders for over 40,000 
freight cars and this means the use of a great deal of west 
ern fir lumber as well as yellow pine, and we are glad to 
see lumber bought, even if it is not our lumber, as it indi 
cates an increased consumptive demand. Stocks in the 
hands of retailers in the middle West and East and in the 
hands of the car manufacturing concerns, railroads, manu 
facturers of specialties and others have during the last year 
or two been reduced to a minimum and as a result an ordi 
nary consumptive demand means more buying from the 
manufacturers. I look for a very fair business the coming 
year after perhaps a short lull at holiday time. 

Mr. Dunean is a firm believer in the value of fir jum 
ber as a building material for all purposes, because of 
its durability and strength and on account of its artistic 
appearance as_a finish. He is a consistent booster of 
north Coast lumber and has a happy faculty of enthus- 
ing the representatives of his company to secure business 
and at better prices wherever possible. 

The Chieago office of the Douglas Fir Sales Co., this 
city, hereafter will be looked after by E. R. and R. G. 
Hutchins, who have bad many years’ experience in sell- 
ing Pacifie Coast lumber, representing in the Chicago 
territory some of the largest mills in the West. The 
Messrs. Hutchins .recently spent several days in Port- 
land conferring, with George M. Duncan, manager of the 
Douglas Firs Sales Co. D. A. Kennedy, who heretofore 
has looked after the Douglas Fir Sales Co.’s Chicago 
office, will continue to sell for the company in the East. 
The Chicago offices have been moved from 316 Railway 
Exchange Building to 403-4 Great Northern Building. 

California Conditions Greatly Improved. 

A visitor last week was M. A. Chamberlin, of the 
Byxbee & Clark Co., lumber wholesalers and shippers, 
of San Francisco, on one of his occasional trips to the 
manufacturing districts of Oregon and Washington.* In 
speaking of the situation in California he stated that 
in every way conditions have very much improved during 
the last few months and that the outlook for a busy year 
in 1912 is exceedingly bright. It is a faet that Cali- 
fornia can always be depended upon to be as prosperous 
as any state in the Union, and usually a little more so, 
and that condition of affairs now prevails. Since the 
recent election in San Francisco, which resulted in James 
Rolph, jr., of the well known shipping firm Hind, 
Rolph & Co. being placed in the mayor’s chair, the busi- 
ness men of San Francisco have become more optimistic, 
and they have reason to be so according to Mr. Cham 
bers because of the improvement in business. , He states 
that retail merchants advise him that their business is 
exceptionally good, the demand for lumber is improving, 
and in the near future contracts will be let for the begin- 
ning of the construction of buildings for the Panama- 
Pacific International Exposition, which will result in 
much lumber being used in San Francisco during the 
next three ‘years, not only by the exposition but in the 
construction of apartment buildings and hotels in which 
to house visitors from all over the world. The interior 
of the state isjalso in a prosperous condition, crops hav 
ing been good,and another tourist season being at hand, 
which brings millions of dollars into that section, and 
in addition the exposition to be held in San Diego also 
means the use of much lumber in building construction, 
added to the consumption required by rapid growth and 
development of that city, whose harbor is the nearest 
American harbor to the Pacific terminus of Panama 
canal, 

Improved Logging Engine. 

An innovation in donkey logging engines is the 3-drum 
road type that the Willamette Tron & Steel Works, ot 
this city, will introduce the coming year, one of which 
the company has just sold to the Madera Sugar Pine 
Company, Madera, Cal. The following description of 
this machine is of interest for the reason that its use 
makes it possible to road from two sets of yarders with 
only one road engine: 

On the trip drum shafts are mounted two trip drums. 
The engine has but one main drum. In operation the trip 
lines are led up two separate canyons to the yarders. sy 
such an arrangement the main line can be hauled back to 
each set of yarders as the requirement may be. The engine 
has 12 by 14 cylinders and is equipped with a 66-inch, 175- 
pound presstire boiler of the oblong fire box type. The gear- 
ing throughout is cast steel with accurately cut teeth and 
ball bearings are made adjustable so that the gears will 


always run in perfect mesh without the necessity of re- 
babbitting, 


The engine will weigh complete approximately 50,000 
pounds and will have a rope capacity of 6,500 feet of inch 
line. This type of engine will be very desirable for Cali- 
fornia service and Antoine G. Labbe, assistant manager of 
the Willamette Iron & Steel Works, states that the company 
expects a large demand for it during the coming year, and 
that the engine has not been used more generally in the 
past was due to the difficulty of getting a suitable boiler 
with ample steaming capacity to meet the severe service. 
With the new type of boiler which the Willamette Iron & 
Steel Works is manufacturing this difficulty is overcome. 

The Willamette Iron & Steel Works recently secured 
a contract from the port of Portland for a 30-inch sue- 
tion dredge, with steel hull at a cost of $236,000. It 
is one of the largest contracts ever secured by the com- 
pany. It also has a contract from the city of Tacoma 
for the pipe for the new municipal power plant, calling 
for four lines six fect in diameter at the upper end and 
five feet at the lower, and to be about 1,000 feet in 
length, for the penstock, and one 24-inch line of the 
same length. These pipes are all to be steel riveted, 
The total amount of the contract is $100,000. The 
Willamette lron & Steel Works is an extensive manufae- 
turer of logging donkeys as well as doing a great deal 
of marine construction and steel pipe and boiler work. 

Il. G. Weljs, western representative for Morrison, Mer- 
rill & Co., wholesale lumber dealers of Salt Lake City, 
Utah, will leave this week for a trip to Puget Sound 
and other points in Washington. Mr. Wells says busi 
ness in the middle West appears to have improved during 
the last few weeks and that there is a better feeling 
generally. 

G. K. Wentoworth, jr., of the Portland Lumber Co., 
this city, is being congratulated upon the arrival of a 
daughter at his home. 

kX. A. Christenson, of Sudden & Christenson, San Fran 
cisco, who is also interested in the Continental Lumber 
Company with offices in the Railway Exchange building, 
this city, was in Portland last week. He also visited 
mills on Puget Sound and at Grays Harbor. Mr. Chris 
tenson left for San Francisco Saturday. 

Robert Chamberlain, of the lumber firm Hooper & Co., 
San Pedro, Cal., was in Portland last week calling on 
lumber manufacturers. 

A. H. Wright, of the Wisconsin Lumber Co., Lyttle, 
Wash., was in Portland last week to meet his wife, who 
returned from a trip to San Francisco. 

Ii. H. Meyer, who represents the Charles R. MeCormick 
Lumber Co. in this city, reports that the company’s new 
steam schooner Willamette will be in the Columbia River 
this week to load its first eargo of lumber for California. 

The Monarch Lumber Co. is working overtime to fill 
orders from foreign ports. 

The Eastern & Western Lumber Co. has closed its mill 
and will keep it idle until business conditions improve. 


CALIFORNIA 


FROM THE GOLDEN GATE. 








The Building Situation—Lumber Company Contracts 
for Steel Steam Schooner—Official Trial Ship—Status 
of the Coast Trade. 

San Francisco, Dee. 18.—Last week building con 
tracts recorded numbered 37 and amounted to $213,920, 
a figure below the normal totals for recent weeks. Build 
ing permits issued during the week showed an increase, 
the total valuation being $456,438. 

Wilson Bros. have contracted for the construction of 
a 2,500-ton steel steam schooner, to be completed August 
1,1912. The firm has a mill at Aberdeen, Wash. 

Among the recent cargo shipments of lumber from 
San Francisco to offshore destinations were the follow 
ing: Steamer Aorangi, New Zealand, 24,437 feet lumber; 
Tahiti, 13,010 feet lumber; Friendly Islands, 7,804 feet 
lumber, Bark R. P. Rithet, Honolulu, 8,500 feet lumber ; 
steamer City of Panama, Mexico, 1,510 feet lumber; 
steamer Mathilda, Peru, 19,012 feet lumber, 12.252 ties. 

The new steamer Willamette, which has just been 
completed for Charles R. MeCormick & Co., made its 
official trial trip on the Bay Saturday. Several hundred 
invitations were issued. A band supplied inspiring music 
and a fine luncheon was served in the dining saloon. 
Charles R. MeCormick acted as host with the assistance 
of W. R. Hewitt, port engineer for the McCormick fleet 
of five steam schooners. 

The lumber trade on the Coast shows good volume for 
this season of the year and the tone of the market is 
very encouraging. Wholesale prices are holding well and 
some of the dealers say they think that an early ad- 
vance would be justified by the conditions. The report 
that many of the fir mills in Oregon and Washington 
will close for thirty days or more within the next two 
weeks has had a tendency to stiffen the market. There 
is consequently no further fear of overproduction of 
fir lumber for some time. Redwood mills in California, 
with a few exceptions, have coneluded their logging 
operations for the season. Coastwise freights show no 
signs of weakening and a continuation of the heavy de- 
mand for vessels will help to keep lumber prices up. 

Local lumber offices were thrown into mild excitement 
last Thursday by the receipt of a hurry Panama Canal 
Commission requisition from Washington for a bid for 
600,000 feet of fir lumber for delivery at Ancon, C. Z., 
within three weeks. As this meant that the entire 
amount must be shipped within a day or two, it was 
rather disconcerting and some of the dealers were dis 
posed to take but little interest in the order owing to 
the difficulties in the way of securing the lumber and a 
suitable vessel for shipment at such short notice. 

Joseph Parker, of Seattle, has practically arranged to 
enter Klamath Falls and erect a large saw mill to eut 
the timber from a large tract near Klamath Lake. 

Charles R, Sligh, of the Sligh Furniture Co., and H. 
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-We Have Thick Poplar, 


You can always get from us a choice supply of 
THICK YELLOW POPLAR (All Grades.) 


We make this our specialty and carry a large stock of 


214" and 3" Poplar 
RED AND WHITE QUARTERED OAK. 
Write us for Quotations. 
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Ceiling, Drop Siding, 
Flooring 
Cargo and Rail Trade 


Shipment via all lines 


Our large mill plant has been entirely rebuilt 
and modernized and our mill work is unexcelled. 





Bellingham Bay Lumber Co. 


FRED K. BAKER, Manager 
Eastern Representative, H. S. THOMPSON, 
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Long Timbers, Joists, Finish and 
Dimension, etc. Shingles 





We have the following stock on hand: — 
1,000,000 feet—Western Pine 1" Selects and better 
1,000,000 feet 6-4 Shop No. 3 and better 
250,000 feet 5-4 Shop No. 3 and better 
250,000 feet 8-4 Shop No. 3 and better 
Mixed Cars a Specialty 


Wallace-Ballord Lumber Co. 
609-614 Lumber Exchange, MINNEAPOLIS, MINN. 








Long Fir Timbers 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers :: :: 


ROGERS-RUGER LUMBER Co. 


Telecode # SUPERIOR, WISCONSIN Long Distance 
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California Redwood 
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Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 
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MINNEAPOLIS, MINN. 
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TACOMA, WASHINGTON 
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“Crown” Colonial Columns, 
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8S. Jordan of the Jordan Furniture Co., both of Grand 
Rapids, Mich., have bought a manufacturing site at 
Klamath Falls, adjoining the new mill of the Pelican 
Bay Lumber Company. They will erect a large saw mill 
and manufacture lumber from logs from a large body 
of timber recently purchased in the Pelican Bay dis- 
trict. Some of the lumber will be shipped to Grand 
Rapids, and, in time, furniture of certain kinds may 
also be manufactured at Klamath Falls. 

The first structure formally sanctioned for erection 
on the Panama-Pacific exposition grounds was author- 
ized December 13 when plans for the great exposition 
memorial tower were indorsed. ‘The tower, which is to 
be a permanent structure that will revert to the city, 
is to be 850 feet in hight above the ground level, and, 
with the single exception of the Eiffel tower in Paris, 
will be the tallest structure in the world. 

Private capital is to be utilized in building the tower, 
which will cost not less than $1,500,000 and will be one 
of the main architectural features of the exposition. 
The base of the tower will be 232 feet square and 120 
feet high, containing a great memorial hall. From this 
base will arise the main shaft, 730 feet high and 85 
feet square, giving a total hight of 850 feet. 

George W. Johnson, manager of the West Side Lumber 
Company’s big sawmill plant at Tuolumne, has been visit 
ing the company’s city offices. A good season’s cut of 
white pine and sugar pine is reported. J. R. Prince, who 
is connected with the company in another capacity, is 
also in the city. 


Serre > 


AMONG THE NORTHERN REDWOODS. 


IuREKA, CAL, Dee. 18.—After practically steady 
operations for almost thirty years, the mill of the Minor 
Mill & Lumber Company, at Glendale, will close per- 
manently January 1. The greater part of the timber 
supply ‘owned by those controlling the mill was ex 
hausted years ago, and for eight years the plant has 
heen cutting under contract to the Eastern Redwood 
Company. ‘The Minor interests hold a small tract of 
timberland as yet, but the stand is not great enough 
to warrant them in operating the mill. 

Simultaneously with the cessation of its work in Hum 
holdt, comes the announcement that the Eastern Redwood 
Company’s activities hereafter will be carried on in 
Shasta county, interest in a mill in that locality having 
teen obtained a short time ago. ‘This will leave its only 
Humboldt interest consisting of a shingle mill at Field 
brook. However, after removing its headquarters to 
Shasta the Eureka offices of the Hastern company will 
Le abandoned, and the shingle mill will be managed from 
the San Francisco office. About 8,000,000 feet of lumber 
is piled in the Glendale yards, which the company will 
dispose of. During the time the Minor mill has oper 
ated under the contract about 1,000 acres of land 
ielonging to the Kastern company have been logged over. 

With the-idea of logging its large timber holdings 
along Bull creek, the Pacifie Lumber Company has 
planned for the construction of a steel bridge across Kel 
river above Seotia, which will cost approximately $150, 
000. A railroad will be constructed in connection with 
the bridge and will ultimately tap all the timber it owns 
in that region. 

The British tramp steamer Queen Elizabeth has cleared 
for Sydney, account of the American Trading Company, 
with rough clear redwood and dry redwood door stock 
amounting to 921,621 feet, and valued at $27,283.45. Its 
load -will be finished on the Sound. Norwegian tramp 
steamer Mathilda is loading ties, and the French ship 
Versailles, rough clear for the United Kingdom. 

The Dolbeer & Carson Lumber Company’s camps, as 
well as those of the Metropolitan Redwood Lumber Com- 
pany, have closed for the winter. 

The MeConnaha Bros. Company, of Trinidad, is mak 
ing a survey for the installation of a cable way from 
its shingle mill at that place to the MeConnaha timber, 
a distance of two and three-quarters miles. With the 
cable lime it is expected it will be able to do away with 
the necessity of hauling shingle bolts over the rough 
country roads. Its plan is similar to the method of 
transportation used by the Eastern Redwood Company at 
its Mieldbrook shingle mill, which has proved very sue 
cessful. 

Probably by the end of another year the Hoopa Val 
ley Indian Reservation will have been allotted to the 450 
Indians now living on it as wards of the government, 
each Indian being given a quarter section. This is 
similar to the action taken in 1893 when the Klamath 
River Reservation was broken up, and will no doubt 
result in the same way, namely, that the Indians wih, 
soon after being given possession of their lands. nave 
the government sell these for them to the highest bidders. 
The Hoopa reservation contains fine timber lands and is 
likewise one of the most fertile and productive valleys 
in Humboldt county. 





SUCCESSFUL SEASON CLOSED. 


Hiv, CAL, Dee. 18.—The lumber department of the 
Fruit Growers’ Supply Co., whose faetory, yard and 
offices are located in this city and whose saw mill is 
nearby, has finished a very successful season. Next year 
it is planned by this company to rebuild its saw mill on 
a new site adjacent to the box factory. Capacity will be 
doubled. The present box factory will be remodeled, and 
the motive power will be changed to electricity. 

The saw mill will be connected with a system of ele 
vated tramways from which the lumber will be piled, 
using the tramear system in taking the lumber to the yard 
and also in returning it from the pile to the factory or 
shipping platform. This work will start immediately on 
closing the factory about the first of the year. In addi- 
miles will be constructed next year. I’. B. Hutchens, of 
tion to this the company purposes to build about 25 miles 
of railroad to its timber holdings, of which about five 


Los Angeles, is manager of the company and M. H. 
Grover is in charge of the lumber department, which 
includes the operations at Hilt. Mr. Grover is an ex- 
perienced lumberman, well known on the Pacific coast. 





PELICANS IN THE NORTHWEST. 


The opening of the White Pelican Hotel at Klamath 
Falls, Ore., on the evening of December 2, as reported 
in the AMERICAN LUMBERMAN recently, was an event 
of no ordinary importance to the great Klamath coun- 
try. Within a few months Klamath Falls will be on 
the main line of the Southern Pacific railroad between 
Portland and San Francisco, and there is being built 
a magnificent young city. Klamath Falls is destined 
to be a great lumber manufacturing center because of 
the millions of feet of timber tributary to Klamath 
Lake, furnishing water transportation of the logs 
to mills at or near Klamath Falls. Already with the 
mills in construction and contemplation, it is becom- 
ing an important lumber manufacturing and distrib- 
uting point. 

The splendid White Pelican Hotel was built by 
the Klamath Development Co. and behind the Klamath 
Development Co., which owns much of the town site 
of Klamath Falls, are 8. O. Johnson, G. X. Wendling, 
and W. P. Johnson, all well known lumbermen of San 
Francisco, and extensively interested in lumber manu- 
facturing propositions on the Pacific Coast, the Wend- 
ling Lumber Company, Weed Lumber Co., Pelican Bay 
Lumber Co., the Wendling-Johnson Lumber Co. and 
extensive, timber holding concerns. 


An Appropriate Christening. 

The White Pelican Hotel was properly christened 
on the afternoon of the opening by Miss Louise 
Benson, who with a few appropriate remarks broke 
a bottle of champagne on the stone steps of the front 
entrance. The capacious dining room looked its pret- 
tiest that evening when 300 guests sat down to a 
repast that was most enjoyable. At its conclusion 
Judge Henry lL. Benson acted as toast master and 
introduced Fred T. Sanderson, mayor of Klamath 
“alls, who spoke of the many natural and physical 
points of superiority of Klamath Falls’ location at 
the head of a valley of rich fertility, at the base of 
the mountains at the summit of which is Crater Lake, 
one of the wonders of nature and of the flowing 
springs of living water containing medicinal proper 
ties and coming from the ground at almost a boiling 
temperature. He pointed out that Klamath Falls has 
already over $1,000,000 invested in mills and factories, 
$100,000 invested in depots and railroad warehouses, a 
fine public school system, 3 miles of pavements, 2 
miles of cement sidewalks, all amounting to a total 
of $2,500,000 expended in improvements in the city 
during the last four years. 

Talks were also made at the banquet by Burr 
MeIntosh, the noted magazine Writer, and a number 
of local business men. The feature of the evening 
was the toast of G. X. Wendling, of San Francisco, 
who presented an original poem entitled ‘‘A Thanks- 
giving Toast,’’ which he says is not poetry, only 
‘‘rhyme.’’ Mr. Wendling’s toast follows: 

A THANKSGIVING TOAST 
(THE ANSWER) 
SAN I*RANCISCO, CALIFORNIA 
DECEMBER 2, 1911. 


Some wonder why we're here tonight, 
And why so far we roam; 
Thanksgiving at the “Pelican” 
Has lured us here from home 


II 


The dining room looks good to me, 
The lobby can’t be beat ; 

In every corner as you gaze, 
You see some cozy seat, 

















“Then join me in this Toast to-night. 


Ill 
Where you can rest your tired frame 
From weary labor's lot, 
And quaff the sparkling waters 
Krom the spring while piping hot. 
IV 
"Twill renovate your system quite, 
Make well and free from pain, 
Prepare you for new enterprise, 
And make you young again. 
V 
And that’s the reason why we bought 
These hot springs years ago. 
To give our neighbors water free 
Because they love it so. 
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VI 
This hotel as it stands tonight 
Has cost us quite a bunch. 
And that you'll surely like it well 
Is how we have the hunch. 


Vil 
We're told it’s several years ahead 
Of town and Klamath land; 
But that it fills a long felt want 
Is heard on every hand. 


Vill 
And in this talk we do agree, 
For we've put up the dough; 
And that’s the way to prove your faith— 
The surest way I know. 





“For we've put up the dough.” 


IX 
We've watched the growth of Klamath Falls, 
The pride of all the land; 
And when she grows and grows and grows 
She’ll be what we have planned ; 
x 
A City large, of wondrous size, 
With railroads by the score ; 
With health and wealth for every man 
Who comes within our door. 





“A City large, of wondrous size.” 


XI 
Then here united let us stand, 
There’s work for every hand, 
To make a glorious City in 
This wondrous Klamath land. 
XII 
Then join me in this Toast to-night 
That “When Dame Fortune calls, 
She will in bounteous measure bring 
Success to Klamath Falls. 
famam 
G. X. Wendling. 

This is far from being Mr. Wendling’s first poetical 
effusion. Not long ago he wrote, published and sent 
to his friends a charming picture of Mount Shasta, 
which he termed ‘‘The Silent Monitor,’’ for it stands 
as a silent sentinel ever guarding the Klamath coun- 
try. Mr. Wendling has since favored his friends with 
copies of his Thanksgiving toast neatly printed and 
illustrated with sketches of the white pelican (the 
bird) as the piece de resistance. 

There is little doubt that the White Pelican Hotel 
is one of the finest hostelries in the western country 
and in its appointments is in every way as com- 
fortable, cozy and homelike as any of the big hotels 
of the large cities of the country, and its service is 
unsurpassed, 





FIFTH ANNUAL BALL. 


SonorA, CAL., Dec. 16.—The social event of the year 
in this city was the fifth annual ball given by the 
Standard Lumber Co. and the Sugar Pine Railway Co. 
to their employees on Thanksgiving eve. The Sugar Pine 
Railway and the Standard Lumber Co. are owned by the 
same interests and D. H. Steinmetz, general manager of 
these companies, originated the plan of holding an 
annual ball on or about Thanksgiving eve each year in 
order to bring the employees, who number more than 
1,200, together at least once a year in a social way. The 
success of these gatherings during the last five years has 
been so marked that people look forward to the event 


throughout the year. The grand march was led by 
Mr. and Mrs. J. C. Dambacher. Mr. Dambacher is 


superintendent of the Standard company. 





OBITUARY 











In Memory Of W. B. Judson. 


At a meeting of the executive committee of the South- 
western Lumbermen’s Association, held in Kansas City, Mo., 
December 11, the following expression was formally adopted : 


WHEREAS, The sorrowful news has reached us tha 
our esteemed friend and fellow lumberman, W. B. 
ee has passed from this life to his final reward; 
anc 

WHEREAS, A great loss has come to us, his friends 
as individuals, and to the associations of lumbermen 
whose foundation he so well laid, and whose growth and 
usefulness have always had his interest. Therefore be it 

Resolved, That we, the executive committee of the 
Southwestern Lumbermen’s Association, personally, and 
in behalf of his many friends who are members of our 
association, express our deep regret, and extend our 
heartfelt sympathy to his wife and family, praying 
that the All-wise Ruler may sustain and comfort them 
in their great bereavement. 

Howarp E. CASE, 
L. L. S®IBEL, 
J. H. FoRESMAN, 
JAMES COSTELLO, 
C. E. MATTHEWS, 
Executive Committee. 
By Harry A. Gorsucnu, Secretary. 
The original of the above expression was sent personally 
to Mrs. W. B. Judson, 





In Memory Of Robert P. Vincent. 


JACKSON, MIss., Dec. 20.—The following resolutions on 
the death of Robert P. Vincent were passed by the Southern 
Sash & Door Salesmen’s Association, of which organization 
Mr. Vincent was secretary : 

Wuereas, The Lord, in His All-Wise Providence, has re- 
moved from our midst an efficient officer and faithful mem- 
ber, Brother Robert P. Vincent, of Jackson, Miss., secretary 
of our organization, who departed life November 3, at Mem 
phis, Tenn.; and 

WHEREAS, Our organization has suffered a grievous loss 
in his death on account of his splendid work in building up 
our order; his wife a kind, indulgent husband; the com- 
munity in which he lived a man of sterling worth; there- 
fore be it 

Resolved, That the charter of this organization be draped 
in mourning for a period of 60 days; that these resolutions 
be entered upon our permanent record book; that a copy of 
same be sent to his bereaved widow and a copy to each of 
the homepapers at Jackson for publication. Be it further 

Resolved, By the Southern Sash & Door Salesmen’s Asso 
ciation, that we extend to his bereaved widow our sympathy, 
collectively as fellow traveling salesmen, and individually as 
friends. FRANK 8S. COuNCIL, President. 

W. E. SCANLON, Vice President. 





James H. Bardwell. 


Denver, CoLo., Dec. 19.—The news of the death of James 
H. Bardwell at Leadville will be received with sorrow and 
regret by lumbermen in Colorado and west of the Rockies. 
He was well known throughout the entire West and no 
man in this section ever stood higher in the estimation of 
his fellows. “Jim,” as he was familiarly called by every- 
body, came to Colorado 36 years ago and entered the 


employ of McPhee & McGinnity of this city, with whom he 
years in 


remained eight their sales department, and for 





JAMES H. BARDWELL, DECEASED. 

two years following as manager of their yards at Pueblo. 
He was later identified with the Sierra Lumber Co. and also 
with Morrison, Merrill & Co., of Salt Lake. From May of 
this year he was a member of the Continental Tie & Lumber 
Co. of this city. 

The funeral service of the Divine Science church was held 
Friday, at the residence of C. KE. Bullen. The remains 
were cremated at Riverside. The pallbearers were R. M. 
Ilandy, E. C. Lewis, M. Boaz, I. F. Downer, William R. Mc 
Farland and W. J. Nichols. 

The deceased, who leaves a widow and one son, was born 
October 9, 1864, in South Deerfield, Mass. 


George Henry Leatherbee. 


Boston, MAss., Dec. 20.—George Henry Leatherbee, for 
years identified with the lumber trade, died at his home 
in Brookline December 14. He was born in this city in 
1859. Upon finishing a course at Harvard he entered the 
lumber business in the employ of his father, the late William 
H. Leatherbee. From Boston he went to Charleston, W. Va., 
where he had charge of the Litthe Kanawha Lumber Co.'s 
operations. Later he moved to Chicago and ten years ago 
returned to this city. At the time of his death he was 
treasurer of the Trimount Lumber Co. Mr. Leatherbee was 
a member of the leading clubs of Boston and New York. 








Edward Carey. 


It is with great regret that the AMERICAN LUMBERMAN 
chronicles the death of Edward Carey, of Cairo, Ill, who 
passed away Thursday, December 14. For years Mr. Carey 
had been identified with the lumber business in southern 
Illinois. He entered the trade as a boy in his father’s 
employ at Careyville, Ill. For years he was secretary of the 
Carey-Halliday Lumber Co., of Cairo, and later served as 
secretary of the National Lumber & Woodenware Co., also 
of Cairo.. Mr. Carey was well and favorably known in the 


trade. A year ago his company discontinued operations and 
Mr. Carey took up a new line of work. He was in the 
forties and leaves a family. 





William L. Kennedy. 


PHOENIXVILLE, Pa., Dec, 20.—After a long illness William 
L. Kennedy, member of the lumber firm of Kennedy & 
Pennypacker, died at his home in this city December 8. 
Mr. Kennedy was president of the National Bank of 
Phoenixville and was a member of the board of directors of 
the Morris Cemetery Co. His widow survives. 





Mrs, J. E. Shannon. 


SEATTLE, WASH., Dec. 20.—At Providence hospital 
City December 5, Mrs. J. BE. Shannon, wife of J. "p. Oa. 
general office manager of the Shepard-Traill Co., died after 
an illness of several days’ duration, following an operation. 
Mr. and Mrs. Shannon were married in April, 1910. Since 
June, 1910, they have made their home in this city. 





Francis Martin. 


New OrLvANS, La., Dec. 20.—Francis Martin, aged 72 
years, prominent business man and former lumberman, died 


at his home in this city December 16. He was a native of 
Canada and came to the South before the Civil war. After 
the war he became a railway construction engineer. Later 
with E. W. Dreibholz, he organized the Ramos Lumber Co.. 
of Ramos. After disposing of his saw ‘mill interests and 
retiring from railroad work he became president of the 
American Paint Co. and of the Francis L. Martin Grocery Co, 





Francis A. Nott. 

East ORANGE, N. J., Dec. 20.- 
lumber dealer, died December 1 
He was 65 years of age. 


~ Francis A. Nott, a retired 
15 at his home in this city. 
A widow and two sons survive. 





Jean Robert Sterrett. 


CINCINNATI, OHIO, Dee. 20.—Will 8. Sterrett, treasurer 
of the Lumbermen’s Club of Cincinnati and sales manager 
of the Farrin-Korn Lumber Co., is mourning the death of 
his son, Jean Robert Sterrett, who died Sunday, December 
14. Funeral services were held at the family home in 
Kemington and interment was at Spring Grove cemetery. 





Charles A. Towne. 


BROOKLYN, N. Y., Dec. 20,—Charles A. Towne, for years 
connected with the J. C. Orr Lumber Co., died last week at 
the age of 64 years 





Henry Cooper. 

NEWCASTLE, Pa., Dec. 20. 

partner in the Newcastle 

December 17 from typhoid 
survive, 


Henry Cooper, aged 61 years, 

Lumber & Construction Co., died 

fever. His widow and one son 
John P. Brown. 

MUSKEGON, Micu., Dec. 20.—-John P. Brown, aged 77, 


one of the first lumbermen to raft logs down Muskegon river, 
died recently at Dennison. 





Frederick J. Freitag. 

Nes., Dee, 20.--Frederick J. 
Kdward Munshaw & Co., died recently, 
He was born in Munster, Germany, in 1865 and came to 
America in 1873. He came to this city in 1890 and until 
1901 was manager of the Jetter Brewing Co., after which 
he became identified with the lumber trade. A widow and 
three children survive. 


Mrs. Donald McDonald. 


KureKA, CAL., Dee. 20.—Mrs. Julia McDonald, wife of 
Donald McDonald, general manager of the Pacific Lum- 
ber Company's interests at Scotia, died December 10. She 
was a native of Virginia. The remains were taken to 
Louisville, Ky., for burial. 


SouTH OMAMNA, 


Freitag, of 
the lumber tirm of 








HYMENEAL 











Hayden-Leck. 

SuHreverort, LA., Dee. 20.—At the 
inger, president of the Clear Creek 
occurred the wedding of B. N, 


home of 8. H. Bol- 
Lumber Co., last week 
Hayden and Miss Marie T. 


Lack, Rev. Claude L. Jones officiating. The bride is a 
daughter of Andrew Leck, of Jacksonville, Ill., and the 
groom is connected with the Clear Creek Lumber Co, at 
Rives. 





Holekamp-Pechmann, 


Sr. Louis, Mo., Dee. 20.—-Cards are out announcing the 
marriage December 20 of Carl H. Holekamp, manager of 
the yards of the Holekamp Lumber Co., and a scion of one 
of the oldest lumber families in the city, and Miss Rose 
Marie Pechmann. 





Harris-Van Arsdale. 

San Francisco, CAL., Dec. 20. 
Arsdale, widow of William W. 
Arsdale & Harris 


Mrs. Nellie Cochran Van 
Van Arsdale, of the Van 
Lumber Co., has announced her engage 
ment to Matthew Harris. The wedding will take place 
New Year's day at Mrs. Van Arsdale’s home in Presidio 
Terrace, this city. Mr. Harris was associated with the 
late Mr. Van Arsdale in the lumber business. 





Jones-Twing. 


MANITOWOC, Wis., Dec. 20.—Announcement has been made 
of the coming marriage of “Ted” Jones, of this city, and 
Miss Marion Twing, of Minneapolis, Minn. Mr. Jones is 
the Minneapolis representative of the Jones Lumber Co., of 
Appleton, and well known in Wisconsin because of his 
prominence in athletics at the University of Wisconsin a few 
years ago, 





Wall-Van Dissell. 

SPOKANE, Wasu., Dec. 20.—Miss Elizabeth Cartier Van 
Dissell, daughter of P. M. Van Dissell, well known lumber- 
man of Springdale and vice president of the Phoenix Lumber 
Co., and W. A. Wall, representative of J. Rowan & Co., of 
Melville, were married last week. 

DPBPAPDD IIIT 

Lumber manufacturers who are having difficulty in 
producing sufficient steam in using refuse for fuel will 
be interested in the offer made by the Gordon Hollow 
Blast Grate Company, of Greenville, Mich., to send its 
hollow blast-grate outfit to any responsible party, sub- 
ject to thirty days’ trial and pay the freight both 
ways in case of rejection. The Gordon people make 
strong claims for this grate as a burner of wet, green 
or frozen refuse and support their claims with the 
liberal offer just mentioned. 








76 


AMERICAN LUMBERMAN 


DECEMBER 23, 1911. 












EATER RCI 





Try us on 


fae Paciric coast. 








=. 






Yard Stock 


and let us prove to you that the close 
study we have given for years to the de- 
mands of dealers all over the continent 
stands us in good hand now when it 
comes to filling your orders satisfactorily 


for mixed cars of 


Fir and Washington Pine 


Our stock is all well sawed and dressed and our 
prices are made to meet present day competition. 
We also have for quick shipment a special stock of 
Flooring 1x 4 and | 4 x 4, ceiling and drop siding, 
porch flooring and decking, nice soft yellow pine 
finish; wind mill tower stock and tank stock. We 
want a share of your business—let us quote you. 


White River Lumber Co. 


ENUMCLAW - - 


FLOORING 
FINISH 
SIDING 
CEILING 
MOULDINGS LATH 


CEDAR 


We are fully equipped for 
handling. mixed orders. 


TIMBERS 
SHIPLAP 


WASHINGTON 


DIMENSION 
TOWER STOCK 


BEVEL SIDING 


Wagner & Wilson 


(Incorporated ) 
MONROE, WASH. 






For Immediate Shipment 


Consisting of 1x3, 1x3, 1x4 and 1x4; also 
Red Cedar Bevel Siding and Red Cedar Shingles 


1} Hy iit i} | 
SUUUPUUUUGULUEEUUOUUEUUUUUDUOUUUUHEUOOUNUOCOUGUUEDOUGUEN 


V. G. FIR FLOORING 


DAY LUMBER COMPANY, Seattle, Washington 











RAILROAD TIMBERS AND PILING 





IDAHO WHITE AND WESTERN PINE 


COAST FIR AND CEDAR LUMBER 
H. J. ANDERSON LUMBER CO., sf2iRealty Bids. 








FORWARDING AGENTS 


tracts and effecting quickest desp fr 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 

MARINE INSURANCE 

Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 
Unexcelled facilities for negotiating Ocean freight con- 





handling Export Lumber Shipment. 





om " ° 
handle all classes of cargo and have Special Department 

















LOCAL AND PERSONAL 








J. 8. Stearns, of Kentucky, Florida and Michigan, was 
a Chicago visitor this week. 

Among visiting lumbermen in Chicago this week was 
William Irvine, of Chippewa Falls. 

C. 8S. Kieth, of the Central Coal & Coke Company, 
Karsas City, was here on Monday last. 

Sam Parks, of the American Lumber Co., Houston, 
Tex., was in Chicago on business this week. 


H. R. Swanke, of the Tigerton Lumber Co., Tigerton, 
Wis., was a visitor to the offices of the AMERICAN LUM 
BERMAN during the week. 


L. B. Moses, of the Kettle River Co., Minneapolis, 
Minn., with headquarters at St. Louis, Mo., was in Chi 
cago this week on business in the interest of his concern. 


Alfred Flournoy, sales manager for the Virginia & 
Rainy Lake Lumber Co., of Virginia, Minn., was in the 
city this week conferring with the Chieago office of his 
concern, 

Samuel Fullerton, of the Chicago Lumber & Coal Com- 
pany, St. Louis, was in Chicago this week, en route to 
Kau Claire, Wis., where he attended the funeral of Mrs. 
O. H. Ingram, on Tuesday. 


A. H. Ruth, manager for the G. W. Jones Lumber 
Co., Appleton, Wis., with offices in the Railroad Ex 
change, Chicago, left for Des Moines, Iowa, Friday night 
to spend the Christmas holidays with his sister. 


The Wisconsin Society had its annual dinner at the 
Congress Hotel, Chicago, this week and several promi 
nent lumber and sash and door men were on hand, in 
cluding H. B. Munger, W. A. Radford and others. 


O. H. Babeock, of the Babcock Industries, Pitts 
burgh, Pa., called on the AMERICAN LUMBERMAN Sat 
urday last and favored the staff conference with a 
few remarks on general conditions in the Hast. 


M. F’. Parker, Chicago manager of the Industrial Lum 
ber Co., left this week for the mills at Elizabeth and 
Oakdale, for the purpose of familiarizing himself with 
conditions at those points. He expects to be gone about 
two weeks. 


John D. Mershon, of the John D. Mershon Lumber Co., 
selling agent for the Pacific Lumber Co., was in Chicago 
this week conferring with George F. Bodfish, jr., Chi 
cago representative of the concern, with offices in the 
Monadnock block. 


W, L. DeWitt, who represents the Seamon-Kent Com 
pany, of Meaford, Ont., in the United States, left Sun 
day night for Sault Ste. Marie on a short business 
trip. He will return to Chicago and then leave for 
Traverse City to spend the holidays. 


Among the lumbermen who visited’Chicago this week 
were: Lafe Clore, of May Bros., Memphis; L. H. Gris 
wold, of Indianapolis, Ind.; Fred J. Rogers, of W. H. 
Rogers Lumber Co., Nashville, Wis.; J. 8. Brantley, of 
Indianapolis, Ind., and J. W. Culver, Old Oregon Lum- 
ber Co., of Seattle, Wash. 


W. EK. Ford, of W. KE. Ford & Co., Lewiston, Mont., 
was visiting with Col. E. L. Roberts, of this city, and in 
speaking of business in the Northwest he said things are 
not as bright as they might be this year, but local con- 
ditions support the conelusion that 1912 will be more 
satisfactory and they are making their plans accordingly. 


C. 8. Battle, general manager of the White Bros. Lum 
ber Company, Vancouver, B. C., was in Chicago last week 
enroute to Europe. In speaking of conditions in British 
Columbia be said that his company had about 5,000,000, 
000 feet of timber and it would not be many years before 
it would be operative. Several Chicago lumbermen are 
interested in this company. 


W. H. Boland, of Grand Rapids, Mich., has an 
nounced his withdrawal from the Valley City Lumber 
Company (Ltd.), of which he was secretary and man 
ager, and is now associated with the Boland Lumber 
Company, Grand Rapids, manufacturer and whole- 
saler of northern and southern hardwoods, white pine, 
hemlock and crating lumber. 


A. W. Miller, of Seattle, formerly of Galveston, Tex., 
was in Chicago last week enroute from the far East, on 
his way home for Christmas. He has about made up his 
mind to live on the Coast and no doubt there will soon 
be an announcement that he has entered the lumber 
manufacturing business in the West. Mr. Miller is an 
enthusiastic Texan, but he has acquired the western spirit 
already. 


FF, C, Hinckley, forester and dealer in timber lands 
of 75 Hammond Street, Bangor, Me., recently returned 
to his home from Labrador, where he went in charge 
of a party sent by the Anglo-American Development 
Co. for the exploration of spruce timberlands. Mr. 
Hinckley explored about 175 miles of the Labrador 
coast and tributary rivers, getting a large amount of 
information regarding that country. 


J. F. Mingea, Chicago manager for the Faust Bros. 
Lumber Co., of Paducah, Ky., returned this week from a 
weck’s visit to the concentrating yards of the company 
at Cairo and Brooksport. Mr. Mingea said that the 
books showed a good year’s business and that everything 
pointed to a good trade next year; that the Faust Bros. 
Lumber Co. has 2,500,000 feet of high grade poplar 
and oak at its yards. The red oak is especially good, 
running 75 per cent 10 inches and wider. 


E. H. Klann, Chicago, secretary of the Sales Man 
agers’ Association, has sent out notices to its members 
calling their attention to the fact that at a recent meet- 
ing of the board of directors it was decided to start a 
new department, to be known as the Lumber Exchange 
Department. He asks that all members who have a 
surplus of stock to list it with him and it is hoped that 
he will be able to tell them where they can sell it. Non- 
members also may list their stocks, if they so desire. 


The Evanston Index December 16 ran a_ birdseye 
view of the Mears-Slayton Lumber Company’s yard 
at Evanston and went into the history of the concern. 
This branch of the Mears-Slayton business occupies 
five acres of ground and is under the management of 
J. R. Duthie, who has been associated with the com 
pany over 20 years. trom this yard the Mears-Slayton 


' s _ e 
Lumber Company supplies not only Evanston but all 


of the north shore cities and towns, and earries a com 
plete stock of lumber of all kinds. 


The Camp Manufacturing Co., North Carolina pine 
manufacturer, with offices in the Frick building, Pitts- 
burgh, Pa., announces the appointment of George L. 
Camp as manager to succeed J. D. Hollihan. Mr. Camp 
was formerly with the yellow pine interests of the Camps, 
being connected with the R. J. & B. F. Camp Lumber 
Co., at White Springs, Fla. More recently he has been 
in the New York office of the Camp Manufacturing Co. 
He takes with him a thorough knowledge of the luniber 
business and is prepared to serve the trade of the Camp 
company, guaranteeing prompt and efficient service. 


I’. Kent, president of the Seamon-Kent Co., of Mea 
ford, Ont., spent Friday of last week in Chicago con 
ferring with Walter De Witt, who represents the con 
cern in the United States. Mr. Kent was en route 
home from a two weeks’ visit to Winnipeg and Fort 
Williams. He reported that rain in the Canadian 
Northwest had injured the wheat crop and farmers 
were not expecting as good a year in 1912 as they had 
in 1911, owing to the fact that they have been unable 
to do their fall plowing. Mr. Kent said his company 
had an uptodate mill at Fort Williams, all on one floor, 
The building is 400 feet long by 110 feet wide. He 
stated that this town would eventually overshadow 
Duluth in size, as it had every facility for growing. 
It had 20 miles of river front 25 feet deep. The Canadian 
Pacific was operating some enormous elevators at this 
point. Mr. Kent left for home Saturday morning. 


D. E. Skinner, president of the Port Blakely Mill 
Company, Port Blakeley, Wash., now a resident of 
Seattle, left that city accompanied by his wife and 
son, daughter, December 16 and arrived in Chieago 
Tuesday of this week. Mr. Skinner paid the AMERI 
CAN LUMBERMAN offices an appreciated call on Wednes 
day. He is one of the best informed lumbermen of 
the West and talked entertainingly and with charac 
teristic intelligence of conditions on the Pacifie coast 
especially and of national questions, particularly as 
affecting the lumber trade, generally. The family 
were met here by Miss Frances Skinner and left here 
Thursday evening for New Orleans to leave on Friday 
by steamer for Panama, where Mr. Skinner will spend 
several days in viewing progress on the canal. In his 
return to this country he will restore his daughter, 
Miss Frances, to the care of Vassar College and go to 
Washington, D. ©., on business concerning matters of 
national moment. 


TURN THIS MAN OVER TO THE POLICE. 

A telegram from a Tennessee lumber company 
Thursday of this week states that an individual giving 
the name of Albert J. Galloway, claiming to be the 
advertising representative of the R. J. Reynolds To 
bacco Co., has been making contracts for lumber for 
billboards, giving checks drawn on the Reynolds Lum 
ber Co, in payment. It is alleged that these checks 
have been pronounced fraudulent and that the man 
is a forger. He is described as of medium height, heavy 
set, clean shaven and light; wears a brown Prince 
Albert overcoat and has a defective left eye. He is 
wanted by the authorities at Jackson, Tenn. 





~ 


SECURES NEW SALES MANAGER. 


P. E. Gilbert, who for the last three years has been 
associated with the 8S. C. Major Lumber Co., of Mem 
phis, Tenn., has been appointed sales manager for the 
Wisconsin Lumber Company, of Chicago. 

Mr. Gilbert is thoroughly familiar with the prin 
ciples of the lumber business, and while with the 8. ©. 
Major Lumber Co. divided his time between road sell 
ing and managing the office. ' 

Before going to Memphis he was connected with 
Houston Bros., of Bigbee, Miss., with which he re 
ceived his first experience in the lumber’ business thir 
teen years ago. He says he remembers vividly the ex- 
periences he had there while shoving lumber. a 

Mr. Gilbert is a practical man in matters pertaining 
to the mill, yard, office, sales and road ends of the busi 
ness. His travels for different concerns have familiar 
ized him with the field of the North and East. He is 
personally known to a large number of those engaged 
in the trade and being young, aggressive and agreeable 
should prove a valuable addition to the selling force 0! 
the Wisconsin Lumber Co. : 

F. R. Gadd, who has handled the sales for the Wis 
consin Lumber Co., will hereafter devote his time more 
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to the operating end of the business. The Wisconsin 
Lumber Co. cuts 30,000,000 feet of lumber a year at 
its mills in Deering, Mo.; Huttig, Ark.; Benham, Ky., 
and Valley Park, Miss. 





A BRAZILIAN TIMBER EXPERT. 

The AMERICAN LUMBERMAN was recently favored with 
a visit from John McComb, of Brazil, S. A., timber expert 
for the Southern Brazil Lumber Co., and for some time 
the chief Brazilian representative for this company. 
Ira P. Smith, formet manager of the Pacific Lumber Co. 
of California and later of the Northwestern Lumber Co. 
of Mexico, is general manager, and C. M. Goodyexr has 
also recently been appointed manager of sales of this 
company. Mr. McComb still has charge of the buying 
of timber for the company, and while he has acquired 
about 3,500,000,000 feet, he expects to purchase nearly 
as much more. These timber holdings are located in 
Parana, a southern Brazil state having an area as large 
as Texas.. The only pine to be found in Brazil is 
located in this state and constitutes the chief timber in 
the present holdings of the Southern Brazil] Lumber Co. 
Mr. McComb describes this pine as greatly resembling 
our southern longleaf, but with the peculiarity that while 
the bark and the cones are very rich in pitch, the wood is 
absolutely free from any visible trace of it. This timber 
has very thin sapwood, only some two or three inches in 
average. The heartwood greatly resembles that of 
southern pine, but is quite dense and heavy, running 
about 3,000 pounds when thoroughly seasoned. It has a 
very handsome grain and one peculiarity of the timber 
is that about 40 per cent of the trees show a bird’seye 
closely identical to that of American maple. This figure, 
like that of maple, is most common in the lower portion 
of the trunk, and of course produces a very beautiful 
effect when flatsawed for finish purposes. 

The Southern Brazil Lumber Co. chiefly represents for- 
eign capital, but the same foreign capital is also inter- 
ested in some large sawmill operations in the United 
States. The same capital has been also interested in the 
development of the Brazil railway, and these two cor- 
porations have been joined. The stock of the Southern 
Brazil Lumber Co. now is owned by the railway opera- 
tion, and it will be operated as an enterprise subsidiary 
to the railroad. 

The sawmill has been built and began operation the 
first of the present month. It is a complete modern mill, 
with planing mill, logging railroad and other features 
characteristic of such a manufacturing plant in the 
United States, with a daily capacity of 250,000 feet. 
The cutting machinery consists of two band saws and a 
resaw, all of Clark Brothers’ manufacture. The mill is 
located upon the Rio Negro, near the port of San Fran- 
cisco. The mill will be supplied with ralroad facilities 
connecting with this port, a distance of about 150 miles, 
which railroad will be completed about eight months 
from this time. In the interim the sawmill will aeccumu- 
late its lumber product and will also have completed the 
three lumber carrying ocean steamships, which are now 
being built for it. This lumber product will be largely 
exported to European points, but a considerable portion 
of it will find its way to New York city and various 
Atlantic Coast markets. About 80 per cent of the prod- 
uct of the tree is absolutely clear stock and it is sume 
what remarkable that even in the heart of the tree there 
is no apparent vestige of knots of any sort. 

The operating headquarters of the Southern Brazil 
Lumber Co. are at Curytiba, the capital city of Parana, 
and at its mill point has been established a model saw- 
mill village, with about 800 employees, 200 or 300 of 
whom are Americans. The climate here is very’ health 
ful. The topography is slightly rolling, with no moun 
tains or abrupt breaks of any sort. Mr. McComb is very 
enthusiastic regarding the lumbering possibilities of this 
territory, lying 2,000 miles south of the Equator. The 
logging railroad is 1-meter gauge (39.6 inches) and is 
well equipped with rolling stock and with Clyde log 
loaders. It will eventually be extended a distance of 30 
miles, to tap the farthest timber properties. 

Mr. McComb’s visit to his native country is largely a 
personal and social one, although he is acting as amateur 
Santa Claus to the extent of bearing a large and varied 
assortment of gifts to home folks from the Amer- 
ican boys in the employ of the company. On his return 
trip he will visit Mexico, in which country he spent many 
years as a timber expert. 





ALBERT W. MOWBRAY, VICE PRES. 


WALTER E. JOHNS, PRESIDENT. COLEMAN C. 


As a matter of fact Mr. McComb has spent about 
twelve years in the United States during his life of more 
than fifty years, though he greatly enjoys and makes thé 
_— of his rare opportunities for revisiting his native 
and. 


LUMBERMEN’S BOWLING LEAGUE. 


The Hardwood Mills team caught the Sash and Door 
five off their stride last Monday night in the Lumber 
Products Bowling League and won three games, which 
pulled them up on even terms with the AMERICAN LuUM- 
BERMAN team. The Hettlers took two from the Chest- 
nuts and the AMERICAN LUMBERMAN won two from the 
Oaks. Larson made a good score in the first game, 
winning that game for his five. The team standing 
and scores for last Monday night follow: 

TEAM STANDING. 


Team, Ww. L. P..C. 
co et | Sr ee ne 12 6 .666 
American Lumberman 0 :0:o Swe cow AB 6 .666 
Hettlers Sp We es Pree Se 9 9 .500 
nah! vag ot, ROE OE OE Pee 8 10 444 
on a rare reer 11 .388 
Gee rc ks 65 wank ad bod bia Re ates 6 12 333 

H’wood M Ist. 2d 3d Sash & D ist. 2d 3d 
| ee 176 172 184 Ehrhardt .....155 161 208 
Baker .......,.150 153 204 Nyman ... 104 93 118 
a 140 167 148 F. Liddell.....118 8S 135 
Arnemann ....120 ... os BOTROFr .....-,0kee 173 163 
Attley wees 184 125 177 W. Liddell ,-130 133 119 
Bennett . ooee 17T 149 

Totals 770 794 S862 Totals 639 647 682 

Hettlers. Ist 2d. 3d Chestnuts. ist 2d. 3d 
Westphal .138 116 178 Bulgrin . 185 182 151 
McGrath . -.123 179 1238 Hoover ... 133 142 . 
on, Eee 195 170 104 Rager ‘ 177 #122 161 
Wickman 170 129 160 Walker ‘ 18d 119 123 
Albrecht 172 222 169 Quixley . 168 Bol 171 

Roedter : 12h 

Totals . 793 816 734 

Totals .. 852 716 721 

Oaks. Ist 2d 3d Am. L’man. Ist 2d. 3a 
Larson .. 224 166 1738 COM@® ..ccece 174 178 205 
Marshall -182 142 151 Pease ...i,....325 i178 141 
Wagner . -.- 164 146 142 David .. 158 137 11 
Dempsey ooo eB 162 177 Staehlin 181 160 162 
Matheson .....169 168 125 rr 141 207 175 

Totals ......816 784 768 Totals ; ,179 S855 810 


STRENGTH FOR A STRONG TRADE. 

Numerically, commercially and morally, the claims 
of Cincinnati, Ohio, as a leader in the hardwood lum- 
ber field were strengthened recently and substantially 
by admission to the ranks of the trade of three young 
business men who brought into it experience, energy, 
ability, high reputation, and a fair share of capitaliza- 
tion in money. They are Walter E. Johns, Albert W. 
Mowbray and Coleman C. Nelson, who organized re- 
cently under the title the Johns, Mowbray & Nelson 
Co. (Ine.), with capital of $30,000. The name first 
chosen by them was the Ohio Valley Lumber Co., but 
finding that that name was already in use they aban- 
doned it for the present title. 

The constituents of the new concern form an effect- 
ive combination for maintenance of the traditions of 
Cincinnati as a dependable lumber market, and a 
certain element in the integrity of its tried and proved 
shibboleth of the ‘‘square deal.’’ Both Messrs. Johns 
and Mowbray were experienced lumbermen before the 
formation of the present concern. Mr. Johns was well 
known through his former connection with the Perry 
Lumber Co. as its manager, a position which brought 
his to the favorable notice of the hardwood trade of 
the Ohio Valley generally and that of Cincinnati 
especially. Mr. Mowbray, a brother of Fred Mowbray, 
of the well-known lumber firm Mowbray & Robinson, 
and formerly with the Hardwood Lumber Co., is 
widely esteemed as a lumberman of ability and relia- 
bility. Their experience as lumber shippers is strength- 
ened by the experience of the third member of the 


concern, Mr. Nelson, who formerly was a railroad 
man. He was graduated from the freight department 


of the Pennsylvania Railroad and has a most com- 
prehensive and practical knowledge of transportation 
methods and rating. 

These constituents of the new concern are aggres- 
sive young men who, starting with high class associa- 
tions, have formed most desirable connections. They 


have opened offices at 310 Provident Bank Building, 
Cincinnati, and the Johns, Mowbray & Nelson Co. (Inc. ) 
has become already a substantial factor that promises 
to grow in prominence and importance in the hardwood 
lumber trade of Cincinnati and the Middle West. 


NELSON, 
OFFICERS OF THE JOHNS, MOWBRAY & NELSON CO., CINCINNATI, OHIO. 


SECY.-TREAS, 





Buying is your business 
Selling is ours 


YOU Have the MONEY and want LUMBER 
WE Have the LUMBER and want MONEY 


To Serve Your Interests we have 
the production of fourteen of the best 
saw mill Companies on the Coast, com- 
plete in every detail, manufacturing the 
best timber grown into the best lumber 
produced—insuring up to grade stock— 
The large output we have to draw from 
enables us to take care of your orders at 
all times, giving you PERFECT Ser- 
vice, our combined production is more 
than 


750,000,000 Ft. Annually 


OF 
Finish, 
Ceiling, Siding, Special Material, Etc. 


Dimension, Timbers, Flooring, 


IN FACT 


“Every Thing Made From A Saw-Log” 


MILLS: 


Bridal Veil Lumbering Co. 
Curtiss Lumber Co. 
Falls City Lumber Co. 
Peninsula Lumber Co. 


Booth-Kelly Lumber Co. 
Clark & Wilson Lumber Co. 
Dallas Lumber & Logging Co. 


Hammond Lumber Co. 


Portland Lumber Co. Sheridan Lumber Co. 
Chas K. Spaulding Logging Co. Silverton Lumber Co. 
Wind River Lumber Co. West Side Lbr. & 
Shingle Co. 


BRANCH OFFICES: 


CHICAGO, _ NEW YORK, 
403-4 Gt. Northern Bldg. 3077 Metropolitan Bldg. 
OMAHA, DES MOINES, 

616 Brandies Bldg. 712 Youngerman Bldg. 
DENVER, SALT LAKE CITY, 

502 Bank Block 606 Judge Bldg. 

SACRAMENTO, CAL. MINNEAPOLIS, 
P. 0. Box 675 428 Plymouth Bldg. 


MAIN OFFICE 
PORTLAND, OREGON 


YEON BUILDING 


DOUGLAS FIR SALES Co. 


L. J. WENTWORTH, President DIRECTORS: 
A. C. DIXON, Vice-President R. A. COWDEN 
O. M. CLARK, Treasurer F. C. KNAPP 
E. B. HAZEN, Secretary G. B. McLEOD 


G. M. DUNCAN, Manager. 
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MECHANICAL IMPROVEMENTS 








HIGH SPEED PLANER AND MATCHER. 

The invention of mechanical devices for doing the 
work that formerly was done by hand was an immense 
step in reducing the cost of manufacture by increasing 
the output. Ever since that step was taken, however, 
the ingenuity and skill of inventors have been engaged 
in devising improvements for increasing the speed with 
which machines can turn out their work. An excellent 
example of the result of this policy is shown in the high 
speed planer made by the 8. A. Woods Machine Com- 
pany, of Boston, known among woodworkers everywhere 
as the ‘‘Planer Specialist.’’ This company saw in ad- 
vance that in the process of development millmen would 
be confronted with the problem of feeding economically 
a matcher at a speed of 200 feet, and it accordingly set 
about to devise an automatic feeding table that would 
solve the problem. 

The result of the efforts of this concern is embodied 
in its automatic feeding table for soft wood planers. 
This table consists of a wooden frame mounted by four 
spiral. rolls, which in revolving throw the stock toward 
the guide side, where it is then handled by a pineapple 
spiral roll on the top and fed into the planer. A feed 
pressure for the latter roll is secured through a lever 
crossing it at an angle on the top and mounted by a 
weight. The table is driven by a pulley applied opposite 
the feeding-in rolls of the planer. In feeding the board 
is dropped on four projecting angle irons, from which 
it slides to the top of the table, on which it comes in 
contact with the spiral rolls already mentioned. 

The manufacturer of this device points out the fact 
that its full value is not realized unless due considera- 
tion is given to the loss of power, labor and production 
that is likely to result from the inability of the feeder 
to keep these high speed machines filled. In this con- 
nection the concern points to the great advances ma:e in 
the speed of matchers, the modern matcher having a 
capacity three times that of an old style machine, Con- 
sequently the loss of an hour with the modern machine is 
equivalent to the loss of three hours with an old style 
matcher. The company points out further that on fast 
feed planers fed by hand some manufacturing defects 
can not be entirely eliminated, thus preventing the owner 
from securing from his machine all that it is capable 
of giving. ‘There is more or less clipping of ends and 
burning of stock, which is not due to any fault of the 
machine, but due to the feeder’s inability to keep the 
boards butted. Also a certain percentage of stock that 
is put through the machine must be degraded because the 
feeier has not time to place the stock in the machine in 
the most advantageous way. 

The manufacturer claims that this automatic feeding 
table corrects these conditions, as any feeder can keep 
boards of random length butted at the fastest rate of 
feed, thus securing for the user all that the planer is 
capable of producing. This device, therefore, reduces 
the cost per thousand and raises grade, thus increasing 
profits. In addition the feeder is not overtaxed and has 
ample time to throw out poor boards. 

The table is practically a self-feeding device, as the 
only requirement is that the board be laid upon the flat 
side as it ig dropped upon the angle irons. Any feeder 
with this table, the maker states, can keep a modern 
planer filled easily at rates up to and over 200 lineal 
teet a minute. The Woods company cites one case in 
which a boy sitting on a pile of lumber had no difliculty 
in keeping the boards butted at a 175-foot feed and a 
user is quoted as writing as follows: ‘‘We consider 
that this automatic feed table in connection with your 


No. 404 matcher comes as near getting 100 percent 
eficiency as anything that we have seen in our ex- 
perience. ’’ 





MATCH FLOORING CUTTER HEADS. 


Enterprising millmen in their determination to adopt the 
most modern methods and machinery are fully matched by 
the machinery manufacturers, who are constantly striving 
to improve their products with the purpose of increasing 
and improving their output. This tendency of the latter is 
exemplified by Samuel J. Shimer & Sons, of Milton, Pa., in 
their “Shimer Limited” cutter heads shown herewith. 

The Shimer concern announces that in the construction of 
these cutter heads the essential principles and the vital 
points of the regular Shimer cutter heads have been retained. 





“SHIMER LIMITED” CUTTER HEADS, FIGS. 627 AND 628, 


The new heads differ from the familiar pattern “in the 
method of attaching it to the spindle, in the construction 
of the bit designed for faster cutting; in the greater strength 
of the holding bolts, and especially in the self-centering 
device which clings to the spindle, when drawn up, securing 
it firmly thereto.” 

In connection with these new heads the Shimer concern 
has brought out a cutter head jointing machine. This ma- 
chine, which is adapted to all makes of heads, with the 
use of files joints the edges of the bits to bring them within 
a common cutting radius, so that each knife edge does an 
equal share of cutting. The machine is made with tracking 
attachment also for setting the bits before jointing, and it 
can be used as a filing stand for holding the heads while 
being sharpened with a file. 





FIFTY-FOUR-INCH TWIN BAND RESAW. 


The two illustrations accompanying this article show 
a 54-inch twin band resaw made by William B. Mer 
shon & Co., of Saginaw, Mich., for the New England 
Box Company, this saw being one of an order for five 
placed by the New England concern, which now has 
seven of these machines in use. 

One of these illustrations is a rear view of the ma- 
chine, showing a part of the lower wheel that nor 
mally would be below the floor. The second cut is the 
same view but considerably enlarged and with a 
part of the machine cut away. This enlarged view 
is designed to show the novel means used for sup 
porting the cutting part of the saw and also the novel 
means used for supporting the stock after it is fed 
past the saw blade. 

As a twin band resaw often is used for resawing 





MERSHON TWIN BAND RESAW FOR CUTTING THIN 





the thinest material the difficulty presents 
itself of providing space for ordinary 
saw guides between the saws. If, for 
example, the saws are used to split 
%-ineh stock into three pieces, only a 
quarter inch is left between the saws to 
receive the saw guide -for each blade, 
space that manifestly is hardly sufficient. 

With the saw here illustrated, how- 
ever, this difficulty is overcome by the 
use of what the Mershon company terms 
*“erowding wheels’’; namely, wheels 
with grooved faces mounted on ball bear- 
ings and so avranged that sawdust can 
not lodge in the rims of the wheels or 
anything happen to throw these crowding 
wheels out of balance. The saw blade, 
being in rigid contact with these crowd 
ing wheels, is made very stiff and capable 
of doing a large amount of accurate 
work, 

The revolving of the guides prevents 
them from clogging with sawdust and 
slivers; prevents the heating of the saw 
blade and the scattering of the sawdust. 
The manufacturers state that this ma- 
chine is meeting with a very flattering 
reception. 

However, this device as here applied 
is not new with the Mershon concern, 
which has made use of it for ten years 
or more, both in connection with its 
smaller twin band resaw and with its 
horizontal resaws, built for sawmill use. 
In connection with the latter machines 
the crowding wheels are very useful in- 
deed, as in the resawing of slabs many 
slivers are broken loose as the saw leaves 
the slab. These slivers often clog the 


ing of the saw blade and swerving of the saw to 
one side, causing it to cut a thin board. 

Material fed through the Mershon twin band resaw 
is supported until it clears the rear edge of the saw 
blade, thus making possible the sawing of the shortest 
material in an accurate manner. Upper and lower 
crowding wheels move simultaneously, although eacn 
of the crowding wheels is provided with a separate 
adjustment to permit keeping the saw blade in per- 
fect alignment at all times. The upper wheels are 
counterbalanced and are readily raised or lowered to 
suit any width of stock. 

In addition to the twin band resaw illustrated, 
Mershon & Co. report ready for mar- 
ket a horizontal band resaw with hop- 
per feed for the resawing of box 
shooks; also a horizontal band resaw 
attachment which may be placed at 
the rear of any standard planer and 
matcher, so that the planing, jointing 
and resawing may be done at one 
operation. 





CROSSCUT SAW EFFICIENCY. 


When a machine is operated by 
steam, electricity or even by horse- 
power, the amount of power consumed 
to operate it seems to be a matter of 
less importance than when it is 
operated by manual labor. A good 
workman will not waste his energy 
using a defective or inefficient tool. 

Despite all the changes that have 
been made in other branches of lumber 
manufacture, trees are still felled by 
hand with crosscut saws. Because 


WITH EXPANSION. this is true, the quality of the cross- 


cut saws used by the cutters is a mat- 
ter of supreme importance to the cutters themselves and 
to the sawmill concern whose supply of logs depends 
upon their work, 

Of course lumbermen everywhere, and cutters espe- 
cially, know Henry Disston & Sons’ crosscut saws, and 
know something about the reputation that these saws 
have for quality and efficiency, but this wide-awake con 
cern, which is 71 years young, aims to keep users of its 
saws well informed regarding the improvements it is 
making in its product and the special advantages the 
various patterns of its crosscut saws possess for par- 
ticular purposes. Accordingly, it has just published a 
small handbook on crosscut saws, which is designed to 
portray as completely as is possible through the medium 
of ink and paper, what the name ‘‘Disston’’ means in 
saw manufacture. This booklet contains about 50 pages 
devoted wholly to saws, saw handles and files, and it 
should be in the hands of every man who uses a crosscut 
saw, or who pays the man who uses such a saw. It is 
sent on request by Henry Disston & Sons, Philadel- 
phia, Pa. 





CYPRESS PILING WANTED. 

The AMERICAN LUMBERMAN is in receipt of an inquiry 
from one of its readers for the name of # manufacturing 
concern making or handling cypress piling. The inquirer 
wants piles from 12 to 30 feet long and 9 inches in 
diameter at the top. Lumber concerns in a position to 
supply this piling will be given the name of the inquirer 
on request. 








STocK. ordinary stationary guide and cause heat- MERSHON RESAW SHOWING “CROWDING WHEEL” GUIDES. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 


AMERICAN STEEL & WIRE COS 








BUSINESS CHANGES. 


Arkansas. 

Helena—The Theo Fathauer Co. of Arkansas has increased 
its capital stock to $100,000. 

Winthrop—The Rimes Tie & Lumber Co. is out of business. 

Colorado. 

Aroga-Genoa-Wildhorse—The Morehart-Broderick Lumber 
Co. has been succeeded by the Hardman Lumber Co., head- 
quarters Phillipsburg, Kans. 

Florence—The local yards of the Colorado Lumber & 
Supply Co. have been acquired by the Gibson Lumber Co., of 
Canon City. 

Manitou—Robert Tate has been succeeded by the Newton 
Lumber & Manufacturing Co., headquarters Colorado Springs. 
Vollmar—The Vollmar Lumber Co. is out of business. 

Westminster—The Luce Lumber Co. has sold out to the 
College Lumber & Supply Co. 

Florida. 

Coleman—J. P. Fretwell is out of business. 

Fort Green—The Fort Green Manufacturing Co. has been 
succeeded by the Fort Green Lumber & Crate Co. 

Georgia. 

Milledgeville—The W. H. Troutman Lumber Co. has been 

succeeded by the Callaway Lumber Co. 
Idaho. 

Blackfoot—The Idaho Lumber Co. (Ltd.) has increased 

its capital stock to $250,000. 


Gibbs—The Stack-Gibbs Lumber Co. has increased its cap- 
ital stock to $1,200,000. 





Iinois. 

Aledo—The Brittingham & Hixon Lumber Co. has been 
succeeded by the Edwards & Wharton Lumber Co. 

Chicago—The Cadillac Lumber Co. has moved to Gary, Ind. 

Freeport—G. W. Frey is out of business. 

Hammond—cC,. A. Bunyan has consolidated with Bunyan 
& Kvans and will operate a lumber, building material and 
coal business under the firm name of Bunyan & Evans. 

Robinson—The W. M. Simpson Lumber Co. is out of busi- 
ness. 

Indiana. 

Crawfordsville—The Indiana Match Co. has been guc- 
ceeded by the Indiana Match Corporation. 

Indianapolis—The Foster Lumber Co. is out of business. 

Lafayette—F. W. Ward & Co. are out of business. 

Loogootee—G. H. Knight has been succeeded by O. M. 
Crays. 

Richmond—tThe Cain Lumber Co. is out of business. 

Richmond—cC. A. Farnham is out of the lumber business. 

Star City—-George W. Yount has been succeeded by the 
Blakley Lumber Co. 

lowa. 

Dysart—George Lammers has been succeeded by the Dysart 
Lumber Co, 

Tingley—-C. M. Jenks and C. M. Richards have been suc- 
ceeded by the Jenks & Richard Lumber Co. 


Kansas, 
Bucyrus-Stilwell—-The Harris-Anderson Lumber Co. has 
sold its local yards to the Paola Lumber & Coal Co., Paola. 


Kentucky. 

Louisville— E. B. Norman & Co.; saw mill now at Holly 
Ridge. 

Winchester—The Hon-Tomlinson Co. has increased its 
capital stock from $5,000 to $100,000. 

Louisiana. 

Amite—Chesbrough & Graves have sold out. 

Maine. 

Augusta—The Southern Brazil Lumber Co., a Maine cor- 
poration, has filed notice of increase of capital stock from 
$100,000 to $12,000,000 and of change of name to the 
Southern Brazil Lumber & Colonization Co. 


Massachusetts. 

Malden—The lumber business of C. H. Johnson has been 
—2 over by the newly organized Johnson-Jackson Lum- 
yer Co, 

Michigan. 

Ontonagon—D. J. Norton has been succeeded by the Nor- 
ton Lumber Co. 

Middleville—The Middleville Lumber Co. has sold its stock 
and property to the Westfield & Fall River Co., of Chicago, 
who will continue the business. 

Unionville—Wilson & Skirlo have been succeeded by Will- 
jam BE. Wilson. 

Mississippi. 

Greenville—The Paepcke-Leicht Lumber Co. has bought 
the holdings of the Holley-Matthews Manufacturing Co. at 
this point. 

Tupelo—Leake-Goodlett & Hudson have been succeeded 
by Leake & Goodlett. 

‘ Missouri. 

Mound City—W. 8S. Vandeventer has succeeded C. A. 
Hubacher. 

St. Louis—The Hall & Brown Woodworking Machine Co. 
has increased its capital stock from $200,000 to $250,000 
and has bought the property of the Yerkes & Finan Wood- 
working Machine Co. 

* aetaseaaaiiaaies Whitham Lumber & Hardware Co. has sold 
out. 

Nebraska. 

Millerton—C. B. Barker has sold out to John C. Close. 

Omaha—The Omaha Woodworking Co. has bought the 
planing mill business of Rosenberry Bros. 

Venango—H. William Bauer has been succeeded by W. A. 


Hatcher. 
North Carolina. 
Asheville—The Albert F. Hall Lumber Co. is out of busi- 
ness. 
Elkin—The Surry Chair Co. is out of business. 
North Dakota. 
Fargo—The North Star Lumber Co. is out of business. 


Pennsylvania. 
Philadelphia—The Central Pennsylvania Lumber Co., of 
Williamsport, has closed its local branch office. 
Philadelphia—William L. Shew & Co. are out of business. 
South Dakota. 
Sioux Falls—E. Shakstad has sold out to Jordan Bros. 


Tennessee. 
Doyle—Edward Venable is. out of business. 
Texas. 
Arlington—Spruance & Tillery have been succeeded b 
Ditto & Tiller 4 f . | 
Houston—The Barrow Lumber Co. has sold out to the 
Brown-Bell Lumber Co. 
Royse City—The McGraw Lumber Co. has been succeeded 
by the Royse City Lumber Co. 
Vermont. 
Putnamville—C. C. Putnam & Son have sold their manu- 
facturing plant at this point and plant at Worcester to 
the Dock Coal Co., of Plattsburg, N. Y. 


Virginia. 
Arcadia—The Virginia Lumber & Extract Co. has been 
chartered to take over the O. D. McHenry Lumber Co, 
Petersburg—Nelson & Peterson have been succeeded by 
Peterson & Joyner. 





Washington. 

Chehalis—The Pacific Frame & Column Co. has been suc- 
ceeded by the Builders’ Supply Co. 

Granite Falls—The Sobey Manufacturing Co.’s mill and 
timber interests have been sold to the H. B. Waite Lumber 
Co., of Seattle. 

Puyallup—J. EB. & F. V. Stevenson have acquired the plant 
and business of the Puyallup Lumber Manufacturing Co. 

Seattle—The Lumber Manufacturers Agency has closed its 
local office. 

Wenatchee—Guilford Marr has been succeeded by Charles 


LaFarge. 
West Virginia. 
Glendon—The Birch Boom Lumber Co. is out of business. 


STANDARD FQRMS 
ISTRUCTION 
i-SPINNING FLATTENE 
<AND & FLAT MADE ¢ 
ES IRON 


Wisconsin. . a = : 
Delevan—The Barker Lumber Company has increased its ‘ ‘ AST STEEL AN 
eapital stock from $100,000 to $200,000. . Jal meh, 
Edgar—The Edgar Veneer & Manufacturing Co, has in- : , ‘ 


creased its capital stock from $15,000 to $25,000. 
Hawkins—The Morgan Lumber Co. has sold out. 
Wyoming. 
Basin—The Jenkins Lumber Co, has been succeeded by 
the Berry Lumber Co. 
Worland—The Basin Lumber Co. has been succeeded by 
the Berry Lumber Co., headquarters Basin. 
Worland—-George Davis is not in the lumber business. 
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ricKsS, stump pullers, steam shove 


INCORPORATIONS. 


Arkansas. 
Okolona—The Charles Neimeyer Hardwood Lumber Co., 
authorized capital $75,000; Charles Neimeyer, president ; ' : 
Kk. T. Collins,. vice president, and others, sion rope. suspension bridge cables, cableway 


California. ropes, guy strands and sash cords. Flat rope 
San Francisco—The Tracy Lumber Co., authorized capital 
$10,000 ; Walter S. Brann, of Fruitvale, Christena A, Turner, 
of Oakland, and others. 
Yucaipa——-The Yucaipa Lumber & Supply Co., authorized 
capital $10,000. 


dredges, logging, ballast unloader 





: : 
etc. Towing hawsers, mooring lines, tiller rope 
and ships’ rigging Mine and surface haulage 


rope, street railway cable and power transmis 
fol deep hoisting Special rope made to orde! 
Copper cable and strand for all 


electrical purposes. Fittings and 
appliances for use with wire rope 




































Delaware. 

Dover—The Virginia Lumber & Extract Co., authorized 
capital $450,000; E. W. Mulligan and John Flanagan, of 
Wilkesbarre, Pa., and L. H. Roberts, of Madison, N. J. 

District of Columbia. 


log - Tho . wad ‘ aac . Read about wire rope we in its different re 
soon The Ideal Desk Co., authorized capital in daisvican. Wire? tae Glad). 
Idaho. i yanyone upon reque 

nd aiate tae 5, path S fer sot tome ones 
meee ee eee WE MAKE 
American Wire Rope Barbed Wire 
Aeroplane Wire and Woven Wire Fencing 

Strand Fence Gates 
Piano Wire Steel Fence Posts 
Mattress Wire Concrete Reinforce 
Weaving Wire ment 
Broom Wire Springs 
Fence Wire Sulphate of Iron 
Flat Wire Poultry Netting 
Flat Cold Rolled Steel Wire Rods 
Wire Hoops Juniata Horse Shoes 


Illinois. 
Aledo—The Edwards & Wharton Lumber Co., authorized 
capital $10,000; J. W. Edwards, W. A. Wharton and J. 
Kkdwards. 
Chicago—The United Car Co., authorized capital $30,000. 
Indiana. 
Elkhart—The H. I. Isbell Co. (wholesale lumber), author- 
ized capital $20,000; EK. B. Isbell, E. C. Godfrey and others, 
Portland—-The Jay County Lumber Co., authorized capital 
$20,000; W. 8S. Brannum, A. J. Winters, W. H. Campbell and 
others, 
Louisiana. 
New Orleans—-The Roehl-Israel Woodworking Co., au- 
thorized capital $10,000. 


Massachusetts. Electrical Wires and and Calks 
soston—The A. D. Poole Co., authorized capital $10,000, bles Shafting Cold Drawn 
Michigan. Rail Bonds Steel 


Bale Ties 
Tacks, Nails, Staples, 
Spikes 
Mississippl. We issue separate catalog for ea 
Brookhaven—The Union Lumber Co., authorized capital Aly Turnsshed upon apf 
$10,000; D. M. Simpson, W. B. Bonds, jr., and others, 


Casnovia—The Martin Produce & Lumber Co., authorized 
capital $15,000. 
Ontonagon—The Norton Lumber Co., authorized capital 
$500,000. 


Wire of Every 
Description 


American Steel & Wire Co.'s Sales Offices 


Missouri. 
Kansas City—The Everlasting Fencepost Co., authorized CHICAGO 
capital $10,000; J. T. Smith, Edwin L. Miller, F. P. Van NEW YORK 


Ilook and others. 

St. Louis—The Consolidated Sawmills Co., authorized cap- 
ital $250,000; Frederick H. Goodrich, president; Charles 
M. McDaris, secretary; Homer B. Crawford, treasurer. 


New Jersey. DETROIT 

East Orange—The Davis Carriage Co., authorized capital ST. LOUIS 
$125,000; C. O. Geyer, F. E. Ruggles, I. Mathews. MONTREAL fee 

Rahway—The Acme Body Co. (automobile, carriage and ST. PAUL-MINNEAPOLI 
wagon bodies), authorized capital $100,000; H. A. Grube, DENVER, COLO 
F. P. Gallagher and G. L. Freeman. SALT LAKE CITY PAH 

Jersey City—The Rex Manufacturing Co., authorized capi- ge Lang Al 
tal $125,000; R. G. Butler, Ironia; G. L. Record, this city, PORTLAND. ORF 
and others. a sais nyt ied rom r: - 

ew York. rides ' ‘ 

Brooklyn—The Rodgers Saw Mill, authorized capital $10,- NEW YORE 4 »  atagt tame damaieas 
000; Charles E. Rodgers, jr., and Edgar Doten, of this city. aks — 

Kingston—The Kingston Woodworking Co. (building mate- 
rials etec.), authorized capital $10,000; B. 8. Burroughs, 
Harold E. Burroughs, of this city. 

New York—Coles & Co. (packing cases, crates etc.), au- 
thorized capital $50,000; J. 1. Coles, Brooklyn; H. BE. Mon- 
tague, Riverside, Conn., and others. 

New York—The Scientific Wood Curing & Preserving Co., 
authorized capital $100,000; F. H. Humphrey, M. Samter, 
of New York; H. B. Boho, of Mount Vernon. 


North Carolina. 

Asheville—The Asheville Timber Co., authorized capital 
$1,000,000; 8S. Montgomery Smith, Henry B. Stevens and 
John B. Anderson. 

Weldon—The Roanoke Box Co., authorized capital $50,000 ; 
G. L. Vincent, W. F. Deal, R. W. Jordan and others. 

Ohio. 

Mansfield—The Constance Lumber Co., authorized capital 

$100,000; J. D. Constance, sr. 
Pennsylvania. 

Jersey Shore—The Jersey Shore Lumber Co., authorized 
capital $25,000. 

Philadelphia—The Blaine Shingle Co., authorized capital ae 
$50,000. 

Philadelphia—The John Gross Wood Turning Co., author- 
ized capital $7,500. 


on and Central Avenue 


States Stee! Products Co., 30 Church St 





AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 431 South Dearborn St., CHICAGO. 











Warren Axe & Tool Co.) 
SAGER PATENT AXES 


Tennessee. 

Nashville—The Norton Hardwood Co., of Shelby County, 
authorized capital $5,000; A. B. Knipmeyer, Guy P. Long, 
Rufus B. Lacy and others. 

Virginia. 
Staunton—The Valley Tie & ‘Lumber Co., authorized 


Bull Dog Line Lumbermen’s Took 


J Write us. WARREN, PA., U.S.A 
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N.C. Pine For 


Daily Capacity: Saw Mills, 600,000, Planing Mills, 400,000. 


ser 





Rush Orders 





NEW YORK: 1 Madison Avenue. 
GEO. W. JONES, Manager, Telephone 982 Gramercy 





MILLS: FRANKLIN, VA.; ARRINGDALE. VA.; BUTTERWORTH, VA.; WILMINGTON, N. C. 
SEND YOUR ORDERS TO 


Camp Manufacturing Company, Franklin, Va. 


Selling also the output of the Marion County Lumber Co,, Marion, N. C. 


EASTERN SALES OFFICES: 
PHILADELPHIA: Real Estate Trust Bldg., 
E. D. WOOD, Special Ageni 


PITTSBURGH: Frick Building, 
GEORGE L. CAMP, Manager 











capital $150,000; M. W. Mercereau, Lynn A. Beck and 


others. 
West Virginia, 

Charleston—The Courtney & Hardwood Stave Co., author 
ized capital $25,000; R. M. Price, R. 8. Spillman, H. B. 
Smith, A. C. Collins and others, 

Charleston—The Spruce Fork Co, (timber, lumber etc.), 
authorized capital $400,000; William M. pera ar. ; 
Frank L. Whitley and TT’. Truxton Stiles, jr., all of Phila- 
delphia, Pa. 

Mount Hope—The Long Branch Coal Co. (lumber, coal 
ete.), authorized capital $50,000; C. M. Lilly, T. H. Snyder 
and others. 

Wisconsin. 

Elmwood—The Elmwood Lumber & Grain Co., authorized 
capital $50,000; C. K. Averill, F. A. Springer, A. E. Way 
and William Herpost. 

Milwaukee—The I. W. Schneck Furniture Co., authorized 
capital $100,000; F. W. Schneck, Phillip O. Hinner and C. 


R. Schneck. 
NEW VENTURES. 








Alabama. 
Mobile—The Mobile Handle Factory is being organized, 
Arkansas. 
Caddo Gap—F. W. Short recently entered the saw mill 
business. 
California. 


Briceland—J. W. Bowden recently entered the lumber 
trade, 

Chico-—-The Diamond Match Co. will establish a yard at 
this point. 

San Diego—-H. Peterson recently began the manufacture 
of furniture. 

IMinols. 

Chicago—-Gregerston Bros. recently entered the commis- 
sion lumber trade. 

Kentucky. 

West Liberty—-The Huntington Handle Factory recently 
began business. 

Whitesburg—The Pine Mountain Manufacturing Co. re- 
cently entered the lumber manufacturing business. 

Massachusetts. 

Boston—The Johnson-Jackson Lumber Co. has been organ- 
ized by G. E. Jordan, of Waltham, president; C. H. Johnson, 
treasurer, and G. E, Jordan, jr., secretary. 

Michigan. 

Wallace—The Carl H. Seeger Lumber Co. recently began 

business. 


Minnesota. 

Thief River Falls—The Pritchard-Stone Co., Inc., W. W. 
Pritchard, sr., and others, has entered the lumber trade at 
this point. 

Pennsylvania. 

Philadelphia—The Tunis-Cockey Lumber Co, will start in 
business January 1; Robert W. Tunis and J. H. T. Cockey. 

Pittsburg—-J. W. Hulse recently entered the wholesale 
hardwood lumber trade at 203 Oliver building. 


Washington. 
Seattle—The Pacific Coast Lumber Company is being 
organized. 
Washington. 
Seattle—-The Pacific Machinery Exchange, 715 White 


s) 


building, has been organized by EB. F. Mitchell and others. 





NEW MILLS AND EQUIPMENT. 





Michigan. 


Grand Rapids—-C. A. Spears & Son will build a factory 
for finishing lumber and manufacturing interior finish. 


Missourl, 

St. Louis—Herbert HWichkorn and George Cederwall will 
erect at Chippewa and Alexander Streets, a stair factory to 
cost $15,000. 

Oregon. 


Klamath Falls—-Joseph Parker, of Seattle, Wash., will 
erect a large saw mill near Klamath Lake. 

Klamath Falls—The Slight and Jordan furniture inter- 
ests, of Grand Rapids, Mich., will build a saw mill plant 
at this point. ; 

Pennsylvania. 

meoging. The Penn Planing Mill Co. will rebuild plant 

recently destroyed by fire. 
Tennessee. 

West Point-—-C. F. McGee has begun work on a planing 

mill and finishing plant to cost $12,000. 
Texas. 

Aldridge—-The Aldridge Lumber Co. has awarded con- 
tracts aggregating $400,000 for a plant to replace that de- 
stroyed by fire two months ago. 

Washington. 


Spokane—-The Luellwitz Lumber Co. contemplates build- 
ing a mill next season. 











Sold Exclusively by the Retail Lumber Dealers of America. 


HARRIS & COLE BROS. 
Durabuilt 


Trade Mark 


Oak and Red Gum Trim and Mouldings 
Oak and Red Gum Finishing Lumber. 


We furnish Oak Finishing Lumber and Red Gum Finishing Lumber in ANY WIDTH desired and Ship Quick. 


HARRIS & COLE BROS., - Cedar Falls, lowa. 











BRITISH NORTH AMERICA. 
British Columbia. 
Vancouver—Anthony Ludgate, of Pembroke, Ont., contem- 


plates erection of a saw mill on his timber limits at Kitsum 
galum, Skeena River. 


CASUALTIES. 


Alabama. 


De Armanville—-W. P. Smith's saw and shingle mill was 
destroyed by fire recently. 








Maine. 

Smyrna Mills—Fred Stimpson’s lumber mill was burned 
last week ; insured. 

Mississippi. 

Seminary—-The Hood Lumber Co. lost its dry kilns and a 

quantity of lumber by fire last week. 
New Jersey. 

Rutherford—The plant of the Charles R. Soley Co. was 
damaged by fire last week to the extent of $6,000; half cov 
ered by insurance. 

North Carolina. 

Salisbury——-The plant of the Grace Furniture Co. was de 
stroyed by fire December 15; loss $100,000, insurance one 
third. 

Pennsylvania. 

Somerset—-In a recent issue of the AMERICAN LUMBER 
MAN it was reported that the Somerset Lumber Co. was 
burned out. ‘This was an error, as no fire occurred at the 
plant of the Somerset Lumber Co. 

Texas. 

Mineola—-Brazelton-Pryor & Co.’s plant was destroyed by 

fire recently; loss $12,000, insurance $2,500 


THE MARKETS. 


For Editorial Review of Current Markct Conditions 
See Page 27. 





The approaching holidays have had a deterrent effect 
on the yard trade in Chicago. Local consumption has 
kept up fairly well, but the demand for retail yard stocks 
is seasonably quiet. This is a period of holiday dis 
traction; of taking account of stock, and making yearly 
settlements—the time when lumbermen pause before 
plunging into next year’s business. The retail trade 
of the last year has seen no speculation in buying more 
lumber than was needed for the current trade. Inquiries are 
numerous, however, and it is expected that after January 
15 yard demand will pick up considerably. Factories and 
corporations continue to buy what they want and this 
helps to maintain the market. ‘This applies particularly 
to hardwoods. 

Lumber receipts at Chicago for the week ended Decem 
ber 16 were 43,845,000 feet, against 46,809,000 feet for 
the corresponding week in 1910. Total receipts from 
January 1 to December 16, 1911, amounted to 2,055, 
719,000 feet, a decrease of 407,320,000 feet from the 
corresponding period last year. Shipments of lumber at 
Chicago for the week ended December 16 were 16,613,000 
feet against 12,924,000 feet for the corresponding week 
in 1910. Total shipments from January 1 to December 
16, 1911, aggregated 771,870,000 feet, a decrease of 
165,904,000 feet from the shipments of the corresponding 
period of 1910. Shipments and receipts of shingles for 
the week show an increase as compared with the corre- 
sponding week in 1910, but total receipts and total ship- 
ments of shingles, as compared with the corresponding 
period of 1910, show decreases. 


Chicago Lumber Receipts and Shipments. 


Reported by George I’. Stone, secretary of the Board 
of Trade. 
RECEIPTS—-WEEK ENDED DECEMBER 16. 








Lumber. Shingles. 
BEE ecsiet aera wee cbaan ame 43,845,000 6,185,000 
NN i a ceax ch iB ves. 658% bd Saisie a Nara tree 46,809,000 5,949,000 
I aan me ntly teh oxsemaeee .. 286,000 
I ie 5. ah ck Win bowen BED «= wed een oe0s 
TOTAL RECEIPTS JANUARY 1 TO DECEMBER 16. 
Lumber. Shingles. 
BN 3 3enssccasranhre:terbieldyt aanana ease wae 2,055,719,000 465,349,000 
Per ore rr rrr ere ee 2,463,039,000 466,502,000 
TTT ee 407,320,000 1,153,000 
SHIPMENTS—-WEEK ENDED DECEMBER 16. 
Lumber. Shingles. 
BE Sa ritasintes bake daceeeae 16,613,000 6,794,000 
NI a 'wie ose atdesdin, ase ee emg’ oce aol 12,924,000 5,623,000 
ne roger ea eee 3,689,000 1,171,000 
TOTAL SHIPMENTS JANUARY 1 TO DECEMBER 16. 
Lumber. Shingles. 
| GRIN a a aie ae enen tee Pe Ste 771,870,000 341,420,000 
ND. ates wiviere me. sibreie we aoe preeicew 937,774,000 386,160,000 
NO SOE ee 165,904,000 44,740,000 
RECEIPTS BY WATER. 
Week GOGed December BS. a ccc svcvcscccesex 1,075,000 feet 


Permits issued by the Chicago building department 
for the week ended December 20 were: 











CLASS No. Value. 
SO Er ere a ee ee 2$ 1,500 
$ 1,000 and under $ 5,000.... ./.... 55 152,800 

5,000 and under 4; 0:8 9,405 ea:8 30 196,000 

10,000 and under BRO. wevvcesees 29 393,700 
25,000 and under IRs 3.5.0 0 4-eit:4.04 1 25,000 
50,000 and under 100,000........... 3 185,000 
Benjamin H. Marshall, 12-story brick 

eee eee 1 400,000 

UE 0.56.04: 9 ngiwrds 0b ep a aie'a ag 4 ba eas 121 $ 1,354,000 
Average valuation for week........... aie 11,190 
EOCGNE DEOCTIOUR WOOK « o0.0.0.0.0:2:0:0000005.0 171 2,094,300 
Average valuation previous week....... oe 12,247 
Totals corresponding week 1910....... 94 2,827,600 
Totals Jan. 1 to Dec. 20, 1012......... 8,752 108,015,771 
Totals corresponding period 1910...... 10,461 102,689,450 
Totals corresponding period 1909...... 8,994 84,045,319 
Totals corresponding period 1908...... 9,574 64,642,140 
Totals corresponding period 1907...... 7,622 59,963,270 
Totals corresponding period 1906...... 8,057 63,794,507 
Totals corresponding period 1905....-. 6,813 60,812,975 
Totals corresponding period 1904...... 5,460 49,499,745 
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NORTHERN PINE. 


Chicago. Sales have not been large but there is a fair 
demand for mixed cars and the general aggregate is good. 
Suburban trade is fair. Some good inquiries for pattern 
lumber and box material developed during the week. 


Minneapolis, Minn. Now that inventories are being 
finished by the retail yards it is apparent that stocks in 
this territory are very low and will have to be replenished 
extensively for the spring trade. But all the buying now 
in progress, practically, is with reference to west Coast 
stocks, which are showing a tendency to strengthen. 
General business is quiet in the Northwest. 


Bay City and Saginaw. The volume of trade is about 
a seasonable average. Dealers are in good condition re- 
garding stocks in hand. Prices rule steady and moder- 
ately firm. Low grade lumber has been in especially good 
demand. The sash and door and box departments of the 
trade seem to hold their own. 





New York. Demand continues better and there is a 
more optimistic feeling among the retail yards. Suburban 
building is better than in the immediate city districts, 
but yards are still inclined to restrict their purchases. 
Straight car orders are limited, but the character of busi- 
ness applied through mixed car orders shows up well in 
the aggregate. There is still plenty of competition to 
meet on the price situation for immediate shipments, 
but on the other hand wholesalers do not care to book 
business very far ahead at the present range of prices. 


Buffalo, N. Y. ‘There is still a scarcity of the better 
grades, which command high prices. The pattern makers 
have taken a large part of the available stocks, except 
what has been brought in recently. Box lumber is hold- 
ing firm and is higher than a short time ago. 





Pittsburgh, Pa. Demand has quieted for the holiday 
season, and while a fair volume is moving there is not 
much of special interest in the trade and none is looked 
for until after the new year. Prices are steady and un- 
changed, with a fair amount of stock available for prompt 
delivery. 





EASTERN SPRUCE. 


New York. Orders are coming along better than last 
month and inquiries show considerably more variety. 
Random yard schedules are well held, and while actual 
orders are not as large as they ought to be for this time 
of year, the buying power is stronger and the outlook 
encouraging. Local stocks are not large and there is a 
more decided tendency by yards to anticipate their 
spring wants at present prices. 


Boston, Mass. ‘he feeling is better, prices are firm and 
being marked up. Demand has been fair, although retail- 
ers are not buying much for immediate delivery. Chances 
are said to be good for an early advance of at least 50 
cents a thousand. The asking price in most cases for 
frames is $24 to $24.50. It has been difficult to buy at the 
inside price for immediate delivery. For anything like 
prompt delivery the asking price is $24.50 and sales have 
been reported at $25. Random has been in good call and 
prices are well held. 


Pittsburgh, Pa. Trade remains steady. The average 
of prices is steady with no signs of weakening and con- 
siderable scarcity in clear spruce is reported from the 
mills, with good current demand for the better grades. 
The outlook is regarded as exceptionally promising. 


WHITE CEDAR. 


Chicago. Some buying of posts by a few large line 
yard concerns is reported, otherwise little is being done 
in the way of the post movement. A fair demand exists 
for short poles and it is understood a few good sized in- 
quiries are out for next year’s delivery. Operators in the 
northern woods are not doing much in the way of getting 
out cedar stock and it is expected that prices on white 
cedar products will be considerably higher next year. 


Minneapolis, Minn. Little or no stock is being shipped 
and demand is slow all along the line, but some post or- 
ders are being placed for spring delivery to forestall pos- 
sible advance on items in the list which are compara- 
tively scarce. Reports from the woods are that warm 
weather has put a stop to hauling and the output so far 
has been small. 





HARDWOODS. 


Chicago. Wholesalers report that trade is fairly satis- 
factory, with inquiries numerous for delivery in January 
and later. Stocks of dry lumber in the upper grades of 
the more important woods are light. Buyers represent- 
ing this market are in the South looking up dry stock 
actively, but their efforts are not being rewarded to the 
extent that they are ordinarily. In view of the brighten- 
ing prospects for future consumption prices are firm and 
a healthy toning up of the entire market is perceptible. 
Plain red oak is still enjoying a marked degree of activity 
and demand for quarter sawed has shown a little more 
strength in the last week or so. Red gum and cottonwood 
are in excellent shape as regards demand. White ash is 
moving fairly well. Basswood is active in the lower 
grades. Birch and maple are in good request. Sound, 
wormy chestnut is in good demand. 


Minneapolis, Minn. Factory trade is buying, not heav- 
ily, but in a steady way that gives encouragement to 
dealers. Country trade is almost nothing, but consumers 
in the furniture and implement line are replenishing 
stock. Low grade stock continues to be at a premium, 
and common is making a better showing. There is more 
call from railroads and car shops. 


Bay City and Saginaw. The hardwood lumber trade the 
last three months has been fairly active and prices have 
been firm, particularly for maple, beech, birch and bass- 
wood. Stocks are reported lighter than usual. Only 
limited quantities of ash and oak are handled in this 


market. Oak has been firm during the season at $35 and 
up. In the summer for a time basswood was slow and 
considerable stock accumulated, but later the trade took 
on more life. 


St. Louis, Mo. Inventorying has put an effectual check 
upon buying by yardmen as a whole, although some of 
the larger buyers, who make a practice of placing their 
orders ahead at this season are doing considerable shop- 
ping. Prices are fairly well maintained. The most popu- 
lar hardwood is plain oak. Red gum is holding its own, 
a close second to plain oak. Box boards in gum and cot- 
tonwood are doing well. Poplar is in fair demand. Hick- 
ory and ash are quiet. The rainy season has set in and 
put a stop to woods operations, but mills are in most part 
well stocked with logs. 


Kansas City, Mo. Trade holds steady. Prices are firm. 
The low grades are moving more briskly than the better. 
Oak is in good demand owing to considerable current local 
building. Demand for factory stock is improving. 


Memphis, Tenn. Demand is seasonably quiet. For plain 
oak in the both red and white in.the upper as well as the 
lower grades it is still good, while a satisfactory call is 
noted for lower grade cottonwood and gum, In the upper 
grades of gum there is a satisfactory demand for red, 
while sap is moving at only a fair rate. The higher grades 
of cottonwood are reported in fairly active demand and 
prices are somewhat firmer than they have been. Cot- 
tonwood box boards are scarce and bring satisfactory 
prices. Gum box boards, however, are not active and 
there is some complaint as to price. Ash is in only 
moderate request and there is considerable disappointment 
over the comparatively slow demand for cypress. 


Nashville, Tenn. Following heavy and long continued 
general rains within the last ten days or two weeks re- 
ceipts of logs on the local market promise to be heavy. 
The car building and other consuming concerns have 
been calling for considerable material, especially hard- 
woods, and this has added to the general activity which 
promises to continue until the holiday season, to be fol- 
lowed by general repair making on plants and the annual 
inventory of stocks. Prices have been steady during the 
week. Plain white oak and red gum have led in the 
activity of the week’s demands. There has been a good 
movement, too, of low grade poplar. Ash has been steady. 
Hickory is in good call and scarce. There have been 
some sales of chestnut. Cottonwood has been in good call. 
It is predicted that following the inventory season the 
first of the new year increases in the number of inquiries 
and orders will be marked. 


Louisville, Ky. Local hardwood men are congratu- 
lating themselves that trade during the last twelve 
months has been as good as the records show, and look 
to a much better season during at least the first half 
of 1912. The last quarter of 1911 has been the best of 
the year, so that it is reasonable to suppose that similar 
conditions will prevail in the early months of the new 
year. Plain oak is in excellent demand, both red and 
white selling well. Poplar is going out in large volume 
and quartered oak is picking up somewhat. Cottonwood 
and ash are in good demand and red gum is selling well. 


New York. As a rule, stocks in city yards and at con- 
suming points are low and inquiry is brisk. Prices are 
well held, but the business is not satisfactory from the 
fact that local stocks being low buyers want their orders 
filled immediately and they are of a mixed variety. With 
the exception of quartered oak, prices rule firm, and 
there is very little complaint, except that because of the 
general scarcity of most hardwood stocks the opinion 
prevails that values should be on a higher basis. Plain 
oak is easily disposed of, as also is chestnut, ash and 
maple. Thick ash is hard to get and there has been a 
larger variety of inquiries for it. Poplar is unchanged. 


Buffalo, N. Y. A little larger volume of business is 
reported from the yards and conditions have shown some 
improvement over two or three weeks ago. There is a 
fair amount of inquiry with about a seasonable list of 
sales. Quartered oak is showing more firmness and sev- 
eral dealers state that inquirers begin to show more in- 
terest in this rather neglected wood. Plain oak and 
maple are the leading sellers. 


Cincinnati, O. Susiness is slowing down with the clos- 
ing days of the year. Inquiries for next year’s delivery 
are not very heavy, indicating that there is still a want 
of confidence. ‘There is a fair movement of oak, both 
quarter sawed and plain. Heavy oak is meeting with a 
steady demand. Suying by the furniture trade is very 
light, but the hardwood men express confidence that trade 
will be good after the opening of the new year. Inquiry 
for red gum, in ones and twos, is good, with fair demand 
for saps and common in condition for immediate use, 
the bulk of the stock offering being recently cut. Good 
dry oak is scarce, especially quarter sawed. Chestnut 
is slow for the top grades, with a light movement of 
rough heavy and common. Poplar is in fair request for 
the manufacturing grades; a noted feature is the im- 
provement in demand for wide clear stock for the auto- 
mobile trade and the inquiries are good, with an im- 
proved movement, though prices are still low, with no 
apparent effort to boost them. Sound, wormy chestnut 
of good width is in steady demand, with a market for 
all offered; low grade is plentiful and the price low. Ash 
is slow, with light demand from the carriage and wagon 
trade; white ash is scarce for good heavy stock in dry 
condition. Hickory is in steady demand from the wheel 
and hickory utensil stock makers. Mahogany is in a good 
demand, with inquiries for next year’s delivery good. 
Foreign buyers report fair buying in the European mar- 
kets and there is a good inquiry for oak boards for ex- 
port and for white ash; red gum is moving fairly. Wal- 
nut for the foreign trade continues to be in good de- 
mand. There is a fair demand for basswood and cotton- 
wood. Birch inquiry continues strong for both red and 
white. Buckeye is moving fairly well, other hardwoods 
receiving light attention. 


Columbus, Ohio. Orders for delivery in January are 
good and business may be said to be seasonably fair. 
Frices in all grades and varieties are well maintained and 





Just Common Sense. 


When in legal difficulties 


you consult a lawyer; if sick 


a doctor; and so on. But 
when you have transmission prob- 
lems to solve, do you consult an ex- 
pert in that line ? . Sometimes, yes. 
But more often you fill out an order 
blank and use your own judgment 
as to accomplishing desired results. 


What we are driving at is just this. 
We get order after order for belts of 
widths ranging from 4 to 40 inches, 


and not a word in the order to indicate the 
kind of work they are to do. If we had this 
information in every case we would know 
with certainty exactly the kind of belting 
to furnish. 


You should not use an edger belt for a 
band mill drive or a planer belt for a hog 
drive. Each drive should have a specific 
belt for that particular place and we know 
definitely what these belts should be. 


Is your planer belt giving effective 
service? If not, try our Special Double 
Planer designed for that particular 
place and we know the work is hard. 


Chicago Belting Co. 


119 N. Green Street, 
CHICAGO, ILL. 


New York Portland, Ore. 


New Orleans 




















WOODWORKING 
MACHINERY 
H.B. Smith MachineCo. 


SMITHVILLE, W. J. 


Branches: New York. Chicago 
Atianta, Memphis 2 
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Hotel Cumberland 


$.W. Corner Broadway 
at 54th St., Near 50th 
Street Subway Station 
and 53rd Street 
Elevated. 






Ideal location. Near theatres, shops and Central Park. 
New, Modern and absolutely Fire-proof. Coolest Summer 
Hotel in New York, all outside rooms. Transient rates, 
$2.50 with bath, and up Special rates for summer months. 


SEND FOR BOOKLET. 


HARRY P. STIMSON, R. J. BINGHAM, 
Formerly with Hotel Imperial. Formerly with Hotel Woodward. 











*€ TIMBER ’? pientitain 


ARKANSAS 


Here is a list of the many different kinds there* 
Tupelo Gum 
Ash 
Cottonwood 
Locust 


Red Gum 

Poplar 

Western Catalpa 
Sycamore 
Beech 

Birch 


Best Reached by the 


IRON MOUNTAIN ROUTE 


Write to C. L. STONE, 
Passenger-Traffic Manager, 
503 Missouri- Pacific Building, Me 
ST. LOUIS, MO., 


for copy of “The Forest Resources of M a. ‘- “ ‘AIN 
Arkansas,” by S. J. Record, of the 
Yale School of Forestry faculty. —_ A, 








WANTED TO BUY 


ALWAYS IN THE MARKET FOR 
Yellow Pine and Oak 
Railroad, Car and Track 
Material and Ties 








ANGUERA LUMBER CO. 


Fisher Building CHICAGO 
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S. D. CHILDS & CO. 
encrAvVERS STATIONERS printers 
CHICAGO 
LOOSE LEAF SYSTEMS 
Do you know that the “Twin- 
lock” is th Best Loose 
Leaf Ledger on the Market? 


Embossed Letter Heads Our Specialty 
CORRESPONDENCE SOLICITED 














there is no disposition to cut quotations to push the 
market. The best trade is in oak, quartered and plain, 
and in chestnut. Manufacturing establishments are ex- 
pected to come in the market after the first of the year 
and buy more liberally. Stocks in the hands of the re- 
tailer and at the factories are low. The general tone of 
the market is satisfactory and better things are expected 
soon. Collections are satisfactory. Quartered oak is 
firm at the following figures at the Ohio river: Firsts 
and seconds, $78; No. 1 common, $50. Plain oak is 
firm at the following prices: First and seconds, $50; No. 
1 common, $32; No. 2 common, $21. Chestnut: Firsts and 
seconds, $50; No. 1 common, $36; sound wormy, $15. There 
is a good demand for basswood. Ash is weak. 


Pittsburgh, Pa. Demand remains fair, with normal vol- 
ume of business moving and the outlook excellent for the 
spring. Better grades are extremely firm in price, par- 
ticularly in oak and poplar. Low grades are moderately 
active. A fair demand for good hickory is reported in 
Pittsburgh territory, with the available stocks rather 
scarce and prices holding about the same. Ash is slightly 
better in supply, with a firm price list ruling. 


Boston, Mass. Buyers are not ready to replenish their 
supplies. Prices are fairly steady, although there are 
reports of offerings at concessions. In some cases these 
are on lots where the manufacturer is eager to unload 
before he takes stock himself. Call for quartered oak 
is quiet and prices are inclined to be rather easy. Plain 
oak, ash and maple are fairly steady. 





HEMLOCK. 


Chicago. Hemlock so far as volume of business is con- 
cerned has been selling well all fall. Manufacturers and 
wholesalers say they are still getting numerous orders 
and that they anticipate a fairly good trade during the 
winter. Many state that stocks are in rather poor con- 
dition for shipping mixed cars. Demand in the city is 
fair, especially for piece stuff. 


New York. There is more activity in suburban sections 
and mills report a marked scarcity in some items. De- 
mand for boards is better and prices continue fairly firm. 
The assortment of local stocks is fully as good as it was 
a month ago and yards are not anticipating their wants 
notably. 





Buffalo, N. Y. ‘There is considerable firmness to price 
and dealers predict that there will be the same condition 
for some time. It looks as though next year would see 
prices as high at least as at present. Trade has been 
sufficiently large to call for the use of a good deal of 
hemlock, especially in the local market. 





Pittsburgh, Pa. Mills are cutting more freely, but 
stocks remain below normal for the season and the 
scarcity ‘s felt, prices holding firm and shipments moving 
as rapidly as possible with somewhat severe weather con- 
ditions to hamper movements in the mountain districts. 





Columbus, Ohio. Trade is seasonably fair and prices are 
well maintained. Demand is expected to be larger after 
the first of the year. 





Boston, Mass. Demand for boards is small. Manu- 
ufacturers are carrying a fair supply of eastern clipped 
boards but they show no eagerness to unload. Eastern 
clipped boards are quotable at $19.50 to $20, but it is not 
possible to sell many at the top price unless a small lot 
is included with a frame order. 





POPLAR 





Chicago. Lumber representatives and wholesalers have 
been doing a fair business recently. There is a good call 
for firsts and seconds, inch and thicker, at firm quota- 
tions. The automobile people are nibbling for wide stuff 
and a good trade is expected in this commodity the 
next year. Demand for the lower grade stuff is also good. 





Baltimore, Md. Movement is of fair proportions and the 
range of values seasonably firm. This lumber, especially 
the lower grades, has been taken up with considerable 
snap, and few of the mills have heavy stocks on hand. 
Inquiry appears to be well sustained, notwithstanding the 
nearness of the end of the year. In the higher grades 
improvement is noted, and in the opinion of the trade 
will become more pronounced as soon as business gets 
back into normal channels after the holidays. 





Columbus, Ohio. Firmness is the chief feature of the 
trade in this territory with prices ruling steady in every 
particular. Better buying is expected after the first of the 
year. Prices are: Firsts and seconds, $57; No. 1 com- 
mon, $36; No. 2 common, $28, and No. 3 common, $14. 





WESTERN PINE. 





Chicago. Considerable western pine has been moving 
the last ten days and business for this time of year is 
considered fair. Mill representatives and wholesalers 
are a unit in stating that shop lumber will be scarce a 
little later and prices are bound to go up. Demand for 
California sugar pine is decidedly brisk. 





FIR, SPRUCE, CEDAR. 





Chicago. Market conditions are quiet, as is customary 
around the holidays. Prices are being fairly well main- 
tained, however. It is reported that the mills still have 
a live inquiry for all classes of railroad material. Spruce 
is in fair request, with prices firm. 


Tacoma, Wash. Volume of inquiry is considerable, al- 
though nothing to get excited about, with a good bit of 
railroad business, and orders are freer. Prices rule low 
but are stronger. The holiday season as usual will see 
a material increase in curtailment of output, which 
should have a strengthening effect. Cargo trade holds 


about the same as for several weeks. Vessels are not 
over plentiful and freights tend upward. Fir logs are 
easy. 


Seattle, Wash. While prices show no material change 
there is a marked improvement in demand, and this, to- 
gether with the curtailment in progress, is expected to 
have a beneficial effect soon. Prices for common lumber 
are slightly stiffer, especially dimension stock. 


Portland, Ore. Reports indicate some improvement in 
the volume in trade in the Middle States and in California, 
but prices are about the same as for the last month. 
Local demand continues very good for this time of year. 
Sash and door factories report business satisfactory. The 
log market remains unchanged. Practitally all logging 
camps in the Columbia River district are closed for the 
holidays. 


Kansas City, Mo. Jobbers report more activity the 
last week in inquiries than for some time. Conditions 
seem to be fixing themselves nicely for the new year and 
there is no doubt but demand is going to be very good. 
The mills are now practically closed until about Febru- 
ary, with depleted stocks on hand. Factory demand for 
west Coast wood has improved the last year very much. 
Dealers say that this will be a source of a large demand 
next year. 


Buffalo, N. Y. The Pacific coast fir trade is improving 
in tone somewhat, on account of mill restrictions and 
shutdowns. Fir is stronger and red cedar siding is in- 


‘creasing in popularity. 


NORTH CAROLINA PINE. 


Norfolk, Va. Movement by car is still in the lead, as 
this insures prompt delivery. A large number of lumber 
carrying vessels have gone into other service, making it 
at times a little difficult to secure charters. Sales past 
week were larger than for the week previous and cover 
principally No. 3 and lower lumber in the rough and 
all items of flooring, ceiling, partition and roofers in the 
dressed stock. Prices taken as a whole are on the same 
average basis. Box lumber and roofers are advancing 
a little and prices are firmly adhered to because of the 
brisk demand. Lath continue in good call and quotations 
remain uniform. Local building operations have been 
hampered by inclement weather. Box factories are still 
doing a fine business and willing to pay good prices for 
material. Charters are a little hard to secure but rates 
remain stationary. 


New York. Trade is good and low grades are easily 
disposed of. Wholesalers have found much difficulty in 
getting prompt shipments of this class of stock, and on 
the other hand find it difficult to get a higher class of 
business. The shortleaf situation is decidedly strong 
and mills are backward about booking business for any 
considerable period ahead. Roofers, edge box and No. 3 
flooring are bringing good prices. 





Buffalo, N. Y. The situation in shortleaf stock at the 
mills is such that dealers are predicting firmness to the 
market for some time ahead. Deliveries are being made 
rather slowly, especially in Nos. 3 and 4 flooring and 
roofers. Trade is expected to be in sufficient volume to 
maintain prices firmly throughout the winter, as the buy- 
ing for the spring will have a good effect on maintaining 
quotations. 


Baltimore, Md. The diminution in the volume of busi- 
ness due to the holidays has not the slightest effect upon 
the strength of the trade, which holds its own, the range 
of prices being maintained, with no evidence of a weak- 
ening. The price of edge box and other low grades is 
still high and firm, with the better classifications in good 
shape and with every prospect of a continuance of firm- 
ness. Some unimportant accumulations are likely to take 
place during the holiday quiet, but as the weather con- 
tinues mild and construction can go on there is every 
prospect that pressure upon prices will be averted. 


Boston, Mass. ‘There is still an active demand for 
roofers and holders are able to get full asking prices. 
Manufacturers are urged to make deliveries with more 
promptness but say they are doing the best they can. For 
6-inch the asking price ranges from $19.25 to $19.75 and 
for 8-inch from $20.25 to $20.75. There have been sales at 
both prices. Demand for partition is moderate and rough 
edge is also selling, but not in the active way that roofers 
are. 





SOUTHERN PINE. 


Chicago. Car material is still moving readily at re- 
munerative prices. Reports emanating from the mills 
are to the effect that stocks on many items are badly 
shattered. Representatives here state that they expect to 
see a considerable advance in prices in the course of 
the next thirty days. These prognostications are based 
on the number of inquiries received at the present time 
and the demand, which is bound to come in the course of 
the next month. So far as yard stock is concerned busi- 
ness still continues to be quiet. Inquiries are becoming 
more numerous, however, which indicates that the yards 
throughout the country are getting ready to place orders 
for quantities of this material. Timbers are in fair de- 
mand, with prices firm. ‘There is one feature of the 
market which is deplored and that is that there are too 
many cars in transit. 


St. Louls, Mo. Demand for railroad material is not only 
greater than at any other time this year, but exceeds 
any year-end demand since 1906, and inquiry from rail- 
road sources increases steadily, indicating that there will 
be no cessation of the activity in this stock. There is a 
fair amount of line yard inquiry and buying, but the 
smaller yards are not in the market considerably. Prices 
are deplorably and unwarrantedly weak. Prospects for 
next year are bright, whereas they were exceedingly 
gloomy before trade took its remarkable spurt this month. 
All of the mills that were closed in the South on account 
of the labor situation will reopen the first of the year. 
Meantime most of the mills are closed for the holiday 
season. 


Kansas City, Mo. Stock is going at about any price 
offered, though in the last week some of the larger con- 
cerns have stiffened prices some. But this has not set 
a market price; there is no market price on yard stock. 
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The reverse is true on timbers, car material, coastwise 
business and export trade, especially the Cuban and South 
American market. Manufacturers are getting their own 
prices and could sell more if they had the stock. Heavy 
rains have stopped logging over a large territory in the 
Southwest and many mills have not turned a wheel for 
two weeks and do not expect to for two weeks more. As 
invoices are being finished there is more inquiry from 
line yards and some heavy buying is expected from them 
soon. It is likely that after the first of the year prices 
will advance. 


New Orleans, ba. For railroad and car material the de- 
mand seems fully up to the mark of last week and the 
same is true of the export call. In all other lines the 
usual holiday quiet is noted. Export and railway sched- 
ules are keeping a lot of mills reasonably busy, how- 
ever, and manufacturers do not seem inclined to grumble 
at anything save the price, which might be better, though 
It is evincing healthy symptoms. Continuous rains in 
southern Mississippi have interfered seriously with logging 
operations, causing some of the mills to shut down for 
the holiday week, or ten days earlier than they intended. 


New York. A number of inquiries that look like busi- 
ness are coming into the market. Railroads are furnish- 
ing a large proportion of the demand. Building is quiet 
and yards are buying only what they need and these 
wants are light. Inquiries from the yards are better, but 
competition is hard to meet and retailers are taking the 
advantage. 

Buffalo, N. Y. Trade continues fair in longleaf stocks 
and there has been no weakening in prices, which are 
firm. The prospect is that prices will remain compara- 
tively firm throughout the year on account of the shut- 
down of some of the larger mills. Stocks do not appear 
to be very large. 


Baltimore, Md. Georgia like shortleaf pine is ending 
the year in good shape. The movement remains fair, 
while prices are slowly but steadily going up. It is im- 
possible for dealers to get lumber except on the basis of 
the advanced figures, which is having its effect upon the 
distributive markets. The mills have orders in hand to 
keep them going right along. Supplies are adequate for 
all requirements, but calls for stocks are less urgent than 
might be supposed from the firm tone of the market, 
which naturally reflects the general condition rather than 
the local situation. 


Pittsburgh, Pa. Current trade is quiet for the moment, 
but inquiries and shipments continue satisfactory, with 
every indication of a brisk demand after the new year. 
Building operations are assuming bigger and better pro- 
portions. Southern pine men are holding firmly to ruling 
prices. 


Boston, Mass. Demand has been quiet this week. Buy- 
ers have not been willing to place orders far ahead of 
actual wants as they feel that prices are not going to 
hold as firm as they have. Demand for flooring is not as 
good as it has been and some grades have been offered 
at concessions. Generally speaking, prices are fairly 
steady. 





CYPRESS. 


New Orleans, La. A normal December business is being 
handled, by most accounts, the market being practically 
featureless. Operators posted on mill stock conditions in 
the Louisiana belt affirm that stocks are considerably be- 
low normal for the time of year. No. 1 box is in low 
supply, No. 2 scarce, incu shop and inch first and second 
selects moderately scarce. Prices are rated firm. In- 
quiries are frequent and business is now being placed 
for January delivery. Car supply is about as it was last 
week—moderately satisfactory. 


Chicago. There has been a seasonable decline in de- 
mand for cypress, due to the approaching holidays. A fair 
amount of new business, however, continues to come in, 
which is steady and pretty well distributed. Car service 
is getting better and shipments are going forward much 
more rapidly. Some inquiry is developing for greenhouse 
material, which is likely to involve good orders for deliv- 
ery during the first quarter of the coming year. Tank 
and shop lumber are still active. 


St. Louis, Mo. Inventory time and the approach of the 
holidays have had their usual effect upon this market. 
Trade has fallen off. There has been a better cypress 
business since this year than there was last, and the in- 
quiry coming in indicates an active year ahead. The 
car situation is improved at most of the shipping cen- 
ters. Prices are fairly well maintained. 


Kansas City, Mo. Demand is seasonably quiet. Jobbers 
report more inquiry and feel that there will be some active 
business after invoice period.’ Mills are getting cars 
rapidly and are catching up with their orders. Factory 
people are beginning to figure on the usual year’s busi- 
ness and some good orders already have been placed. 


New York. Demand is quiet and buyers are not in the 
market for spring wants as they usually are at this time 
of year. Hand-to-mouth business is good and shows up 
well in the aggregate, but price competition is at times 
hard to meet. In some instances there have been slight 
advances and they have held well, but stocks at mill 
points are well up to the average. 


Buffalo, N. Y. Prices obtained are fairly firm, with a 
tendency to shading a little in order to move stock. Lit- 
tle business is stirring, but dealers say that the end of the 
year is responsible for this, as but little lumber is be- 
ing laid in just now. Demand is largely for lumber for 
finishing purposes. 





Columbus, Ohio. The market is ruling steady, with quo- 
tations more uniform. ‘The volume of business is not 
large but the tone of the market is good. Orders for 
future delivery are the rule. 


Baltimore, Md. Demand has kept up well. Construc- 
tion has gone on almost without interruption; hence the 





inquiry for stocks and urgent requests for delivery. The 
range of prices is decidedly firm and no one in the trade 
would be surprised if a further advance took place. Sup- 
plies are about large enough for current needs, so the 
business is in good shape to profit by any favorable devel- 
opment that may set in. 





SHINGLES AND LATH. 


Chicago. There is nothing urgent about the demand for 
red cedar shingles. Prices have not advanced during the 
last week and clears are bringing $2.95 and stars $2.49. 
Demand for white cedars is holding up remarkably well 
and they are going good at the usual prices. Lath are 
firm and a number have been disposed of. 


Minneapolis, Minn. While purchases are light transit 
stocks are small and nothing much is being shipped, as 
the Coast mills are all down until after the first of the 
year. There has been no advance in prices but shingles 
are firm and advances of 5 to 10 cents are expected before 
the mills resume sawing. 


Seattle, Wash. This is the usual quiet period of the 
shingle market, and there will not likely be any change 
for a few weeks. Many of the shingle mills are not oper- 
ating, and these will stay closed until there is an ad- 
vance in prices. 


Tacoma, Wash. Shingle demand is,small in the holiday 
season as usual. Output is also light and will be lighter 
with the annual holiday shutdowns. Shingle logs are 
scarce and conditions are such as portend an advance in 
prices, 





New Orleans, La. Low grade cypress shingles continue 
in strong demand in spite of the recent advance of quota- 
tions. Mill supplies of all grades of cypress shingles are 
depleted and there is a marked scarcity of lowers. Lath 
are not moving well, though some orders for No. 1 cypress 
lath are coming in and the inquiries on No. 2 indicate an 
early improvement of the call. Prices are said to be 
firm. 





Buffalo, N. Y. Demand for red cedars is limited by the 
lateness of the season. Retailers are taking very few, 
as their stocks are sufficient in most cases to last them 
for the near future. Large supplies are available, owing 
to the heavy amounts brought in this season. The out- 
look is for dullness in the trade for the near future, with 
small change in price. 


Boston, Mass. Shingles are firmer. For the best cedar 
extras as high as $3.65 has been paid but not all buyers 
have been obliged to pay this price. There are still sales 
at $3.60. Clears are firm at $3.20 to $3.30. Lath are in 
fair call, but few buyers will pay the top asking prices. 
For 1%-inch the asking price ranges from $4 to $4.15 and 
for 1%-inch from $3.50 to $3.55. 


Columbus, Ohio. Weakness characterizes the shingle 
trade, with prices still low, but no material change was 
made during the week. Quotations on red cedar stocks 
are: Clear, $3.15; stars, $2.60; Eurekas, $3.70. The 
trade in lath remains qiuet. 





COOPERAGE. 


Chicago. The market the past week has ruled quiet and 
lower. ‘Tierces are $1.40 for 8-hoop, and the receipts of 
staves on contracts exceeded the demand for white oak 
oils. Red oaks are difficult to sell at summer prices. 
Hog receipts seem to have made little impression on the 
market and oil headings are at 2 cents per set lower on 
account of completed contracts. Less pork barrels are 
wanted than for several years in December. seer bar- 
rel staves are scarce, while beer halves, quarters and 
eighths are plentiful, with slight demand. grewers gen- 
erally are holding back and buying only for necessity. 
Slack barrel stock shows slight change. Staves are in fair 
supply for flour and salt. A good demand exists for No. 
1 30-inch elm. Buyers are willing now to contract for 
large quantities for next year’s supply. Basswood heading 
has been so scarce that many mills are now substituting 
hardwood and gum. Ash butter tub stock is very quiet 
and easy for staves, heading and hoops. Some demand for 
oil staves from Europe is received, but buyers there are 
unable to pay present prices here with freight added, 
say A. & H. Gates in their report on market conditions. 


No. 1, 2814-inch Michigan elm flour staves, 
{ 





net b.049bed 168 e Oe Ree ee ke oo 60 es 
No. 7 ’ inch Wisconsin elm flour staves, 

MOC Bc 000 00.00 0.9000660 00 0ob0 530600090 9.00 
No. 2, 28%4-inch elm staves, net M....... Nominal 5.50 
No. 1. tebe a kiln dried basswood head 

ing, per ME ccccroverseresecespeseses 08% to .09 
No. ‘1, 17%-inch gum heading, per set, 

BOMNG «ccc ccc cccdececeeseeserservere No demand 
No. 1, 28%4-inch gum staves, nominal..... No demand 
M. R., 30-inch gum staveS........+.se00% 6.00 
Patent coiled elm hoops, 6- foot, per M.... 9.50 to 9.75 
Patent coiled elm hoops, 51%4-foot, per M.. 9.00 to 9.25 
Patent coiled elm hoops, 5- 5-foot, per bone ee 
Half barrel staves, elm, per M..........-+ 6.00 to 6.50 
Half barrel basswood heading, per set.... .04% 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hickory hoops, half barrel, per M........ None wanted 
Head linings, car lots, per M, 12-inch.... .30 to .35 
Head linings, small lots, per M, 18-inch... .60 
Ten-round hoop barrels.........+0-see0. 46 
Eight patent hoop barrels............... 46 
Four patent and four hickory hoop barrels. 45 
Two patent and six hickory hoop barrels. . 45 
Four patent and four wire hoop barrels... . AD 
BRGAE DAPGSL, GOOD sc oc 0:0. ocik's peeaicccrecs 37 to 38% 
No. 1 white ash battar tub staves........ = to 12.00 
Flat ash, 5%4-foot hoop, per M........... 5.2 
White oak oil staves, per M............. 34.00 to 35.00 
TROD GAGGED ccrcicccteservecoeensdoerses No demand 
TEUCROEY DEE. CIDR se oc cc ccccccrevvesever 12.00 to 13.00 
EI ee eee 1.35 to 1.40 
PG DOEUEED vccnsccccccens 600000000086% 05 to 1.00 
ee e.. BI 2.00000 0085040400 005008 .90 to 05 


Buffalo, N. Y. The slack cooperage trade is in its nor- 
mal winter condition, with the change from the use of elm 
to gum and sycamore becoming more pronounced all the 
time. These latter woods have saved the slack trade, as 
without them the elm supply would practically have been 
gone by this time. 





Advertisements will be inserted in this department at 
the following rates; 


For one week, . - - 26 cents a line. 
For two weeks, « ° « 46 cents a line. 
For three weeks, ° . - 60 cents a line. 
For four weeks, « . . « 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display pt the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies ey containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


| Too fate To Classify | 














QUICK RETURNS ATASMALL COST. 


No matter what you want or have for sale, 
an advertisement in the Wanted and For Sale 
Department would be of help to you. Let us 
get together and see if we cannot be of service 
to you, or probably you know of someone else 
who would be glad to have our help in secur- 
ing for them a situation or find a better posi- 
tion, one with greater opportunities. No mat- 
ter what you have for sale, an advertisement 
will help you reach the very people who would 
be in the market. If you do not want it 
known you are advertising you could give the 
ad a blind signature, have the answers come 
in care of the AMBRICAN LUMBERMAN, and as 
fest as we receive replies we would promptly 
mail them to you; in this way the matter is 
treated with strict confidence. These small 
ads work wonders. Answers come from every- 
where. If you would advertise in our columns 
we are confident you would be well pleased 
with the results. In any event write to us and 
tell us what you want or have for sale, we 
want to be of service to you. 


AMERICAN LUMBERMAN, 
431 South Dearborn 8t., 
Chicago, Il. 




















FOR SALE—AT BARGAIN PRICES, 
By the AMERICAN LUMBERMAN, 8 complete erGenetios, 
being duplicates of sets in use in the editorial reference 
library. One Encyclopedia Americana, one revised Encyclo- 
vedia Britannica, American edition, and one United Editor's 
Sncyclopedia. ae prices will be quoted to interested 
inguirers. Addr 
LIBRARY DE Pr, AMERICAN LUMBERMAN, Chicago. 


MASTER MECHANIC OR 
Machine Shop foreman, at present employed by lumber com- 
pany in North Carolina, desires to make a change. Will go 
anywhere but prefers the South. Present employer as refer- 
ence. Total abstainer. Married. Age 37 years. Experienced 
with Shays, Climax, Heisler and direct connected Locomo- 
tives as well as all kinds of saw and planing mill machinery. 
Address “R. 29,” care AMERICAN LUMBERMAN. 


WANTED-—CLEAR OAK STRIPS 
1yg"x1~5"x7 ft. 2 inch. 
DELPHOS HOOP CO,, Delphos, Ohio. 


BARGAIN DECKER TYPE LOG LOADER 
Used less than three months. Al condition; price $1,500 
f. o. b. cars; must be moved at once. 

Address’ “R, 81,” care AMERICAN -LUMBERMAN. 














WANT POSITION AS PLANING MILL FOREMAN 
Have been with two of the best mills in Miss. for the last 

ten years; am also first class yellow pine inspector and 

tallyman. Address “R. 32,” care AMERICAN LUMBERMAN, 





RETAIL LUMBER DEALERS. 


A copy of “Bungalowcraft” in retail lumber offices, to 
show to prospective builders, will increase sales, The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interior arrangements, cozy corners, 
mantels, fireplaces, furniture etc. Canvas binding, postpaid, 
$1.50; paper, $1. Return privilege. Illustrated circular on 
reque est. 

AMERICAN LUMBERMAN, 481 8. Dearborn 8t., Chicago. 





WANTED-A FEW FIRST CLASS 
Yellow pine salesmen, by large manufacturer west of the 
Mississippi river, for Ohio, Indiana and western Pennsyl- 
vania. No one but first class men with established trade 
need apply. State salary wanted, experience and reference. 
Applications will be goengeres confidential. 
t 


- 


Address 33 care AMERICAN LUMBERMAN. 





A FIRST CLASS BAND SAWYER. 
Hardwood experience. Quarter sawing and walnut a 
specialty. Prefer good mill and steady time. Address 
“BAND SAWYER,” care AMERICAN LUMBERMAN, 


LUMBER YARD & LOCATION FOR SALE 
In first class town of western Ohio. 
Address “R. 34,” care AMERICAN LUMBERMAN, 


WANT TO MAKE A DEAL FOR i9i2 WITH 
Reliable northern wholesale firm to buy southern pine and 
oak lumber on commission basis. Large acquaintance among 
manufacturers Louisiana, Arkansas and Texas. 

Address “R. 35,” care AMBRICAN LUMBERMAN. 
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[_ Wanted:Cmployees | 


[  Wanted:Employees _] 


| Wanted-Cmployment | 





WANTED—AN EXPERIENCED MAN TO BUY AND 
Receive walnut lumber on the road. Only those of expe- 
rience and with best of credentials need apply. Address 

THE KOSSE, SHOE & SCHLEYER CO., Cincinnati, Ohio. 


WANTED—COMPETENT YARD MANAGER 
For good town in central Minnesota. Scandinavian or Nor- 
wegian preferred. Must have best of references. 
ddress “Pp, 29,” care AMERICAN LUMBERMAN. 





WANTED—THE NAMES AND ADDRESSES 
Of two or three experienced sash and door men as heads of 
departments. To receive attention must give references, 
experience and salary expected. 

Address “R. 30,” care AMERICAN LUMBERMAN. 


WANTED-AN AUDITOR AND BUYER 
For a small line of lumber yards in Wisconsin. One who is 
familiar with the working of country lumber yards and is 
capable of purchasing stock for same. State experience and 
salary expected. Address “P. 6,’ care AMERICAN LUMBERMAN,. 


BOOKKEEPER, CASHIER, OFFICE MANAGER 
Also stenographer; sawmill, logging and commissary experi- 
ence, desires change; handle or install any books; have type- 
writer. Go anywhere. 

Address “K. 365,’ 


, 


care AMERICAN LUMBERMAN. 


COMBINATION BOOKKEEPER-STENOGRAPHER 
Wants position. -Young lady, with six years’ experience in 
lumber office. Best of references. 

Address “R. 16,” care AMERICAN LUMBERMAN. 








WANTED-—THREE HARDWOOD INSPECTORS, 
And stenographer with lumber experience; also assistant 
bookkeeper for southeastern Arkansas. 

Address “hh. 7," care AMERICAN LUMBERMAN. 





WANT-STENOGRAPHER AND INVOICE CLERK 
Married man preferred. Healthy location. Give _ refer- 
ences in first letter. FRISCO LUMBER CO., 
Bokhoma, Okla. 


WANTED-—STRICTLY FIRST CLASS YOUNG MAN 
Stenographer with lumber experience to take position in 
sales department of large short leaf mill in Arkansas. Good 
position with satisfactory salary. 

Address 3 6," care AMERICAN LUMBBERMAN. 








DOMINICA FORESTS & SAWMILLS LIMITED 
Wanted, a timber cruiser with knowledge of railroading. 
About 6 months’ work. Healthy climate. References. No 
time for long correspondence. Apply, stating terms, to the 

MANAGING DIRECTOR, Dominica, B. W. Indies. 


WANTED-BY SASH & DOOR HOUSE 
First class plan and detail man. Must be quick and accu- 
rate. State experience and salary wanted. 
Address “R, 23,” care AMERICAN LUMBERMAN. 








WANTED-—GOOD, RELIABLE, COMPETENT MAN 


Of experience as mill superintendent. One who is capable 
of managing a plant cutting largely hemlock, with some 
pine and hardwoods, at a lake port in northern Michigan, 
and small railroad and logging operation in_ connection. 
Must have had experience in managing saw mill, handling 
men and the piling and sorting of lumber. A man with 
experience as millwright will have preference. Give refer- 
ences as to character and ability, and state salary wanted. 
Good salary, permanent position and comfortable quarters 
for the right man. Address 
“Pp, 18," care AMBRICAN LUMBERMAN,. 





WANTED-MILL SUPERINTENDENT OR 
Foreman for double band mill. Mill located in the upper 
peninsula of Michigan, cutting twenty-five million per year, 
mostly hemlock and hardwood. Must have good technical 
training and be able to take entire charge of machinery, 
men and manufacture. Also be able to make plans and 
estimates of all improvements and new work. State age, 
experience and give references in first letter. 

Address “Pp, 20,” care AMERICAN LUMBERMAN. 





WANTED-STENOGRAPHER. 
One who understands stenography and can handle type- 
writer. State age, experience and salary expected. 
THE LAUREL RIVER LOGGING CO., Stackhouse, N, C. 


WANTED—GENERAL FOREMAN FOR 
A planing mill and bench room employing about fifty men. 
Must be thoroughly experienced in both stock and custom 
work, and entirely capable of acting as foreman of both 
machine and bench room. Want a high class man who can 
take entire charge of manufacturing and shipping end of 
work. State age, experience covering at least ten years, 
with names of employers, references and salary wanted. A 
splendid opportunity for right man. 
Address “Pp. 28,” care AMERICAN LUMBBERMAN. 


WANTED—FOREMAN WHO HAS THE CAPACITY 
For taking charge of planing mill, sash, door and interior 
trim factory. Must understand plans and be able to take off 
work and estimate values. Steady employment by the year 
to the right man. State age and salary wanted. 

Address PARKER BROS. & CO., Findlay, Ohio. 


WANTED-—SUPERINTENDENT TO HANDLE 
All outside operations, Filer & Stowell single band and gang 
mill, with 20 years’ cut longleaf yellow pine. References 
must show successful results in this capacity. Address 

MANCHESTER LBR. CO., Manchester, Walker Co., Ala. 











FOR RETAIL LUMBERMEN, 

“Dustman's Book of Plans and Building Construction,” 
covering the construction of modern homes, bungalows, farm 
buildings, barns, store fronts, store buildings, garages; also 
the various phases of construction. A good book for the re- 
tailer to show prospective home builders. Price $2, postpaid. 

AMERICAN LUMBERMAN, Chicago. 





WANTED—INSPECTOR. 

A first class white pine and hardwood inspector. State 
age, experience, salary expected and furnish references in 
first letter. 

THE LAUREL RIVER LOGGING CO., Stackhouse, N. C. 


WANTED—DRAFTSMAN. 

One experienced in the design of saw mill machinery and 
familiar with shop details. State age, experience and salary 
expected. Give references. 

Address “P. 38,” care AMERICAN LUMBHRMAN. 





WANTED-—EXPERIENCED SALESMAN & 
Estimator for retail lumber yard. One who is capable of 
taking millwork from plans, and has a thorough knowledge 
of the retail lumber business. State age, experience, salary 
and references in first letter. Address 

“MICHIGAN,” care AMERICAN LUMBERMAN. 





WANTED-LIVE, ENERGETIC LUMBER AGENTS 
Who have made good and can do so again. We have desir- 
able position for such men in North Dakota and Montana. 
ddress 306 CHAMBER OF COMMERCE, 
Minneapolis, Minn. 





WANTED-STRICTLY COMPETENT, 
experienced men for retail lumber and millwork business, 
who can make substantial investment in the business. Want 
bookkeeper, man for order and shipping department, yard 
foreman, estimator. Address 


“K. 40,” care AMERICAN LUMBERMAN. 


WANTED—TWO GOOD RETAIL LUMBER 
Yard managers. State age, experience, nationality and salary 
desired. Address “IOWA,” care AMERICAN LUMBERMAN. 





SAW FILER WANTS POSITION. 
Any kind of saws; Al reference. Address 
C. M. B., Dunbarton, 8S. C., care of Southern States Lbr. Co 


WANTED—POSITION AS HEAD SAWYER 
In the South. Best of references. Seven years’ experience 
in Southern timber. Cc. T. FALLER, Gibbs, Ida. 


POSITION IN THE NORTHWEST OR CANADA. 
Competent sash and door man, either as salesman or job- 
bing manager; have practical and executive ability; open 
after Dec. 15th. 
Address “LL. 21,” care AMERICAN LUMBERMAN, 


RETAIL YARD MANAGER WANTS SITUATION 
In the West. Young, single man of good habits. Wishes 
position by January Ist. 

Address “M. 41,” care AMERICAN LUMBERMAN. 














WANTED-—TO BUILD A SAWMILL OR 
To operate a mill or plant as manager, or to file for a mill 
any kind of saws. Second to none at all this work. 
Address “R. 17,” care AMERICAN LUMBERMAN. 





EXPERIENCED ORDER CLERK 
Competent to handle order department, wholesale doors and 
sash, Chicago office. Address 

“G. 35,” care AMERICAN LUMBBERMAN. 


READ THIS. 

When you have anything you want to sell advertise in the 
AMERICAN LUMBERMAN. We Sell everything that is salable. 
We reach the people. Let us be your salesman. By adver- 
tising you would tind an easy way to make a sale. A trial 
will convince you. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


Wanted: Mill Mechanics 


WANTED—CHIEF ENGINEER OR 
Master mechanic to superintend steam and electrical end of 
lumber manufacturing plant. Address 
BONNERS FERRY LUMBER CO., Ltd., Bonners Ferry, Ida. 


SUGGESTIONS FOR HOME BUILDERS. 

“Craftsman Homes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnish- 
ings etc. 205 pages, bound in Jinen crash; postpaid, $2. 
Descriptive circular for the asking. 

AMERICAN LUMBERMAN, 431 8. Dearborn St., Chicago. 


WANTED—NAMES AND ADDRESSES 
Of parties who are in the market for Second-hand Machinery, 
Locomotives, Cars, Rails, Electrical Equipment ete, 
Address “R. BE. R.,” care AMBRICAN LUMBERMAN, 


[ Wanted: Salesmen | 


WANT-—FIRST CLASS WHITE PINE SALESMAN 
For the Pittsburgh territory retail yard trade. We have the 
stock and prices which will meet legitimate competition ; also 
good line of yellow pine. Will pay good salary or salary and 
commission to the right man. Address in strict confidence, 
giving age, experience, reference, ete. 

“hh. 19," care AMERICAN LUMBERMAN: 
































WANTED- SALESMAN 
To cover northwestern Ohio general wholesale line. State 
age and salary expected. 
MILLER-WELLS LUMBER CO., 
Rockefeller Bidg., Cleveland, Ohio. 


WANTED-—EXPERIENCED LUMBER SALESMAN 
To travel in Minnesota and Wisconsin. State experience 
and salary expected. 

Address _ . “R. 1,” care AMERICAN LUMBERMAN. 


WANTED-—SALESMAN TO SELL YELLOW PINE 
In North and central Missouri. In reply give age and expe- 
rience and salary expected. 

Address “R. 14,” care AMERICAN LUMBERMAN. 











WANTED-TRAVELING SALESMAN FOR 
Southern Wisconsin, to represent Wisconsin mill. Pine, 
hemlock and hardwood. Prefer man experienced in selling 
hardwood as well as pine and hemlock. 

Address “P. 44,” care AMERICAN LUMBERMAN, 





“THE COALIER’S ACTUARY” 
For retail lumber dealers who handle coal. Tables show the 
amount of any quantity of coal from five pounds to 1,100 
tons at prices from 25 cents to $15 a ton and apply to 
either gross or net tons. In cloth $2.50, leather $3. post- 
paid. AMERICAN LUMBERMAN, Chicago. 





WANTED—MAN TO TAKE CHARGE OF 
Grain and lumber station in small town in Wisconsin. One 
who is thoroughly familiar with pine and hemlock and 
capable of figuring estimates. State experiénce and salary 
expected. Address “P, 5,” care AMERICAN LUMBERMAN, 


WANTED—A YOUNG MAN 
That understands stenography and that can handle a type- 
writer and that has some knowledge of lumber. A good 
chance for the right man. 
Address 





“SALES DEPARTMENT,” 
care AMBRICAN LUMBERMAN. 


YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert small advertise- 
ment in the Wanted & For Sale Department. When in need 
wi a oe hineoiarane write us. 

a "AN L MAN, Manhattan Bldg., 431 
Dearborn 8t., Chicago. aaa 








| HAVE NO MONEY BUT! AM AN EXPERT 
Hardwood lumber buyer and inspector and I want a salesman 
as a partner who has enough money to handle what he can 
sell. Address “M. 4,” care AMPRICAN LUMBERMAN. 


AGENTS WANTED 
To sell lubricating oils, belts, hose, paint, varnish, to lum- 
bermen, mills, factories, auto owners, stores, threshers etc. 
Exclusive shy to right party. Oil experience unneces- 
sary. MANUFACTURERS’ OIL & GREASE CO., 
Meveland, Ohlo 


SAVE TIME AND TROUBLE 
Use the AMERICAN LUMBHRMAN’S Vest Pocket Ready Reck- 
oner, Seventy-two pages of tables, showing the contents of 
any number of pieces of dimension lumber from 1x8-10 to 
12x20-40, including also table of freights, weights of lumber, 
shingles, lath, doors, sash, blinds, styles of siding and the dif- 
ferent log scales, Twenty-five cents, poatpets. five copies, $1. 
AMERICAN LUMBERMAN, Chicago. 











WANT-—POSITION AS COMMISSARY MANAGER 
Reason for change, timber cut out soon at present location 
Married. Address “‘R. 18,” care AMERICAN LUMBERMAN, 





EXPERT STENOGRAPHER WITH 
Bookkeeping experience wants position in Alabama. Guar 
antee satisfactory service. Lumber experience. 

BOX 51, Middlesboro, Ky. 


GOOD, FAST, EXPERIENCED BAND SAWYER 
Wants position bill cutting or quartersawing. Left hand 
mill. IRVING R. HARTMAN, 

Hopkins and Carter Aves., Norwood, Ohio. 


TRAFFIC MANAGER OR FREIGHT 
Representative. Practical railroad man. Twelve years’ ex- 
perience. References, Would like to secure position as 
traffic manager for large concern or _ represent several 
smaller firms in = world. Correspondence solicited. 

“nm. 12 


Address 2,” care AMERICAN LUMBERMAN. 











BAND SAWYER WITH GOOD RECORD 
Wishes to change. 
Address Cc. D. HART, Columbia, Miss. 


WANTED-POSITION AS YARD MANAGER. 
Not only Al bookkeeper, collector and salesman, but can 
get the business and hold same. Young man, eight years’ 
experience in the lumber business in South, West and middle 
West. Indiana, Ohio or Michigan preferred. References. 

Address * 26,” care AMERICAN LUMBERMAN, 








“THE PRACTICAL LUMBERMAN” 


A book dealing with the merits and uses of the leading com 
mercial woods of the Pacific coast, short methods of figuring 
lumber, octagon spars, log specifications, lumber carrying 
capacity of vessels, logging terms and a great deal of general 
lumber information. 247 pages; flexible cloth covers; post- 
paid $1. 

AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, Il. 





CAPABLE YARD MANAGER WANTS PLACE 
With a good, strong company in central west. At present 
employed. Get good results. Best references. 

Address “R. 27,” care AMERICAN LUMBERMAN. 


GENERAL SUPERINTENDENT 
Competent to handle a sash factory and retail yard, desires 
change. An organizer. Uptodate on factory cost and sys- 
tem. Able estimator. Accurate in taking quantities. 17 
years’ experience. Total abstainer. Pleasing personality. 
Married. Not less than $200 per month salary. 
Address “R. 28,” care AMERICAN LUMBERMAN. 








WANTED- POSITION—-SALESMAN 
Ohio territory, yellow pine and hardwoods. Well acquainted, 
best references. 
Address “P. 10,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS COMPASSMAN 
With cruising party. Have some experience and excellent 
packer. Must be long job. Not particular about salary. 

ROY TRUMAN, Gateway, Mont. 


WANTED—A POSITION BY PRACTICAL 
Woodman and cruiser; experience in North, South and West. 
Position in South preferred. 

Address “P. 39,” care AMPRICAN LUMBERMAN. 


WANTED-—POSITION AS SUPERINTENDENT 
Of planing mill, 12 years’ experience. Can estimate from 
plans and bill unto mill. 

Address “P. 36," care AMERICAN LUMBERMAN. 


AN EXPERIENCED COMMISSARY MANAGER, 
Desires a position with some good lumber company. Al ref- 
erences. alary $100. Address 

“G. 23,” care AMERICAN LUMBERMAN. 

















EXPERIENCED LUMBERMAN WANTS 
Management of retail yard with large growing volume. Best 
references. Address ‘P. 15,’’ care AMBRICAN LUMBERMAN. 


WANTED-—AN OFFICE. 
To take charge of Jan. 1, 1912. Competent office man and 
accountant. Capable of handling freight claim work and 
tariffs, correspondence and bookkeeping, or general office 
management. Railroad experience. 28 years of age and 
single. Gilt edge references. If you need a good man you 
want me. Address “P. 19,’ care AMERICAN LUMBERMAN. 


RETAIL LUMBER DEALERS. 

A copy of “Bungalowcraft” in retail lumber offices, to 
show to prospective builders, will increase sales. The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interior arrangements, cozy corners, 
mantels, fireplaces, furniture etc. Canvas binding, postpaid, 
93.50; paper, $1. Return privilege. Illustrated circular on 
request. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago, 
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[ Wanted:Employment | 


[ Wasie-Cplogne_ 





POSITION WANTED—JANUARY IST, 1912, 
By party as sales manager or assistant to sales manager, or 
to fill an executive position in sales office demanding the serv- 
ices of one with thorough experience. Have an enviable 
record and can furnish the highest references. 

Address “R. 25,° care AMERICAN LUMBERMAN, 





THOROUGHLY EXPERIENCED LUMBERMAN 
Wants position as manager or other responsible position. 
Knows the business from A to Z. Office, yard and mill work 
and equipment, sales, cargo and car buying, know grades and 
values, handling of men, estimating from plans etc., con- 
struction. A reliable man and a pusher; also might consider 
moderate investment with sound concern or mill company. 

ddress “P, 33,” care AMERICAN LUMBERMAN. 


POSITION WANTED. 

I am familiar with office, yard, mill, credits, sales and all 
details of the lumber and planing mill business and desire 
to connect myself with a concern that needs a man with the 
experience I have had. 

Address “Pp. 26,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
Of Hardwood Flooring or Manufacturing plant. Familiar 
with Hardwoods from woods to market. Young, experienced 
and successful. Now employed. Reference. 
Address “Pp. 9,” care AMERICAN LUMBERMAN, 


PERMANENT POSITION WANTED AS MANAGER 
Retail yard. In town 2,000 upwards. Go anywhere. Prefer 
Colorado. References on application. 

Address BOX 136, Kenefick, Okla. 


RETAIL LUMBER YARD MANAGER 
Wants position with a good concern located in the West. 
Competent in-all details of the retail business; 10 years’ 
experience; 30 years old; married; high class references. 
Can get the business. 
Address 709 WASHINGTON ST., Alhambra, Cal. 

















YOUNG MAN EXPERIENCED IN LUMBER 
Business desires situation. Good bookkeeper and yard man. 
Address “Pp, 27,” care AMERICAN LUMBERMAN. 





ESTIMATOR & MILL SUPT. WANTS POSITION. 
Guarantee to make good on fixtures or any line of mill 
work. Ref. a. 


Address sg 32,” care AMERICAN LUMBERMAN. 





WANTED—EXECUTIVE POSITION. 

Man qualified by long experience and of proved ability, 
capable of filling acceptably any high-grade or official posi- 
tion requiring superior business and executive capacity is 
open for engagement. 

Competent to assume management of operations or to act 
as Secretary or Auditor; able organizer and disciplinarian, 
ean get results. Position of responsibility or trust in either 
the executive or operating field with large corporation, 
yrivate individual of means, or estate desired. Age 45; 

abits absolutely correct; record clean. Will go anywhere. 
Salary must be liberal. 

‘Radress “Gq. 48,” care AMERICAN LUMBBRMAN. 





DO YOU NEED AN Ai BOOKKEEPER 7? 
Thoroughly experienced young man now located with lumber 
mill at Tacoma desires a change by Jan. 1. 

Address “Pp. 14,” care AMERICAN LUMBBDRMAN. 





BAND SAW FILER WANTS POSITION 
With mill. Best reference given. 
Address NO. 195, Fostoria, Ohio. 


WANTED-POSITION AS BOOKKEEPER BY 
Man of seven years’ experience with lumber and manufactur- 
ing concerns. References upon application. 

L. B. NO. 7, H. P. Station, Des Moines, Iowa. 


Ai COMMISSARY MANAGER WANTS POSITION 
Position. Married man with twelve years’ experience, Thor- 
oughly capable and can handle all departments. Best of 
references. Address “P. 30,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS YARD MANAGER. 
Twenty years’ experience. Best of references. 
Address LOCK BOX 97, Treynor, Iowa. 


YOUNG LADY BOOKKEEPER 
Wants position. Thoroughly experienced in handling books 
of a retail yard. Address 
“Pp. 17,” care AMERICAN LUMBERMAN, 

















YOUNG MAN, 28 YEARS’ OLD, 
With 5 years’ actual practical experience in the retail lum- 
ber business as order clerk and salesman, is open for engage- 
ment Jan. 1, 1912. Have also knowledge of millwork and 
am able to manage retail yard. 
Address “Pp. 22,” care AMERICAN LUMBERMAN. 





SITUATION WANTED BY FIRST CLASS 
Sash and door foreman; 20 years’ experience stock and de- 
tail work. Understand all machinery and handling of men 
and can produce first class work at minimum cost. Would 
also consider assistant superintendent position in large 
stock mill. Address “P. 24,’’ care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SUPERINTENDENT OR 
Will take your mill and saw, pile and ship by the thousand 
feet; first class references. 

Address “Pp. 21,” care AMERICAN LUMBERMAN. 


YOU READ THESE ADS. 

If you will advertise, others will read yours. No matter 
what you want or have for sale, an advertisement inserted 
in the Wanted and For Sale Department would be very 
beneficial to you. There is no better time than the present 
to advertise. Send your advertisements to the 

AMERICAN LUMBERMAN, 431 8. Dearborn St., Chicago. 


‘ WANTED 10,000 MEN 

To use the advertising columns of the AMERICAN LUMBHRMAN. 

If you want employment, employees or anything used in the 

Lumber World, or its associated industries, write to the 
AMERICAN LUMBERMAN, 421 S. Dearborn St., Chicago 


WANTED—TO MAKE CHANGE. 

Accountant and office manager, thirty, married, now em- 
ployed, wants to make change. Strictly temperate; ref- 
erences. Twelve years’ experience in saw mill and whole- 
Sale lumber offices; six years with present employers. 
Reason: Present employers going out of business. Can 
leave on short notice. Address 

“oe 


*, 32,” care AMERICAN LUMBERMAN. 

















WANTED-POSITION AS SUPERINTENDENT 


Of sawmill plant or of sawmill; 20 years’ experience in 
lumber business. Address 
“M, 42,” care AMERICAN LUMBERMAN. 


POSITION WANTED BY MANAGER OF LUMBER 


Company. Am familiar with operations in pine, cypress or 
hardwoods. Prefer La., Miss. or Ark. 
Address “M. 51,” care AMERICAN LUMBERMAN. 





A | BAND SAW FILER WANTS POSITION. 
Good reference. Can come at once. Write or wire me. 
ddress BOX 573, Richwood, W. Va. 


WANTED-BY HIGH CLASS LUMBERMAN 
Position as manager or traveling salesman for central and 
western N. Y. Exceptional reference. Twenty years in 
one firm. Fifteen years as-manager and buyer. 

Address “M. 45,” care AMERICAN LUMBERMAN, 


CIVIL ENGINEER-—SPECIALTY, TIMBER 
Enterprises. Desires engagements south this winter locating 
railroads, land lines, topography, estimates etc., for timber 
enterprises. Experience, 25 years, since 12 years old. A 
hustler. Good judgment. Strictly temperate, trustworthy. 
Knows how to quickly locate a smoothly running, economic- 
ally constructed railroad in the right place to best reach 
the timber. Al references. 

Address “H. 16,” care AMERICAN LUMBBERMAN. 











WANTED-—POSITION AS SALES MANAGER 
With yellow pine wholesaler or large manufacturer. Am a 
= man, know the trade and mills and can show 
results. Now employed. 

Address “M. 36,” care AMERICAN LUMBERMAN. 





POSITION AS LOGGING SUPT. OR FOREMAN. 

Twenty years’ experience. Can handle any size proposition 
on any kind of ground; best of reference as to ability and 
character. 


Address “M,. 18,” care AMERICAN LUMBERMAN. 


WANT-—POSITION OF MILL SUPERINTENDENT 
Or foreman. Capable of building saw mill or rebuilding and 
keeping in order and running same. Experienced with gang, 


bandsaw, circular, resaw, twin band. Good references fur- 
nished. Address S. V. TART, Blind River, Ont., Canada. 


WANTED-—EXECUTIVE POSITION 
By experienced lumberman with some large lumber company. 
Have been connected with big lumber undertakings, handling 
large amounts of money and passing on credits. Thoroughly 
experienced lumber buyer, who understands the business 
fully. Best references. 
Address “W.. 40," 








care AMBRICAN LUMRERMAN 


WANTED—LUMBER ETC., TO SELL. 

I offer my services to sell on commission in this city and 
vicinity, lumber, lath, shingles and other forest products. 
Have a large acquaintance with the trade. Years spent in 
the business, as salesman, buyer and distributor. 

W. J. CLARKE, 1604 Jefferson St., Toledo, O. 


POSITION WANTED. 

Young man, 30, married, open for position Jan. 1, 1912, 
with first class retail yard in good town; South preferred: 
can invest or take stock for $5,000 in business; have had 
ten years’ experience in retail business in South as manager 
and office man; cannot consider any proposition unless with 
good salary 


Address “RETAILER 10,” care AMERICAN LUMBERMAN., 


TIMBER ESTIMATOR 
Experience in Northwest, South, Canada and Mexico. 
WM. J. WESTON, Bessemer, Mich. 


WANTED-POSITION AS MANAGER 
Of retail yard in West or Northwest. 
Address “M. 39,” care AMERICAN LUMBERMAN, 














Wanted:fiumber Shingles} 





WANTED—GUM LUMBER. 

Will buy anywhere from one to one hundred cars log run 
or No. 1 and No. 2 common gum, any thickness; or contract 
for cuts or mills, log run preferred. 

KANSAS CITY PACKING BOX CO., Kansas City, Kan. 


WANTED—ROCK ELM LOGS 
10” and up diameter 15 to 25’ long. Will inspect at point of 
shipment. BRADLEY & CO., Hamilton, Ont., Canada. 


WANTED—WALNUT LOGS 
2” and up in diameter, 8 to 16’ long. 
SANDERS & EGBERT CO., Goshen, Ind. 


YELLOW PINE POLE STOCK. 

We wish to negotiate with manufacture capable of takin 
on a contract for clear yellow pine pole stock, to be cut an 
placed on sticks for shipment during 1912. 

ROEDL & JACOBS, Beaver Dam, Wis. 


WANTED-CLEAR OAK DIMENSION STOCK 
Suitable for furniture work in sbort lengths from 19” to 
36”. A good order for edging up. We want several carloads 
fo- prompt shipment and desire to get into correspondence 
with a few reliable and quick shipper 


8. 
MAY BENDING WORKS, Steubenville, Ohio, 
WANTED—WHITE OAK VENEER LOGS 


And quarter-sawed white oak veneer flitches. 
SANDERS & EGBERT CO., Goshen, Ind. 




















THE SOMERSET LUMBER Co., 


801 Union Building, Newark, N. J., will pay cash for long and 
short leaf roofers, worked as wanted, in carload lots, or will 
contract for a block of same, Will take on the output of 
small roofer mill. We are also still in the market for hem- 
lock and spruce in framing sizes. Send us your lists. 





WANTED—BOX FACTORY STOCK. 

In market for next year’s deliveries 4/4 and 5/4 box cull 
birch, also pine, basswood or other box lumber. Would con- 
sider entire cut of mill, all grades, or buy box grades sepa- 
rately. Give description, quantity, location and lowest prices 
on cars or f. o. b. rail of vessel. Address 

“BOX FACTORY,” care AMERICAN LUMBERMAN, 


WANTED—BLACK WALNUT EXPORT LO@S. 
14 jnches and up in diameter, 8 feet and up long. Inspec- 
tion and payment at shipping point. 
FRANZ GERTIG, 148 Mason 8t., Cincinnati, Ohio. 


WANTED-BOX LUMBER. 

Large consumer of No. 4 boards and No, 1 and No. 2 Cana- 
dian pine box lumber, desires to negotiate with responsible 
shippers regarding stock for water delivery next season. 
Give shipping point, state quantity 4/4 and 5/4 can furnish, 
with lowest quotations and other particulars. 

Address “CONSUMER,” care AMERICAN LUMBERMAN. 


 Wanled:Tinber inher Lands 














FROM 15,000 TO 20,000 ACRES OF PINE. 
Can be cut over but not boxed, if it will estimate 4,000 
feet or better. Wanted for investment. 
Address “R. 15,” care AMERICAN LUMBERMAN. 





BRAINS AND EXPERIENCE FOR SALE, 
By lumberman, formerly an extensive manufacturer of white 
pine. For the past ten years a large manufacturer of fir and 
cedar, on Puget sound. Having sold plant, my interest is 
now confined to standing timber, leaving my time entirely 
free. Desire to get in touch with corporation, individual or 
estate, requiring the services of a representative, agent or 
operator, in the West. Location not material. Business and 
bank references. Correspondence solicited. 
Address “L. 27,” care AMERICAN LUMBERMAN. 





LUMBER STEVEDORES, INSPECTORS & 


MEASURES. 
When you have lumber coming through 
——— or anywhere that needs any atten- 
tion advise us. We guarantee satisfaction. Ask 
people who know us. 
SAMUEL & PULIG. 
704 Real Estate Trust Bldg., Philadelphia, Pa. 





SITUATION WANTED. 

Combination stenographer-bookkeeper ; five years’ experi- 
ence yellow pine business, wholesale and saw mill; prefer 
position assistant sales manager. 

dress “M,. 12,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS BAND RESAW FILER 
In box shop or other operation where the services of a 
first class all round filer are required. References. 

Address gi: 26,” care AMBPRICAN LUMBERMAN. 


VEST POCKET READY RECKONER. 

72 pages of tables showing contents of any number of 
pieces of dimension lumber 1x8—-10 to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty-five 
cents @ copy. AMERICAN LUMBERMAN, Chicago. 








POSITION AS LOGGING SUPERINTENDENT 
Am competent to handle large operation in all its detail. 
Many years’ experience in the South. Can furnish Al refer- 


ences. If you need a high grade man to fill an important 
place write me. No objection to location. 
Address “KK. 36,” care AMERICAN LUMBERMAN, 





WANTED-—AFTER JAN. IST, 1912, POSITION 
In Ohio to sell doors, blinds, millwork ete. Best of refer- 
ence and can qualify. 
Address “L 25,” care AMERICAN LUMBERMAN. 





WANT—TO BUY TRACT OF HARDWOOD TIMBER 

With good percentage of hemlock and spruce intermixed. To 

receive attention give full particulars n first letter. 
Address “R. 22,” care AMBRICAN LUMBERMAN. 





WANTED—WESTERN TIMBERLANDS. 
We have bona fide buyers, with the coin for well located 
timber. Owners, send full particulars to 
BH. SPURLOCK & CO., Central Bldg., Los Angeles, Cal. 


WANTED-PACIFIC COAST TIMBER. 
Have capital ready to invest in first class timber tract on 
Pacific coast. Will deal with owners only. Address 
"COAST TIMBER,” care AMmRICAN LUMBERMAN. 


| Wanled:Second Hand Machinery | 


NOW IS THE TIME TO LOOK AROUND 
And see if you have any second-hand machinery, engines, 
boilers or something you would like to sell or exchange. All 
you have to do is to place your advertisement in the AMER- 
ICAN LUMBERMAN to reach the very people who would be in- 
terested. Try it. AMERICAN LUMBERMAN, 

Manhattan Bldg., 431 South Dearborn 8t., Chicago. 


LUMBER SHED CONSTRUCTION. 

Met L. Saley'’s latest book for retail lumbermen on the con- 
struction of lumber sheds, offices and other buildings, with 
plans. Some very handy and useful “Shed and Yard Con- 
veniences” are also illustrated and described. $1.50 post- 


paid. 
AMERICAN LUMBERMAN, 481 So. Dearborn St., Chicago. 


a 
- 
= 
“CLIMAX TALLY BOOK” 
For hardwood lumbermen, 110 pages, size closed 44%x8% 
inches. Finger straps to hold book open when tallying. 


One copy 75c, six, $4, twelve $7.50. 
AMERICAN LUMBBRMAN, Chicago. 























WANT-POSITION AS CIRCULAR SAW FILER. 
Am strictly sober. Have had 20 years’ experience in North 
and South, and can give you satisfaction or it don’t cost you 
anything. Want good steady job. Am employed now, but 
mill shuts down soon. 
B. N. COOLEY, 655 McDavitt, Memphis, Tenn. 


WANTED -POSITION AS FILER, BAND, GANG OR 
Circular. Capable of taking care of two or more mills. Sat- 
isfaction guaranteed; experience, 18 years; filed 8 years for 
one ompen- References No. 1. 

Address “0. K.,” care AMERICAN LUMBERMAN, 








“THE COST OF GROWING TIMBER” 
By R. 8. Kellogg and E. A. Ziegler, is an exposition of facts 
and figures that will interest timber owners. Twenty-five 
cents a copy. AMERICAN LUMBERMAN, Chicago. 


GET A COPY TODAY 
“Science of Organization and Business Development,” by 
R. J. Frank. A treatise on the law and science of the pro- 
motion, organization, reorganization and management of busi- 
ness corporations, with special reference to approved plans 
and procedure for the financing of modern business enter- 








prises. Morocco, $2.75. AMBRICAN LUMBERMAN, Chicago. 
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| Wanted:Business Opportunies | 


| ForSale:fumtber Shingles | 











WANTED-—TO BUY 
Lumber yards in Nebraska or western Iowa. 
Address “R. 21,” care AMERICAN LUMBERMAN. 





WE WILL CONSIDER PROPOSITION, 
Either straight purchase or commission, from a reliable 
west coast cedar manufacturer to handle their entire Indiana 
and Southern Michigan sales. 

LICKING RIVER LUMBER CO., South Bend, Ind. 


WANTED- RETAIL YARD 
In Kansas or Oklahoma. Address 
t. S. SCOTT, El Dorado, Kansas, 








WANT—TO BUY FOR CASH 
Two or three yards in Eastern half of South Dakota or 
Kansas. Address 
“Pp. 3,” care AMERICAN LUMBERMAN, 


WANTED-TO BUY TWO OR MORE 
Retail lumber yards in Iowa, Nebraska or So. Dakota. Par- 
ticulars in first letter. 
Address ef 





23,"" care AMERICAN LUMBERMAN. 





WANTED-—BAND MILL. 
To contract with owner of small band mill to saw stump- 
age on 2,500 acres of Louisiana virgin hardwood. 
ddress P. O. BOX 382, Natchez, Miss. 


WANTED—TO BUY YARD IN CENTRAL OR 
Southern Illinois or Indiana, having yearly sales of $25,- 
000.00 or more. Address 

ni “M. 33,” care AMBRICAN LUMBERMAN 








WANTED—TO BUY 
A lumber yard within 75 miles of Peoria, Ill. 
Address “M. 2,”" care AMERICAN LUMBERMAN. 





WANTED—TO GET IN TOUCH 
With some reliable yellow pine manufacturer who may need 
additional capital, the supplying of which may be coupled 
with a reliable sales agency to mutual advantage. Address 
CRESCENT LUMBER CO., Kansas City, Mo. 


WANTED—RETAIL LUMBER YARDS 
In north Missouri. 
Address 





“NOMO,” care AMERICAN LUMBERMAN. 
CASH FOR YOUR YARD OR BUSINESS. 


No matter where located. If you want to buy, sell or 
exchange any kind of real estate or business anywhere, at 
any price, address FRANK P. CLEVELAND, 

1507 Adams Express Bldg., Chicago, Ill. 
DO YOU WANT A GOOD POSITION ? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, ste- 
nographers, clerks, ebipging clerks, estimators, sales man- 
agers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN LUMBBRMAN and get returns, 
Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn 8St., Chicago, 


| far Sale:Retail fiunber Yards | 


FOR SALE-RETAIL LUMBER YARD 
In southeastern Iowa. Business last three years averaged 
$22,000. Sales last year $24,000. Good profits. Good com- 
petition. Splendid proposition for small investment. 
Address “R, 20,” care AMERICAN LUMBERMAN., - 


FOR SALE RETAIL LUMBER YARD. 

Small stock lumber, building material, building hardware, 
petnss ete. Doing good business; about $3,500 stock. Also 
1andle ceal, also have a fine modern dwelling, sheds, store 
building. Either sell cheap or rent to party buying stock 
at $300 per annum. This is a snap and must go quick on 
those terms. Running about $12,000 annual sales. 

W. H. GILLIS, Alma, IIL 


FOR SALE-ONE-HALF INTEREST IN 


Retail lumber yard. A good business in a good place in 
western Ohio. Owner going to Florida. 
“a. 


Address 9,” care AMERICAN LUMBERMAN, 




















FOR SALE—-RETAIL LUMBER YARD. 
Stock about $15,000. Real estate extra. 
JOHN WHEELER CONSTRUCTION CO., Geneva, Ill. 


FOR SALE-TWO GOOD YARDS, 
Central Indiana, county seat, 10,000 people, growing manu- 
facturing town, stock $50,000, electric planing mill $9,000. 
Lumber mostly all under sheds. Will sell stock at whole- 
sale market price, mill and sheds at fair value. Books 
opened and fullest information given. Address 
“INDIANA,” care AMERICAN LUMBERMAN. 


FOR SALE—GOOD LUMBER YARD. 

One of the best propositions in Southern Michigan. Good 
sheds, private side tracks. Stock invoices about $12,000. 
Annual sales $35,000 to $40,000, 

Address “H. 121,” care AMPRICAN LUMBERMAN, 











FOR SALE—RETAIL LUMBER YARD IN CHICAGO 
Centrally located, with dock and switch, modern sheds and 
office building. Doing a good, profitable business, and capable 
of expansion. Best of reasons for selling. This is a great 
chance for a good lumberman. 

Address “L. 18," care AMERICAN LUMBERMAN. 





FOR SALE—RETAIL LUMBER YARD 
In live Michigan town of about one thousand population. 
Address “G. 30,” care AMBPRICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARDS. 
One or more excellent yards. Prices low if taken promptly. 
Address “G. 34,” care AMERICAN LUMBERMAN. 








FOR SALE—LUMBER YARD. 
Well equipped yard in Miles City, Montana. A live, 
wide-awake, hustling, growing western town of three thou- 
sand people. “oe 


- 112,” care AMERICAN LUMBBERMAN. 
THOUSANDS UPON THOUSANDS 


Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBBPRMAN. 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its allied indus- 
tries. Don’t wait, send your advertisement at once to the 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 








FOR SALE—AT A BARGAIN IF TAKEN AT ONCE 

40 M ft. 3” red and white oak, all 16 ft. long, 6” to 14” 

wide, 40% No. 2 common and better, balance bridge . 
SCHEURMAN LUMBER CO., Saginaw, W. 8., Mich. 


RED CYPRESS LUMBER 
cars of each 3” ist & 2nd, including tank, select, No. 1 


shop. 

car of each 24%” ist & 2nd, including tank, select, No. 1 
shop. 

cars of each 5/4 1st & 2nd, select, 5 cars 5/4 No. 1 shop. 

car 5/4x3 C & B & better flooring. 

car 4/4 & 5/4 A B & C strips, 3”, 4”, 5”, 6”, 8”, 10”. 

Right price will be made that will move this stock. 

Can make prompt shipment. Air dried stock. 

Address J. A. ROUGON SAW MILL, Erwinville, La. 


FOR SALE 
1 car 3x6—12’ longleaf air dried pole stock. 
GEORGIA PINE MANUFACTURING CO., 
Atlanta, Ga. 


FOR SALE-—50,000’ OF 3’”’ IST AND 2ND 
Red and white oak, thoroughly dry, about 50 percent 14 and 
16’, good widths. Bargain. 
WENDNAGEL & CO., 22nd and Jefferson Sts., Chicago. 


FOR SALE—ALL GRADES, 
Thoroughly dry, La. Red Cypress Lumber, Shingles and 
Laths: hep CROSS LUMBER CO., Red Cross, La. 


FOR SALE. 
Parties wishing to contract for a choice cut of band sawn 
oak, ash and poplar, to be cut during 1912, address 
‘M. 46,” care AMERICAN LUMBERMAN. 
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WANTS SUPPLIED 
Quick returns at small cost. Do you want something? Of 
copene zou do. Advertise in the AMpRICAN LUMBERMAN, DO 





FOR SALE 
cars 1” 1sts and 2nds poe sawed sycamore, bone dry. 
car 1x12” and wider ists and 2nds quartered white oak, 
2 years old. 
cars 1” clear quartered white oak strips. 
ears 1x13” to 17” gum boxboards. 
cars 1x13” to 17” 1sts and 2nds sap gum. 
ears 1x18” and wider ists and 2nds sap gum. 
cars 1x18” and wider 1sts and 2nds cottonwood. 
cars 1x21” and up ists and 2nds cottonwood. 
cars 1x18 to 17” cottonwood boxboards. 
cars 1” No. 1 common red gum. 
cars 14” No. 1 common red gum. 
W. D. REEVES LUMBER CO., 
Helena, Ark. 


FOR SALE FOR QUICK SHIPMENT. 

150 M 8/4 unselected birch, all grades; 125 M ft. 6/4 
No. 2 common and better soft elm. ‘I'his stock is first class 
band sawed and bone dry. Write for prices. 

SCHEURMAN LUMBER CO., 
Saginaw, W. 8., Mich. 


WHITE ASH AND TUPELO 
Rough, dressed or resawed, for prompt shipment. In ash 
we have a good supply of No. 1 common in all thicknesses ; 
of No. 2 in 1” to 1%”. Can also furnish some ists and 
2nds in all thicknesses. In tupelo can furnish all grades in 
1” thick stock only. 
BURTON-SWARTZ CYPRESS CO., Burton, La. 


WANTED—-ORDERS FOR BIG DIMENSION OAK 
Timbers, 10 to 32 ft. long, green from saw. Best shipping 
facilities ; prompt delivery. 

USREY LUMBER CoO., Danville, La. 


NOW !I8 THE TIME TO BUY. 

A great many people have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numerous 
other things which they will sell cheap. A small advertise- 
ment would bring you in touch with the sellers and save 
you considerable money, should you be in tLe market. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago, 


SALE OF LUMBER, LATH AND SHINGLES. 

Menominee Indian Reservation, Neopit, Wis., Nov. 15, ‘11. 
Prepeste in writing will be received by the Menominee 
Indian Mills up to 6 P. M. Dec. 15, 1911, and each Saturday 
thereafter until further notice. for lumber etc., manufac- 
tured by this mill. The inventory of Nov. 15, 1911, showed 
quantities unsold to be as follows: Shingles 1,300 M, 4’ 
No. 1 White Pine Lath 1,350 M, 4’ No. 1 Hemlock Lath 350 
M, Posts 2 M, Poles 1,250, White Pine 9,079 M ft., Norway 
2,759 M ft., Hemlock 17,172 M ft., Basswood 407 M ft., 
Rock Elm 252 M ft., Soft Elm 52 M ft., Hard Maple 205 M 
ft., Birch 284 M ft., Ash 50 M ft., Cross Ties, Bolts and 
Cull Logs. 

Sales are made weekly, so above amounts cannot be guar- 
anteed. If interested in any of the items shown above, 
write the Menominee Indian Mills, Neopit, Wisconsin, for 
any information as to amounts unsold, terms of sale ete. 
The stock may be seen in the yore of the Menominee Indian 
Mills at Neopit. Payment will be required for stock pur- 
enased when stock is ready for shipment. The right to reject 
any and all bids is reserved. 

THE MENOMINEE INDIAN MILLS. 
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POPLAR BEVEL SIDING AND LATTICE 
Also 
Two cars of 5/4 No. 1 Common Poplar. 
GAMBLE BROS., 
Highland Park, Ky. 





FOR SALE-LOG RUN HARDWOOD 
Several million, mostly birch. Will cut thickness desired. 
Shipment when ye Make best offer on grades National in- 
spection or state best prices will pay for No. 2 and No. 3 
box grades separately. F. o. b 
Chicago. Address 
“MILL CUT,” care AMpRICAN LUMBERMAN. 


“THE LUMBERMAN’S ACTUARY” 
Shows the cost of any number of feet of lumber bet 2 
ane aCe ae ot ane ee 6 to $75 a thowanea ; alee 
ot lath and shingles from 85¢ to $6 a thousand. I 
$4, cloth $3.50, “pentoets, rhieneel 


MERICAN LUMBERMAN, Chicago. 


boat or on cars 10c rate 








FOR SALE 

1 car of 6/4 poplar grades 1 & 2, No. 1 Common & Clear 
saps. 

4 cars of 4/4 Quartered White Oak, 1 & 2, No. 1 Common 
and No. 2 Common. 

1 car of 1 & 2 Quartered White Oak 4/4 Thick. 

200,000 ft. of No. 3 Common Oak. 

2 cars of 4/4 Sound Wormy Chestnut. 

2 cars of 4/4 McCull Chestnut. 

1 car of 5/4, 6/4 and 8/4 Sound Wormy & Cull Chestnut, 

4 cars of 4/4 No. 2 A Common Poplar. 

2 cars of 4/4 and thicker No. 2 B Common Poplar. 

300,000 ft. of Yellow Pine Framing. 

3 cars of 4/4 Log Run Yellow Pine. 
ear of 5/4, 6/4 and 8/4 No. 3 Common Chestnut. 
cars of 4/4 No. 1 Common and Better Poplar. 
cars of Red Cedar Posts, 7 ft. to 10 ft. long. 
car of 5/4, 6/4 and 8/4 No. 1 common and better pine. 
car of 1 & 2 Yellow Pine. 
car of 4/4 No. 1 Common Yellow Pine. 

P. W. BEVINS, Hiltons, Va. 


NORTHERN HARDWOOD. 

I have about two hundred M of hardwood to saw, will 
cut thickness desired, for sale, log run or on grades at Delta 
Junction, Mich., on Soo line. Address 

BOX 66, Thompson, Mich. 


fr Sle Tinber=<Tinber Lands 
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FOR SALE 

Washington, D. C., September 5, 1911. Sealed bids marked 
outside “Bid for timber on Sitgreaves Apache National For- 
est, Arizona,’ and addressed to Forester, Forest Service, 
Washington, D. C., or “Bid for timber Fort Apache Indian 
Reservation, Arizona,” and addressed to Commissioner of 
Indian Affairs, Washington, D. C., will be received until 12 
o’clock, noon, eastern time, January 25, 1912, for the pur- 
chase and removal of all merchantable dead timber standing 
or fallen and all the live timber that may be marketed for 
cutting by the officer in charge on a designated area of 
about 200,000 acres located approximately within Ts 8, 9 
and 10 N., R. 23 E.; Ts. 8, 9 and 10 N., R. 24 E.; Ts. 7, 8,9 
and 10 N., R. 25 E.; Ts. 7, 8 and 9 N., R. 26 E.; Ts. 8 and 9 
N., R. 27 E., Gila and Salt River Meridian; and bounded 
on the west by an approximate north and south line ex- 
tending from the northern limit of yellow pine through Por- 
ter Mountain and Blue Ridge to the rim of Corduroy Can- 
yon; thence 8. E. to Cooley Mountain and East along the 
rim of the North Fork of White River and Snake Creek 
Canyon to the boundary of the Apache National Forest; 
thence N. E., including the timber west and north of Sheep 
Springs and north of Apache Ranger Station and Fish Creek 
to the top of the steep slope facing northeast extending 
toward the Little Colorado river, thence northwest along the 
top of this slope to the Sierro Trigo Range, to the northern 
limit of yellow pine and west to the point of starting, within 
the Sitgreaves and Apache National Forests, hereinafter 
called National Forests, and portions of that part of the Fort 
Apache Indian Reservation within the Sitgreaves National 
Forest indicated in the President’s Proclamations of March 
2, 1909, and August 24, 1910, hereinafter called Indian 
Reservation, estimated to be approximately 575,000,000 feet 
of western yellow pine, 15,000,000 feet Douglas fir, 
6,500,000 feet white fir, 1,500,000 feet Engelmann Spruce, 
1,000,000 feet Mexican white pine, and 1,000,000 feet blue 
spruce and cork bark fir, board measure of saw and tie tim- 
ber log scale more or less, in approximately equal amounts 
on the National Forests and the Indian Reservation. Sepa- 
rate bids and contracts must be made for the timber upon 
the National Forests and that upon the Indian Reservation. 
The maximum period of each contract shall be ten years 
after the beginning of the cutting period as provided for 
in the regulations. No bid of less than two dollars and 
fifty cents per thousand feet board measure for the first 
five years of each contract and three dollars per thousand 
feet board measure for the second five years of each contract 
will be considered. Each bid must be submitted in dupli- 
cate. With each bid for timber on National Forests a 
deposit of five thousand dollars must be made with the 
First National Bank of Albuquerque, New Mexico, and with 
each bid for timber on the Indian Reservation a certified 
check on a solvent National Bank in the sum of five thou- 
sand dollars and drawn jin favor of the Commissioner of 
Indian Affairs must be submitted. Timber upon valid claims 
is exempted from sale. The right to waive technical defects 
in advertisements and bids and to reject any and all bids 
is reserved. The timber must be cut and removed under 
regulations, copies of which with further information and 
blank bid form may be obtained from the District Forester, 
Albuquerque, New Mexico, the Forester of the Forest Service 
or the Commissioner of Indian Affairs, Washington, D. C. 
SAMUEL ADAMS, Acting Secretary of the Interior, W. M. 
HAYES, Acting Secretary of Agriculture. 


FOR SALE. 
Department of the Interior, Washington, D. C., October 14, 
1911. Sealed bids marked outside “Bid for timber on Jicarilla 
Indian Reservation, New Mexico,” and addressed to the Com- 
missioner of Indian Affairs, Washington, D. C., will be re- 
ceived until 12 o’clock noon, Eastern time, February 1, 1912, 
for the purchase and removal of all merchantable dead timber 
standing or fallen and all the live timber that may be desig- 
nated for cutting by the officer in charge on a designated area 
of approximately 130,000 acres upon both tribal apd allotted 
lands of the Jicarilla Indian Reservation, New Mexico, located 
within townships 28, 29, 30 and 31 North, Ranges 1, 2 and 3 
West, New Mexico Principal Meridian, lying within the water- 
sheds of Dulce, Burns and La Jara Creeks, and containing 
approximately 130,000,000 feet, B. M. of timber, principally 
yellow pine. A deposit of $5,000 of a certified check on a 
solvent National Bank drawn in favor of the Commissioner 
of Indian Affairs, must accompany each bid. No bid of less 
than $3.00 per M. board feet for the first six years of the 
contract and $3.50 per M. board feet for the last three years 
of the contract will be considered. The right to waive tech- 
nical defects in advertisements and bids and to reject any and 
all bids is reserved. The timber must be cut under rules and 
regulations, copies of which with further information and 
blank bid form may be obtained from the Superintendent of 
the Jicarilla Indian School, Dulce, New Mexico, or from the 
Commissioner of Indian Affairs, Washington, D. C. 
CARMI A. THOMPSON, Acting Secretary of the Interior. 








TIMBER. 


If you are in the market wanting a tract of 
timber for saw mill operation or investment 
write us. Properties represented by us have 
been personally investigated. 

Vv. VAIL & CO 


Title & Trust Bldg., Chicago, Ill. 





E. STEWART, FOREST ENGINEER 
84 King Street East, Toronto, Ontario. 
Dealer in Canadian timber and pulp limits, agricultural 
lands etc. Western prairie lands and townsites a specialty. 
Write for particulars. 
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fr Sale Timber diner Lands 


HARDWOOD AND PINE TRACTS. 

From 500 to 25,000 acres virgin timber; white oak, hick- 
ory, gum, cypress and pine; owners and owners’ agents. 
We personally inspect all tracts we offer. 

ODELL LAND CO., 404 No. 2nd St., St. Louis, Mo. 


FOR SALE- PINE TIMBER. 

80 million feet, estimated, virgin pine, close to Georgian 
bay, coming down the French river. Can be aes and 
driven at low cost. Further partic ulars apply t 

THE ONTARIO LUMBER CO., LIMITED, 
20 Dowling Avenue, Toronto, Ont. 











$2 AN ACRE. 
70,000 acres, containing 630,000,000 feet 60% clear, white 
pine; 25% finest quality oak; balance 15% construction 
jine and ash. 18 miles from railroad; west coast of 
Mexico; best timber proposition on the American Continent. 
E. P. VERNON, 
1001 Trust & Savings Building, 
Los Angeles, California. 
Member Los Angeles Realty Board. 


COLLECTIONS BY RETAIL LUMBER DEALERS. 
A series of letters by AMERICAN LUMBBDRMAN subscribers 
giving their views on the best way to handle the accounts 
of a retail lumber business. These letters offer many excel- 
lent ideas, and it will well repay any retail lumber dealer to 
read them earefully. Fifteen cents, postpaid. 
AMERICAN LUMBE RMAN, Chicago. 


“THE PRACTICAL LUMBERMAN” 

A book dealing with the merits and uses of the leading com- 
mercial woods of the Pacific coast, short methods of figuring 
lumber, octagon spars, log specifications, lumber carrying 
capacity of vessels, logging terms and a great deal of general 
as. information. 247 pages; flexible cloth covers; post- 
yaid 

AME IRICAN LUMBERMAN, 431 South Dearborn St., Chicago, Ill. 


firSalePacife Coastfimber fands 























for Sale:Hardwood Timber 








| TorSale:flectrielMlachinery. | 





FOR SALE—HARDWOOD TIMBER LAND-ARK. 
100,000 acres, one county. Tracts up to 23,000 aren, 
closely grouped. Guarantee average 4,000 feet hardwood 
acre, half white oak. Nothing estimated under 14 inch bes 
diameter. Cheap. Responsible princi Yeo. on ms 
GODDIN REALT Naylor, Mo. 


FOR SALE-—4800 ACRE BARGAIN 
Tie, hickory and saw timber. Iron ore and phosphate. 
ddress R. A. KIMBLE, Linden, Tenn. 


““CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, "> square timber 
and saw logs. Morocco $38, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 


“THE PRACTICAL LUMBERMAN”’ 
A boék dealing with the merits and uses of the leading com- 
mercial woods of the Pacific coast, short methods of figuring 
lumber, octagon spars, log specifications, lumber carrying 
capacity of vessels, logging terms and a great deal of general 
jane information. 247 pages; flexible cloth covers; post- 
pa ‘ 
AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, Ill. 


forSale-Engines=~Bailers 


SECOND HAND BOILERS. 


























H.P. 
One 514’x16’ Return Tubular with 68 4” tubes........ 100 
One 5’x16’ Return Tubular with 48 4” tubes........... 80 
One 5’x16’ Return Tubular with 46 4” tubes........... 80 
One 5’x16’ Return Tubular with 46 4” tubes........... 80 
One 5’x15’ Return Tubular with 48 4” tubes. wo 70 
One 54”x15’ Return Tubular with 58 344” tubes 65 
One 42”"x197 Return Tubular with 40 3” tubes 380 
One 36”x9’8” Return Tubular with 28 3” tubes........ 20 
Three 44”x6’6” Uprights with 52 3” tubes............ 25 
One 42”x6’6” Upright with 87 114%” tubes............ 20 
One 26°’ Ueeeeet Wat GS BY GROG... cw cccncvccvsase 16 
One 60” Erie Economic with 88 8” tubes.............. 100 
One 48”x14’ Fire Box with 34 84%” tubes............. 50 


A. F. BARTLETT & CO., Saginaw, Mich. 


FOR SALE—| 25 VOLTID. C. GENERATORS. 





Lights. ie Speed. Lights. Speed. 
1 150 Both .icccces 1300 1 BOO BGGy osiewcd. 900 
1 150 Cincinnati ...1100 1 540 Sturtevant ... 950 
1 180 Westinghouse, 1 540 Sprague ...... 800 
direct connected 1 600 Gen. Blec..... 1050 
to Westing- 1 660 Western Elec.. 475 
house gas en- 1 700 Northern ..... 975 
MIME ..cegeess 325 1 700 Sprague- 
210 Sprague ...... 800 Lundell ...... Hf 
2 210 Gen. Elec..... 1150 > tae C..o cena 650 
- = es 700 1 750 Akron, 45 KW 700 
1 270 Westinghouse.. 700 1 750 Crocker- 
1 800 Sprague ...... 1200 Wheeler ...... 725 
1 3800 Ft. Wayne....1000 1 850 Triumph ..... 615 
1 350 Westinghou se, 2 850 Western Elec. 400 
direct connected 1 850 Excelsior, di- 
to Westing rect connected 
house gas en- to N. Y. Safety 
NE as ae a 800 engine ....... 800 
1 450 Gen. Elec..... 1100 1 1000 Northern ..... 800 
1 450 Westinghouse. .1000 1 1050 Walker ...... 690 
3B 450 Gen. Elec..... 1050 1 1300 Northern, MP, 
1 450 Sprague- 75 KW, direct 
Lundell ...... 850 connected to 
1 450 Northern ..... 750 Racine vertical 
2 450 Sprague- GUMERE 2 002000 275 
fe ree 650 2 2500 Allis-Chalmers, 
1 450 Gen. Blec., di- 350 EW évtec 50 
rect - connected 
to Fitchburg 
GREE 3 0eh Ke 805 
We make a specialty of selling dynamos and motors suit 
able for the lumber industry. Every machine sold is over 


hauled at our works, tested, and sent out practically “as 

good as new.” Send for “Monthly Bargain Sheet,” showing 

complete stock with net prices. 

America’s Headquarters for Second-Hand Electrical Machinery 
GREGORY ELECTRIC COMPANY, 


16th and Lincoln Streets, Chicago, 


| ir Sale-Seeond tand ony] 








FOR SALE-—50,000,000 FEET OF 
Number one yellow fir timber adjacent to Columbia river. 
A short logging spur will land all this timber into the river 
or to the North Bank road. This is the best logging or saw 
mill proposition on the Pacific Coast. Price and terms sub- 
mitted to bona fide buyers. All cruises guaranteed. 
POE & DEVEREAUX, 423-424 Henry Bldg., Portland, Ore. 


OREGON YELLOW PINE. 

Forty-five million feet standing timber of the finest quality 
for sale, together with well equipped saw mill, five miles 
from a ready market at Klamath Falls. The company having 
decided to go out of the manufacturing business offer their 
entire holdings at a bargain price. Sixty-five thousand dollars 
will handle the deal. A big opportunity for a_ practical 
lumberman, and a money maker. Further particulars on 
application to MEADOW LAKE LUMBER CO., Klamath 
Falls, Oregon, or to HAROLD JOHNSON, 

Lumber Exchange, Minneapolis, Minn. 


FOR SALE-—50 MILLION CHOICE YELLOW FIR. 
Coos Bay, Oregon. Close to tidewater. Can log to water 
with single cable. Southern Pacific railroad building. 

J. H. SIMPSON, 99 Canfield Av., West, Detroit, Mich. 


VANCOUVER ISLAND, B. C. 

West coast timber tract on a well sheltered inlet, 18,000 
acres. 400,000,000 feet. Detailed cruise. Cedar, fir and 
spruce. Price, 75 cents per M. No agents. 

A. T. FRAMPTON, Fort Street, Victoria, B. C. 











REBUILT ENGINES AND BOILERS 

ENGINES—CORLISS: 18x42 Lane & Bodley, 18x36 Ohio 
Heavy Duty, 16x42 Allis, 12x30 Lane & Bodley. 

ENGINES—AUTOMATIC: 144,x24 Buckeye, 11x16x12 Buf- 
falo Compound, 13%4x15 Taylor, 13x16 Atlas, 18x12 Har- 
risburg-I Ideal 18x12 Phoenix, 12x14 Green, 13x12 Arming- 
ton & Soy ‘11x16 Atlas, 10x12 Valley, 8x14 Noyes. 

ENGINES—THROTTLING: 18x24 Atlas, 14x18 Sinker- 
Davis, 14x14 Lewis Vertical, 12x16 Reed, 12x14 Brownell, 
10x16 Bass, 10x12 Atlas, 9x14 Lane & Bodley, 8x10 Erie, 
6x8 Industrial. 

BOILERS—STATIONARY: 72x18, 66x16 high pressure, 
72x18 standard, 72x16, 66x18, 60x16, 60x14, 54x14, 48x14 
44x14, 44x12, 42x12, 36x16 etc. 

BOILERS—FIRE BOX: 100, 80, 60, 50, 40, 35, 30, 25, 20, 
26, 20, 10 and 8 H. P. ete. 

BOILERS—VERTICAL: 50, 40, 35, 30, 25, 20, 16, 12, 10, 
8, 5 and 3 H. P. ete. 

HEATERS: All sizes, open and closed, 

PUMPS: All sizes, single and Duplex. 

ELECTRICAL: 30 K. W. Generator, direct-connected to 
8x10 Skinner Engine; 20 K. W. Generator, direct-connected 
to 8x10 Economic Engine; 18 K. W. Belted Generator. 

MISCELLANEOUS: Saw mill, Lath Mills, Edgers, Cut-off 
Saws, Re-Saws, Blowers, Exhaust Fans, Tanks etc. Write 
for list. Also full assortment of new machines. 

Sole manufacturers of the celebrated “LEADER” INJEC- 

TORS AND JET PUMPS. Send for Circular. 

THE RANDLE MACHINERY CoO., 
1820 Powers St. Cincinnati, O. 





PACIFIC COAST LAND AND TIMBER 
Use our land timber department for land, timber and mills 
ROBERT 8. WILSO 
1036 Henry Blidg., Seattle, Wash. 


PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Oregon 
and British a address. 
W. I. EWART, 826-7 Henry Bldg., Seattle, Wash. 








BRITISH COLUMBIA TIMBER. , 


Investments of all sizes, correspondence solicited. 
/. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 


ENGINE BARGAINS. 
AUTOMATIC. CORLISS. 
8”x12” Skinner 12”x30” Murray 
9”x10” Ames 14”x36” Allis 
9”x12” New York Safety C.C.16”"x36” Murray 
10”x14” Ide 16”x42” Cooper 
12”x14” Atlas 18”x42” Whitehill 
ee + Erie City 4-valve 18”x42” Allis Twin 
13”x21” Buckeye 20”x48” Allis 
7 Ma 24” Armington-Sims 22”x48”" Hamilton 
“x16” New York Safety 24”x42” ee, Hi.D 
7x24" Russell 4-valve 26”x48”" Vilt 
21”x22” McEwen 30”x48”" W hitebill, H. _ 
“PR ANNMUELLER ENGINEERING C OMPAN 
3701-3-5-7 So. Ashland Av. Chicago, Ill. 








forSale-Southern imber fands} 





FOR SALE-2000 ACRES WEST VIRGINIA 


Timber, mostly white oak, and cruising 8,000 feet to the 
acre. Easily accessible to railroad. $20 per acre. 
JOHN F. HOGAN, 229 Commonwealth Ave., 


Detroit, Mich. 





TIMBER ESTIMATES. 

Estimating Southern timber a Seer Maps, detailed 
reports as to stand, quality and logging conditions. Can 
furnish best references. THOS. J. MecDONAL D, East Tenn. 
Nat'l Bank Bld Knoxville, Tenn. Formerly with C. A. 
Schenck & Co., Biltmore, N me; Se 


FOR SALE- FINE TIMBER TRACT 
In Arkansas. 1,100 acres. Bargain 
DRAWER 233, Savona, N. Y. 


FOR SALE—SOUTHERN TIMBER, 
Large tracts hardwoods in W. Va., Ky., Tenn., and Ga.; 
long and short leaf pine in Ga. and — Bank refernces 
exchanged. Actual buyers col ee 
HOWARD 8U ERLAND, Elkins, W. Va. 














ENGINE BARGAIN. 

One 10x14 Buckeye engine about 90 H. P., 250 R. P. M, 
Sold to increase power plant. Never has missed a day, 
running thirty steam presses. First $200.00 gets it f. o. b. 
Niles. NATIONAL PRINTING & ENGRAVING CO., 

Niles, Mich. 


ENGINES, SACRIFICE PRICES, GOOD ORDER. 





8144x10 Taylor Beck Automatic, sub- base, rere $250 
11x16 Atlas Automatic Side ¢ ‘rank, 60x15” wheel..... 200 
12x15 Erie City, Center Crank, Automatic Oo See 225 
12x20 Automatic, Side Crank, ly Wheel and Pulley. 300 


1414x16 Rice Automatic, Side C rank, 2 wheels......... 450 
14x24 Douglas Automatic, Side Crank, fine order 
16x42 Allis Corliss, Girder frame, wheel 12’x25” 775 
Will trade for other machinery of any kind for above. 
Boilers, all sizes and kinds, at very reasonable prices. 
Address MACHINE RY TRADE R, P. O. Box 704, Chicago. 


ENGINES & GENERATORS 

1—22 & 40x36 Corliss Cross Compound. 

1—22 & 36x60 Tandem Corliss, 

1—24x48 Corliss engine. 

3—Phoenix tandem 12 and 20x16 engines. 

1—Allis Corliss tandem 22 and 42x48 engine. 

Also other sizes and large stock of speesesene, both direct 
connected and belted. Locomotives and ca 

THE DORNER RAILWAY EQUIP ‘MENT co., 
Irving Park Blvd., corner Southport, Chicago. 


FOR SALE 
Two 72”x18’ high pressure boilers, like pew 5 one 30 K. W. 
direct connected engine and enerator yh ap. 
MERTES MACHI ERY CO., 
Lake and Barclay Sts., Milwaukee, Wis 


NOW IS THE TIME TO BUY. 

Want a new stock of lumber, shingles etc.? 

Want new or second-hand machinery? 

Want engines, boilers and equipment? 

Want electric machinery of any kind? 

Want locomotives, cars, rails etc.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Want For Sale Depart- 
ment of the AMERICAN LUMBERMAN. We can help you and 
would be pleased to hear from you. 














REBUILT WOODWORKING MACHINERY. 


One Power & Co. 24”x6” Common Planer and Matcher. 
One Graham 14”x6” Six Roll Planer and Matcher. 
One Power & Co. 26”x14” Endless Bed Double Surfacer. 
One Bentel & Margedant 26”x14” Endless Bed Double 
Surfacer. 
One Gleason 26”x8” Endless Single Surfacer. 
One 27”x4” Cabinet Single Surfacer. 
One 24”x6” Connell & Dengler Single Surfacer. “ 
One 20”x6” Connell & Dengler Single Surfacer. 
One 55” Connell & Dengler Band Re-saw. 
One 42” Clement Combination Band Re-saw. 
One 36” Power & Co.'s Circular Re-saw. 
One 42” Connell & Dengler Circular Re-saw. 
One 42” Fay & E ogan Band Rip Saw. 
One ¢ ‘lement No. 2 Combination Saw Table. 
Two American R. & H. Combination Saw and Dado Machines. 
One 48” Triple Drum Sander, Royal Invincible. 
One 42” Triple Drum Sander, Young Bros. 
One 30” Triple Drum Sander, Invincible. 
One Pioneer No. 2 Moulding Sander. 
One Each Clement 12” and 16” Hand Jointers. 
One Each 12”, 10”, 9”, 7”,and 6” Four Side Moulders. 
One No. 6 Shimer Var ety Moulder. 
One Pryible Rosette or Corner Block Machine with 12 Heads, 
One R. & H. Sash Clamp. 
Write for list + complete stock of over 200 machines. 
FRANK TOOMBY, Inc., 
127-131 North Third 8t., 
Philadelphia, Pa. 





FOR SALE-SAW MILL MACHINERY. 
1—18 ton 3’ gauge Climax Locomotive. 
12—3’ 15 ton capacity log cars. 
4-3’ 8 wheel — trucks, 
Address t. 5,” care AMERICAN LUMBERMAN, 


FOR SALE CHEAP. . 
1—Four section band wheel, 16’x108” face, double row of 
spokes, crown for three belts, good as new. Also rails and 
equipment. CENTRAL IRON & METAL CO., 
{7th and Rockwell Sts., Chicago, Il. 








FOR SALE-—FULLY EQUIPPED BAND SAW MILL 
Pric ensonabl 
waite THE Mi’ TCHELL HARDWOOD LUMBER CO., 
Mitchell, Ind. 


A BOOK OF HOUSE PLANS, 

“Construction of Dwelling Houses and Bungalows,” just 
off the press; 215 pages. Plans and specifications for all 
classes of houses and bungalows, and description of different 
kinds of construction material. Specifications and plans for 
each building and estimate of cost. Bound in stiff cloth 
covers, $1 postpaid, 
AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, Il. 


REAL BARGAINS-WOODWORKING MACHINES. 








Resaw, 4 Tilting Rolls, with 28” new BaW........++..-. $ 75 
Fisher Boring Mac hine’ for Pop Boxes, 6 Spindles...... 125 
Flooring Machine, Triumph 9” cyl. 4 side, GS POM. cece 225 
Double Surfacer, Niagara, Planes 26”x12 gh heavy...... 200 
Dimension Planer for Timbers, 30”x 24”x80 ft.....000 300 
Band Resaw, 44” Berlin, 3 Saws included, good........ 350 
Pony Sawmill, 15 H. P. Portable Center Crank, Engine 

on Wheels, 2 Saws and Belt complete, good order TT 550 


Will trade for other machinery of any kind for above. 
Address MACHINERY TRADER, P. O. Box 704, Chicago. 


FOR SALE 
One No. 89-X 7” Berlin flooring machine. 
Two Sherman end matchers. 
One No. 36 60” wheel Fay & Egan band resaw. 
One No. 105 Fay & Egan siding saw. 
All machines guaranteed as good as nev’. Address 
THE WILDBERG LUMBER CO., Cincinnati, Ohio. 


FOR SALE—SAW MILL MAv HINERY, 
Consisting of band mill complete, log roller, iDigser, ae 
automatic band saw grinder, 26 saw gang, mill and 
bolter, endless log chain, shafting, pulleys, load and round 
saws, belting, 75 horse power Westinghouse engine etc. 

BURLINGTON LUMBER CO., Burlington, Iowa. 


VALUE VS. CHEAPNESS. ° 

You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once use 
them always use them. Why? Because they are the best. 
For sample pages and dese ription address 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn 8t., Chicago. 
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[or Sale:Soeond Hand Machinery | 


For Sale:Seeond Hand Machinery | 





FOR SALE 


DUST COLLECTORS. 
64” Aliagtee & Curtis, shavings inlet 22144”"x9%"”, outlet 
diam. Price $50.00 
48” Allin ton & Curtis, 18x68" shavings inlet, 12” outlet. 
ce $35.00. 
EXHAUST FANS. 
100” Sturtevant. 
84” disc fan. 
70” Sturtevant. 
70” Sturtevant double. 
64” Allington & Curtis No. 22 
60” Sturtevant double. 
56” Chicago. 
50” steel Plate, 
48” No. 7 Sturtevant Monogram. 
45” A. B. C., % housed. 
45” Garden City. 
42” Sturtevant No. 6. 
40” Sturtevant. 
40” Boston double. 
35” Howes. 
3 32” No. 4 Sturtevant Monogram, direct connected to’ 110 
volt motors, outlet 8%” diam. $60 each. 
BLOWERS. 

360” A. B,C. 
96” No. 12 Sturtevant. 

A. B. C 


70” Sturtevant. 
68” Buffalo Forge Co. 
60” American Steel plate. 
54” Sturtevant No. Monogram. 
53” Boston cupola blower. 
46” No. 6 Sturtevant. 
2 40” Sturtevant No. 6. 
32” No. 4 Sturtevant Monogram. 
24” No. 4 Champion. 
DRY KILN APPARATUS. 
A. B.C. a 48” disc fan and about 2400 ft. of 1” pipe 
225 


Sturtevant ‘outfit with 72” fan and coil containing 1300 ft. 

of cold water pipe and coil containing about 3500 
. 1” pipe. 

Sturtevant dry kiln outfit, consisting of an 84” belted fan 
and coil of about 2500 ft. 1” pipe $250. 

Huyett & Smith, with 42” dise fan direct connected to 
4”x4” H. & §S. vertical engine and coil containing 
about 2,000 ft. of 1” pipe $250. 

Sturtevant dry kiln outfit, consisting of a 60” steel plate 
steam fan with 44"x4” vertical a and coil 
containing about 1375 ft. of 1” pipe om 

Smith a! kiln outfit consisting of a 42” dise 

x4” upright engine, and a coil ae 
3100 ft. of 1* pipe 280. 

194 dry _ trucks, double flanged wheels iron work 

only, $1.25 each. 


ype fan with 
ning about 


WICKES BROTHERS, 
Saginaw, Mich. 
Seattle office, 410 White Bldg. 





SERVICEABSLE SECOND HAND MACHINES. 
Band Rip and Resaw combined, Berlin, No. 282. 
2 Band Saws, 20” and 36”, Crescent. 
Borer, post, with pulley mortising bits. 
Boring Machine, 2 spindle radial, Pryibil. 
Boring Machine, 6 spindle vertical, Andrew, nearly new. 
Combination Saw, double arbor, Beach. 
2 Combination Saw and Dadoer, foot treadle, R. & H. 
Dovetailer, 9 spindles, Alexander Dodds. 
Grinder for cutter heads, Shimer. 
2 Jointers, 12”, Crescent and Williamsport. 
2 Lath mills and bolters, Abbott and American, 
Matcher, 4 side, 24”, Witherby, Rugg & Richardson. 
Matcher, 4 side, 30”x8”, Goodell & nig 
Moulder, 4 side, 12”, Fay & Kgan No. 
8 Moulders, 4 side, 9” Houston, 8” F oy 
Moulder, 4 side, 10” Lehman. 
Moulder, 4 side, 4”, Rowley & Hermance. 
2 Moulders, 6”, Smith, one 3 side, one 4 side. 
8 Mortises, No. 3 Houston, No. 2 Smith, No. 2 Colloday. 
2 Panel raisers, one hand and one power feed. 
Planer, cabinet, 30” Smith, sectional roll and chipbreaker. 
2 Resaws, 42” Smith, 36” Schenck. 
Ripsaws, self feed, Goodell & Waters, No. 1. 
Rip and cut-off saws, Ross, iron frame. 
Ripsaw, band, 42”, American, almost new. 
Sander, two drum, 30”, Fay & Egan. 
Sander, belt, Wysong & : Miles No, 204. 
Sander, 3 3 drum, 80”, Berlin “Invincible. 4 
Sander, moulding, Pioneer No. 2, used 2 months, 
Sash Sticker, sin » head. 
Scroll saw, Wright 
Shaper, double spindle, Smith. 
Swing Saw, Porter, 
Wood lathe, 12” swing, with 6 ft. shears. 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


oe Rogers. 





SPECIAL 
Machinery Bargains in Rebuilt Syetgment. 
30x12 American ‘999 Double Surfacers, 8 
Roll, guaranteed same as brand new. 
80x8 American “Globe” Double Surfacer. 
80x10 8S. A. Woods No, 55 Double Surfacer. 
—24x6 Berlin 6-Roll Double Planer and Matcher. 
15x6 Berlin No. 44 Planer and Matcher. 
30x6 8S. A. Woods 6-Roll Double Planer and 
Matcher. 
1-——24x6 Egan 6-Roll Double Planer and Matcher. 
Also any kind of Woodworking Machine or Saw 
Mill Equipment you want. 
Write us. 
THE HANNA-BRACKENRIDGE CO., 
Fort Wayne, Indiana, 


fmt ak pak fet pet 





WRITE US 
When you want employment, employees, lumber, shingles, 
machinery (new or second hand), timber, timber lands, saw 
mills, planing mills, lumber yards, factories, locomotives, 
cars, rails etc. If you don't want anything, you may have 
something to sell. A cheap and quick way to get what you 
want or sell what you don't want is to advertise in the 
Wanted and For Sale Department of the AMERICAN LUMBER- 
MAN. Pepiones every Saturda y—0e8 ey where. 
Write u AMERICAN BERMAN, 
Manhattan Bldg., 431 South Seaeiea St., Chicago. 





FOR SALE--SECOND HAND MACHINERY. 
1—-Chandler & ‘Taylor side crank, self-contained slide valve 
Engine, size 13x16. 
1—-Three block 58” opening cast steel Clark ratchet carriage 
complete with frame and power set. 
1—Heavy Duty Stearns double circular rig, complete. 
1—Clark Twin Engine Steam Ieed, size 12”x16”. 
1-46” opening three block, Clark new steel ratchet carriage 
equipment complete with frame and hand setworks. 
1--Clark Heavy Duty Pacific Coast Edger, size 10x54”. 
1—Pawling & Harnise Seer, Beck type twin engine, steam 
feed. Size 12”x 
Favorable prices a terms wi be made on any of the 
above equipment. CLARK BROS. CO., 
321-37 17th Ave., So., 
Seattle, Wash. 





FOR SALE 

A complete band saw mill outfit composed of Kay & Egan 
band mill carrying 10-in. blade; heavy 3-block carriage ; 8-in, 
shotgun feed; heavy 4-saw edger ; ve Ry bull wheel; slab 
slashers; log turners; shafting: aaike ys; belting; engines 
and boilers; also a complete filing room outfit; in fact, a 
complete up to date outfit in perfect condition; deep well 
pump; 8,000 gallon galvanized iron tank; portable mill 
building; capacity 30,000 ft. of hard woods per day; the 
proper sized mill to make money with; can be had on advan- 
tageous terms. Inquire of 

WIBORG & HANNA CO., Cincinnati, Ohio. 


FOR SALE-8 FT. CLARK BAND MILL AND 
Power; 36” gauge Climax Engine, cars; logging tools and 
other saw mill machinery. Cheap if taken at once. Address 

REAVER LUMBER CO. Union Citv. Pa. 


MACHINERY. 
ENGINES. 
14x36 L. H. Weisen & Vilter Corliss Engine. 
14x42 R. H. Fraser & Chalmers Corliss Engine 
16x16 Ball Automatic Engine. 
13x12 New York Safety. 
14x20 L. H. Atlas Automatic. 
14x16 Erie City Center Crank Plain Slide Valve 
50 H. VP. Fairbanks-Morse Gasoline Engine. 
30 H. P. Struther-Wells Gasoline Engine. 
BOILERS. 
H. P. Internal Fired Boiler—95 Ibs. 
H. P. Horiz. Tub. Boiler—110 Ibs. 
160 H. P. Horiz. Tub. Boiler—100 Ibs. 
H 
H 
I 








. P. Horiz. Tub. Boiler—120 Ibs. 
. P. Horiz. Tub. Boiler— 95 Ibs. 
. P. Fire Box Boiler—95 Ibs. 
WOOD WORKING MACHINERY 
24”x6’ 8. C. Surfacer. 
28”x6’ Endless Bed D. C. Surfacer. 
36” Triple Sander. 
1—Table Sander. 
1— Double Spindle Shaper. 
1—Swing Cut-Off Saw. 
1—Double Spindle moring 2 ion. 
‘AN 





200—1000 to 8000 gallon Steel ‘Storage ‘Tanks. 

All machinery thoroughly over-hauled before shipment and 
guaranteed to be in first class operative condition. We han- 
dle everything in Machinery, Supplies ete., and would sug- 
gest that ar write for our Special Machinery Catalog ha . 79. 

CHICAGO HOUSE WRECKING COMPAN 
36th & Iron Sts., ++ aoa ill. 


FOR SALE—4 SIDE FLOORING MACHINES 
6x2 Rogers; 8”x2” Hovt: 9”x3” Fay & Co. 
Double Planers: 26”x6” Graham 6-roll, 27”x10” 8S. A. Woods 
No. 60 endless bed. 
Plane rs & Matchers—(4-side) 14”x6” Glencove, 15”x6” Hoyt, 
24”x4”" McNish & Butler. 
Planers & Matchers— (3- side) 24”x6” Fay, 26”x6” Egan. 
Circular Resaws—24” Sesenie-: 38” Connell & D. 
Band Resaws—42” Evan, 60” Atlantic. 
Moulders—(4-side) 6” R. & H., 7” Hall & Brown, 9” L. 
Hlouston. 
Spoke Lathes—32” Defiance, 44” Ober No. 2. 
1—Defiance No. 2 Self-Feed Rip Saw. 
1—8’ Worthington Bolter or Short Log. 
1—30” Welrfritz 3-Saw Edger. 
THE NOBLE MACHINE COMPANY, 
Fort Wayne, Ind. 


FOR SALE-OR TRADE. 

Complete lumber manufacturing plant with one circular 
log saw, edger and trimmer, capacity 20,000 feet daily; 2 
boilers, 130 horsepower ; 90 horsepower engine. Planing mill 
consists of one Goodell & Water 24-inch surfacer and matcher, 
rip resaw and bandsaw; feed mill, wood frame, good as new. 
Timber exhausted. Mili is close to Northern Pacific railway. 
Will sell cheap for cash or will take part lumber as pay- 
ment, or may take share with responsible party, having tim- 
ber and experience in manufacturing. 

NELSON-RUNQUIST LUMBER COMPANY, 
Braham, Minn. 


FOR SALE-FOUR BAND MILLS, 
Engines, Boilers, Filing Room outfit, ten Locomotives, three 
Woods Planers, one American Planer, Log Carts, Steam 
Skidders, Steam Loaders and Lumber Buggies. 
ARIPEKA SAW MILLS, Tampa, Fla. 


WE WOULD LIKE TO HELP YOU. 

Want to sell second-hand machinery ? 

Want to sell locomotives, cars, rails ete.? 

You surely have something to sell; advertise in the Wanted 
& For Sale Department of AMERICAN LUMBERMAN. 

Want to sell boilers, engines and cquipment ? 

Want to sell electric machinery ? 

Want to sell timber land? 

Want to sell lumber yard? 

Want to sell a saw or planing mill? 

Want to sell a factory ? 

We can help you to secure a position,  Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder 
men, loaders, buyers, inspectors, salesmen, bookkeepers, ste 






















nographers, clerks, sipping clerks, estimators, sales man 
agers, yard forcmen, mill superintendents, managers of de 
partments, if you want a situation or would like a‘lvance 
ment, advertise in the AMeRicAN LUMBERMAN and get returns. 
Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Bldg.. 431) South 
Dearborn St., Chicago. 


YOU NEED THE TELECODE 
If you use the telegraph. It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 
circulars and samples free for the asking. Price $5 per copy, 


a 
LUMBERMAN, Publishers, Manhattan Bldg., 





LERICAN 
431 South Dearborn St., Chicago. 





SPECIAL SASH DOOR MACHINES. 
Hall & Brown Combined Sash and Door Clamp. 
Mattison No. 6 Spindle Lathe. 
Du Fore Patent Picket Header. 
Houston & Walker Bros. Power Feed Panel Raisers. 
Greenlee Hollow Chisel Sash Mortisers and Relisher. 
Rowley & Hermance Sash Jointer and Sander. 
Black Bros.’ No. 1 and No. 2 Moulding Sanders. 
Also Planer, Moulder, Tenoner, Mortisers and woodworking 
machinery of all kinds. 


Send for stock sheet “C,” listing over 1,000 different ma- 





chines. CHICAGO MACHINERY EXC HANGE, 
1219-1227 Washington Blvd., Chicago, III. 
A BARGAIN. 


Send us your best offer on complete saw mill equipped with 
practically new 8 ft. Stearns band mill, Wilkins gang, Clark 
edger, Emery trimmer and wood mill. Capacity 10,000 ft. per 
hour. In excellent 4 Retiring from business and 
best immediate offer will bu 

JAMES B. WE is tb & CO., Binghamton, N, Y. 


WRITTEN FOR THE BUSINESS MAN 
“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro- 
cedure of Organization. Financing and Development of Busi- 
ness Corporation in ONE BOOK. Write today and get a 
copy for your desk or library. Morocco binding, $2.75, sent 
postpaid. AMERICAN LUMBERMAN, Ciitcago,” Ill. 


[ FirSleLoggigy Cpe 


40;.33”" standard gauge logging car trucks. 
50,000 capacity standard gauge flat cars. 
25 ton standard gauge locomotives. 
5 ton narrow gauge locomotives. 
2) | 60 ton Baldwin Switchers, practically new, standard 
gauge. 
200 tons 50 Ib. tee rails with fastenings. 
150 tons 45 Ib. tee rails with fastenings. 
150 tons 40 Ib. tee rails with fastenings. 
300 tons 35 Ib. tee rails with fastenings. 
200 tons 30 Ib. tee rails with fastenings. 
500 tons 56 Ib. tee rails with fastenings. 
Prices cheerfully furnished on application. 
solicited, 














Inquiries 


A. MARX AND SONS, 
648 Tchoupitoulas St New Orleans, La. 





FOR SALE 
Nine (9) set of large wheel carts for logging—made by 8. C. 
Overpack, Manistee, Mich. In good condition and will sell 
cheap. WHITE RIVER LBR. CO., Mason, Wis. 


FOR SALE-—IN SOUTHEAST MISSOURI 
live miles standard gage railroad, with new eighteen ton 
locomotive ; road in operation now. Several years cutting 
of virgin gum and cak timber along right-of-way. 

Address “R. 4,” care AMERICAN LUMBERMAN. 


RELAYING RAILS & LOGGING OUTFITS 
COMPLETE. 

100 tons 25 lb.; 125 tons, 35 tons, 100 tons 40 lb.; 150 
tons 56 Ib. steel T relaying rails. 1 36-ton American type 
rod locomotive. 25 36’ flat cars. 2 box cars and 100 Rus- 
sel log cars, besides other locomotives and cars not men- 
tioned here. Above standard gauge and Michigan delivery. 
New track material furnished. 39 Russel log cars, 36” 
gauge, just rebuilt and practically good as new, in Manis- 
tee, Mich. JOSEPH LIPE, Manistee, Mich. 


MODERN 70 TON SHAY 

3 cylinder 12”x15”, class C. Built 1907, but has had only 
a trifle over one year’s service. 200 lbs. working pressure. 
Steam and air brakes. Rigid inspection invited, Virginia 
delivery. 

Several full passenger coaches at low price. Good strong 
ears, attractive appearance. Air brakes and automatic 
couplers. Maryland delivery. 

E. H. WILSON & CO., Arcade Bldg., Philadelphia, Pa. 


FOR SALE PHOENIX STEAM ENGINE 
Sleigh log hauler cheap. Entirely overhauled at factory. 
Good as new I. C. DESMOND, Thompsonville, Mich. 


FOR SALE- ONE TWO LINE CLYDE SKIDDER, 
Good as new. We have completed our operations, 
BOX 65, Helena, Ark. 




















SPECIAL—FOR SALE 


One standard-gauge 42-ton Shay; nearly new; in Alabama. 

One standard-gauge 30-ton Shay; excellent condition; in 
Arkansas. 

Also fifty other standard and 3-foot gauge locomotives at 
our shops in Birmingham. 

Write us for prices and terms 

BIRMINGHAM R AIL & LOCOMOTIVE CO., 
Birmingham, Ala. 





WIRE ROPE FOR SALE-SECOND HAND 


50,000 feet %” and %” wire rope, in excellent condition, 
suitable for hauling logs ete. lengths 100 to 1,000 feet each 
Also 1% 14” and 1M’ plough steel cables, any length. 
Exceedingly low prices. 

MARINE METAL & SUPPLY CO.. 
167 South St... New York City. 





FOR SALE—AT A BARGAIN 
One Lidgerwood skidder and loader combined; this machine 
is equal to 90% new 
LOUISIANA LOGG ING CO., LTD., Coldwater, La. 


Tor Sale: SoconiativesCars 


One Shay. 24 tons. Never Seams used. 

Two Climax. 60 tons. 12 Drivers. 3 years old. 

One Climax. 28 tons. Thoroughly overhauled. 

One Climax. 383 tons. Same as new. oo 

SEYMOUR LOCOMOTIVE & EQUIP -- NT COMPANY, 
New Orleans, La. 


FOR SALE—40-TON LUTHER LOCOMOTIVE 
as 16x34. Guaranteed to be in good working order. 
VILAS COUNTY LUMBER CO., Fosterville, Wis. 
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for Sale: focomotivesCars | 





| [or Sale-Business Opportunities | 


for SaleBusiness Opportunies | 





LOGGING ROAD EQUIPMENT 
Shays, Heislers, Climax and rod locomotives. 
skeleton logging cars, new and rebuilt. 
FITZ-HUGH, LUTHER CoO., Railway Rgmoment, 
141 Broadway, New York Monadnock Blk., Chicago 


LOCOMOTIVES AND CARS. 

48 ton Consolidation Locomotive. Low drivers. 12’8” wheel 
base. Practically new. At less than half new cost. 
Located in Arkansas. 

2 Caboose Cars, 46 feet long, that can carry passengers and 
baggage. 

60,000 lb. capacity Box and Flat Cars, in first class service- 
able condition at bargain prices. 

NATIONAL RAILWAY EQUIPMENT CO., 
1122 McCormick Bldg., 
Chicago, ill. 


FOR SALE—40-TON CLIMAX STANDARD GAUGE 
Built 1907; overhauled with new gears, braces etc. Also 
other type locomotives. 

SOUTHERN IRON & EQUIPMENT CO., Atlanta, Ga. 


For Sale: Steel Rails 


6500 TONS FIRST CLASS 56’S IN OHIO. 
700 tons first-class 60's in Penn’a. 
400 tons first-class 70’s in Penn’a. 
2000 tons first class 80’s in Penn‘a. 
Immediate shipment. 
HYDE BROS. & CO., Pittsburgh, Pa. 


RELAYING RAILS. 
20's, 40's, 45's, 50's, 56's, 60’s and 75's, with splices for 
southern delivery. me. Ss SHE RWOOD, 50 Church St., 
New York. 


Flat and 


























LIGHT STEEL RAILS 
8, 12, 16, 20, 25, 30, 35, 40 lbs. per yard, A. 8S. C. E. Sec- 
tions, with Splices and Spikes. Certificates of Inspection by 
Hildreth & Co., Inspecting Engineers, of New York City, as- 
suring absolutely first quality, furnished free of cost. 56-60 
lb. relayers in stock. We are manufacturers and can make 
prompt delivery. UNITED STATES RAIL CO., 
Cumberland, Md. 











RELAYING RAILS 


For main line or side track construction at lowest prices. 
We also cut rails to lengths for construction purposes. 
We solicit your patronage. 

G. MATHES IRON & METAL CO., 


General Offices. St. Louis, Missouri. 





20 LB., 25 LB., 30 LB., 40 LB., 45 LB., 
Also 56 and 60-lb. relaying rails; switches, frogs and cross- 
ings; 2nd hand locomotives and cars for sale. Write for 
catalog No. 35. A. GREEN CoO., Pittsburgh, Pa. 


20-LB., 30-LB., 56-LB. AND 6O-LB., 
Relaying rails; also other weights. And new rails, all 
weights ; switches; frogs, 2d-hand locomotives; log cars. 

ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds, offices and other buildings, with 
plans. Some very handy and useful “Shed and Yard Con- 
veniences” are also illustrated and described. $1.50 post- 


paid. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., 
NEW LIGHT STEEL RAILS 


Prompt delivery. 
12 to 45 lbs. with splices and spikes. 
All sections of a on hand. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 


WRITE FOR PRICES. 
Relaying rails, new light rails, frogs and switches. 
GEORGE M. NEWHALL ENGINEERING CO., 
Philadelphia, Pa. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and spikes. 
Also standard sections, relaying rail. 
‘HARLES A. RIDGELY & CO., 
1200 Old Colony Bldg., Chicago, III. 


ASK THE CURIOSITY SHOP 
It is a reference work containing hundreds of practical 
questions about the lumber business, with full and appropri- 
ate answers, which, in many cases, embody illustrations. 
$2 a copy, postpaid. Index to contents on request. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


20 LB., 25 LB., 30 LB., 40 LB., 56 LB., 
60-lb. relaying with splices; quick shipment; low price. 
New rails, 8-lb. to 100-lb., splices, spikes etc. Frogs, switches, 
crossings. L. B. FOSTER COMPANY, 
Pittsburgh, Pa. 


FOR SALE-—RAILS OF ALL WEIGHTS. 
Also splices to fit all kinds of rails. Switches, frogs and 
crossings. Prompt shipment from stocks 
M. MITSHKUN CO., 


RELAYING RAILS. 
1,500 tons No. 1 35-lb. relayers with angle bars. Two 
locomotives. 80 logging cars. Minnesota delivery. 
MERCHANTS STEEL & SUPPLY COMPANY, 
Marquette Bldg., Chicago. 


SUGGESTIONS FOR HOME BUILDERS. 

“Craftsman Homes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in_ their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnishings 
ete. 205 pages, bound in linen crash; postpaid, $2. Descrip 
tive circular for the asking. 

AMERICAN LUMBERMAN, 4 








Chicago. 




















Detroit, Mich. 








31 So. Dearborn St., Chicago. 


NEW MILL FOR SALE. 

One saw mill, capacity 16 to 20 M ft. daily, for three 
thousand dollars; one-third cash, one-third in six months 
and balance in twelve months, approved security. Deferred 
payments drawing 8 percent interest. 800 acres virgin pine 
stumpage at three dollars per M ft, log scale, payable Heth 
day of each month, for previous month; 5 year contract; 
one thousand acres more will be in market later can be 
handled same way. 

One railroad three and one-half miles from mill and 
another railroad projecting and building in the direction of 
this mill. Water is pure for drinking and plentiful for 
milling purposes the driest seasons. Located in the foothills 
of the Ozark mountains on a mountain stream. Tor further 
partic > address 


c. S. M. CO.,” care of AMERICAN LUMBERMAN. 





FOR SALE-AT BARGAIN 
Especially desirable planing mill and retail lumber yard 
located in one’ of the best lumber centers on the Gulf coast. 
Address “R. 2,” care AMERICAN LUMBERMAN. 


WANTED—TRADE GOOD MILL AND 
50,000,000 timber for real estate or commodity not requir- 
ing constant attention. Need rest. 

Address “Rk. 3,” care AMERICAN LUMBERMAN. 


FOR SALE AT BARGAIN IN GREENE CO., ALA. 
One of the best hardwood tracts of timber and large 
double circular mill on A. G. 8S. R. R.; new dinkey; stand 
ard gauge just built to timber and all going. Good reason 
for selling. Call on or address me at Boligee, Ala. 
GEO. T. PARRISH. 


FOR SALE—COMPLETE TWO MACHINE 
planing mill. We have 2,500 inhabitants and three railroads 
to ship over; fine location for box or furniture factory. 
Bargain if sold at once, 

O. M. VICTORY, 











Timpson, Texas. 


FOR SALE IN ARKANSAS 
Complete lumber plant in full operation, saw mills, dry 
kilns, planing mill, general store, cater yard, stock ete., 
with plenty of timber. Best of shipping facilities. No 
better plant and opportunity in the South. Inventories 
$250,000.00, Will discount on liberal terms 
Address “R. 24,” care AMERICAN LUMBERMAN, 


WANTED-—ADDITIONAL CAPITAL. 

A northern lumber manufacturing corporation with assets 
of $125,000 to $150,000 wants to increase its working cap- 
ital $50,000 either by loan or the issuing of bonds or pre 
ferred stock. This is a bona fide proposition. The owners 
will allow a reasonable commission, but will not be held up 
If you can handle it on this basis answer. 

Address “P, 43,” care AMERICAN LUMBERMAN, 





FOR SALE—SAW MILL—WITH TIMBER 


A going, profitable, up-to-date concern; two mills, dail 
capacity 200,000 feet, planing mills, box factory, log rail- 
roads, everything needed, with timber owned an controlled 
sufficient to run forty years. Location in Southwest, very 
healthful and advantageous. Estate must be closed. very 
great bargain and rare opportunity. Purchaser should have 
$500,000 cash and securities, or more. Deal with owners at 
first hand. E. 8. GOSNEY, Administrator, Pasadena, Cal. 





WANTED—CAPITAL. 
Have exceptionally attractive proposition to offer manufac- 
turer or wholesale firm handling output. Proposition con- 
trols 200 million feet first class oak, red gum and cypress. 
Also 50 million feet yellow pine, mostly contracted for 
delivery at mijll. Capital needed, $50,000.00. Location, 
Louisiana. Address 
‘P. 4,” care AMBRICAN LUMBERMAN. 


FOR SALE—SAW MILL IN INDIANA. 
A modern and going plant with planer close to rallroad. 
Plenty timber. Must sell on account of ill health, 
Address “Pp. 12,” care AMERICAN LUMBERMAN, 


FOR SALE—SAW MILL PROPERTY 
At Ford River, Michigan, consisting of three band saw mill, 
shingle mill, tie and post mill, lath mill, docks, and trams, 
blacksmith shop and machine shop all stocked with tools, 
large store and office building, large boarding-house, large 
barns, sixty-three houses, ane etc., all of which will be 
sold at a bargain. Apply 
rHb 'y “STEPHENSON COMPANY, 
Wells, Delta County, Michigan. 


FOR SALE. GOOD REASONS. 
Creamery Package and Barrel Factory, well equipped and 
located, in Wisconsin. 
Address “M. 3,” care AMERICAN LUMBBRMAN, 


FULLY EQUIPPED PLANT, CONSISTING OF 
Buildings and machinery, for the manufacture of veneered 
doors, sash and trim. Switching | Suateseee. To wind up an 
estate at half its value. Add 

666 ELL 1COTT SQUARE, Buffalo, N. Y. 

















FOR SALE—IN MISSISSIPPI AN UPTODATE 


Yellow pine sawmill plant, cutting over a million feet per 
month. Complete saw mill, planer, kilns, cars, locomotives, 
rail and enough fine longleaf a pine timber to keep the 
mill running for some years. Nicely located. This 4 an 
attractive proposition. To reliable parties good terms will 
be made, Address “P. 42,” care AMERICAN LUMBERMAN, 


WANTED-—A HUSTLER WITH $5,000 CAPITAL 
To take charge of woodworking plant in southern city. One 
who has knowledge of making sash, doors, moulding, columns, 
mantels, frames and other material for houses. Good plant 
in operation, plenty of lumber and established trade, 
Address “H. 55,” care AMHRICAN LUMBERMAN. 


A BOOK OF HOUSE PLANS, 
“Construction of Dwelling Houses and Bungalows,” just 
off the press; 215 pages. Plans and specifications for all 
classes of houses and bungalows, and description of different 
kinds of construction material. Specifications and plans for 
each building and estimate of cost. Bound in stiff cloth 
covers, $1 postpaid. 
AMERICAN LUMBERMAN, 431 South Dearborn 8t., 








Chicago, Ill, 





FOR RENT—-LUMBER YARD IN MEMPHIS, TENN. 


5 acres, formerly occupied by Geo. C. 
a, et with sticks and foundations. 
, 134 La Salle St., Chicago, or 
GEO. C. BROWN & CO., 


Brown & Co., fully 
Address JOHN C. 


Memphis, Tenn. 





FOR SALE. 

I have 30 shares, $3,000, of the capital stock of the E. W. 
Gates Lumber Co., of Yellow Pine, Ala. Would like to sell 
part or all of it. Investigate this. 

Cc, 8. DIBBLE, Fisher, La. 


FOR SALE. 

5,000.00 buys % interest in saw and planing mill. Five 
years run in contract pine delivered at mill. 50 million feet 
additional available. All low grades sold locally at good 
price. Excellent proposition for office man to handle books 
and Commissary or mill man to superintend manufacture. 
Louisiana, 

dress “Pp. 36, 


FOR SALE-—SHINGLE MILL WITH TIMBER. 
A going, profitable, uptodate concern, ose ney to seventy- 
five thousand cypress shingles dail All machinery new; 
surplus power; have timber several years’ cut; more con- 
venient to mill can be had. This is best constructed shingle 
mill in southwest Georgia, and on railroad. If interested 
write quick. Reason for selling, inexperienced and haven't 
time to look after it. 

Address “M. 50.” care AMERICAN LUMBERMAN 


A VERY DESIRABLE MANUFACTURING, 
Planing mill or lumber plant, best of location in town of 
four thousand inhabitants. Best pameaed section in state; 
cheap electric power can be ha 

ia * MOORES , Fayetteville, Tenn. 





care AMERICAN LUMBERMAN. 











AN OPPORTUNITY TO PURCHASE AT 
Right price on good terms a splendid, going hardwood mill 
and factory. Well located, close to ample supply timber. 
Rail and water facilities. Good reasons for selling. 
Address “M. 48,” care AMERICAN LUMBERMAN, 





CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a_prac- 
tical hardwood inspector who knew what was wanted. Bound 
in sheep, with stiff covers and thumb and finger straps. Size 
of book, closed, 4144x8%4 inches. Price per copy, 75 cents; 
six copies, $4: twelve conies, $7.50. Sample pages free. 
Published and for sale by the 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed, 44%x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 








BARREL, BOX & CRATE MANUFACTURERS. 
We want to interest you in getting cheap raw material for 
manufacturing boxes, barrels, crates etc. e have the plant 
and location. A ——— chance for an experienced man to 
make money. Add 
LONE ‘STAR LUMBER CO., Jasper, Texas, 


SAW MILL OF 24M CAPACITY MUST MOVE. 
Want party with timber as perteee, or can sell for one- 
seventh cost. H. UMLAUFT, Dorchester, Wis. 


FOR SALE-VENEER MILL 
Located in northern Wisconsin, -omplete with land, buildings, 
yower etc., all ready to run. Vill sell at a price sure te 
nterest any one looking for a bargain in this line. It is 
equipped with Coe lathes. clippers and roller dryer. 
Address “H. 106," care AMERICAN LUMBBRMAN. 











FOR SALE-SAW MILL, PLANING MILL AND 
Small retail yard on railroad siding, M. C. branch of N. Y, C, 
line. Will sell cheap to close an estate. 

Address RAY BEACH, Millington, Mich. 


FOR SALE—BIG TIMBER TRACT STATE OREGON 
With saw mill and full equipment; twenty million feet of 
standing timber: 85 percent yellow pine; ten miles from 
railroad; mill capacity 20,000 feet daily; also planing mill 
at railroad; will sell whole or part; strong inducements for 
investment ; good reason for selling: big bargain. 

GEO. 0, GANNETT, Syracuse, N, Y. 


FOR SALE—SAW MILL 
Located in northern Wisconsin, complete, with building, 
power eguipment and all good sawmill ee! necessary 
for turning out high-grade band sawn stock 1] sell at a 
yrice that can not help but interest anyone looking for a 
arguin in this line. Address 
“H. 107,” care AMERICAN LUMBERMAN, 


[  FirSale = Misoellancous | 


AT BARGAIN PRICE FOR QUICK SALE. 
Complete 6’ band mill outfit. 150 H. P. boiler and engine 
good as new. Two Climax geared locomotives, 36” gauge, 
22 tons. 1 Surrey Parker log loader, nearly new. 16 Rus- 
sell logging cars, 36” gauge in good condition. Two miles 
35 Ib. steel rail with splices, excellent condition. 
Address ALTA LUMBER CO., INC., Pulaski, Va. 


OLD LEATHER FOR APRON PATCHES & 
Hand leathers. 200 second hand pulleys, several leather and 
rubber drive belts and 800 feet single and double belting. 
Write us. ATLANTIC MANUFACTURING CO., 

Wilmington, Del. 




















FOR SALE 
One Buffalo Silent Meat Chopper, with 3 horsepower 
electric motor and switch stand attached; sausage stuffer, 
and Herz & Son lard press, also large cauldron kettle. 
Complete outfit will be sold at a bargain 
Bundy, Wis. 


BUNDY LUMBER CO., 
FOR SALE—HARDWOOD DOWELS OR 
Any such small articles manufactured from bardwood, (aw 
supply an unlimited quantity to parties who will make «a 
long contract. 
Address “L. 22." eure AMERICAN LUMBERMAS 


FOR SALE—STEAM SHOVELS. 
One 65-ton 2-yard “Marion” in fine condition. 
14-yard “Little Giant.” 
application. 








One 45-ton 
I'rices and full sencrieran upon 
SHOOK & FLETCHER, 

tirmingham, Ala. 





WANTED—MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMBRICAN LUMBERMAN. 
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JUDICIAL ADVERTISEMENT. 


SPECIAL MASTER’S JUDICIAL SALE 


— OF — 

Real Estate, Timber, Lumber, Sawmill Plant and 
Equipment, Machinery and Supplies, Railroad 
and Logging Equipment, Office and School- 
house Furniture and Fixtures, Live Stock and 
Vehicles, Rights of Way, Contracts, etc., etc. 

OF THE 


Greenlaw Lumber Co., Ltd. 


(Mill and Headquarters in Ramsay, in the Parish of St. Tam- 
many, State of Louisiana) 


IN THE MATTER OF 
A. W. Stevens Lumber Co., Compiainant 
VERSUS 
Greenlaw Lumber Co., Ltd., Defendant, 
Van Cleave Lumber Company, Intervenor 


NO. 13,840 OF THE DOCKET OF THE UNITED STATES 
CIRCUIT COURT FOR THER EASTERN 
DISTRICT OF LOUISIANA. 


IN EQUITY. 

By virtue of, and in compliance with a decree and order 
of sale, rendered in the above entitled and numbered matter 
and signed by the Honorable Rufus EK. Foster, judge of said 
Honorable United States Circuit Court for the Eastern Dis- 
trict of Louisiana,—-a certified copy of which, dated at the 
city of New Orleans, on the 12th day of October, 1911, and 
signed by H. J. Carter, Clerk of said Honorable Court, and 
with the impression of the seal of said Honorable Court, is 
now in my hands—-I will offer for sale by public auction, AT 
THE FRONT DOOR OF THE UNITED STATES CUSTOM 
HOUSE, IN CANAL STREET, BETWEEN DECATUR AND 
NORTH PETERS STREETS, IN THE CITY OF NEW OR- 
LEANS, LA., ON 

WEDNESDAY, JANUARY 3, 1912, 
AT THE HOUR OF 12 O'CLOCK M.,, all and singular the 
hereinafter described property, on the terms and conditions, 
and in the manner and way below stated, all in strict con- 
formity with the said decree and order of sale, to-wit: 
DIVISION A. 

All and singular the parcels or tracts of land upon which 
are located the sawmill, planer, dry kiln, sheds, waterworks 
electric light plant, machine shops, residences, office, anc 
other improvements, together with all such buildings and 
improvements thereon and all and singular the machinery, 
tools, implements, supplies etc., thereon contained or apper- 


taining thereto, viz.: 

REAL ESTATE. 
Forty-eight acres of land, situated In St. Tammany parish, 
-wit: 





to ; 
1. A certain tract of land in Sect. 17, T 6 8S, R 11 BE, in 
Greenburg Land District, on right or west bank of Bogue 
Falaya river, and on east side of Holmesville road, four 
miles north of Covington, and on south of Four-Mile Branch ; 
lines run as follows: Commencing 100 links south of mouth 
of Four-Mile Branch, at a 4-inch bay tree, on the right bank 
of the Bogue Falaya river; thence 8 78% degrees W, 12% 
chains; thence S 5 degrees K, 6 chains and 8&3 links; 
thence 8 62 degrees W, 8 chains, 16% links; thence $8 17 
degrees E, 8 chains and 16% links to a stake set 7 links 
S, 70 degrees 45 minutes W of a 4-inch black jack tree; 
thence N 27 degrees 10 minutes BH, 20 chains; thence N 
5 degrees 15 minutes W, 4 chains to right bank of Bogue 
Valaya river; thence up right bank of said river to place 
of beginning, the whole containing 154% acres, more or less, 
acéorting to a survey of J. M. Yates, dated August 9, 1900, 
attached to act of sale recorded in Conveyance Book “W.,” 
p. 201, being the MILL SITE: LESS a strip of ground 
fifty feet wide over the NW corner of the SW i} ot Sec. 17, 
sold to the BE. La. R. R. Co., as per deed registered in Con- 
veyance Book “A-3,” p. 423. 

2. The “GRIFFITH TRACT,” containing 82% acres 
more or less, to-wit: Certain lot of land, being in the NW 
¥% of Sec. 17, I 6 8S, R11 E, Greenburg District, and being 
four miles NW of Covington, on the east side of the Holmes- 
ville road, and bounded on the north by property former! 
owned by Norman & Frederick, known as Four-Mile Sawmill, 
and on the south by the homestead of Chas. Green: Lines 
run as follows: Commencing at a stake set in the Holmes- 
ville road, known as the 4 Sect. post on section lines be- 
tween sections 17 and 18; thence N 204% degrees W, 3 
chains and 80 links to a stake set and known as Norman & 
Frederick's SW corner; thence along Norman & Frederick’s 
south boundary, N 72 degrees 15 minutes EK, 20 chains} 
thence N, 5 degrees 15 minutes BH, four chains to a stake 
set on bank of Bogue VFalaya river; thence down and fol- 
lowing meanders of said river to a stake set and being 3 
chains and 80 links N of the SE corner of said NW section ; 
thence 8 8 chains and 80 links to said SE corner, and 
being the NE corner of Chas. Green's homestead; thence W 
40 chains to place of beginning. 

The two above tracts of land constitute the MILL SITER, 
and together with all sawmill, planing mill, machine shop 
and principal a i and other improvements thereon, 

All the foregoing described lands were acquired by the 
Greenlaw Lumber Company, Ltd., from the Greenlaw Lum- 
ber Company of Illinois on Feb, 24, 19038, by act before 
J. B. Lancaster, a notary for St. Tammany parish, regis- 
tered in Conveyance Book “B-3,” p. 263, et seq., in the 
Recorder's Office of sald parish. 

PLANT EQUIPMENT, MACHINERY AND SUPPLIES. 
Sawmill Machinery: 

6 150 h. p. Murphy boilers, fronts, stacks ete. 

1 300 h. p. Filer & Stowell Corliss engine. 

1 small auxiliary engine. 

1 large 4-block Filer & Stowell carriage. 

1 Filer & Stowell saw mandril, circular, 

1 12” shotgun feed complete. 

1 Wickes gang No, 38. 

1 four-saw Filer & Stowell edger. 

30 live rolls, trimmers, cut-offs etc. 

1 16x30 Woods sizer. 

1 40 h, p. Atlas engine for sizer. 
ae Room Machinery: 

1 6x10 upright engine. 

Covel circular saw filing machines. 
Baldwin T. & Bolton filing machine. 
Wickes gang swage machine. 

gang saw filing machine. 

yang saw swages, complete. 

‘ovel circular saw swage. 

Sawmill machinery and filing room machinery, together 
with all shafting, pulleys, boxes, millwright work, founda- 
tions, belting, conveyors etc, 

Planing Mill Machinery: 

8 Atlas boilers, 1 80 fi p., 2 60 h. p. 

Filer & Stowell 350 h. p. Corliss engine. 
6x15 Woods matcher. 

6x15 Fay & Egan matcher. 

6x9 Fay & Egan matcher. 

6x15 Hall & Brown matcher. 


(Continued in newt column.) 


St te RS 


eb 


ee 





+. ege 

for Sale-Business Opportunities 
(Continued from preceding column.) 
6x15 8S. A. Woods moulder. 

Two-saw Smith edger. 
Hall & Brown circular re-saw. 
automatic grinder. 

63 lumber trucks, 

2 “haul-in” rigs. 

Together with all shafting, pulleys, boxes, millwright 
work, belting, conveyors and tools. 

Steam Dry Kiln Equipment: 

1 large double kiln, 830x100, 

2 small single kilns, 14x90. 

Together with all kiln trucks ete. 

Waterworks System: 

1 elevated water tank and tower, 

5 “Marsh” deep well steam pumps. 

Together with all hydrants, hose and piping system 
throughout the plant. 

Electric Light Plant: . 

1 New Western Electric Company combination dynamo 
and engine,’ direct, complete, with foundation, switchboard 
ete. Together with all poles, wiring, arc lamps, drop lights 
ete, 

Sand Dryer: 

1 sand drying outfit, complete. 
Platforms and Runs: 

All platforms and runs, complete. 
Machine Shop Machinery: 

One stationary engine, one forge fan, one set anvil tools, 
one wheel press, one lathe, one Fairbanks scales, two sets 
stocks and dies, four hand hammers, one forge, one 350- 
pound anvil, one drill press, one band saw, one threading 
machine, three vices, twenty-four wrenches, three sledge 
hammers, tegether with all shafting, pulleys and other small 
tools and equipment. 

Machine Shop Supplies: 

Three and one-half tons (about) wrought iron, 25 car 
links, 2 pair wheels and axles for 80-ton cars, 5 pair new 
wheels and axles for 20-ton cars, 44 OK wheels 33”, 18 OK 
axles, 20-ton; 18 OK wheels, 24”; 46 draw timber keys, 
43 oil boxes, 9 automatic couplers, complete; 21 center 
ylates, 34 queen posts, 14 draw timber lugs, 64 side bear- 
ngs, 24 column guides, 37 brake shoes, 23 brake heads, 10 
columns, 24 oil box wedges, 28 fulcrums, 100 bolts, %x20; 
100 bolts, 5x18: 50 bolts, 5x16; 50 bolts, %x12; 50 
bolts, %x18; 50 bolts, %.x20; 100 bolts %4x12; 100 bolts, 
%x16; 50 bolts, %x14; 50 bolts, %x9; 50 bolts, 14x14; 
50 bolts, 1x21; 200 pounds nuts, 150 pounds washers, 25 
pounds set screws, 25 pounds rivets, 1 barrel cylinder oil, 
1 barrel castor machine, 2 barrels black oil, 4 barrels lubri- 
cating grease, 200 feet 2” hose, 50 feet 144” hose, 20 R. R. 
shovels, 5 R. R. lanterns, 2 dozen lantern globes, 3 caboose 
markers, together with miscellaneous small quantities of 


rope, packing ete. 
DIVISION B. 

All and singular the railroad equipment, consisting of 
locomotives, cars, ties, rail, bolts, switches, MeGiffert loader, 
camp equipment etc., and all tools, spikes, angle bars, roll- 
ing chains, jacks etc., viz. : 

RAILROAD AND LOGGING EQUIPMENT. 
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Locomotives: i 4 

One 55-ton, 6-wheel locomotive, No. 479, in good condi- 
tion; one four-wheel locomotive, wrecked, useless, junk. 
Cars: 


One caboose, side door, No. 41144; one gasoline railroad 
motor cars, two push cars. 
Log Cars: 

Twenty-two flat cars, air brakes, MCB couplers, length 
40’, capacity 60,000 pounds. Seven flat cars, air brakes, 
MCB couplers, length 34’, capacity 40,000 pounds. ‘T'wenty- 
seven skeleton log cars, link coupling, length 30’, capacity 
40,000 pounds. Eleven skeleton log cars, MCB couplers, 
length 30’, capacity 40,000 pounds. One skeleton log car, 
length 40’, capacity 50,000 pounds, MCB and air. One 
flat car, MCB couplers, no air, length 40’, capacity 60,000 
pounds. One skeleton log car, MCB couplers, length 28’, 
capacity 40,000 pounds. Two flat cars (under construction), 
40’, 60,000 pounds, MCB and air. One caboose, 28’ long, 
MCB couplers, air brakes, lockers etc. 

AT FRANKLINTON, LA. 
McGiffert Loader and Skidder, with Following: 

1500’ wire cable, 7%”; one monkey wrench, one pair skid- 
aing tongs, one 14” eyebolt, one extra __. four brasses 
babbitted; five solid wrenches, two mauling pins, two fric- 
tion pins, three extra sheaves, one brass bushing, one pair 
brass rings. 

Camp Cars: 

Kight gray painted camp cars, on wheels. 
painted cars, on wheels. 
wheels. Two lever cars. 
Movable Shacks: 

Twenty-six movable houses. 

Water Supply: 

One 5x3x6 American Steam Pump Company pump, No, 
89633. One 5 to 8 h. p. upright donkey engine. One 4000- 
gallon Harry Bros. OK G. iron tank. 

Ties: At Franklinton, La. 

10,965 6x8 heart hewn ties (laid). 539 6x8 heart hewn 
ties, on right of way. 

Ties: At Zona, La. 

425 6x8 heart hewn ties (laid). 
on right of way. 
Estimated Spikes, Bolts and Angle Bars: 

In track: 55,652 spikes, 2582 angle bars, 5164 bolts. 
Switches: 

Five switches, complete, at Franklinton. 
complete, at Zona, 

Property at Zona, La. 

One push car, one sand dryer, 161 pieces galvanized tron 
roofing, seventy-five pieces galvanized iron roofing at Frank- 
linton, fifteen kegs spikes, one two-wheel Bender wagon, one 
set pony engine trucks (junk). 

Rall: At Franklinton, La. 

P ka feet on right of way, 38,728 feet laid, total 46,400 
eet. 

Rall: At Zona, La. 

5000 feet good rail on right of way, 1488 feet laid, 9570 
feet junk, total 16,058 feet. 
Rall: At Ramsay, La. 

2580 feet 56-pound rails, 1900 feet 45-pound rails, 1830 
feet 35-pound rails, 1020 feet 18-pound rails, total 7330 feet. 
Chains: 

Three 45’ rolling chain, 5-16”, three 42’ rolling chain, 
5-16”, one 40’ rolling chain, 5-16”, one 43’ rolling chain, 
5-16”, one 34’ rolling chain, 5-16”, one 52’ rolling chain, 
5-16”, twenty-two 5-16—8’ pulling chain, five %4—8’ pulling 
chain, ten 5-16—19’ snaking chain, 5-16x19’; five va'r snak- 


ing tonks, 1-3”. 
DIVISION C. 

All and singular the tracts of land belonging t» said de- 
fendant on which there is growing timber, together with all 
lumber on hand, and all the timber, standing or down, to- 
gether with all rights of ways of said defendant, and all 
and singular the right, title, interest, claim, demand, or 
equity of whatsoever kind of said defendant in and to any 
and all contracts or agreements to purchase timber or tim- 
ber lands; and also all and singular defendant's rights, title, 

(Continued in newt column.) 
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interest, claim, demand, or equity whatsoever in and to its 
certain contract or contracts with the New Orleans Great 
oe Railroad Co., regarding certain trackage rights 
ete., viz. : 

Real Estate and Timber. 

1. The SW % of the SE \%; the NE % of the SW ¥; 
the S % of the NE 4%; and the N ¥&% of the SE \; situated 
in St. Tammany parish, La., in Sect, 14 in T 5 8S, R10 E: 
LESS 20.66 acres situated in the NW 4 of the SE 4 of 
said above section, sold to Louis Lee on March 5th, 1904, 
as per deed registered in conveyance book 39, p 172, of St. 
Tammany parish. TIMBER ESTIMATED AT 955,000 FERT. 

2. The E % of the SW % and the W ‘of the SE y 
of Sect. 23, in T 5 8, R 10 EK, in St. Tammany Parish, La, 
TIMBER ESTIMATED AT 50,000 FEET. 

The foregoing described lands were acquired by the Green- 
law Lumber Company, Ltd., from the Greenlaw Lumber 
Company of Illinois, on February 24, 19038, by act before 
J. B. Lancaster, a notary for St. Tammany parish, regis- 
tered in conveyance office book “B-3,” p. 263, et seq. of St. 
Tammany parish. 

Also part of the property firstly described above, to-wit: 
The S % of the NE \% of Sect. 14, T 5 8, R 10 E, was 
scusives by the Greenlaw Lumber Company, Ltd., from §. D. 
Bullock by a private act to correct description, dated July 
3, 1903. Registered in conveyance book “A-3,” p. 521, St. 
Tammany parish. 

Also a part of the property secondly described above, to- 
wit: The SH % of the SW ¥% of Sect. 23 in T 5 8, R 10 B, 
was acquired by the Greenlaw Lumber Company, Ltd., from 
Joshua E. Gaines, by act before Jos. B. Lancaster, notary 
for St. Tammany parish, dated June 5th, 1903. Registered 
in conveyance book “A-3,” p. 391, of St. Tammany parish. 

3. All that certain portion of land situated in St. Tam- 
many parish, and described as the W % of the W ¥% of 
Sect. 2, in T 5 S, R 10 E, CONTAINING 160 ACRES, more 
or less. TIMBER ESTIMATED AT 1,310,000 feet. Being 
the same property which the Greenlaw Lumber Company, 
Ltd., acquired from I’. W. Hosmer by act before Jos. B. 
Lancaster, a notary for St. Tammany parish, on Feb. 7th, 
1903. Registered in conveyance book “B-3,” p. 196. TO- 
GETHER WITH ALL TIMBER THEREON. 


4. A certain parcel of land situated in Washington parish, 
La., being the NE ¥% of the NE \% of Sect. 1, in T 4 §, 
10 E. TIMBER ESTIMATED AT 330,000 FEET. Being 


the same property which the Greenlaw Lumber Company, 
Ltd., acquired from Jonas Tyner under act dated Aug. 25, 
1903. Registered in conveyance book 7, p. 516, of Wash- 
ington parish, WITH ALL TIMBER THEREON. 

5. Five certain lots of ground situated in Washington 
parish, La., Sect: 31, T 3 8S, R 11 E, designated at lots 1, 
2, 3, 4 and 5, and containing in all 152.64 acres. TIMBER 
ESTIMATED AT 925,000 FEET. ALSO 540 ACRES OF 
LAND, situated in said Washington parish, La., in the Geo. 
Ellis Headrights, Nos. 45 and 58, in townships 3 and 4, R 
11 K, bounded on the north by Mrs. T. B. Erwin, on east 
by Bogue Chitto river, on paerk by Stockstill & Spears, and 
the balance of said Headright: LESS 10 ACRES in Head- 
right 45, sold to J. M. Tyner ahd wife on Aug. 25, 1903, as 
per deed registered in conveyance book 8, p. 61, of Wash- 
ington — TIMBER ESTIMATED AT 1,725,000 FEET, 
being the same property which the Greenlaw Lumber Com- 
pany, Ltd., acquired from Mrs. Nancy A. Taylor on July 
20, 1903, registered in conveyance book 7, p. 536. 

TIMBER PURCHASED BY SAID GREENLAW LUMBER 
COMPANY, LTD., SEPARATE FROM LAND, WITH RIGHT 
TO CUT AND REMOVE SAME, TOGETHER WITH ALL 
awe RIGHTS OF WAY OVER SAID LANDS, 

1. All timber 10 inch at butt and upward on lot 4 of 
Sect. 7, in T 5 8, R 10 E—20 years to cut. Acquired from 
Covington Naval Stores, Ltd., by private act dated May 4, 
1907, registered in the conveyance book 46, p. 334, St. Tam- 
many parish. 

2. All timber on the B% of the SE \ of Sect. 34, in T 
5 8, R 10 E, from 8 inches in diameter up,—no time limit 
to cut. Acquired from Jas. F. Finch by private act dated 
Sept. 23, 1903, registered in conveyance book “D-3,” p. 27, 
of St. Tammany parish. 

3. All the PINE TIMBER on the following described 
lands in Washington parish, La., to be cut within twenty 
years from Sept. 5, 1903, to-wit: 

(a) In Sige a 2 south, range 10 east: Section 11, S % 
of the S % of the SE 4%; SE \4 of SW \. Section 12, 
SW % of NW 4%; NW % of SW 4%; S & of SW y of 
SW 4%. Section 13, SE 4%, EXCEPT 40 ACRES IN CEN- 
TER: S % of SW 4; NW \% of SW %; NW | of NW 4; 
26 acres in cast part of SW 4% of NW \%; and NB % of 
NE 4. Section 14, NE 4 of NE 4%; 17 acres in W %% of 
SE_% of NE 4%; SW ¥% of NE \%; W % of SE 4%; SE \% 
of NW 4%; NE \% of SW \, and NE \&% of SE \. 

Headright 56. Giddeon Yarborough Headright. 

(b) In township 1 south, range 11 east: 

Section 34, NW \% of SW \. 

Headright 38. 480 acres in Headright 38. 

(c) In township 2 south, range 11 east: 

Section 2, SE 4% of NE \. Section 4, NW 4 of SE 
%. Section 8, E % of SW \. Section 10, W % of SW 
%, EXCEPT 3 ACRES IN NE CORNER. Section 15, W 
% of NE 4, SE 4 of NW 4; NE &% of SW \._ Section 
16, all of section 16, EXCEPT 49-ACRE farm in SE \% of 
NW % and NW ¥% of SE 4, Section 19, NE 4% and SE \% 
Section 20, 8 % of SE 4%; NW \% of SEY; SW '% of NEU % : 
SE % of NW 4; and NE \% of SW \. Section 21, W % of 
SE 4% of SW Yy; NW %; N % of NE \%, and W % of 
SW 4%. Section 28, 8S % of NE % of NW \. 
NW \% of NE 4%; SW \% of NE 4%; W % of SE \, and 
SE % of SW \. Section 30, N % of NE \% of NW \. 
Section 32, NW_\4%4 of NE \%; lot 1; 14 acres in lot 4, and 
NE % of the NW \. Headright 39. William Simmons 
Headright No. 39. Headright 40, Jno. Miller Headright No. 
40, EXCEPT N % of SW 4. 

(d) In Township 3 south, range 11 east: 

Section 6, all of fractional section 6, to-wit: NW \% of 
NW 4:8 % of NW 4%: SW 4%: S & of NE Xj, and SE 
Y%. Headright 50, Simmons Headright No. 50. Section 8, 
Sw % and NW X% of SE \. Section 5, N % of SW \; 
SW % of SW 4%; E &% of E &% of NW \% (lot 3) and lot 
1. Section 15, W % of SW \. Section 16, NE 4%; SW % 
of NW 4%; SW \% and SE \. Section 17, SE % of SE \. 
Section 21, S % of NW 4%; NW \% of NW%; N 4% of 
SW %. Section 22, W % of SE 4%; SW \% of NE %; 
S % of NW 4%; NE _\% of SW \, and SE &% of SW 4%. 
Section 23, SE 4% of SE 4%: W % of NE \% of SE %, and 
SE % of NE \. Section 26, SW \% of SE \%, and SE \% 
of SW \%. Section 27, NW \% of NE 4%; SW % of NW \%; 
NW % of SW 4%; N % of NW \%; SE \% of NW \, and 
NE_\% of SW %.’ Section 28, SE 4 of NE 4%, and NE \ 


of SE } 
of SE "A SE % of NE 4%; NW % 


Section 29, 


VY, . 
Section 35.—NE 4 
of NEM ;, and NE Me of NW \. . 
ection 36.—SW ;8 % of NE 4%; E &% of SE \, an 
sthaws "* Ks ‘ : 
(e) IN TOWNSHIP 1 SOUTH, RANGE 12 BAST. 
Section 32—NW 4 of SW %, and N % of SW \% of 


SW \. 

s () y ee hE ee RANGE 12 EAST. % 

Section 6—NW \% of NE 4%; NW 4; N % of SW ’ 
and SW \% of SW 4. . * 

Note: All the pine timber on the lands thirdly described 
above was acquired by the Greenlaw Lumber Company, Ltd., 
from Babington Bros., Ltd., by act before P. B. Carter, a 
notary for Washington parish, La., on September 5, 1903. 
Registered in Conveyance Book No. 7, folio 538 et seq. of 
Washington parish. 


(Continued in neat column.) 
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